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INTEREST AS TO OUTCOME 


WAIT FOR THE BIG MEETINGS 





Chicago Insurance Producers Hope 
for Some Changes in the Ex- 
pense Reduction Regulations 





The local agents, brokers, Class 2 
men and other producers in Chicago 
and Cook county, are anxiously await- 
ing the outcome of the forthcoming 
meetings of the Western Union and 
Western Insurance Bureau, to see 
whether any changes will be made 
whereby the expense reduction pro- 
gram in Chicago will be modified. The 
downtown agents feel that the classi- 
fication should be changed so as to 
restore outside mercantile stocks to 
the higher commission class. They 
also want preferred business to Class 
2 men to be at 20 percent instead of 
25 percent. They are also desirous 
of having the companies support them 
in the agency limitation plan, so that 
the annexes and parent companies 
will come within the limit. 

Class 2 Men Around 

The Class 2 men are bitterly opposed 
to any further reduction in commis- 
sions and threaten to bring action 
against the Chicago Board if any fur- 
ther move is made. The Cook County 
Real Estate Board has been rather ac- 
tive in this matter lately, and some- 
thing is liable to happen in this direc- 
tion at any time. The Cook County 
Bankers Association, which is com- 
posed of the banks in the county out- 
side of the downtown business district, 
has also had considerable discussion 
on the expense reduction, inasmuch as 
most of these banks have insurance 
agencies. The Class 2 men in Engle- 
wood and the Calumet district are 
working through organizations, and the 
statement is made that in time the 
entire Class 2 fraternity will either or- 
ganize themselves or will have a num- 
ber of associations working in their 
interest. 

The brokers of Chicago are not sat- 
isfied with the present scheme, and 
the clerks in the offices are legally de- 
prived of getting a commission on their 
business. 

Do Not Anticipate Any Action 

The general impression prevails that 
no further change will be made of any 
consequence. The large cities com- 
mittee will have a joint meeting at 
Philadelphia prior to the Union meet- 
ing, the Bureau members going on to 
attend it. While there has been no 
outbreak among the Class 1 agents, 

(CONTINUED ON PAGE 15) 





AETNA AGENTS: 


Have You Insured Those 
New Automobiles ?. 


Get Them While the Paint Is Fresh 
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“‘An agent is known by the companies be keeps’’ 
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SITUATION IS SERIOUS 


RESULT OF INSURANCE MOVE 








Business Interests of Kentucky are 
Beginning to Feel the Lack of 
Good Protection 





Frankfort, Ky., March 31.—(Special.) 
Hope of an amicable settlement being 
reached by the state insurance rating 
board and the insurance companies 
doing business in this state is enter- 
tained by the officials of the insurance 
department. State Auditor Henry 
Bosworth, who appoints the insurance 
commissioner, and the members of the 
rating board said today that he hoped 
an amicable settlement would soon be 
made. He denied, however, that any 
proposition of compromise had been 
made either by the companies or the 
board. This statement was made in 
response to the question whether or 
not the report is true that a compro- 
mise had been reached. It is said that 
the board and the companies had de- 
termined to permit insurance matters 
to remain in statu quo for two years 
pending an investigation of the insur- 
ance issue by an impartial commission. 
The report is denied by Auditor Bos- 
worth. 


—s 


Buffalo, N, Y., April 1.—(Special.)— 
The Buffalo German, under date of 
27th inst., issued positive instructions 
to its Kentucky agents to cease opera- 
tions until further notice. 

(PROM A STAFF CORRESPONDENT) 

Covington, Ky., Mar. 31—A number 
of years ago William Allen White pro- 
pounded an important question. It 
was “What’s the matter with Kansas?” 
After analyzing it from various angles, 
his conclusion was that Kansas should 
quit raising so much “hell” and devote 
itself to raising more corn. The re- 
sults of the Kansan change of heart 
and agricultural methods in the last 
few years have justified the conclusion 
—and the lesson is earnestly com- 
mended to the insurance agriculturists 
of Kentucky. 

Scanning the Kentucky situation 
through a good pair of binoculars from 
a safe vantage point at the north end 
of the Cincinnati suspension bridge, 
one is fairly convinced that it could 
hardly be worse; but if one ventures 
into Covington, Newport and _ their 
hinterland, as represented in Bellevue, 
Dayton, Ludlow, etc., and with an 
open and inquiring mind seeks infor- 
mation, he specdily becomes convinced 

(CONTINUED ON PAGE 16) 
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GOT BUSINESS DIRECT 


BROKERS’ OUTLETS CLOGGED 





Michigan Ruling Effective — Checks 
Local Organization at Detroit, 
but Not Elsewhere 





Detroit, March 31—(Special)—That 
the brokers are still endeavoring to 
do business in Michigan, and that the 
recent ruling of Commissioner Win- 
ship is effective, was demonstrated at 
Detroit last week. 

A while ago a broker wrote to Leo 
K. Hennes offering him a big line on 
the usual percentage. The Hennes 
agency has not been doing business 
with brokers, even before the ruling. 
So the offer indicated that the pre- 
vious outlet of‘the broker had been 
clogged and he was seeking a new 
one. Mr. Hennes, of course, spurned 
the offer, whereupon the broker wrote 
again, offering the line without any 
charge. Mr. Hennes replied that he 
did business only with the assured. 
Last Thursday he received a letter 
from the assured containing an order 
for $20,000, which is only a small por- 
tioi of the line. This means that the 
broker has abandoned the risk alto- 
gether, being unable to find a local 
agent in the state who would handle it. 

Quiets Local Organization 

Incidentally, the ruling of the com- 
missioner seems to have had a quiet- 
ing effect on the activities of the De- 
troit local agents who were, when the 
ruling was made, taking the prelim- 
inary steps toward organizing a local 
association, or reviving the comatose 
one. Several weeks ago a meeting 
was held in the Cadillac Hotel by a 
number of the leading local agents of 
the city, at which, it is understood, 
temporary officers were elected and 
an organization committee appointed. 
Evidently that was as far as it went, 
for inquiries made at intervals since 
have elicited but one reply—“Nothing 
further yet.” 

The only reason the Detroit agents 
saw for organzation was to combat the 
brokers. Other matters are taking care 
of themselves fairly well. New build- 
ings are going up here at a rate which 
makes it impossible for the city build- 
ing inspection department to keep up 
with its work. That means enough 
new fire insurance business at hand to 
keep everybody happy. 

Activity in State 

Out in the state, however, associa- 
tion activities continue. John P. Old, 
of Saulte Ste. Marie, has written J. K. 
Livingston, president of the Michigan 
Association of Local Agents, that he 
has a movement under way to revive 
the old local association there. H. H. 
Wright, of Port Huron, was in De- 
troit Saturday and informed President 
Livingston that the failure to effect an 
organization in Port Huron a few 
months ago was only temporary and 
that another meeting would be called 
soon. During this week President 
Livingston will go to Bay City and 
Saginaw to address meetings of local 
agents. 





Increase in Fire Losses 
A computation of the fire losses of 
$5,000 or over in the United States dur- 
ing March shows a total of $24,884,275, 
which is an increase of about $5,000,000 
over February. 


State Reinsures Business 


The reinsurance of the state insur- 
ance on the public buildings of South 
Carolina has been awarded to the 
Southern Stock, the Southern Under- 
writers and the Underwriters of 
Greensboro, all of Greensboro, S. C., 
and the Firemen’s of Newark. South- 
ern Underwriters Association rates 
and forms will be used, less 30 percent 
commission. The bids came direct 
from the home office at Greensboro, 
and local agents will not_participate in 
the commissions. A Columbia dis- 

















FRED. S. JAMES 





“Two of the Oldest and Strongest Fire Insurance Companies of France” 
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FRED. S. JAMES & CO. 


United States Managers 


No. 123 WitL1aAM STREET 


NEW YORK CITY GEO. W. BLOSSOM 








patch says that the award has created 
a furore, it being understood that it is 
a political move to outwit the friends 
of Governor Cole Blease. 


MARSHALL IS SOLE MANAGER 


Fireman’s Fund Will Appoint An As- 
sistant in its Central Department 
Office at Chicago 


Following the death of F. H. Mc- 
Elhone, joint manager of the Fireman’s 
Fund in the central west, the company 
has decided not to continue a firm 
as managers. John Marshall will be 
the sole manager of the department, 
and the latter part of April President 
Faymonville of the company will be in 
Chicago when arrangements will be 
made for an assistant manager. 

Mr. Marshall entered the firm of 
Marshall & McElhone when Manager 
Thomas S. Chard retired. Prior to 
that time he had been western man- 
ager of the Royal Exchange, coming to 
Chicago from the Pacific coast where 
he was connected with that corpora- 
tion. 











Companies Lose Hotel Case 

The New York court of appeals has 
just affirmed the ruling of the appel- 
late division in the Hotel Ampersand 
case involving thirty-nine fire insur- 
ance companies. Liability was denied 
on the ground that a conspiracy ex- 
isted to defraud the companies, thereby 
increasing the moral hazard, but the 
courts held that so long as the build- 
ing burned by accident before the con- 
spirators had opportunity to burn it 
otherwise, the policies were not voided, 
and judgment is rendered for the full 
amount, which is approximately $100,- 
000. 
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KENTUCKY AGENTS RALLY 
STATE ASSOCIATION TO MEET 





Local Men to Counsel Together Re- 
garding the Fire Insurance Sit- 
uation gn Blue Grassdom 


Louisville, Ky., Mar. 31—(Special)— 
A special meeting of the Kentucky 
State Association of Local Agents will 
be held here Friday. President Thomas 
C. Timberlake and Secretary Henry M., 
Coons, both of Louisville, sent out an- 
nouncements to agents all over the 
state, both members and nonmembers, 
urging them to attend on account of 
the necessity of considering the pres- 
ent disturbed state of fire insurance in 
Kentucky. Thére are 1,700 licensed fire 
insurance agents in the state. 

Call for the Meeting 

The call for the meeting is as fol- 
lows: 

Drastic legislation has at last forced 
practically all our companies to cease 
business in Kentucky. Our means of live- 
lihood are thus for the present gone, and 
we have now to contemplate the further 
possibility of our companies being forced 
wholly to withdraw. 

Under these circumstances a meeting of 
the Kentucky Association of Local Agents 
is hereby called, to be held in Louisville, 
at the Hotel Seelbach, on Friday, April 3, 
1914, at 10 o’clock a. m., for the purpose 
of taking counsel together in the emer- 
gency, to consider what is best for us to 
do as local agents, having our own wel- 
fare to protect under hostile laws that 
threaten to destroy our business. 

Every member is urgently requested to 
be present. Every local agent in Ken- 
tucky, whether a member of the associa- 
tion or not, is cordially invited. 


Look for a Large Attendance 

It is expected that the meeting will 
be the largest gathering of local agents 
in the history of the business in Ken- 
tucky. The fire underwriters realize 
that a crisis is at hand, and they are 
expected to take strong action on the 
present situation. It has been asserted 
by Ruby Laffoon, chairman of the state 
insurance board, and others, that the 
local agents were not opposed to the 
Greene-Glenn bill, but by the time the 
agents get through stating their posi- 
tion on the question it is probable that 
Mr. Laffoon’s mind will have been dis- 
abused of the impression that they are in 
favor of his actions in regard to rate 
legislation. Strong resolutions endors- 
ing the position of the companies and 
calling on the public to take a hand in 
the situation will likely be adopted, and 
the state will be shown that the fire in- 
surance men whose livelihood has been 
cut off are nevertheless standing back 
of the companies in their action in sus- 
pending operations. 

Look for Interesting Session 

It has been hinted that adherents ot 
Mr. Laffoon may attend the meeting 
in force, for the purpose of making a 
demonstration in favor of the state in- 
surance board, and friends of the 
agents will therefore be prepared to 
meet such opposition by a clear state- 
ment of the situation. At all events, 
interesting if not exciting times are 
likely to be seen at the meeting. 

It is pointed out that at least 7,000 
people benefit from the commissions 
paid to 1,700 local agents in Kentucky, 
so that the state insurance board is 
making it impossible for these people 
to earn a living by means of the in- 
surance business. 





Changes in the Field 











A. §. Jacobs 
A. S. Jacobs of Chicago, special 
agent of the Newark Fire, has had 
the northern peninsula of Michigan 
added to his field. He has in addition 


to the peninsula, Wisconsin, Illinois 
and Indiana. 


Frank J. Hanson 
Frank J. Hanson, special agent of 
the Germania in North Dakota and 
Montana, has been appointed Minne- 
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sota state agent to succeed R. W. 
Schimmel, who becomes Minnesota 
state agent of the Fire Association. 
Assistant Manager C. H. Coates of the 
Germania is in the northwest arrang- 
ing for the new regime. 


H. M. Zweig 


H. M. Zweig of Chicago, who until 
recently was western general agent of 
the Western of Pennsylvania, has been 
appointed special agent of the National 
of Hartford in western Pennsylvania, 
and will have his headquarters in 
Pittsburgh. Captain Zweig has made 
a success in the field, having received 
his education in Chicago offices, and 
at one time was a field man in Texas. 





PRANK A. BRUMMELL 

The North America has appointed Frank 
A. Rummell of Aberdeen, 8S. D., as special 
agent in the two Dakotas. He is a local 
agent and has been doing special work in 
the farm department. State Agent M. D. 
Bassett of the North America will shortly 
move his headquarters to Aberdeen. 


Ez. M. LILJEBLAD 
E. M. Liljeblad, special agent of the 
Commercial Union and Palatine in Ohio, 
has been appointed special agent of the 
Delaware Underwriters in Ohio and In- 
diana, with headquarters in Columbus. 


J. J. ALLEN, JR. 

J. J. Allen, Jr., who has served the 
Occidental Fire of New Mexico as general 
agent in California, has been transferred 
to Denver as special agent for Colorado 
and New Mexico. He will supervise the 
business of the company in Chicago, St. 
Louis and Kansas City. 


HARRY E. PARKER 


Harry E. Parker has become special 
agent in Alabama for the German-Ameri- 
can, with headquarters in Birmingham. 
Mr. Parker succeeds J. R. Daniell, who 
gces with Dan B. Harris, general agent 
of the Aachen & Munich of Munich, East- 
Oe, SRT ERED and State of Pennsyl- 
vania. 





DEATH OF C. M. LOGUE 
Charles McClellan Logue, the well 
known Pittsburgh local agent, died sud- 
denly Saturday morning at his home. He 
was in his fifty-first year, having been 
born at Bela, Clarion county, July 19, 
1863. He received his early education at 
the National Normal University, Lebanon, 
Ohio, later going to Pittsburgh and enter- 
ing the insurance business. In 1886 he 
established the agency firm of C. M. Logue 
& Bro., with which he was actively iden- 

tified at the time of his death. ‘ 
He was on the board of directors of the 
Bank of Pittsburgh and until recently was 
president of the Union American Cigar 








MOTOR INSURANCE NEWS 
CHICAGO BOARD TO ORGANIZE 


Meeting to be Held Friday—Casualty 
Agents Will Join in Supervising 
Collision and Property Damage 


At a meeting Friday afternoon of lo- 
cal agents and company office mana- 
gers handling automobile insurance in 
Chicago, the Chicago Board of Auto- 
mobile Underwriters will be organized. 
The committee in charge of plans for 
such a body held its final meeting 
Tuesday and perfected a constitution 
and by laws that will be presented for 
adoption. Officers also will be elected. 

The organization will take in casu- 
alty as well as fire and marine men and 
it is expected that jurisdiction can thus 
be exercised over property damage and 
collision sustained insurance as well as 
fire, theft and transportation. The 
board expects to supervise all lines of 
automobile insurance except liability 
for personal injury and compensation 
coverage on chauffeurs, 


— 


Protects Whole Family 

The London & Lancashire Guarantee 
& Accident is now issuing an endorse- 
ment for automobile liability policies, 
extending the coverage where the car 
is being driven by members of the as- 
sured’s immediate family. The en- 
dorsement defines the family as the 
wife and the sons or daughters be- 
tween the ages of 17 and 21, while re- 
siding with their parents. No extra 
premium is charged. The endorsement 
is the result of a recent decision that 
the owner of a car is not liable for 
damages inflicted while the car is be- 
ing driven by another member of the 
family. 


Kansas City Rate Woes 
Companies writing automobile fire 
and theft may as well save the money 
usually spent for printing tariffs, say 
Kansas City agents. Few pay any at- 
tention to the published rates, most 
of the agents giving the prospective 











clared. Some agents are writing these 
lines at 1 percent. 


— 


NEW FORM OF AUTO LOCKE 


A new form of lock that not only pre- 
vents thefts of cars but also eliminates 
the danger of fire starting from a leaky 
carburetor is being put on the market. 
It consists of a valve with four cocks, 


which are set in the gasolene feed pipe. 
Kach cock can be set at six different 
positions, but gasolene is allowed to pass 
through only when each cock is at a 
certain position. Thus a combination 
lock on the gasolene supply is provided. 
The valve permits of many variations in 
the combination, and these combinations 
can be changed from time to time by the 
owner, 


TO PASS ON PROPOSED RATES 
The Automobile Underwriters Confer- 
ence, commonly known as the eastern con- 
ference, will meet April 3 to consider and 


act on the simplified rate schedule pro- 
posed by the western conference. It is 
expected that the new schedule will be 
adopted as it does not materially change 
rates and will assist conference compa- 


nies in meeting the competition of outside 
companies that relieve agents and brokers 
of the tedious task of solving a puzzle 
every time a rate is desired. 


MOTOR NOTES 
H. R. Ellison & Bro. have been ap- 
pointed agents for the automobile depart- 
ment of the Queen at St. Louis. 


The Royal Exchange, Nord Deutsche, 
United States Lloyds, India Mutual and 
Maryland Motor Car have joined the west- 
ern conference. These companies have 
been in the eastern organization, but un- 
til recently have not been members of the 
western body. 





INDIANAPOLIS SALVAGE CORPS 


The $10,000 equipment of the Indian- 
apolis Salvage Corps was removed Tues- 
day from No. 13 engine house, which 
had been granted rent free by the former 
city administration, and put in storage 
until the insurance companies can de- 
cide on further action concerning it. The 
present administration notified the corps 
that it would keep the agreement made 
by its predecessors only until Jan. 1, 
1915, and asked to be notified by the 
insurance companies by April 1 whether 
the corps would be continued under this 
arrangement and if not to vacate the 
building by that date. The corps va- 
cated. 

The new city administration that came 
into power Jan. 1 began at once to ques- 
tion whether the city should pay any 
part of the expense of establishing a 
salvage corps and finally decided against 
it. The equipment will be kept in stor- 
age until June 1 in order to give the 
civic bodies time to consider furnishing 








. : another house for the corps. The su- 
Company and the American Stogie Com- buyer practically his own terms 1M OFf-| perintendent and captain will be kept 
pany. der to secure the business, it is de-|on the pay-roll until that time. 
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NEWS ABOUT COMPANIES 


GET CONTROL OF THE COUNTY 





New Hampshire Purchases Majority of 
Stock of Old Philadelphia Fire 
Insurance Company 





The controlling interest in the 
County Fire of Philadelphia has passed 
to the New Hampshire. It is an- 
nounced that the home office force and 
local agency plant of the County will 
be continued, but the New Hampshire 
will be the directing power in the com- 
pany. The County is to be strength- 
ened financially and its operations in 
the field will be carried on more ag- 
gressively. Both companies are mem- 
bers of the Western Union, so there 
will be no disturbance in agency re- 
lationships. 

The New Hampshire has been mak- 
ing splendid headway and is regarded 
as one of the cleanest companies in the 
country. Its home office management 
is progressive, and it will be a com- 
pany that will have to be reckoned 
with, 

The County Fire is an excellent, old 
institution organized in 1833, which has 
moved along in a conservative way and 
is well liked by its agents. Its assets 
are $1,158,072 and its net surplus $194,- 
657. It has $400,000 capital. C. R. 
Peck, the president, and E. A. Law, 
secretary, are highly esteemed in the 
insurance fraternity. 

The New Hampshire has $1,350,00 
capital, assets $6,250,257 and net sur- 
plus of $1,703,434. The New Hamp- 
shire has been a consistent money 
maker, not given to plunging, possess- 
ing a well defined underwriting policy 
and having an excellent field corps. 
Its net premiums last year were $1,- 
422,019. 


CLEVELAND NATIONAL STARTS 





New Company Licensed by Ohio De- 
partment and Has 175 Agents 
in Home State 


Cleveland, O., Mar. 31.—Special— 
The report of the examiners from the 
insurance department of the state of 
Ohio relative to the affairs of the 
Cleveland National Fire in accord with 
their examination of last week was ap- 
proved by the insurance commission- 
er today and license to do business in 
the state has been issued. Supplies 
for the company’s Ohio agents which 
number 175 have been sent out and the 
first policies will be issued April 1. 

Its statement filed with the Ohio 
department shows capital, $700,000; 
assets, $1,087,933; net surplus, $360,738, 
and surplus to policyholders, $1,060,- 
738. It is the largest Ohio fire com- 





pany ever licensed. The officers are: 


President, Hyman D. Davis; vice- 
president, A. L. Garford; second vice- 
president, E. H. Turner; third vice- 
president and managing underwriter, 
Carroll L. DeWitt; treasurer, John A. 
Bommhardt, and secretary, O. T. 
Brown. 


Has 2,300 Ohio Stockholders 

The stock, for the most part, is held 
by Ohio business men and is divided 
among 2,300 stockholders. The board of 
directors consists of some of the best 
men in the state, men who believe in 
straight-forward business methods and 
who have connected themselves with this 
company in the faith that they will be 
able to aid in making it a big, success- 
ful institution. 

Most new companies, organized on this 
plan, have made the mistake of placing 
some of their stock in the large centers, 
with the sale predicated on general agency 
contracts. This is not the case with the 
Cleveland National. It is free to direct 
its agency organization as it sees fit and 
steer clear of any entanglements of this 
kind. In building up its agency plant in 


Correspondence Invited 


By experienced insurance man wishing to 
associate himself in capacity of office mana- 
ger or solicitor with established local agency 
or bank having insurance department; high- 
est references. Address 9-P, care of The 
Western Underwriter. 











The Pioneer German Fire Insurance Company in America 








TOT. 
UNITED STATES $27,000,000 


Hamburg -Bremen 


Sire Insurance Company 


HAMBURG, GERMANY 
Organized in 1854 


Entered United States in 1858 





United States Branch 
123 William Street - =- New York 
H. N. KELSEY, Manager 





Western Department 
Insurance Exchange - = Chicago, III. 
CONRAD WITKOWSKY, General Agent 





Pacific Department 
340 California St., San Francisco, Cal. 
McDONALD & MILES General Agents 








AGENTS WANTED IN UNREPRESENTED POINTS 














all the territory covered, the same meth- 
ods will be carried out as were applied 
in Ohio, where it has found a place with 
the best agencies in the state. 

The company will immediately enter In- 
diana, Illinois, Michigan, Wisconsin, Mis- 
souri, New York, Pennsylvania and New 
Jersey. 

Officers Are Successful Men 

All the officers of the company are well- 
known and successful men. The presi- 
dent, Hymt&n D. Davis, served the state 
for a long period as fire marshal and in 
that office made a very successful record. 
After leaving the fire marshal’s office, he 
served as United States marshal at Cleve- 
land, being appointed by President Taft. 
Since leaving that office he has devoted 
his time to the work of the company. 

Mr. De Witt, the underwriting head, has 
had a long and successful experience in 
the field, and is a man of conservative 
ideas. He is one of the best known 
western men. 

O. T. Brown, the secretary, has a wide 
acquaintance in Ohio and is peculiarly well 
fitted for the position he will occupy. 

The office of the company occupies space 
on the eleventh floor of the new Illumi- 
nating building on the Public Square. The 
arrangement of the office and the selection 
of the furniture and fixtures were taken 
care of by Mr. DeWitt. 

Modern Accounting System 

The accounting department was in- 
stalled by R. J. Smith, an expert insurance 
accountant of Chicago. A full complement 
of experienced insurance clerks has been 
secured and the office is prepared to exe- 
cute contracts as rapidly as they are re- 
ceived. Supplies were sent out in time 
to reach all the agents by April 1 and 
daily reports began to arrive in goodly 
numbers on the second day of the month. 





PROPOSE ANOTHER COMPANY 


Paducah, Ky., Man Is Back of a Move- 
ment to Promote a New Con- 
cern with $5,000,000 Capital 








Plans for another Kentucky fire com- 
pany are being formed by Frank J. 
Fisher, of Paducah, Ky., who is directo 
and member of the executive commit- 
tee of the Great Southern Fire of Louis- 
ville. Mr. Fisher is also prominent in 
Republican politics in western Kentucky. 
His preliminary announcement is to 
the effect that the company will have 
$500,000 capital and equal surplus, and 
that sales of stock will be made in the 
immediate future. No name has yet 
been selected for the new underwrit- 
ing organization. 

The Metropolitan Fire, of Louisville, 
which announced recently that it would 
organize with $500,000 capital stock, 
does not seem to be making much 
headway. The headquarters of the 
company, in the Realty building, are 
quiet, not to say somnolent, and there 
does not appear to have been a great 
rush of capital to insure the launching 
of the new company. 





Hibernia Fire, o—This company 
is making good progress in its organiza- 
tion. It is now working among local 
agents in the twelve states it intends to 
operate in and is meeting with good re- 
sponses. tes 
Fire, Buffalo—This company has 
ust started to write business. Its cap- 
tal is $200,000 and net surplus $200,000. 
William F. Kasting, the president, has 
joss been appointed postmaster at Buf- 
falo. 


eee 

Atlas Underwriters—The Atlas of Eng- 
land is preparing to launch an annex, 
which will soon be in the field, and will 
be called the Atlas Underwriters. 





An insurance canard is an underwriting 
story you can’ardy believe. 





TO ADVANCE UNIFORMITY 


BUREAU TO PRINT ALL FORMS 





Important Action is Taken in Regard 
to Printed Matter of Companies in 
Michigan 





At a meeting held in Chicago on 
Wednesday afternoon there was taken 
what managers believe is the longest 
step, up to this time, toward uniform- 
ity of forms and riders used by fire 
insurance companies. At a meeting of 
the joint committee of the Western 
Union and Western Insurance Bureau 
which has been considering uniformity, 
together with William T. Bennalack, 
manager of the Michigan Inspection 
Bureau, the committee authorized Mr. 
Bennalack to undertake at once thé 
printing of all forms and riders in use 
in Michigan. - 

These are to be furnished to the 
subscribers of the inspection bureau at 
as early a date as possible. As soon 
as they are received the companies will 
withdraw their individual blanks of 
similar character. A committee is now 
editing these various forms and it is 
believed that they can be placed in the 
hands of agents throughout the state 
during the month of June. 

But Two Individual Forms 

This will leave the policies, monthly 
accounts, daily reports and endorse- 
ment blanks the only forms which the 
companies wili get out individually; 
and it is believed that the step just 
taken will before long lead to the 
standardizing of these forms also. 

It is pointed out by managers that 
this movement is in the direction to- 
ward which the National Association 
of Local Insurance Agents has been 
working for years. C. F. Hildreth, now 
president of that association, labored 
long for uniform blanks as chairman 
of the committee on that subject, and | 
this action comes largely as the fruit | 
of his labors. 

Committee Long at Work 

At a meeting of the Western Union 
and the Western Insurance Bureau 
nearly a year ago committees were ap- 
pointed to consider jointly uniform 
policies and riders. The committee 
had held a number of meetings and 
was making satisfactory progress, but 
the recent developments in Michigan, 
which made necessary the change of a 
large amount of printed matter, proved 
to be the occasion that brought about 
immediate action. 

It is understood that more than 90 
percent of the companies that sub- 
scribed to the service of the Michigan 
Inspection Bureau have expressed their 
preference for the method of publish- 
ing forms and riders that have just 
been agreed uvon. The fact that this 
action is undertsood also to meet the 
wishes of Commissioner Winship and 
ot the local agents generally causes the 
joint committee to believe that its ac- 
tion will not only prove important but 
popular and beneficial. 

Many Advantages Seen 
It is expected that it will prove quite 








a saving in the expense to the individ- 


ual companies; but this will be of small 
moment compared to the savings to 
agents who in the past have had to 
use the varying forms of all companies 
in their offices. 

As only three fire companies operat- 
ing in Michigaa are not subscribers to 
the Michigan Inspection Bureau, the 
action taken Wednesday may be re- 
garded as virtually that of all stock 
companies doing business in the state. 
One important advantage expected to 
result from this action is a reduction in 
the number of unsatisfactory forms and 
riders, which constantly made trouble 
and practical certainty that every 
printed form and rider used in Michi- 
gan will be in accord with law as con- 
strued as by the insurance department. 


CHANDLER CHOSEN PRESIDENT 








New Club of Agents Operating on 
Commission Basis in Chicago 
Completes Organization 





The organization of Chicago agents 
operating on a purely commission 
basis was perfected at a meeting Wed- 
nesday afternoon. The thirty-eight 
charter members were present and 
twelve additional who had been invited 
to attend were on hand and became 
members. 

Charles T. Chandler of Waller, 
Chandler & Grey was elected president; 
R. W. Hosmer of R. W. Hosmer & 
Co., vice-president; J. E. Purnell of 
Purnell, Conover & Dudley, treasurer, 
and Donald M. Wood of Childs, Young 
& Wood, secretary. 

The members of the executive com- 
mittee are Frank Barbour of Critchell, 
Miller, Whitney & Barbour; Bernard 
F. Rogers of Klee, Rogers & Co.; 
Frank F. Holmes of Frank F. Holmes 
& Co.; Bruce E. Richie of Lyman, 
Richie & Co.; Joseph M. Wile of Wile. 
Loeb & Gutman, and A. F. Shaw of 
A. F. Shaw & Co. 

The organization will be known as 
the Local Agents’ Club and the object 
as set forth in the constitution and by- 
laws is: “The lawful promotion of the 
best interests of its members, who 
agree to strictly observe the rules and 
regulations of the Chicago Board ot 
Underwriters and the club.” 

The club believes there are import- 
ant evils existing now and unfair con- 
ditions which it can help rectify an 
secure for, not only class but also class 
2, 3 and 4 agents, exact justice an 
fair treatment. 





Done Calls a Meeting 

Commissioner Willard Done, of 
Utah, chairman of the committee on 
publicity and conservation of the In- 
surance Commissioners’ Convention, 
has called a meeting of that commit- 
tee for April 15, at 9 a. m., at the Ho- 
tel La Salle, Chicago. He invites all to 
be present who are interested in the 
subject of insurance education and 
other matters pertaining to the work 
of the committee. 





fireproof construction, 
protection, for it 
lars every year 
which might and 
vented. 
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TO APPEAL TO CONGRESS 


LAFFOON: HITS WASHINGTON 





Wants a National Investigation to Be 
Made of Fire Insurance Companies 
Owing to Kentucky Situation 





Louisville, Ky., April 1—(Special)— 
Congressman J. Campbell Cantrill of 
Kentucky, has been asked by Ruby 
Laffoon, chairman of the state insur- 
ance board of Kentucky, and State 
Representative Frank Greene, who in- 
troduced the Greene-Glenn bill in the 
lower house of the legislature, to insti- 
tute a federal investigation of an al- 
leged trust in the fire insurance busi- 
ness. They assert that the suspension 
of busines in Kentucky by the compa- 
nies as the result of the passage of the 
law indicates that they are acting to- 
gether, and they want Mr. Cantrill to 
try to force them by law to accept busi- 
oak even though it may be unprofit- 

e. 

. Had Conference in Washington 

Mr. Cantrill, who at first was eager 
to take hold of the proposition, at last 
reports had the matter under considera- 
tion. He said that he had received in- 
formation bearing on both sides of the 
subject. Messrs. Laffoon and Greene 
conferred with him in Washington, 
March 30, following which the three 
consulted with United States Senator 
Ollie James. Mr. Laffoon comes from 
Senator James’ part of the state, and 
is one of his chief supporters in the 
Pennyrile. 

Sees a Great Big Bear 

“The Kentucky law will stand the 
storm,” said Mr. Laffoon while in 
Washington, “and the insurance com- 
panies will have to obey it if they do 
business in our state. In my opinion 
an investigation will disclose that the 
insurance trust is the biggest trust in 
the world. If made to reveal all of its 
securities, it would be shown the in- 
surance trust owns nearly every mile of 
railroad in the United States. We are 
very anxious to see this investigation 
made.” 

Mr. Cantrill told the newspaper cor- 
respondents in. Washington that he 
was disinclined to rush headlong into 
such an investigation, and indicated 
that many weeks may elapse before he 
takes any action on the matter. 

Statement from Laffoon 

Mr. Laffoon is doing his best to con- 
vince the public that the state insurance 
board is not to blame for the present 
troubles. He recently made the fol- 
lowing statement: 

“The state insurance board disclaims 
any responsibility for the present con- 
dition in Kentucky. The fault lies with 
the insurance companies which are at- 
tempting to discipline Kentucky and 
hold her up as an object lesson to other 
states which may be considering at- 
tempting to maintain some sort of 
regulation of rates. The proof of this 
is that the earliest date on which any 
order of the rating board can possibly 
go into effect is Aug. 1. The compa- 
nies, therefore, are suspending before 
they have been restricted by the new 
law in the slightest degree. Their ac- 
tion is not caused by any inability tc 
do business in Kentucky under the 
aw. 


Answers Letter in the Post 

The columns of the Kentucky newspa- 
pers at present are filled with “letters 
to the editor,” giving the views of their 
readers regarding the situation. “A 
Buyer of Insurance” recently made 
Some caustic remarks in a letter to the 
Louisville Evening Post, and was an- 
swered very neatly by one of the local 
agents, who signed his communication 

A Seller of Insurance,” and said in 
Part: 

“He says the insurance companies have 
been doing business in this state for the 
Purpose of making money. Wonderful, 
wonderful! It has been understood by the 
ppPressed people—no, not that, but the 
idea of the average politician is to instill 
into the minds of the o. p. that insurance 
companies, railways and other corpora- 





tions have no business making money, but 
should be allowed to exist only for the 
purpose of supplying the needs and wants 
of the public at cost or less, and any ac- 
cidental profit shown should be immedi- 
ately returned—in the case of the insur- 
ance companies, by way of Frankfort, 
through Bosworth, Laffoon, et al., and if 
it should happen to be diverted to paying 
the campaign expenses of these guard- 
ians of the dear people’s rights, why, 
that is all right and only to be expected. 
In Business for His Health 

“I suppose ‘Buyer of Insurance’ is in 
business for his health, and if he is now 
making $10,000 a year, and by some fortu- 
nate investment or unusually prosperous 
times next year he should make $20,000, 
he would immediately donate the extra 
$10,000 to charity. Or perhaps he now 
gives all he makes over and above actual 
and meager living expenses to that 
worthy cause. Who knows?” 

Protecting Their Property 

Reports from Hickman and other in- 
terior towns where the possibility of 
securing insurance is small indicate that 
the merchants are planning to hire 
watchmen to protect their buildings, 
having found that the Kentucky com- 
panies are limiting their liability to 
$5,000 in one block, and that most of 
the stocks must go unprotected. It is 
believed that a little experience with 
watchmen as the only protection will 
decide the business men of the state 
all the more in favor of the repeal of 
the Greene-Glenn law. 

Loss Ratio Has Decreased 

Reports from various sections of the 
state indicate that owing to the insur- 
ance famine, the loss ratio has de- 
creased. People are much more care- 
ful of their property. 

It is learned here today that at the 
meeting of the Kentucky committee in 
Chicago, it was decided to send C. J. 
Doyle, associate counsel of the Na- 
tional Board, here to attend the confer- 
ence called by business men and bank- 
ers for next week. As the Western 
Union meeting is on next week, none 
of the managers could attend. 

May Not Possess the Power 

If Representative Cantrill introduces a 
resolution to investigate fire companies’ 
operations whether Congress has the right 
to make such an investigation will be 
quite to the point. 

The insurance companies are said to 
rely upon a supreme court decision that 
their business is not interstate in char- 
acter. Because of a peculiar phase of 
the House rules it will be possible to con- 
duct the investigation before the House 
orders one by a formal vote. 

Cantrill Is Member 

All resolutions calling for congressional 
investigations are referred as to their 
propriety to the rules committee, of which 
Cantrill is a member. 

In deciding whether the House has the 
power to conduct the _ investigation 
sought the rules committee may call wit- 
nesses and go into the case itself. In this 
preliminary investigation Mr. Laffoon and 
his cohorts believe they can bring out all 
of the facts substantiating their charge of 
a fire insurance trust. - 

The famous Lawrence strike investiga- 
tion in similar fashion was conducted by 
the rules committee, while ostensibly hear- 
ing witnesses and determining whether to 
report the resolution favorably. 

Will Pind a Mare’s Nest 

Mr. Laffoon says that if such an inves- 
tigation is taken up the committee will 
reveal a situation which will rival in im- 
portance the disclosures made. by the steel 
trust investigation committee. 

Moreover, he said the Kentucky insur- 
ance department will back such an inves- 
tigation to the limit, producing before it 
a vast amount of evidence, both oral and 
documentary. 

Mr. Cantrill believes that there is a fer- 
tile field for investigation in the alleged 


intercorporate relations between the fire 
companies. 





A postscript to an agent’s letter during 
those hot days, said: “I’ll never be hotter, 
for I’m going to be good.” 





ORGANIZED 1851 


63rd Annual Statement 


Pittsburgh Fire 
INSURANCE COMPANY 
Pittsburgh, Pa. 


i twee”. $15/006.89 
fant ‘ ° a 

Net Surplus ~ ~ - 119/090.08 
Surplus to Policyholders - - 819,090.06 


Licensed to do business in Pennsylvania, Illinois, Michi 
Gis Wincoscn, Now York, New ersen Mas ond Caine 
Good Agents Wanted in Protected Towns. 
R. J. Wison, President 
D. C. Suaw, Vice-President W.J. R. Maar, Asst. Sec. 
Wx. 8. Jounston, Supt. of Agencies 





FIRST NATIONAL REPORT 


————_ 


STIPULATIONS BY COMPANY 


Pledges Itself to Put Into Effect 
Several Changes Recommended by 
New York Department 


The New York department has pub- 
lished its report of the examination of 
the First National Fire of Washington, 
D. C., as of Sept. 30, with stipula- 
tions by the company dated March 12. 
The report shows that from the date 
of incorporation the company had a 
contract with Tuttle, Wightman & 
Dudley until March 27, 1913. On March 
27, the contract was abrogated and a 
new one was entered into with F. S. 
Dudley and S. J. Johnson. These men 
were to have full charge of the under- 
writing. Mr. Dudley in addition to a 
salary of $5,000 a year was to re- 
ceive an overwriting commission of 
2 percent on all net premiums and a 
contingent of 2% percent on the net 
profits for 1913, 5 percent for 1914, 7% 
percent for 1915 and 10 percent there- 
after. 

Wightman in Charge of Advertising 

Mr. Johnson was not to share in the 
profits in any way. In consideration 
of Mr. Wightman cancelling his con- 
tract, he was placed in charge of the 
company’s advertising at a salary of 
$3,500 a year. On August 13 Mr. 
Dudley and Mr Johnson offered to 
surrender their contracts on condition 
that a_similar contract be made with 
R. R. Tuttle. Mr. Dudley still receives 
$5,000 a year and Mr. Tuttle receives 
only the overwriting commission and 
the contingent profits. The examiner 
claims that these contracts have not 
been favorable to the company. The 
expense has equaled 61.8 percent and 
the losses 39.8 percent. It is agreed 
that the underwriting contract shall be 
surrendered and a new one be made 
and passed on by the New York insur- 
ance department. 

Conclusions of the Examiner 

The conclusions reached by the ex- 
aminer are: 

1. The authorized capital of the com- 
pany is $1,000,000, of which sum $788,- 
915 has been paid in togther with a sur- 
plus of like amount, the aggregate pay- 
ments totaling $1,577,830. Of this amount 
the organizers have received as commis- 
sions $136,681.76, and have disbursed for 
expenses the sum of $136,856.47. 

2. he net premium income of the 
company during its nine months operation 
was $336,572.48. The losses incurred 
amounted to the sum of $134,022.74. The 
company still owes to policyholders un- 
earned premiums amounting to approxi- 
mately $180,000. It is true that these re- 
sults are to some extent due to the re- 
insurance of the Commercial Fire, but 
the acquirements of the risks of this com- 
pany can in no wise serve as an excuse, 
but rather becomes a criticism against the 
management. 

The expense ratio is likewise to be 
commented upon. Disbursements have 
been made for salaries, commissions, etc., 


not commensurate with the results ob- 
tained. 


Gain and Loss Exhibit 
4. The following figures will serve to 
show the results obtained during the short 
period of this company’s existence: 


Surplus paid in by _ stock- 
DE dveeb dere wean deta $ 807,375.50 

Increase in book value of 
POE SOON 6 cc0d ss 000050800 210,940.75 
i sthanabebseseeuadan o $1,018,316.25 

Surplus at date of this ex- 
Oe er 459,691.53 
$ 558,624.72 

Assumed value of not ad- 
oe eee 60,000.00 
Se CE Keennecukbhind mah $ 498,624.72 


This net loss may fairly be reduced to 
some little extent by considering the value 
of the commission equity in the unearned 
premium reserve and the company’s plant. 
In this net loss is included promotion ex- 
pense of $273,538.23, and expense of con- 
gressional investigation of $39,086.50. 

Stipulations by the Company 

The following is the text of the 
stipulation attached to and forming 
part of the report: 


In view of the report on examination 
of the First National Fire, of Washington, 
D. C., made by an examiner of the insur- 
ance department of New York under date 
of Jan. 27, 1914, it is hereby stipulated 
and agreed on behalf of the said company, 





in accordance with the requirements of 
the New York department, as follows: 

1. That expense in the company’s man- 
agement shall be reduced wherever pos- 
sible. 

2. That a plan shall be formulated and 
carried into effect whereby the general 
stockholders of the company shall have 
representation on the board of directors. 

That the practice of having the same 
individuals act on the finance committee 
of both the First National and the Com- 
mercial be discontinued. 

Plan as to Compensation 

4. That compensation to officers and di- 
rectors for services shall be restricted to 
salaries and the usual directors’ fees, and 
to such commissions as may be paid un- 
der the underwriting contract and existing 
stock sales contracts. 

5. That a complete record of fire losses 
shall be kept, so that an examination of 
the same may permit an accurate establish- 
ment of the company’s liability on such 
account. 

6. That no loan shall be made in the 
future to officers or directors, either di- 
rectly or indirectly. 

7. That none of the company’s secur- 
ities shall be loaned to banking institu- 
tions or to individuals. 

8. That the company’s share of the in- 
come from the Southern building is to be 
promptly turned over to it. 


To Notify the Department 

9. That on completion of the payment 
of the company’s capital of $1,000,000 due 
notification thereof shall be given to the 
New York department, with a verified, de- 
tailed statement of the receipts and dis- 
bursements covering the entire capital and 
surplus paid in. 

10. That the company will advise the 
New York state insurance department 
fully in respect to its plans for financing 
the mortgage obligations maturing in 1915. 

11. That no reinsurance contract cover- 
ing all of the risks of the Commercial 
Fire, or a substantial part thereof shall be 
entered into between said company and the 
First National Fire, and that any rein- 
surance of the business of the Commercial 
by_the First National shall be limited to 
individual risks in the usual course of 
business. 

12. That the underwriting contract 
with Robert R. Tuttle shall be surrendered, 
and that any contract entered into in 
substitution thereof shall provide as com- 
pensation only a stated salary, and con- 
tingent commission on net profits, and 
shall not be adopted until the same has 
received the approval of the New York 
department. 





Settle Old Dutchess Case 

On Saturday last, before Justice 
Morschauser at Poughkeepsie, the 
final orders in the litigation against the 
old Dutchess Fire were entered by 
which the affairs of the company were 
settled, including the Pacific coast 
claims, and the matter of the reinsur- 
ance in the new Dutchess Fire. The 
coast claims were compromised, and 
there remained sufficient funds to pay 
the stockholders 50 percent of their 
holdings.. Frank Hasbrouck, the ap- 
pointee for insurance superintendent of 
New York, represented the company 
throughout the litigation, and the set- 
tlement came on the day he was noti- 
fied of his appointment. 





Report Made on Johnston, Pa. 

The National Board engineers say 
as to the conflagration hazard at John- 
ston, Pa.: 

Serious fires are probable in the princi- 
pal mercantile district, on account of con- 
siderable frame construction and struc- 
turally deficient joisted brick. buildings. 
Good accessibility and an efficient fire de- 
partment, though lacking in some equip- 
ment, somewhat reduce the conflagration 
hazard, but the streets are mainly nar- 
row, an adequate water supply is not read- 
ily available and the resultant hazard is 
fairly high. 

Steel manufacturing plants are. in 
groups and have good private fire pro- 
tection; among them spreading fires are 
improbable. At the few other plants 
spreading fires are dependent on 
wind conditions. Residential districts 
are frame and _ distributed in dif- 
ferent sections of the city; shingle 
and slate roof coverings are about equally 
divided; the hazard varies from mild to 
serious, being influenced considerably by 
the inadequacy of the water supply in 
several parts. 





New York Examinations 

The examination of the German 
American of New York, by the New 
York department, has been completed, 
and the report will be made public in 
a few days. 

The report of the examination of 
the Buffalo German on account of its 
merger with the Buffalo Commercial 
has been completed and filed at Albany. 





Letter writing as an art is being re- 
duced to picture post cards. 
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AS VIEWED FROM CHICAGO 


HALLE NoT TO ATT=xD 

E. G. Halle, chairman of the West- 
ern Insurance bureau, states that he 
will not be able to attend the annual 
meeting at Washington this month. 
Mr. Halle has been chairman of the 
bureau since it was organized and has 
presided at all its meetings. His 
health is impaired and he has been in 
bad shape since last fall. He is now 
back at work, but his physician has 
urged him to avoid undue excitement 
and worry. 

Vice-President Neal Bassett will, 
therefore, preside at the Washington 
meeting. New officers will be elected 
at this meeting and Mr. Halle an- 
nounces that he will not accept the 
chairmanship again. 

. + * 
WESTERN UNION MEETING 

President Lermit of the Western 
Union has announced the order of 
business for the semi-annual meeting 
to be held in Philadelphia next week. 
Following the president’s address there 
will be the reports of the standing 
and special committees. Memorial 
committees will report on the passing 
of A. E. Duncan of the Franklin, D. 
W. C. Skilton of the Phoenix of Hart- 
ford, J. J. McLonald of the Connecti- 
cut and F. H. McElhone of the Fire- 
man’s Fund. The committee on ar- 
rangements for the annual meeting is 
headed by W. S. Warren of the Liver- 
pool & London & Globe. Ww. L. 
Steele of the Niagara will give the re- 
port of the governing committee. W. 
S. Warren of the Liverpool & London 
& Globe will report for the joint con- 
ference committee and W. H. Sage of 
the German-American will give the re- 
port for the large cities committee. 

In addition to the routine reports 
the following special committees have 
been appointed: On expense of fire 
prevention associations, with James F. 
Joseph, of the Sterling, chairman; con- 
sequential damages, with George M. 
Lovejoy, of the Phoenix of Hartford, 
chairman; relief measures, with C. A. 
Ludlum, of the Home, chairman. 

* * . 
ULLMANN NOW IN CHARGE 

Following the retirement of John E. 
Zeltner, who was the manager of the 
office of Lovejoy & Spear, who 
have the Phoenix of Hartford in Chi- 
cago and Cook county, A. I. Ullmann 
has been appointed district manager 
both of the Phoenix and Connecticut. 
Mr. Zeltner has been under a nervous 
strain for some time and has had to 
give up all active work. 

The Cook county department of the 
Connecticut has moved to 2133 Insur- 
ance Exchange, the office occupied by 
the Phoenix. 

Mr. Ullman was one of the chief ex- 
aminers in the western department of 
the Connecticut, and for some time has 











Lost Policy Certificate 


“E company and agent has more or 
less trouble and inconvenience regarding lost 
= A Cincinnati agency, having many 

svised a Le experience in the matter, has 
devi a “Lost Policy Certificate,” which, 
when folded is the same size and form as the 
policy, and can be issued semoty to the as- 
su in case of the reported loss of the original 
policy, thus avoiding all the expense and 
trouble incidental to issuing a new contract.’ 
he by CAREY & ZIMMERMAN, 





41 E. Fourth St., Cincinnati, at the following 
rices: 

Too IED ct dcctvcctacpacedesusesvivvend $1.50 

BOO COPIES... .ccccccccccccccccccccvcvecce 2 

GE COREE oc neeececccccccnceccegvarcssees 4. 


Pp 
Larger lots at proportionately less rates. 














CALVIN A. PALMER, President 


Capital $250,000.00 


Second: 


The Inter-State Fire Insurance Co. 


Why the Inter-State Fire ? 


First :—Because it is the only company in the United States organized, controlled and op- 
erated by Union fire insurance agents. 





but the righteous can survive, and subject to the constant supervision of the state, 
which guarantees protection to the stockholder as well as the insured. 


W. A. ELDRIDGE, Secretary LEO K. HENNES, Treasurer 


Dime Bank Building, Detroit Surplus $250,000.00 


Write today for free booklet. 














Sllinois Surety Company 


HOME OFFICE, 134 S. La Salle Street, CHICAGO 


No Red Tare ed “WWE ISSUE SURETY BONDS” {iter Cogmision 
Local Agents Wanted Everywhere 


INCORPORATED APRIL, 1905 


Attractive Contracts 
WRITE TODAY 

















had the title of superintendent of | 
agents. 


ACCOUNTANTS SETTLE POINTS 

At a meeting of about thirty chief | 
accountants in western department, | 
home and local agency offices of Chi- | 
cago Monday evening it was decided | 
that chief accountants and assistant 
chief accountants would be the only 
persons eligible to the proposed ac- | 
countants’ organization. This question | 
raised a considerable difference of | 
opinion but it was finally decided that | 
the best work could be done by elimi- | 
nating the clerks of the accounting de- 
partments and permitting them to or- 
ganize separately if they so desired. 
Another meeting will be held at the 
Kimball cafe next Monday and with 
the principal point of issue out of the 
way it is expected that the finishing 
touches can be put on the constitution 
and bylaws and the officers elected. 
Meetings in the future will probably 
be held twice a — 


BAD PENNY TURNS UP 

You can’t get rid of the bad penny 
seemingly. John L. Lucas, who has 
dazzled La Salle street, Chicago, for 
many years with his fashionable hab- 
ilaments, a Lloyds magnate, who for a 
long time has skated on the thin ice 
of questionable insurance, looms up 
at Gary, Ind., as manager of the Amer- 
ican Fire Underwriters and Citizens 
Fire Underwriters, holding out choice 
bait to local agents with an offer of 
20 and 25 percent on special hazards. 
The wise agent is not allured by such 
inducements. He realizes that such 
indemnity can not be recommended 
and that he is a traitor to his cus- 
tcmers if he uses the Lucas policies. 

Now comes to the front, Charles J. 
Russell, in the name of Charles Rus- 
sell & Co., 17 N. La Salle street, Chi- 
cago, who sends out circulars for the 
Lucas concerns, making the same 
tempting offers. Russell has been a 
wild catter in Chicago for years and 
at one time served time in the Chi- 
cago house of correction for subma- 





The Reisch Indemnity Company 


(A PARTNERSHIP) 


OF SPRINGFIELD, ILLINOIS 


G3 i Chicago Office, 1560-1564 Insurance Exchange 





Resources Exceed $4,000,000 


Dram-Shop Indemnity 





NORD-DEUTSCHE 


INSURANCE COMPANY 


Established 1857 Hamburg, Germany 
UNITED STATES BRANCH: 123 William St., New York 


Assets $1,439,399.53 Surplus $859,768.41 Liabilities $579,631.12 





J. H. LENEHAN, United States Manager 


FIRE AUTOMOBILE ‘TORNADO 





ou a 61st ANNUAL STATEMENT 
Capital - - ~ $ 600,000.00 
Assets (to protect policy holders) - 4,302,768.37 
Swawauce Company Net Surplus to policy holders - - 2,250,636.90 
of WatertounN.Y: Net Surplus to stockholders - 1,750,636.90 


W. H. STEVENS, President JOHN Q. ADAMS, Secretary 
STUART MORGAN, State Agent, Michigan, Howell 
N.T. JULIAN, State Agent, Ohio and West Virgina, Columbus 
F.G. HERMAN, State Agent, Indiana and Kentucky, “ye Ind. 
P.P.WIPPELL, State Agent, Illinoisand Wisconsin, P. O. Box 225, Chicago 
H. F. WATERMAN, State Agt., Missouri, Kansas and Okiahoma, Kansas City, Mo. 
E. S. FREEMAN, State Agent, Iowa, Nebraska and Minnesota, Omaha, Neb. 


C. W. PIER CE kins ores 
1568 INSURANCE EXCHANGE, CHICAGO 
Telephone, Wabash 3033 








Fourteen years’ experience in Cook county inspections. Prompt personal attention given to all commitments. 
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Insurance Systems and Audits <2". ? <=" 


System and Incom- 
plete Statistics are ‘ndirectly the cause of a great many losses and some failures. 


faveoa =" TRA J. SMITH & CO. exctianse, Chicaso 


Invited Exchange, Chicago 
Terms Reasonable Accountants and Auditors Telephens 


Wabash 3616 








VULCAN INSURANCE COMPANY 


Home Office, 89 Fulton Street, NEW YORK 





Total Admitted Assets - - $316,987.01 
Surplus to Policyholders - - - 254,404.00 





Agents desired (FIRE and AUTOMOBILE), in the States of 
New York, New Jersey, Pennsylvania, Ohio, Illinois, and Indiana 


SPECIAL RATES ON AUTOMOBILES 
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rine insurance operations. It was 
hoped that Lucas, Russell and others 
ot their ilk, had concluded to engage 
in another line of business along legit- 
imate lines, but the smell of the flesh 
pots has brought them back into the 
shady paths where they have worn a 
beaten track. 


* * + 
NONAFFILIATED COMPETITION 
Some of the Western Insurance Bu- 

reau field men are complaining of -the 
inroad of nonaffiliated companies, and 
are appealing to their companies to en- 
deavor to bring. about some action 





that will relieve the situation. The 
Western Union has a rule putting all | 
agencies on a 15 per cent basis which | 
represent any nonaffiliated company. | 
The Western Insurance Bureau has no | 
such rule and an agent may represent 
a nonaffiliated company with impunity. 
Some of the Bureau companies natur- 
ally feel it might be inconsistent for 
them to champion a separation rule, 
as they were such bitter antagonists of 
this rule of the Western Union before 
the conference agreement was estab- 
lished. However, as a matter of busi- 
ness protection it may be necessary for 
the Bureau to take some action. 
* * + 


WILL WRITE TORNADO 


The Atlas of England has decided 
to write tornado insurance, and is now 
making preparations to get out its 
supplies. woKe-e 
SOME LOCAL EVENTS 


Superintendent of Agents O. A. Lane of 
the Yorkshire was in Chicago last week. 

The Chicago branch office of the North- 
western National will move to _ the 
quarters now occupied by E. M. Teall & 
Co., 2129 Insurance Exchange. 

Edgar M. Davis, managing underwriter 
of the Arizona Fire, has been visiting in 
Chicago. 

The following have been nominated for 
membership on the executive committee 
of the Chicago Board, to be voted on at the 
quarterly meeting April 9: George E. 
Hass, western manager of the Atlas; John 
Shepherd of the Citizens of Missouri and 
Charles E. Rollins of Rollins & Burdick. 





With Chicago Brokers 











B. V. Hubbard, the consulting actu- 

ary of Chicago, in his recent talk be- 
fore the Insurance Brokerage Associa- 
tion, called attention to the clause in 
the power of attorney or contract of 
the Illinois Indemnity Exchange, of 
which A. F. Sherman is the attorney, 
which provides that in the event of 
litigation no suit shall be brought 
against more than one of the sub- 
scribers at any one time, nor in any 
other court than the highest court of 
original jurisdiction, nor until the at- 
torney-in-fact be given 30 days’ notice 
in writing of the intention to bring 
such suit. 
_ Mr. Hubbard stated that this clause 
1s in contravention of section 28 of 
the Illinois workmen’s compensation 
act, which provides that suits can be 
brought against any insurer. He de- 
clared that the clause in the Sherman 
contract is ridiculous. He states that 
a claimant is not compelled to bring his 
Suit in the highest court, and need not 
give 30 days’ notice. He called atten- 
tion to the fact that a judgment of a 
Claimant becomes a paramount lien 
against a subscriber to an exchange. 

He declared that an attorney-in-fact 
puts up nothing to start his exchange 
and it is merely a scheme to provide 
him with a good fat stipend. 
_Regarding the incorporation of the 
tights of an attorney-in-fact, he states 
that this capital stock is not liable for 
any of the debts of the exchange and 
Sives no security to policyholders, yet 
. is intended to draw dividends from 

em. 


It is to receive gratuities while giving 
no security. One object of the incorpora- 
tion is to prepetuate the attorney-in-fact. 
This allows the owners of the capital 
Stock to continue the management, and 
there is no way that it can be gotten rid 
of. In the second place this capitalization 
will give the attorney expense funds with 
Which to promote an interinsurers organ- 
ization in other states and receive 30 per 
cent from subscribers. Mr. Hubbard called 





attention to the inconsistency of this 
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NOT HERE FOR A DAY 
BUT FOR ALL TIME 








| LIGHTNING 


THE WORLD’S GREATEST FIRE COMPANY 


ROYAL 


Western Department - Royal Insurance Bidg., - Chicago 


E, STANBERY 


NO OVERHEAD WRITING 








A SUPER -DREADNAUGHT 
AMONG THE WORLD'S 
FIRE OFFICES 








INSURANCE COMPANY, Limited 








GEORGE W. LAW, 


P. W. CADMAN 


TORNADO 
AUTOMOBILE’ 


Manager 
Assistant Managers 











Poor, Selden & Van Ness 


MANAGERS 
EASTERN DEPARTMENT 


—_—— 


Abell Bidg., BALTIMORE 





CAPITAL $850,000.00 SURPLUS TO POLICY HOLDERS $1,241,292.04 


JAMES F. JOSEPH, Vice-Pres. and Underwriting Mgr. 


The Wm. H. Kenzel Co. 


Metropolitan Agents 


INSURANCE @MPANY 


HOME OFFICE: 


23 Liberty St. 
115 N. Pennsylvania St., INDIANAPOLIS 


NEW YORK CITY 











movement, in that the attorney in organiz- 


ing his exchange calls attention to the 
undesirability of a stock company for in- 
surance, and yet goes ahead and incor- 
porates his own rights on the ground that 
it insures stability of management. 

The attorney orginally promised his 
clients that they should not have a capital 
stock for their security. He promised 
that they should not have to contribute 
unnecessary premiums with which to pay 


dividends for the use of an unnecessary | 


capital, and yet an attorney-in-fact is pay- 
ing large dividends to himself when he 
capitalizes his rights, and these dividends 
come from the contributions of the sub- 
scribers. 

Mr. Hubbard called attention to the 
report of the Wisconsin department on the 
Illinois Indemnity Exchange, which cov- 
ered from Aug. 1 to Sept. 27, 1913. During 
that time the report shows net premiums 
received $61,605, amounts paid $346, ad- 
justing expenses $608, trustees allowance 
$321, commissions to attorney-in-fact $12,- 
581, uncollected premiums $2,346. This 
exchange, therefore, has paid injured 
workmen $346, at an adjustment expense 
of $608. Including all former and accrued 
losses it expects to pay out a total of 
$2,745 at an adjustment. expense of $798; 
but Mr. Sherman, the attorney, received 
$12,581 in two months for his services, 
which is at the rate of $75,000 a year. 

Mr. Hubbard stated that if he did equally 
as well in four or five other states, where 
he has exchanges, it is apparent how he 
can afford to buy half page advertisements 
in daily papers at 60 cents a line. 

* * * 


Howard Tilson, manager of the new 
merit rating bureau at Chicago which 
will rate compensation risks on the 
analytic system will address the Insur- 
ance Brokerage Association at its 
luncheon April 9, at 12:30 at the 
Grand Pacific. This is a subject in 
which every broker is vitally interested 


as the plan will have to be explained to 
customers. 





Cause of Prejudice 

According to a veteran fire under- 
writer, one of the principal reasons 
why insurance is today the victim of 
discriminatory tax laws and unreason- 
ing prejudice, is the disposition of the 
insurance men to submit readily to ex- 
actions which do not threaten the very 
life of their business. They have sub- 
mitted, he says, on the theory that the 
extra taxes and expenses of compliance 
must le borne in the last analysis by 
the policyholders,, and that they by 
their votes could preven: the expense 
if they would. 





Edward T. Camvbell—President Edward 
T. Campbell of the American-Central is 
back at his desk after having a minor 
operation performed in the Frisco hospi- 
tal, St. Louis. 


For Rent—*..°°. “= 


office on the 9th 
floor Insurance Exchange at an attractive 
price. 
Midland Casualty Company 


903 Insurance Exchange 








Wm. F. Rollo 


W. Dix Webster 


Sixty Years of 
Splendid Service 


The old Girard has been in continuous ex- 
istence since 1853. It has seen many com- 
panies come and go but it stands in a more 
impregnable position than ever. 





The Girard is seeking agency connections 
where the rights of the agent are respected 
and protected. 


Capital $500,000 Assets $2,553,904.70 
Policyholders Surplus $939,752.26 


2021 Insurance Exchange 


FIRE—TORNADO 
AGENTS WANTED 








CHARTERED A. D. 1794. 


INSURANCE COMPANN, 


WAITE BLIVEN, Vice-Pres. 
H. W. STEPHENSON, Vice-Pres. 


EDWARD L. GOFF, Secretary 
JOHN J. P. RODGERS, Treas. 
SAM'L P. RODGERS, Aast. Secy. 





CASH CAPITAL $1,000,000 


TOTAL ASSETS, SURPLUS TO POLICYHOLDERS, 
$ 4,006,653.09 $1,347,774.40 


FIRE—TORNADO—AUTOMOBILE—LIGHTNING—RENT—RENTAL VALUE—PERPETUAL INSURANCE 
AGENTS WANTED WHERE NOT REPRESENTED 


NATIONAL INSPECTION CO. 
UNDERWRITING REPORTS FOR COMPANIES 


SPECIAL INSPECTION FOR AGENTS AND BROKERS 
FIRE HAZARD EXAMINATIONS FOR OWNERS 


JOSEPH G. HUBBELL, Manager 108 S. La Salle St., CHICAGO 

Sy U R P L U Ss lines and unusual forms of insurance in best American 
and Foreign companies and at Lloyds, London. 

Li A 3 oe AND _ YOUR BUSINESS SOLICITED; PROMPT ATTENTION 


| FLOATERS F. R. THOMPSON 


| Insurance Exchange, Chicago, Ii. 
Kaskaskia Live Stock Insurance Company 


Incorporated Under the Laws of Illinois 








Exceptional facilities for handling Surplus and difficult 








Desires applications for agencies in Ohio and unoccupied territory in Illi- 
|nois. Must be men of excellent standing, who can produce results. 


We have a clean, profitable proposition for the right men. 


KASKASKIA LIVE STOCK INSURANCE COMPANY 
Kaskaskia Building, SHELBYVILLE, ILLINOIS 
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OHIO AND WEST VIRGINIA 


FIGURES IN WEST VIRGINIA 


More Premiums and Loss Reports 
Filed by Fire Companies in 
the State 














Reports of premiums and losses, in 
addition to those previously published, 
have been filed by fire companies in 
West Virginia as follows: 


RM, ne ctarienecesecce 93,041 59,817 
Agricultural ........ 5,725 4,037 
Amer. Central....... 39,064 23,014 
Amer. Druggists .... 2,927 181 
Eee 33,153 9,371 
PEE. wave ncesthene 11,532 7,582 
ee eee 20,853 18,620 
Citizens, W. Va...... 25,431 17,754 
Citizens, Mo.......... 12,301 11,115 
Coty Of WM. Yin cvcccee 5,063 3,939 
Columbia, N. J....... 1,069  c. waead 
Commercial, D. C. 2,360 3,990 
Coml. Union, N. Y. 850 81 
Connecticut ......... 23,239 9,293 
Continental ......... 54,572 36,264 
CGE, sod ckNecavees 13,120 5,677 
Detroit F. & M...... 1,919 . 592 
PE << iseveeskie dees 13,797 8,042 
TOURURUS ccccccvgscss 15,338 10,723 
Hauitable ......c.00- 1,243 2,170 
WUOTOR scccgetcccess 4B 8 # «a'snes 
Fidelity-Phenix ...... 39,641 21,136 
Fireman's Fund...... 30,417 18,940 
WIPO TD 0 cccccccces 32,916 26,183 
eS Ree 3,661 1,750 
First Reins., Ct...... 7,626 177 
Georgia Home ....... 20,246 7,990 
German Alliance..... 6,177 4,732 
German Amer., N. Y.. 119,044 73,760 
GOPOM, Ti cs ccccscs 10,930 6,155 
| eee 16,872 8,092 
eT OTR ey 10,064 8,446 
Glens Falls.......... 23,071 16,101 
Globe & Rutgers..... 36,340 22,680 
PEOMOVOP cc ccccccvese 18,480 15,304 
ON, Eee 131,574 64,728 
NEO G6 Pc ccccsicoee 17,082 4,609 
International, N. Y... 44,645 25,877 
Bomber, BF. Zoo. cisce 1,736 49 
Lumbermen’s Mut, O. 10,817 4,074 
Md. Motor Car....... 2,881 1,047 
Mech. & Traders..... 10,921 6,494 
Michigan Coml...... 7,647 1,986 
ee ae S era 1,900 592 
Mich. Millers Mut.... 8,307 1,765 
Milw. Mechanics..... 13,977 3,720 
National, Ct......... 118,592 56,038 
Natl Lumber......... L335.  -<4aénas 
New Hampshire...... 19,7561 13,455 
rrr re 15,221 7,860 
PE 0c esae 6.660 32,669 6,395 
MN. BD & MM, N. Yoece 4,569 2,403 
North River......... 9,582 3,105 

. W. National...... 6,388 1,728 
TS Pree 4,986 2,104 
Pennsylvania ........ 25,783 15,919 
POOR, Goad csivceve 35,440 15,296 
GGG “cicecsiodites — 36,858 15,603 
ST ere 17,612 19,491 
SS Ree 14,540 7,296 
Springfield ......ccece 51,594 26,025 
ae 4,834 739 
ET aie 's waa 6.0 "00:65 8,887 6,752 
United States ....... 4,422 1,261 
Westchester ......... 23,003 13,900 
Western, Pa.......0. 3,866 2,412 
Wmsburgh City...... 8,498 2,610 





Akron Mutual’s Affairs 

Policyholders of the Akron Mutual 
Fire must pay in about $20,000 if the 
creditors are to be paid off. The com- 
pany was placed in the hands of a 
receiver in 1910 and an assessment 
amounting to $7,000 was levied, but 
only $3,100 was collected. 





Investigating Sidney Fires 

Deputies from the Ohio fire mar- 
shal’s office are working in Sidney on 
a series of fires of incendiary origin. 
On March 18 there were five fires in 
the residential district within eighteen 
hours. Three blazes were going at 
once. A midnight fire threatened the 
residence district in Court street. 
Alarm boxes have been found open, 


Youngstown, Ohio 





Will buy fire insurance 
agency at Youngstown, 
Ohio. State price and 
give full particulars. 


Correspondence will be 
treated confidentially. 


Address 


12-S, care The Western Underwriter 








F. C. VAN DUSEN, Prest. 


Minneapolis Fire and Marine 


Insurance Company 


1902 
CONDITION DEC, 31, 1913 on 

EE aa ae .+++ $200,000.00 1908 

NET SURPLUS OVER ALL LIABILITY ............ |. wees _ 228,208.11 1910 | $153,580 

SURPLUS TO POLICY HOLDERS...................2..5. $428,203.11 1911 | $172,981 


WRITE US ABOUT AGENCY FOR YOUR TOWN 
We desire agents in all good towns where we are not now represented. 
JOHN D. McMILLAN, Vice-Prest. 


NET 
SURPLUS 






1912 | $200,570 











ALFRED STINSON, Sec’y. 











1913]$228,203 











PF. H. HAWLEY, President 








OHIO FARMERS INSURANCE Co. 


CHAS. L. HECOX, Manager Western Department, Insurance Exchange 


W. E. HAINES, Secretary 


Organized 1848 


LE ROY, OHIO 


Ohio’s Oldest and Strongest Company 
Net Surplus Over $1,250,000 


AN AGENTS’ COMPANY 


CHICAGO, ILLINOIS 








and several large barns in various parts 
of Shelby county have burned. It now 
looks as if the big department store 
fire of two weeks ago was the work 
of burglars. 





Appeal to Cincinnati Agents 

So acute has the fire insurance situ- 
ation in Kentucky become that busi- 
ness and banking interests in that state 
are besieging Cincinnati fire insurance 
offices with requests for help. One 
large bank, in its letters, predicates its 
request for relief, not on its own needs, 
but on the needs of its clients. It 
does not ask that the Cincinnati of- 
fices provide means for underwriting 
the business but that they lend their 
aid toward the solution of the problem. 


Complain of Mutual’s Work 

Fire insurance agents in the vicinity 
of Buckannon, Va., are complain- 
ing to their companies of competition 
on the part of the Safe Insurance Com- 
pany, of Harrisville, which they claim 
will take away the cream of their_busi- 
ness if some protection is not offered. 
The Safe, a small mutual concern, has 
been offering insurance at just half of 
the regular rates; stipulating in its 
policies that although the remainder 
may be called for by assessment, the 
experience of the company has been 
such that assessments probably never 
would be needed. The company has 
already made big inroads on the busi- 
ness of the local agents. 








Wrangle Over Adjustment 

The burning of a school house at 
Marion, Ohio, about three weeks ago 
has resulted in a wrangle between the 
school board of that city and the ad- 
justers of the companies in which the 
building was insured. Recently the 
school directors sought to cut expenses 
by reducing the insurance on their sev- 
eral buildings and the building in 
question was under-insured at the time 
of the fire. The directors are claiming 
a total loss and have refused the offer 
of the adjusters to place the adjust- 
ment of the loss in the hands of ap- 
praisers. By threatening to cancel 
their policies on other buildings, the | 
school dads have whipped the local | 
agents into line and the matter | 
reach the courts. 





Wrote Hail on Greenhouses 
The Hoosier Mutual Cyclone of 
Dunkirk, Ind. has been soliciting | 
business, apparently in good faith, in 
Ohio, though not licensed. It was 


told to stop it as the company was 
not admitted, and organized as it was 
under the laws of another state, could 
The Ohio department has 


not be. 





| GEO. R. DAVIES, Manager 





EDGAR J. HAYNES, President THOMAS L. FARQUHAR, Secretary JAMES G. MACONACHY, Agency Superintendent 


NEWARK FIRE 


INSURANCE COMPANY 


NEWARK, N. J. 


Capital - - OD Ee 
Segiee to Policyholders Th ie 


WESTERN STATE AGENTS 


J. H. MACFARLANE, Michigan and Ohio - - Union Trust Building, Detroit 
A. 8. JACOBS, Illinois, Indiana and Wisconsin ~- - 19 So. La Salle St., ew 
LOUIS R. R. DALE, Iowa, Minnesota and Missouri Omaha, Ne 


$2,009,892.77 
500,000.00 
1, 108, 003.56 
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pa tate 

















PITTSBURG UNDERWRITERS 


Commonwealth Bidg., Pittsburg, Pa. 
UNDERWRITTEN BY . - 
Allemannia Fire Insurance Co. Humboldt Fire Insurance Co. 
National-Ben Franklin Insurance Co. Teutonia Fire Insurance Co 
$1,700,000. A si, 732, Seva? See 1 P. 
Capital, $1, - Assets, 7 ° Surp us to gltevheldecs 3,449,769.69 
- F. H. Westmeyer, Toledo, Ohio, Special t for Indiana and Ohi me 
. Peoria, Ill. Genera. y rey for Illinois 
Fish & Schulkamp 





New Agents Solicited , Madison, Wis., General Agents for Wisconsin 
R. W. President W. W. ALEXANDER, Secretary 
AN, STEWART, Vice-President A. D, LEGG, Ass’t Secretary 





BALTIMORE, MD. 


FOR a IN ILLINOIS, INDIANA AND OHIO, ADDRESS F. E. WOODS, SPECIAL AGENT 


ON TRUST BUILDING, CINCINNATI, OHIO, OR HOME OFFICE 








First National Fire Insurance Company 
Full paid capital, $555,000. Surplus to Policyholders, $1,630,979.86 


Commercial Fire Insurance Company 
Full paid capital, $455,618.75. Surplus to Policyholders, $556,115.81 


National-Commercial Underwriters Agency 
Full paid capital, $1,010,618.75 
Surplus to Policyholders, $2,187,095.67 


Address applications for agencies to the above Companies 
SOUTHERN BUILDING, WASHINGTON, D.C. 
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been notified by the Dunkirk com-_ 
pany that no insurance except cyclone | 
and hail on greenhouses and 


stock | 
had been written in Ohio, but that no MICHIGAN RULES ON ANNEXES 


more business would be done until the | 
officers could confer with the state 
department. 


| 





“Pete” Brings Back an Accent 
C. T. Deatrick, Ohio state agent for | 
the Home, is back at his Columbus 
office. He has just visited Cuba, and 
while he did a good deal of fishing, he 
did not depopulate the ocean to any 
great extent. “Ohio is good enough 
for me,” he said. His friends were 
afraid he would lose what slight in- 
terest he had in Ohio affairs. In addi- 
tion to a slight Spanish onion accent, 
he brings back with him a healthy coat | 
of tan. Mr. Deatrick did not get to 
Porto Rico as he had intended. 





Ohio Agency Appointments 
Agricultural—Lillian E. Brown and George 
Heintzelman, Chillicothe. 
Allemania—E. Kirkland, Canton. 


Buff. Ger., N. Y¥.—T. . Donavan, Con- | 
neaut; C. E. Maxwell, Defiance; J. H. } 
Agency, and Wm. Kerm, Cincinnati; A. H. 


Palmer, Akron. : 

ee eee ee & Glaze, Jeffersonville; R. 
B. Sproat, Cambridge. 

Canden-oll. T. Hall, Cambridge; B. F. Bol- | 
ton, Findlay; C. H. Merritt, Geneva; B. Wertz- 
baugher, Jr., Massillon. : 

Commercial, D.. C.—A. B. Crittenden Co., 
Conneaut; H. J. Van Nostran, Canton. 


OHIO NOTES 


George E. Bryan has been appointed | 
agent for the Sun at Brownwell, Ohio. 

On April 7 the Fire Underwriters Field 
Club of Ohio, and the Ohio Association of | 
Fire Underwriters, will hold their regular 
monthly sessions. 

The Cleveland National Fire is nego- 
tiating for an agency in Cincinnati, but 
has not closed with any parties for the 
handling of the same. 

The Hazlebeck Company has succeeded 


the Frank B. Finney Company, at Ports- | -ame, and placed on the face of the pol- 


| icy must be in small type, and printed on 


Ohio, | the margin. 


mouth, Ohio. The Frank B. Finney agency 
was one of the largest in the city. 

Mrs. W. R. Fogg of Columbus, 
wife of the special agent of the New York 
Underwriters, was operated on last week, 
and is now recovering from the effects. 
Mr. Fogg is well known in Ohio and prior 
to his field connection was with the Ohio 
insurance department. 

Deputy State Fire Marshals Thrush and 
Baird last week arrested Harvey Strader 
at Hickman, near Newark, Ohio, and in 
five hours had a confession that he burned 
a grocery building owned by his wife to 
get $900 insurance to build a new store. 
Strader was held in $1,500 bonds. 


Edward A. Winter, secretary of the 
Pohlman agency, Cincinnati, is seriously 
ill at his home in that city and threatened 
with pneumonia. He is one of the most 
popular fire insurance men in Cincinnati 
and his sickness is causing much appre- 
hension among a wide circle of friends. 


As a token of esteem, the Illinois pond 
of the Blue Goose t week presented 
J. C. Wharton, state agent of the Sun 
in Ohio, with a beautiful gold scarf pin. 
Prio to his transfer to Cincinnati, Mr. 
Wharton was a resident of Illinois and 
one of the live wires of the Illinois pond. 





| policies of the company, and must follow 


| What 


| requirement will cause any change 


| agreed to conform to the ruling of this 


| lutely departments of the particular com- 


| terfuge resorted to, but these departments 


| ern or eastern, or southern, or Pacific, or 


| Cogesipetve matter. 





An established Cincinnati | 


agency with good premium 
income has use for one more 
good company. Fair prem- 
ium income rightfrom start 


with good increase assured. 


Address 7-N, care of The 


Western Underwriter. 





If you want service let us handle your 


Cincinnati business. Our Companies are | 


the largest and best. 
Fire—Surety Bonds—Automobile Liability. 


EARLS & JOHANSING 


Phone Main 327 1404 1st Nat. Bank Bidg. 


| to go into effect May 15, 1914. 
| have been pleased to accede to the re- 


MICHIGAN AND INDIANA 











They Must Do to Be Safe—A 
Little More Work for In- 
surance Printers 





A little more work for insurance 
printers seems to be the net result of 
the mountainous labors in Michigan 
in regard to underwriters’ agencies. 
The Michigan commissioner has is- 
sued the rules and regulations under 
which the “annexes” will be permitted 
to do business in the state and they 
seem to simmer down to a matter of 
printing. It is required that the un- 
derwriters agencies be distinct depart- 
ments of the companies back of them, 
but there is nothing to show that this 


from past custom. The circular of the 
department prescribing the regulations 
for annexes is as follows: 


Supplementing our statement of March 
4, in which it was indicated that the com- 
panies issuing “underwriters” policies had 


department, of Feb. 10 last, in the matter 
of the operation of nonresident agents, 
brokers and underwriters, we desire to 
outline the steps necessary to meet the 
requirements of that ruling. 

First—It will be necessary for com- 
panies to make these “annexes” abso- 


pany concerned. There must be no sub- 
must be departments in fact as well as 
in name. Their relation to the home office 
must be no different from that of a west- 


any Other regular department. 
Second—(a) All policies must be the 


the same general form and the standard 
policy law exactly. 

(b) Nothing must be inserted in con- 
nection with the title of the company, on 
the face of the policy. Any designating 
marks or names employed by the company 
to indicate what department is using the 


(c) The filing back of the policy may 
bear the name of a department if the 
same is set off from the title of the com- 
pany by a bracket or panel; also it may 
have the name of a general manager 
printed thereon, or resident agents’ 
“sticker” may be placed thereon. The 
words “issued through” or “by,” or “ un- 
derwritten by” a particular department 
or similar expressions must not be used 
on any policies. 

(d) The title of the company must be 
printed in type more prominent, and in a 
place more conspicuous than any other 


ird—All forms used in connection 
with policies must be in conformity with 
the above. 

Fourth—All stationery. and advertising 
matter, signs, etc., must clearly indicate 
that it is with a recognized company that 
the public is dealing. And in all general 
advertising, whether on the back of the 
policy or elsewhere, where the name of 
more than one department is used, the 
names of ali similar departments must 
appear, the purpose of this being to keep 
constantly before the public the fact that 
the hitherto so-called “underwriters agen- 
cies” are in fact, as well as in name, 
actual departments of the companies. 

Fifth—These rules and regulations are 
I should 


| quest to allow all existing policy forms 
| to be used, before enforcing the new rule, 
but inasmuch as some agencies might be 
many months in disposing of their sup- 
plies, I have deemed it advisable and just 
to all to set a fixed time for placing the 
 . mgenaas in effect, which time is set 
above. 





There Is Always a Reason 

The Grand Rapids office of the Mich- 

igan Inspection Bureau recently re- 
ceived a request for a rate credit be- 
| cause of an opening in a fire wall. The 
owner explained that it would let the 

firemen through. 





| Visit Bore Fruit 

The consultation of a committee of 
| the Michigan State Fire Prevention 
Association with company managers in 
| Chicago evidently has borne fruit, for 





HOTEL HARTMAN | 


COLUMBUS, OHIO 


THE OFFICIAL INSURANCE MEN’S HOTEL 


COMFORT ANDLUXURY 


European Plan, $1.50 and Upward 





- J. A. HADLEY 
Manager 


_already have replied with the required 
, promise. 


in response to cards sent to the mem- 
bers by Secretary M. M. Hawxhurst, 
asking pledges of attendance at the 
April meeting, about thirty members 


It seems likely that more 
than twice that number of cards will 
be returned, as most of the members 
were not at their desks to receive and 
answer them until Monday. An en- 
couraging feature is that some of the 
pledges are from members who have 
— been regular attendants hereto- 
ore. 


WILL HAVE UNIFORM RIDERS 








Michigan Inspection Bureau Will Sup- 
ply Local Agents in the State 
with These Supplies 





The committee on uniform policies 
and riders advises that over 90 per- 
cent of Union and Bureau companies 
voted in favor of having the present 
rating bureau assume charge of and 
furnish all local agents with uniform 
policy riders for Michigan. The mat- 
ter has been submitted to the insur- 





ance commissioner of Michigan, and 





the plan meets with his hearty ap- 
proval. The committee held a meet- 
ing, in Chicago, to formulate plans for 
carrying out the wishes of companies 
and later announcement will be made. 


This is the outcome of the ruling of 
the Michigan department which required 
certain changes to comply with the law. 
Size of type was specified as to riders. 
The committee on uniform policies and 
riders decided to test the plan of neving 
the new supplies printed and distribute 
on the cooperative basis in order to avoid 
duplication and unnecessary expense 


Quarterly Meeting in June 

The next quarterly meeting of the 
Indiana State Board will be held at 
French Lick, June 2. There will be a 
meeting of the Indiana pond of the 
Blue Goose there on the same day and 
the double attraction will have strong 
drawing power, it is believed, for west- 
ern managers as well as Indiana field 
men. 


Consider Joint Meeting 

The officers of the Michigan pond 
of the Blue Goose met in Detroit 
Monday to consider the proposition 
of the brethren of the Indiana pond 











American 


Capital Stock . 
Liabilities - 
Special Reserve Fund 
Net Surplus 
Total Assets 


P. L. HOADLEY, Pres’t 


Western Department, 





Fire, Tornado and Automobile Insurance 


Chartered in 1846 


CHARLES E. SHELDON, Manager 
Chas. T. Sackett, and Chas. N. Gorhma, Asst. Managers 


of Newark 


- $1,000,000.00 
5,452,043.92 
300,000.00 


- 3,252,859.29 
: $10,004,903.21 


F. HOADLEY, Sec’y 


Rockford, Lllinois 
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The Indiana and Ohio Live Stock 


Insurance Company 
OF CRAWFORDSVILLE, IND. 
Organized in 1886. Cash Paid-up Capital $200,000 


Assets Almost a Half Million Dollars 





q Produci 


Promptness an 
of advertising is helpful to the agent. 


agents wanted in all unoccupied territory where the Com 
business. It pays to sell Live Stock Insurance if you represent the “In 
fair dealing make it popular with farmers and stockmen. Our system 


y is wri 
and One 


rite Home Office at once. 


INDIANA AND OBIO LIVE STOCK INS. CO. 
Crawfordsville, Ind. 











HYMAN D. DAVIS 
President 


0. T. BROWN 
Secretary 


CASH CAPITAL $700,000.00 





APPLICATIONS FOR 








CLEVELAND NATIONAL 


FIRE INSURANCE COMPANY 
CLEVELAND, OHIO 





CARROLL L. DeWITT 
Vice President and Managing Underwriter 





AGENCIES DESIRED 
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for a joint meeting. This matter was 
first broached at a meeting of the In- 
diana pond in March, at which sev- 
eral Detroit ganders were present. 
The Michigan pond at the Monday 
meeting appointed a committee, with 
A, E. Henry as chairman, to confer 
with the Indiana officers to agree upon 
a suitable date for a joint meeting. 


UPHOLDS DECISION ON TAXES 








Michigan Supreme Court Rules Rein- 
surance Premiums Paid by Home 
Companies Are Exempt 





The Michigan supreme court has 
just affirmed the decision of the Ing- 
ham circuit court at Lansing that out- 
side fire companies are not required to 
pay the 3 percent premium tax on rein- 
surance premiums received from Mich- 
igan companies. Judge Weist of the 
circuit court held that the collection 
of such a tax would amount to double 
taxation, which was not intended by 
the legislature. The Michigan com- 
panies are subject to the property tax 
on their assets, and are therefore ex- 
empted from the premium tax, which 
the court regarded as an equivalent. 
To levy the premium tax on part of 
the premiums received by the Mich- 
igan companies when such part is paid 
over to outside companies was there- 
fore regarded as a double burden. The 
test case just decided was brought by 
Commissioner C. A. Palmer against 
the American Central. By the decision 
the companies save about $5,000 a 
year, besides $20,000 in back taxes. 


Lightning the Chief Factor 

Lightning leads all other sources in 
the number of fire losses it has caused, 
according to the report of the Indiana 
state fire marshal for the first eight 
months of the existence of his office. 
More than 1,006 losses have been re- 
ported in the state from this cause 
alone, costing property owners a total 
of $864,221. 





Good Deed Brings Good Fruits 

There is a special agent in Michigan 
who does not overlook any small bets. 
He went out to a small town last week, 
to adjust a loss, and finished the busi- 
ness too late to catch a train. For 
amusement in the evening he had a 
choice between a movie show and a re- 
ligious revival, the latter getting the 
decision. 

So he heard the sermon, and sang 
the hymns, and got acquainted with the 
deacons and trustees, and the minister, 
upon whom he casually called the fol- 
lowing morning, and wrote the church 
for $4,000 and the parsonage for $2,000 
and the parson’s furniture for $1,000— 
and has been trying ever since to ex- 
plain to the Blue Goose boys that he 
really had no ulterior motive in attend- 
ing the revival. 


Benallack Speaks at Grand Rapids 

Rates can not be made low enough 
to suit the public, regardless of the 
fact that they were so low that dur- 
ing 1913 about forty companies found 
it necessary to retire from business, 
said W. T. Benallack, manager of the 
Michigan Inspection Bureau, in an ad- 
dress before the association of com- 
merce at Grand Rapids last week. Mr. 





Benallack explained not only the work 
by the bureau in making rates, but 
also its service to the public as fire 
hazard adviser, especially on new con- 
struction. 


Want Grand Rapids Salvage Corps 

David D. West, manager of the 
Michigan Inspection bureau at Grand 
Rapids, has interested the association 
of commerce of that city in the sub- 
ject of establishing a salvage corps. 
His idea is to convert two pieces of 
automobile apparatus now used as com- 
bined chemical and hose wagons into 
fire patrol automobiles. The plan pro- 
vides that the corps be maintained by 





_the city and an attempt be made to 


secure an appropriation in the next 
budget. 





COMPROMISE TAX SUITS 

The state of Indiana has compromised 
with Pennsylvania companies on suits un- 
der which it is sought to collect taxes al- 
leged to be due for all years back to 1889 
and through 1911. The companies have 
been reporting their taxes on the Indiana 
basis of 3 percent of the gross premiums, 
minus deductions for losses, reinsurance 
and return premiums. The state claimed 
that they should have reported, under the 
reciprocal law, on the Pennsylvania basis, 
which is 2 percent of the gross premiums 
without any deductions. The test case 
was started against the North America, 
the leader among Pennsylvania companies 
in Indiana. It was asked for $17,300. It 
will pay $4,200 and all other companies 
about $7,000. The compromise permits 
deductions for reinsurance and return pre- 
miums and a 2 percent tax on 70 percent 
of the balance. 





AGENCY BURNED OUT THIRD TIME 

The Miners National Bank of Ishpem- 
ing, Mich., which also is the largest fire 
insurance local agency in that city, was 
made homeless by fire last week. The loss 
was total, and the insurance companies 
were on for $19,200. Defective wiring was 
the cause. 

This is the third time this bank and 
local agency has been cleaned out. The 
first time a leaky gas pipe filled the build- 
ing with gas, which became ignited and 
blew the building to bits. As a safeguard, 
electricity was substituted for gas in the 
rebuilding, and a bad wire started a total 
loss fire. They tried to make the wiring 
safe on the third building, but last week’s 
blaze proves that the electricians were 
inefficient. 

The agency is generally known as the 
Mullins agency, James F. Mullins being 
the manager. Anson B. Miner is the 
owner. The agency records were saved. 


INVESTIGATING SUSPICIOUS FIRES 

The Indiana fire marshal is after an al- 
leged gang of firebugs, reported to have 
been opearting in St. Joseph and Marshall 


counties, particularly at Lakeville andf| 


Plymouth, Ind. It is reported he has evi- 
dence involving several men. 

Albert Nichols, a discharged employe of 
the Monon and Big Four railways, was 
arrested at Lafayette, Ind., following fires 
in the properties of both roads, started 
within two hours. In four blazes waste 
paper had been piled against the buildings 
fired. The aggregate losses amounted to 
several thousand dollars. He had been 
arrested several months previously in con- 
nection with an incendiary fire but was 
not convicted. 


Michigan Agency Appointments 


Allemannia—C. L. Clark, G. W. Keys and 
H. J. Jones, Detroit. 

Amer. Autom.—Luther Ferris Co., Grand 
Rapids. 

Amer. Cent.—Myrtie Young & Son, Charle- 
voix; C. N. Daily and H. H. Hielfield, De- 
troit. 

Atlas—A. J. Elliston-Torre, Plymouth. 

Boston—W. G. Seeley Co., Detroit. 

Caledonian—G. L. Merrill, Detroit. 

Camden—R. S. McCrimmon, South Haven. 

Columbia, O.—J. C. Eslow, Albion; W. H. 
Lounstein, Owosso; E. D. Haines, Muskegon. 

Commerce—Anton Wilford, Grand Rapids. 

Coml. Union, Eng.—Frances H. Watson and 
A. F. Crawford, Breckinridge. 

Concordia—H. S. Whitney, Benton Harbor; 








DETROIT, MICH. 





THE MICHIGAN 


Fire and Marine Insurance Company 
HAS BEEN FURNISHING HONORABLE FIRE IN- 
SURANCE INDEMNITY FOR THIRTY-THREE YEARS 

lt has paid $7,241,000 in losses 


NR cnctinmneinwetewke $1,549,823.67 SINS c.ionee onc ceness $400,000.00 
IT 16 ONE OF THE STAUNCH AND RELIABLE COMPANIES IN THE WEST 
D. M. FERRY, JR. E. J. BOOTH H. E. EVERETT E. P. WEBB 
resident Vice-President Secretary Ass t Secretary 








Herman Weiss, G. W. Auch, J. E. Becker, Adam 
Fassold and H. C. Weisinger, Detroit; Anton 
Wilford and J. P. Seven, Grand Rapids; Rice & 
Judd, Kalamazoo; H. G. Hinckley, Watervliet; 
C. L. Corrigan, Fenton. 

Connecticut—Wittliff Ins. Agency, Port Hu- 
ron; Charles Daniel, Detroit; Fred M. Breen, 
Cadillac. 


Detroit F. & M.—A. D. Gustine, Joseph Kel- 
ly, W. H. Kenney, C. H. Michell, Jr., and C. 
Van Horn, Detroit; G. B. Hartrick, Royal 
a 


Detroit Natl—A. Greenberg and Emil Po- 
korny, Detroit. 

Dubuque—H. L. Enden, Mohawk; N. M. Gil- 
lis, Lake Linden; J. O. Brown, Kalamazoo; J. 
M. Cahoon, Houghton; W. L. Cook and H. K. 
Mosser, Detroit. 

Fid.-Phen.— Martin Kallander, Wakefield; 
Dudley & Barber, Cheboygan; F. M. Breen, 


Fire Assn.—I. F. Lerchenfeld, Detroit. 

Firemens—G. L. Dimmick, Owosso. 

Glens Falls—Fred Davis, Lansing; D. W. 
Connine & Son, Wexford. 

State of Pa.—A. T. Burnett, Charlevoix. 

Keystone—F. T. Moses, Detroit. 

Law Union—E. S. Rankin Agency, Kalama- 


zoo. 
L. & L. & G., N. Y.—E. A. Young and H. E. 
Glossenger, Charlevoix. 

on. & Lanc.—G. B. Sedgwick, Ishpeming; 
Marquette Natl. Bank Ins. Agency, Marquette; 
A. J. Elliston-Torre, Plymouth. 

London—Wheeler & Gillett, Clio. 

Manton Mut.—Frederick T. Moses, Detroit. 

Mich. Com!.—Benj. Voorhorst, Holland. | 

Mich. F. & M.—c. B. Sedgwick, Ishpeming. 

Milw. Mech.—D. L. Wilson, East 
W. J. Graham, Manistee. 

Minneapolis—A. C. Kirchenwitz, Saginaw; E. 
J. Bergman, Bark River. 

Natl.-Ben Franklin—G. E. Atkins, Vassar; 
Finley & Coughlin, Hancock. 

Natl. Mut. Assur.—F. T. Moses, Detroit. 

Newark—W. E. Collins, Detroit. 

New Hamp.—D. C. Henshaw, Hartford. 

Niagara—Voorhies & Dayton, Plymouth; C. 
S. Way, Rapid City. 

Northern, N. Y.—Roedel Bros., Calumet; 
ate h Breunig, Adrian; Anton Wilford, Grand 

apids. 

N W. Natl.—G. W. Jackson, Gladstone; W. J. 
Graham, Manistee; W. L. Cook and H. K. Mos- 
ser, Detroit; C. L. Corrigan, Fenton; Thos. 
Lineham, Harbor Springs; N. J. Stone, Petos- 
key; R. L. Lewis, Charlevoix; D. L. Wilson, 
East Jordan. 

Norw. Union—Elijah Toms, Diorite; Herman 
Larsen, Ironwood; E. a ulse, St. Johns; 
Marshall Troester, Detroit. 

Ohio Farmers—E. A. Foster, Coldwater; E. T. 
Prideaux, Hillsdale; Rice & Judd, Kalamazoo. 

Orient—Marquette Natl. Bank Ins. Agency, 
Marquette; F Breen, Cadillac. 

Phoenix, Ct.—H. V. Luce, Detroit. 

Reliance—Rice & "2. Kalamazoo. 

Rhode y eee . Smoenski; Gerrit Koorn- 
dyk and Anton Wilford, Grand Rapids. 

Royal—C. H. Macomber, Coleman; J. W. Lo- 
gan, Detroit; L. J. Treanor, Harrison; T. D. 
Meddick, Vestaburg. é : 

Scott. Union—J. O. Bellaire, A. J. Michalski, 
Don Johnston, Jennie Harvey, Chas. Armes, 
Wm. Koostra and C. E. Arnold, Grand Rapids. 

Security, Ct.—E. M. Miller, Owosso. 

Sterling—J. J. Dickerman, Benton Harbor; 
G. M. Markle, Albion; W. H. Butler, Fred Rin- 
sey, Richard Simmons and E. D. Warner, Ann 

rbor. 

Sun—A. S. Miller, Coloma; A. L. Nichols, 
Plainwell; F. E. Knapp, Quincy; Earl Poung 
and Nina R. Webster, Flint. | ‘ 

Union, Eng.—Curts & Martin, Flint; C. B. 
Ward, Jr., and I. F. Lerchenfeld, Detroit. 

Western, Ont.—Roedel Bros., Calumet. 


MICHIGAN NOTES 


While Fire Marshal Henry Lemoin of 
the Grand Rapids, Mich., fire department 
is endeavoring to induce building owners 
to install sprinklers, members of the 
board of public works are planning to 
make a special charge for the use of city 
water in such systems. 

The Michigan Inspection Bureau has 
issued special hazard reports upon the 
following risks: Detroit Alaska Knitting 
Mills and Dodge Bros., Detroit; Stearns 
Salt & Lumber Co., Ludington; Swift & 
Co., Alma. The bureau has printed maps 
of Baroda and Jasper. 

All records are being broken in Grand 
Rapids, Mich., in the number of building 
permits being taken out. The reason is 
that the new builidng code goes into effect 
soon and builders are hurrying to come 
under the old regulations. Fire preven- 
po features are prominent in the new 
code. 


Criticism has been made of the form of 
policy covering for the trustees of the 
Detroit Museum of Art, 386-392 South 


Hotel Wisconsin 


MILWAUKEE 


ordan; 











ARTHUR M. GRANT 


President and General Manager 
(Formerly{Manager of the Brevoort, Chicago) 





Insurance men will find the Wiscon- 
sin has superior facilities and will 


| havespecialregard for their comfort. | : 





Jefferson street, Detroit. The form limits 
loss on paintings, water colors and etch- 
ings to not exceeding cost, while it is 
desired that this be amended to read, 


“not to exceed cash value.” 


The extensive stove works at Dowagiac, 
—- has been equipped with a sprinkler 
system. 


It is reported agents at Cadillac, Mich., 
are endeavoring to incorporate in their 
household furniture forms a clause as- 
suming liability on articles temporarily 
absent from the place insured, while un- 
dergoing repairs, etc., as well as a provi- 
sion calling for immediate payment of 
loss after submission of satisfactory 
proofs. The companies are objecting. 


INDIANA NOTES 


The Aetna of Hartford has changed its 
agency at Columbus, Ind., from James 
Laughlin to W. N. Achenbach. 


The insurance loss in the big Main 

street fire at Terre Haute, Ind., on March 

as been adjusted at $164,125, covered 
by $228,850 insurance. 

The Snell-Simpson Company, a Gary 
agency, has been incorporated with $10,- 
000 capital stock by homas*T. Snell, 
Ernest C. Simpson and C. V. Ridgely. 

The Capital Insurance Agency has been 
incorporated at Indianapolis, with $25,000 
capital stock. The directors are J. E, 
Griffin, E. G. Smith and J. W. MeGinety. 


The plant of the Vincennes Board & 
Paper Company, at Vincennes, Ind., has 
been inspected and the Esty 1914 dry pipe 
sprinkler system pronounced superior. In- 
surance, $130,000. 

Alonzo L. Vest, Washington, Ind., 
charged with arson by his grandfather, 
A. J. Vest, has been bound over for trial 
under $250 bond. It is alleged he burned 
his grandfather’s strawstack. 


The plant of the Columbus Handle Tool 
Company at lumbus, Ind., is to be 
equipped with sprinklers and the insur- 
ance has been placed in the Western 
Sprinklered Risk Association. 


The report on wholesale grocery of 
Bierhaus Brothers, S. S. Perry street, Vin- 
cennes, Ind., shows the Grinnell 1911 dry 
pipe sprinkler system as complete. The 
line of insurance is $40,000 on building 
and $110,000 on stock. 


Report is made on the plant of the 
Rex Buggy Company at Connersville, 
Ind. The Rockwood 1908 wet and dry 
pipe sprinkler system is pronounced su- 
perior to excellent, or worth 95 percent 
credit. Insurance, $215,000. 


Report has been made on the factory 
of the Indiana Board & Filler Company, 
at Vincennes, Ind. Risk is equipped with 
Esty 1910-1913 dry pipe sprinkler system, 
classed good to fair or worth 75 percent 
credit. Insurance, $150,000. 

The plant of the Light Inspection Car 
Company, at Hagerstown, Ind., has been 
inspected and the Lapham dry pipe sprink- 
ler system pronounced a compromise, or 
worth from 60 percent to 65 percent pro- 
tection credit. Insurance, $150,000. 


The L. F. Coleman Agency at Warsaw, 
Ind., was classed as mixed when the co- 
operation agreement was made between 
the Union and Bureau. He insists that 
he should be classed as a bureau agency, 
and declares that if necessary he will 
take the matter into court. 


Report has been made on the vehicle 
body factory of the Central Manufactur- 
ing Company, E. S. Georgia street, Con- 
nersville, Ind. Risk is equipped *with 
Rockwood 1908 wet and dry pipe sprink- 
ler system classed good, or worth 80 per- 
cent protection credit; insurance, $110,000. 

An initial report has been made on the 
office and warehouse building of the Co- 
lumbian Enameling & Stamping Co., W. S. 
Beech street, Terre Haute, Ind. Risk is 
equipped with Niagara-Hibbard 1902 and 
1905 wet pipe sprinkler system, pro- 
nounced superior to excellent or worth 95 
percent protection credit. Line of insur- 
ance, $250,000. 

Objection has been made to the follow- 
ing clause embodied in policies issued to 
the Reliance Manufacturing Company, 
105-111 South Chestnut street, Seymour, 
Ind.: “It is understood and agreed that 
the insured value of goods in process of 
manufacture shall include a proper pro- 
portion of overhead charges, and that the 
insured value of finished goods held for 
shipment or in stock shall be the lowest 
cash selling price, less all discounts, and 
that all claims for loss or damage shall 
be settled on this basis.” 





STRICTLY FIREPROOF 


NEW HOTEL 


BREVOORT 


Chicago, Ulinois 
On Madison St., near La Salle. 
One minute from the 
Insurance District..... 


The Patronage of In- 
surance Men Is 
Solicited 


JOHN C. O'NEILL Manager 
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IN ILLINOIS AND WISCONSIN 


HEAVY BLOW FOR STATE FUND 


Big Loss on Normal School in Wis- 
consin Almost Wipes Out 
Entire Surplus 














The “annual statement” of the Wis- 
consin state fire insurance fund, as pre- 
pared by Commissioner H. L. Ekern 
for the year ending Dec. 31, 1913, is as 
follows: 


Cams BEGNS nic ciccseccseeces $ 143,521 
PT GERS BORGES. 2ciccccvccsssues 216,851 
COG DEPIOUE 6 cccccscccccccese 30,580 
CTE BE. hscececsccuscce 103,909 
Cash premiums rec.........++-. 69,60 
Losses incurred .......ccceees 5,728 
BERGE GE TO oc oc ccvsivscce 17,067,889 

*Including premiums assessed and in 


process of collection. 

Unfortunately for the state fund, 
since the report was made a fire at 
the state normal school at Superior, 
Wis., has practically wiped out this 
neat little surplus, “including pre- 
miums assessed and in process of col- 
lection.” Newspaper estimates place 
the loss on the normal school at $300,- 
000, but the building was valued for the 
purposes of the insurance fund at $90,- 
000 and the contents at $15,000. Un- 
der the law they were insured for 90 
percent of their value, or $81,000 and 
$13,000 respectively. If the loss is to- 
tal, as reports indicate, the failure of 
state insurance will be demonstrated. 
The purpose of the fund is to provide 
funds at once for rebuilding, but the 
cash surplus on hand is not sufficient 
to pay the loss. The fund still owes 
the state treasury $78,137 for the loss 
on the state capitol at Madison. 

This loss, which leaves only a few 
thousand dollars of uncollected assets 
to protect a liability of $17,000,000, is 
likely to have an adverse influence on 
Commissioner Ekern’s campaign 
among the municipalities of the state 
- them to come into the state 
und. 


EKERN WARNS LOCAL AGENTS 
Can Not As Public Officials Insure 


Public Property in Their Own 
ompanies 








: Commissioner Ekern of Wisconsin 
is making a strong canvass to secure 
the insurance of city and village pub- 
lic property in the state insurance 
fund and a recent statement issued by 
him contains an implied warning to 
local agents who as public officials 
Place insurance on such property in 
their own companies. His statement 
is as follows: 

There seems to be a general misunder- 
standing of the law which prohibits mem- 
bers of city councils, village, town and 
school boards, and district attorneys, from 
being interested in public contracts. This 
is indicated iy the number of such cases 
found where insurance policies are writ- 
ten by agents who are such officers. It is 
becoming apparent through the inquiries 
resulting from the activity of cities, vil- 
lages and school districts in taking advan- 
tage of the new law permitting the insur- 
ance of public buildings in the State Fund 
at 60 percent of the company rates. It is 
only natural that officers who are also 
getting commissions on the insurance as 
agents should oppose insurance with the 
State, even if it saves the city, village or 
district 40 percent on their premiums, but 
undoubtedly the violators are often unin- 
ay 8 ae te gn nny -y~ of the law 

se will not be re 

the law has become known. a 

The statute, which has been repeat- 
edly amended and is now Section 4549 
of the Wisconsin Statutes, prohibits 
any officer of any county, town, 
school district, school board, city or 
village from having any pecuniary in- 
terest directly or indirectly in any 
contract of such city, etc., and pro- 
vides a punishment by imprisonment 
or a fine of $500. 


Inspections by Students 

The school children of Ottawa are 
now making inspections of their homes. 
Each student is supplied with a blank 
calling for important information. It is 
expected by the school authorities and 
re prevention advocates that this sort 





fective. On the strength of the suc- 
cess of this inspection at Ottawa it 
has been suggested that the insurance 
companies furnish the blanks for this 
work gratis to all schools that will 
take up the work and that some fire 
protection “do’s and _ don’ts” be 
printed on the reverse side of the slips. 


RATES FOR SOUTHERN ZONES 
New Farm Tariff Is Issued for the 


Lower Series of Counties 
in Illinois 











The new rate sheet on farm business 
in southern Iowa that went into effect 
April 1 is: 

In the counties of Clark, sev. Crawford, 


Cumberland, Edwards, Effingham, Pay- 
ette, Gallatin, Jasper, Jefferson, Law- 


rence, ~~ Perry, Richland, Wabash, 


Wa Was m and White the rates 
will be as follows: 
TABLE No. 1 
1 Yr. 3 Yrs. 5 Yrs. 
Cash or four months 


note. Fire and light- 
$0 $2.00 


-25 
-75 1.00 
Combined (fire, 
ning, tornado) ...... 1.10 2.00 3.00 
TABLE No. 2 
3 Yrs. 5 Yrs. 


Single payment note plan. 


(Notes not to run_ longer 

than one year.) Fire and 

ET 85 dik oh C8 oad 86008 $1.50 $2.25 
pa -75 1.25 
Combined (fire, lightning, tor- 

BRE rrr 2.25 3.25 


5 Yrs. 
Long installment plan. (Five annual 
payments) five-year policies only. 
ee Ce so o.n.0.5 6-6 00066 n0M $2.50 
PE?  ccise~e neaee ken 4uieee sabe 1.50 
Combined (fire, lightning, tornado).. 3.60 
In the counties of Franklin, Hamilton, 

Jackson, Saline and Union, the rates 
will be as follows: 


TABLE No. 4 


1Yr. 3 Yrs. 5 Yrs. 
Cash or four months 
note. Fire and light- 
SE biehith kas woes $0.75 $1.75 
CO a -50 -75 
Combined (fire, 
ning, tornado) ...... 1.25 2.25 3.25 


TABLE No. 5 


$2.50 
1.00 


SPRINGFIELD 


FIRE G MARINE INS. C2 


Spring ficld-Wassrachusetts 
A:F. DEAN: #4223852 * CHICAGO 
HE SPRINGFIELD for two-thirds of a 


century has transacted business solely under 

its own corporate name, withouc annexes, underwriting agen- 
cies or subsidiary companies. It is free from all entangling alliances 
and has no “interlocking directorates’’ or affiliations to be “‘unscram- 
bled.” No Springfield agent is worried over a possible disruption 
of business by present or future legislation. The SPRINGFIELD 
stands today preeminent among American fire insurance companies. 
Its growth in business and in the estimation of its agents has been 
cumulative from the beginning, and it enjoys the loyal co-operation 
of thousands of agents who are proud of its record and who know 
that when the day of reckoning for the annex evil comes, it will 
have nothing to amend or apologize for. 











Arizona Fire Insurance Company 


PHOENIX, ARIZONA 


Capital - - - $200,000 


ARTHUR J. DAVIS, - - - - Special Agent 


2033 Insurance Exchange, - CHICAGO 
ILLINOIS INDIANA OHIO PENNSYLVANIA 
MICHIGAN WISCONSIN MISSOURI 





. 3 Yrs. 5 Yrs. 
ange payment note plan. 
(Notes not to run_ longer 
than one year.) Fire and 
PE o6cuséssacwicadeves $2.00 $3.00 
oo ree -75 1.25 
Combined (fire, lightning, tor- 
RE Pe eer 2.50 3.75 
TABLE No. 6 
5 Yrs. 
Long installment plan. (Five annual 
payments) five-year policies only. 
ee Se Bs onc c0c0000seens $3.25 
TT spttcnehataticdyeges cudap es 


1.50 

Combined (fire, lightning, tornado)... 4.25 
In the counties of Alexander, Hardin, 
Johnson, Massac, Pope, Pulaski and 
w the rates will be as follows: 
TABLE No. 7 
1Yr. 3 Yrs. 5 Yrs. 

or four months 


note. Fire and light- 

| Frere eae $1.00 $2.00 $3.00 
PEED 5 2'060s20e500%0 -75 1.00 
Combined (fire, light- 


ning, tornado) ...... 1.50 2.50 4.00 
TABLE No. 8 
3 Yrs. 5 Yrs. 


payment note plan. 
(Notes not to run _ longer 


than one year.) Fire and 
EE Scicca aden beaoakey $2.25 $3.25 
EEE Sinn + 0454s been es buss 1.00 1.25 
Combined (fire, lightning, tor- 
REED sv060sstcceeenness aes 2.75 4.25 
TABLE No. 9 
5 Yrs. 


Long installment plan. (Five annual 
payments) five-year policies only. 
DG GRE MOROREEE. cc ccccccccccccs $4.00 

SED ni thd teed e eed eb anedsunsaee 1.5 

Combined (fire, lightning, tornado).. 5.00 

TABLE No. 10 


Bates on Unexposed Churches and School 
Houses anywhere in Illinois are as fol- 


lows: 
1Yr. 3 Yrs. 5 Yrs. 
Cash plan. [Fire and 
DE cstseeceane $1.00 $2.00 $3.00 
ED - s0we's cee ene hes -75 1.00 
Combined (fire, light- 
ning, tornado) ...... 1.50 2.75 3.60 
be ~ yh 11 


In addition to the foregoing tornado and 
combined rates, charge for the hail rider 
the following rates: 

Yrs. 5 Yrs. 


ive. S$ 
Cash or single note plan.$0.10 $0.20 $0.30 
Installment plan ...... ae - 40 


SILOS 
The rate on silos, when insured against 
fire and lightning only, is the same as 
on other farm property in that location. 
The tornado rate, however, on silos, 





CUSTOMERS’ EXPIRATION BOOKS 


Write for prices 
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NATIONALUNION 


Fire Insurance Co 
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300 Million Dollars is the annual 
cost of the American Ash Heap— 
despite the best efforts of fire fight. 
ing facilities. It takes time to reach 
a fire—and time to extinguish it. The 
loss occurs in the interim—and that’s 
exactly where a NATIONAL UNION 
policy operates automatically as an in- 
stant protector. The Public demands 
\\ QUALITY SERVICE—it gets it from the 
} NATIONAL UNION, which offers the ad. 
vantages of this service to good Agents 
in open territory, who desire more of 
a personal touch and less of a 
commercial air. 
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of fire prevention work will be very ef- 
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whether attached to barn or not, shall 


be as follows: 
1 Yr. 3 Yrs. 5 Yrs. 

Reinforced concrete, 

brick, stone or steel..$2.00 $4.00 $6.00 
All other constructions, 

whether of wood, tile 

or otherwise ........ 2.00 5.00 8.00 
Silos located inside of barn and not ex- 

posed to weather may be written at 

regular farm property rates. 
Separate amounts to be insured on silos, 

whether attached to barn or standing 

alone. 





No Raises for Secretaries 


The recommendation from fieldmen 
that salaries of a number of stamping 
secretaries in Illinois be increased has 
not been approved. The fieldmen 
have been told, on the other hand, to 
keep all stamping office expenses 
down and, if advisable, to discontinue 
a number of offices now in existence. 





Casey to be Inspected 


The Illinois Fire Prevention Asso- 
ciation will inspect Casey, Ill, next 
week. M. C. Rathburn, of the Liver- 
pool & London & Globe, is chairman 
of the meeting, and H. A. Yates, of the 
Hartford, will be the fire prevention 
speaker. 


John Wolf and George Bieber of Sulli- 
van, Ill., who were indicted by the grand 
jury of Moultrie county for conspiracy to 
obtain money by false pretenses, the con- 
spiracy growing out of a fire which oc- 
curred in that city a few months ago, 
and which was investigated by the state 
fire marshal department, have filed an 
affidavit in the circuit court of that 
county asking for a change of venue 
from both Circuit Judges Johns and 
Cochrane. They claim that it would be 
impossible for them to secure a fair and 
impartial trial before either of the judges 
mentioned. The other judge of the dis- 
trict, Judge Philbrick, will likely be called 
upon to try the case, or it is possible 
that a judge from some other district 
may be called in case Judge Philbrick is 
busy with other matters and cannot hear 
the case at this time. 


ILLINOIS NOTES 


The Springfield local agents’ association 
held its annual meeting last week. 


Charles Young has entered the local 
business at’ Warsaw, Ill. His first com- 
pany is the Atlas. 


A number of companies have given up 
hope of getting the tariff or an approved 
form on the plant of the Herald Despatch 
at Decatur, Ill., and will cancel. This line 
has long been a trouble maker and a num- 
ber of companies have hung onto it in 
the hope of getting it onto the right basis. 


WISCONSIN NOTES 


Insurance on the plant and stock of 
the M. H. Pettit Malting Co., of Kenosha, 
Wis., which burned recently, entailing a 
loss of, between $150,000 and $200,000, is 


The Superior Improvement & Invest- 
ment Company, of Superior, Wis., recently 
incorporated with $32,000 capital, will 
handle a general insurance business. The 
incorporators are Lyman T. Powell, 
Claude Z. Luse and F.. B. Southern. 

Closely following an attempt to destroy 
a creamery he was building in Holland- 
town, Wis., the home of Eugene Maluej 
in that city was destroyed by fire. The 
fire is thought to have been set by some 
of the residents in that vicinity who op- 

osed ay te building a new creamery 
n the district and Deputy State Fire 
Marshal Finnegan is investigating. Two 
weeks ago dynamite was exploded in the 
chimney of a new Red Clover Cooperative 


Hotel Dyckman 


Minneapolis, Minn. 
Each of its 300 rooms 














THE - 4 
is outside and has bath 
COMPLETE and circulating refrig- 
HOTEL erated artesian water. 


Appointments combine dignity with 
a familiar homelikeness rarely found in 
metropolitan hotels. 


Two splendid cafes for ladies and gen- 
tlemen, also a Club Grill—the daily 
mid-day meeting place of the repre- 
sentative business men of Minneapolis. 


A large number of the best lighted 
sample rooms in the Twin Cities 





Exclusively European Plan—$1.50 and upward 
WM. H. JONES, Manager 
formerly Kitchi-Gamma Club 














oe eal which was being built by Ma-_ 
uej. 


Objection is made to the following 
clause attached to policies covering, at 
bby Wis., on tobacco for the American 

gar Company, on the ground that it may 
make companies liable for some of the 
government stamps: “It understood 
and agreed that such government stamps 
(attached or unattached) as are redeem- 
able or whose value is recoverable from 
the government by reason of loss by fire, 
are not covered by this policy.” 


ORDERS EXPENSE REDUCTION 
Lewis Will not Relicense Kansas Hail 


Mutuals That Pay Excessive Sal- 
aries to Officers 











Topeka, Kans., Apr. 1.—(Special)—A 
peremptory order has been issued to 
Mutual Hail Companies doing business 
in Kansas to certify salaries they will 
pay their officers this year, and a warn- 
ing that they must not be too high or 
the department will withhold authority 
to do business. The order went out 
today from the office of Ike S. Lewis, 
superintendent of insurance. Lewis de- 
clares that officers of hail companies 
who have other business, or who do 
rot put in their time continuously and 
actively on the business of hail insur- 
ance, must not be paid more than a 
nominal salary. The investigation of 
the annual statements of the majority 
of the hail companies, Lewis says, re- 
veals that the greater part of the pre- 
miums paid for insurance have been 
dissipated in expenses. This is a con- 
dition which cannot be permitted to 
continue. Following his demand of 
certification of salaries to be paid, 
Lewis says, “Unless substantial com- 
pliance is immediately made to the 
foregoing, certificate of authority to 
the company or companies failing to so 
comply will be withheld.” 





Bluff City Reinsures 
The Bluff City Fire of Memphis has 
reinsured with the Hernando of Mem- 
phis, and will retire.- ; 





F. G. Ainley’s Change 
F. G. Ainley, formerly special agent 
of the American of Newark in Southern 
California joins the Geo. H. Tyson 
general agency of San Francisco in a 
similar capacity. 





Standard Policy Bill Fails 

The bill providing for a new stand- 
ard fire policy failed to pass the New 
York legislature, which adjourned Sat- 
urday. The bill to limit and abolish 
the office of the New York state fire 
marshal failed, but no appropriation 
for its maintenance was provided, so 
that the office will be starved unless 
the special session later makes pro- 
vision. 





NATIONAL’S CHANGES 


The National Fire of Hartford has ap- 
pointed to succeed F. W. Brodie as special 
agent in western New England George F. 
Cowee, who-for the past four years has 
been assisting H. W. Lewis in the Boston 
and eastern New England field. To suc- 
ceed Mr. Cowee as assistant to Special 
Agent Lewis in Boston and eastern New 
England the National has appointed 
i W. Roberts of its home office 
staff. 





“ NEW YORE AGENTS’ MEETING 
The annual convention of the New York 
State Association of Local Insurance 
Agents will be held at Rochester, N. Y., 
May 28 and 29, 1914. Several interesting 
speakers have been secured, and on ac- 
count of conditions arising in New York 
state in relation to new schedules, rates, 
forms and other important subjects, this 
convention will devote considerable time 
to considering the new situations that 
exist in all sections of the state. 





COMMERCIAL UNION CHANGE 

Special Agent Frank W. Young will be 
transferred from Albany to Syracuse and 
will cover the central part of New York 
state for the Commercial Union and its 
allied companies. The eastern portion of 
the state will be supervised by George S. 
Tompkins, of Albany, and the western por- 
ee by Charles M. Tobin, of Rochester, 





G. R. Link has been appointed South 
Dakota state agent of the Farmers Mutual 
Hail of Waseca, Minn., and will have head- 
quarters at Aberdeen. 





IN THE GREAT NORTHWEST 


IOWA, NEBRASKA, MINNESOTA, 
NORTH AND SOUTH DAKOTA 








DAKOTA GANDERS IN SPLASH 


Seek Rice Fields of Aberdeen Where 
Dudley Luce of Michigan Astounds 
the Natives 





Nearly fifty proud ganders of the 
Dakota Blue Goose, winged their 
majestic way to the rice fields of Aber- 
deen, S. D., last Thursday, and pro- 
ceeded to enliven the city of the plains 
with the tidings of spring. Their wild 
calls resounded about the festive 
board of the Ward hotel for noonday 
lunch, the local agents responding to 
the invitation to join them with great 
pleasure. R. G. Valentyne of the 
Northern presided as toastmaster, an- 
nouncing in a few most carefully 
chosen remarks that the rest of the 
talks would be preserved for later de- 
livery becaus: of pressing business 
during the afternoon, and introduced 
Dudley Luce, of Detroit, Mich., 
Phoenix of Hartford representative in 
the Dakotas protem. Mr. Luce after 
convincing his expectant audience that 
he had nothing up his sleeves but 
genus homo, proceeded to delight and 
astound all with his dexterous manip- 
ulation of the disappearing spheres, 
his legerdemain, and mind reading. 
After divulging a few of the hidden 
secrets among the geese present, he 
concluded the entertainment, and the 
meeting was adjourned. 

The banquet in the evening was the big 
function of the meeting, the Sherman 
hotel dining room being alive with the 
expectancy of what was in store for the 
goslings, immediately following the ban- 
quet. Music by Aberdeen’s finest orches- 
tra flowed throughout the hum of good 
fellowship that pervaded the feast. Mr. 
Vallentyne, most loyal gander, again pre- 
sided, and several very clever, though im- 
promptu_ talks, were given. Following 
“Hail, Hail, The Gang’s All Here,” 
and “It’s Apple Blossom Time in Nor- 
mandy,” the banquet was concluded, and 
all adjourned to the Sherman hall, where 
the initiation was carried on in the usual 
elaborate and convincing manner. Fif- 
teen goslings had their. pin-feathers re- 
moved with due precision and pain, wer 
thoroughly washed, aired and fumigated, 
and then turned into the pond. 

The meeting was successful from every 
standpoint. It was decided that the Da- 
kota pond would not meet with Minne- 
sota at Lake Osakis the coming June on 
account of the fact that nearly a week 
is required to make the meeting from 
Dakota points, though the invitation of 
the Minnesota boys was greatly appre- 
ciated. Either the Dakota boys will meet 
at Big Stone Lake in June, or North Da- 
kota will attempt to meet with Minne- 


sota, and South Dakota with the Iowa 
pond. 








Third Acetylene Explosion 

Iowa has been having more than her 
share of acetylene gas explosions this 
year. The third one since Jan. 1 oc- 
curred last week at Brooklyn, Iowa, 
when the residence of W. H. Rich- 
man was blown to atoms and nearby 
residences damaged. Mrs. Richman 
and her daughter had left the house to 
tell Mr. Richman the lights were not 
properly working when the explosion 
occurred. The concussion broke out 
three-fourths of the plate glass win- 
dows in the business -section and was 
heard for miles. Bed clothing and bits 
of furniture were found in the tops of 
trees three blocks away. 





Another Big Sioux City Loss 

Sioux City, Iowa, had another seri- 
ous conflagration Thursday of last 
week. Fire in the quarter block occu- 
pied by the Moore Clothing Company, 
the Anderson Furniture Company and 
Frank’s hotel did damage of $300,000 
and resulted in the death of two fire- 
men, crushed by falling walls. 

The fire started in the rear upper 
floors of the Anderson Company store 
at 4:50 in the morning from a cause 
unknown. The firemen were working 
on a ladder in front of the structure 
when the wall caved in. The old hook 


and ladder truck belonging to the de- 
partment was crushed to kindling, but 


' Hardware 





the water tower remained upright, 
pouring a stream into the ruins of the 
building. ° 

Reports that a firebug is responsible 
for the fire have reached State Fire 
Marshal Ole O. Roe of Des Moines. 
It is stated that four attempts to burn 
out the big department store there 
have been discovered within the past 
few days. Marshal Roe has started an 
investigation. 


NEBRASKA RECORD LAST YEAR 








Premiums and Losses of the Various 
Classes of Companies and List 
of Leaders 





The premiums of the farm mutuals 
in Nebraska last year were $502,139 and 
the losses $401,853. The State Farm- 
ers Mutual of South Omaha led with 


$41,243 premiums and $35,753 losses. 
Other mutual leaders were: 

Prem. Losses 
Capital, Lincoln ........ 38,438 $22,731 
Farm Cent., Hastings.... 25,569 12,20 
Farmers, Lincoln ....... 23,49 214,523 
Neb. Mut., Lincoln....... 23,148 11,451 


Natl. Hail Mut. :........ 
The city and village mutual com- 
pany premiums were $67,703 and losses 
$33,669. The leader was the Nebraska 
Mutual, whose premiums 
were $30,893 and losses $19,682. 
The stock company premiums were 





$4,643,078 with $2,871,350 losses. The 
state leaders are: 
Prems.. Losses 
VAP Te eT ke $137,956 $109,875 
Continental - 145,569 82,145 
Fid.-Phenix +. 213,015 142,230 
Connecticut - 97,984 49,822 
Ger. Amer., 91,065 30,653 
Pare 166,640 73,047 
MN. 555 wins Sik é 4.6 356.0 te 4,876 190,282 
tL. & le. & G., Bag. ...00 109,009 61,972 
ST” EE ee 942,589 473,462 
3 = are 96,719 91,9756 
BL enkigs i bh en Vis ga ee 8,205 45,075 
eee eee 196,597 126,865 
a aa 114,141 83,58 
rare eee 180,867 112,904 
Tee, FOOD. ssc et eescsne 200,233 92,98 





Takes the Pyrene Agency 


The Reed Insurance Agency, Inc., 
of. Aberdeen, has been given the 
South Dakota state agency for the 
Pyrene fire extinguisher. It plans to 
appoint a large number of local fire 
agents as agents for the extinguisher. 
It has made several appointments al- 
ready. 


Beadell Lecates in Chicago 

Charles G. Beadell of Minneapolis, 
who recently resigned as special agent 
of the Delaware Underwriters, has lo- 
cated in Chicago, and is now seeking a 
connection in that city. He desires to 
remain in the business in some capac- 
ity if possible. 





Agents to Meet in June 

At Lincoln, Neb., in June will be 
held the coming annual convention of 
the Nebraska Association of Local 
Fire Insurance Agents. The exact 
date will be decided upon later. A 
committee is now working upon the 
program. 





Inspect Fifteen Towns 

Fifteen cities and villages in Ne- 
braska are to be inspected by commit- 
tees of the Nebraska State Fire Pre- 
vention Association, and acting under 
instructions given at the last meeting 
of the association, the executive com- 
mittee has appointed five committees 





1898 Sixteen Years of Service 1914 


Security Mutual 


Fire Insurance Company 
Chatfield, Minnesota 


An unsurpassed record for prompt 
adiustments and satisfactory pay- 
ments of all honest losses. 


Admitted in the States of Minne- 
sota, North Dakota and South Da- 
kota and accepts business on_good 
risks direct inany State in the Union. 
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to make the inspection. The towns to 
be covered are: Wayne, Central City 
and Tekamah; West Point, Minden 
and North Bend; McCook, Falls City | 
and Fairmont; Friend, Auburn and 
Plattsmouth; Hartington, St. Paul and 
Holdredge. 





Urbaine to Enter Iowa 
The Urbaine of Paris is entering 
Iowa. It will be in the field of Gen- 
eral Agent Otto E. Greely of Chi- 
cago. 


Licenses for Salaried Men 
Attorney-General Smith of Minne- | 
sota has ruled upon an inquiry by 
Commissioner Preus that insurance 
solicitors employed on salary by insur- 
ance agents must have licenses. The 
law makes soliciting insurance with- 

out a license a criminal offense. 


IOWA CHART IS OUT 
The Underwriters Fire Chart for Iowa 
for 1914 has just been published by the 
Underwriters Review Company at Des 
Moines. It gives the financial standing 
of the companies in Iowa, with their busi- 
ness in the state for ten years. 


LATE IOWA RETURNS 
Late returns on Iowa premiums and 
losses last year are as follows: 





Prems. Losses 

ANCHOE, BOWE sc cvcsseses $75,481 $83,889 

Automo. Mut. Fire, Iowa.. 9,247 5,674 

DUDUGUO <iccccccecessces 83,230 26,265 
IOWA NOTES 


Clifford Watson, Iowa special agent of 
the Niagara Fire, has removed from Vin- 
ton and his address now is P. O. Box 384, 
Cedar Rapids, Iowa. 

J. A. Traecy, deputy state fire marshal 
for Iowa, was called to Gowrie to investi- 
gate a fire in a lumber yard there. It is 
declared to have been the work of in- 
cendiaries. 





DAKOTA NOTES 


The Retail Lumberman’s Mutual of 
Minneapolis has been licensed in South 
Dakota. 


The State Farmers Mutual Hail of 
Waseca, Minn., has appointed G. R. Link 
as state agent, with headquarters at Aber- 
deen. The company has done business in 
the state for many years. 


Cc. B. Barrett, Jr. a local agent at 
Aberdeen, S. D., is running for fire and 
police commissioner of that city. Ira 
Barnes, another local agent, has been 
elected county commissioner there for the 
third time. 





The New Brunswick Fire and the Grain 


Dealers National Mutual of Indianapolis | 


have been licensed in Nebraska. 





The loss on the wholesale grocery of 
Foley Bros. & Kelly of St. Paul, will be 
about 15 percent. This risk was equipped 
with sprinklers. 





ARKANSAS NOTE 


The Arkansas department has licensed 
the Hamburg Assurance. 


William J. Little, a Hot Springs local 
agent, was elected a member of the Ar- 
kansas legislature from Garland county, 
and Guy E. Thompson, local agent at 
Marianna, was defeated for representa- 
tive of Lee county. State Senator T. J. 
Raney of Newark, author of the act es- 
tablishing the Dean schedule, seems to 
have been defeated for railroad commis- 
sioner by T. E. Wood, editor of the Mari- 
anna Courier. 





OKLAHOMA NOTES 


Henry W. Morrison assistant general 
agent of the Hartford, with headquarters 


in Chicago, is looking over the Oklahoma | 
field and has been in the eastern rt of | 
the state this week with Stanley R. | 


Bruce, state agent of the Hartford for 
Oklahoma. 


Ben J. W. Scoville of Nowata, Okla., 
one of the oldest local agents in eastern 
Oklahoma, who represented a string of 
companies at Nowata, died ef suddenly 
at his home there last week of hart fail- 
ure. His widow, Mrs. Leona J. Scoville, 
will continue the business. She will be 
assisted by W. H. Thomason. 





Postal rates ought to be the subject of | 


readjustment, for they are more out of 
joint than ever insurance rates have been. 


THE WEST AND SOUTHWEST 


MISSOURI, KANSAS, ARKANSAS, 
OKLAHOMA, TEXAS 











REVELLE AT TWO MEETINGS 


Boost for Prevention at Nevada and 
Rich Hill, Mo.—Insurance 
Men Preside 








Fire prevention in Missouri was 
given quite a boost at Nevada and 
Rich Hill Tuesday and Wednesday of 
last week. Superintendent Charles G. 
Revelle of the Missouri department 
was at his best and delivered two ex- 
cellent addresses. 

The Nevada meeting was held Tues- 
day evening and the court house was 
well filled with business men and 
members of the women’s clubs of Ne- 
vada. 

The Rich Hill meeting was held in 
the Elks hall and it was comfortably 
filled. 

One of the best indications as to 
the success of these meetings is the 
number of business men who an- 
nounce their intention of remedying 
all hazards about their property in or- 
der that their risk may be a safer one 
and at the same time they may re- 
ceive a reduction of their rate. 

The Missouri Fire Prevention Asso- 
ciation assisted Mr. Revelle fin the 
meetings. Stephen E. Cate of the 
North British & Mercantile, was 
chairman of the Nevada meeting and 
a Thomas of the Queen of Rich 

ill. 

Means Ray, chief clerk in the Mis- 
souri department, also attended the 
meetings and assisted in making ar- 
rangements for the meetings. 


Mr. Jalonick Explains 
Dallas, Texas, Mar. 31. 
To the Editor:— 

The article in your issue of March 
26 headed “Jalonick Raises Issue” is 
misleading. I referred to foreign re- 
insurance companies exclusively and 
not to authorized foreign fire com- 
panies writing rhrough agents in Texas- 
My affidavit alleges that foreign rein- 
surance companies holding Texas per- 
mits are violating the laws of this state 
by reinsuring their excess lines in un- 
authorized companies. 





I. JALONICK. 





Rules on Return Premium 


In granting a writ of error in the 
| case of Polemankos vs. Austin Fire, 
the Texas supreme court has _indi- 
cated its view on the return of pre- 
mium when a policy is cancelled, as 
follows: 


We are of the opinion that the right to 
receive the unearned premium as a con- 
dition precedent to cancellation of the 
policy was subject to be waived by the 
assured; and that under his testimony it 
was waived, it being shown conclusively, 
we think, that he regarded and treated 
the policies as canceled. Justice Hawkins 
is of the view that the payment of un- 
| earned premiums was not necessary to 
effect a cancellation under the terms of 
| the policies. 





Kansas Case Appealed 

The attorney-general of Kansas has 
taken an appeal to the state supreme 
| court in the litigation begun by the fire 
insurance companies, asking that the 
reduction in rates made by Commis- 
sioner Barnes be set aside. The at. 
torney-general demurred to the com- 
plaint made by the companies, and af- 
| ter long consideration a lower court 
| overruled the demurrer. The state 
| then appealed. Unless the attorney- 
| general will stipulate to abide by the 
decision of the supreme court, judg- 
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Hail 


years old. New Policies. Low Rates. Good Commissions. 


Address ELMER F. BAGLEY, Secretary 
Columbian Building, TOPEKA, KANSAS 


GOOD LIVE AGENTS in all unoc- 
cupied territory in Kansas to write 


Insurance. Company fourteen 
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SECURITY 


Fire Insurance Company of Davenport, Ia. 


Ss. EF. GILMAN, Pres’t mM. Cc. HINSCH, seo’s 
CASH CAPITAL $200,000 ' 


This Company has had 31 years of successful business experience, and is now doing 
business in Iowa, Illinois, Wisconsin, Ohio and Indiana. It is a good company for the 
agent, because in addition to writing a general business, it accepts practically all classes 
of farm risks. We want agents in the above states, and would appreciate 
bearing from agents desiring to represent us. Address the Secretary, 


Every Room with Bath European wn 


Che Brown 


Des Moines, Iowa | 
$250,000 New Fireproof Hotel | 
ERNEST W. BROWN, President | 
The Popular Home for | Absolutely Fireproof 


Transient Insurance Men Martin Hotel 
Hotel De Luxe Roof Garden SIOUX CITY, IOWA 


One Hundred Thousand Dol- 


lars deposited to secure 
policy holders. 


GOOD AGENTS WANTED IN NORTH DAKOTA, 
SOUTH DAKOTA AND IOWA 


THE SPALDING 


HEADQUARTERS FOR INSURANCE MEN 
DULUTH’S LEADING HOTEL 


Modern and up-to-date. $100,000.00 recently expended in improvements. European 
Plan. Cuisine of acknowledged excellence. Restaurant prices reasonable. Club 
Breakfasts, Club Luncheons. 

LEE HOTEL CO., Proprietors 

EDWIN H. LEE, Managing Director 
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OF SIOUX FALLS, SOUTH DAKOTA 











GEO. A. MOWRY, President W.A.GORDON, Secretary WILLIAM WALSH, Asst. Sec'y 


Twin City Fire Insurance Co. 


MIDDLEWEST FIRE UNDERWRITERS AGENCY 
MINNEAPOLIS, MINN. 


aS ee CasH CapitaL $500,000 


Local Representatives Desired in Montana 
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ment will be asked for at once, as no 
appeals are to be allowed on de- 
murrers. The case can be dragged 
along indefinitely. 





To Do State-wide Business 


The bylaws of the German Farmers 
Mutual company of Okarche, Okla., 
which proposes to do a state-wide busi- 
ness under the general law governing 
farmers’ mutuals, have been approved 
by the Oklahoma department. The 
company has been operating on a lim- 
ited scale for some time and has been 
very successful. Applications have 
also been received from the German 
American Mutual at Perry, and the 
Farmers Mutual Fire & Lightning of 
Orlando, organized under the new 
county mutual law passed by the 1913 
legislature. 





Want to Add Life Insurance 


The Kansas City Fire Insurance 
Agents’ Association: is contemplating 
adding a life feature to its constitu- 
tion and bylaws. The present plan 
is to pay $1,000 to the estate of mem- 
bers at death. There is determined 
opposition to the plan by some of the 
members and it will be necessary to 
have a vote on the question before 
sentiment can be accurately deter- 
mined. 


Plans Made at Monday Luncheon 


Arch B. Diggins, president of the 
Missouri Fire Prevention Association, 
attended the Monday luncheon of fire 
agents in Kansas City, and called at- 
tention of the field men to the fact 
that they are neglecting their duty re- 
garding attending the monthly inspec- 
tions of various Missouri cities. Mr. 
Diggins urged the special agents to 
make a determined effort to get to 
the meetings. 

Plans for the meeting of the Mis- 
souri-Kansas pond of Blue Goose, to 
be held in Kansas City April 21, were 
discussed, and it was decided to in- 
vite Commissioner Revelle to attend 
the gathering, at which will also be 
representatives of Kansas City com- 
mercial organizations. It is thought 
that by this means a practicable plan 
for the regular inspection of Kansas 
dig congested district will be out- 
ined. 


John Trent will preside at the next 
luncheon. 


MISSOURI BROKERS LICENSED 

The following brokers were licensed by 
the Missouri department last week: S. L. 
Bunyan, G. W. Happel, B. Manoville, W. 
J. Seanlan, J. R. Sheppard, A. A. Keyes, 
Joseph Kasal, William Grayson, Jr., 
Thomas Finnerty, G. S. Kanns, E. P. 
Luecking, Kent Jarvis, J. J. Hauer, Julius 
Weil, E. W. Sumers, F. L. Heller, Miss A. 


by towns. No estimate has yet been 
placed on the damage. The storm came 
in the shape of three cyclones occurring 
within about fifteen minutes of each 
other. They were followed by a heavy 
hail and rain storm, but the hail did 
little damage. 





To Have River Excursion 
The Monday Lunch Club, composed 
of state and special fire insurance 
agents and adjusters at St. Louis, has 
planned for a three-days river excur- 
sion tour on the steamer Dubuque 





from St. Louis to Keokuk and return, 
leaving St. Louis June 5. Members of 
the St. Louis Fire Prevention Bureau, 
the Missouri Fire Prevention Asso- 
ciation and the Local Agent’s Asso- 
ciation will be invited. All will be per- 
mitted to take members of their fam- 
ilies and friends. 





RETURNS FROM OKLAHOMA 


The preliminary report of the Oklahoma 
insurance department this year will show 





that the outside companies collected prem- 
iums in that state during 1913 totaling $3,- 
779,524.70 and incurred losses amounting to 
$1,659,891.91. This is an increase of $121,- 
549.70 in premiums over 1912, and a reduc- 
tion in losses of $545,975.49. The home 
companies collected $201,384.01 in prem- 
ijums and incurred losses of $57,230.04 in 
1912, but fell to $121,059.83 in premiums 
with $45,919.38 losses incurred during 
1913. The report again shows a decrease 
in the number of companies doing business 
in the state. 








Missouri Agency Appointments 
Atlas—E. H. Williams and W. H. Albertson, 
urora. 

Milw. Mech.—F. A. Kern, Excelsior Springs; 
F. E. Blue, Albany. 


Mill Owners Mut.—C. H. Ridgway, Kansas 


City. 
Prov. Wash.—Wilson & Schweer, Monroe 
City; F. M. Jackson, Neosho; J. W. Lewellen, 


Paris; Rufus Christian, Palmyra; Rudolph Gar- 
rison, Shelbyville. 

Pruss. Natl—W. H. White, St. Joseph. 

U. S. Lloyds—Smith, Catron & Evans, Co- 
lumbia; Porter Martin, Springfield; O. R 
Witte, St. Louis. 

New Hamp.—H. C. Darr, Bethany. 


MISSOURI NOTES 


The agency of Kaufman & Wise has 
moved from the Odd Fellows building, St. 
Louis, to room 1401, Pierce building. 

Superintendent of Agents Lane of the 
Yorkshire was in Missouri last week and 
appointed F. H. Garlicks agent at 
St. Joseph. 








TEXAS NOTES 

Fire Marshal Wallace Inglish, of Texas, 
will detail several of the department ex- 
perts to make an investigation of the fire 
that destroyed the West Texas state nor- 
mal college at Canyon City recently. 

The Texas fire insurance commissioner 
has issued a circular putting into effect 
the rulings of the attorney-general in re- 
gard to changes in rate during the life 
of a policy and the effect of such changes 
on coinsurance and other clauses. 








| . C. Kirkpatrick has started a local 
agency in the New England building, To- 
peka, Kan. 


K. Grewe, B. J. Kaufman, J. M. Han- 
nover, Joseph Spiegethatter, Jr., W. S. | 
King, and W. J. Murray, St. Louis; W. 


B. Weaver, Kansas City. 





STORM LOSS IN KANSAS 


A severe hail and wind storm in cen- | 


tral Kansas last Sunday did considerable 
damage, destroying part of the town of 


Frederick, and unroofing houses in near- | 





| DWELLING HOUSE INVENTORIES 
Write for prices 
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KENTUCKY AND THE SOUTH 


WILL DEFER THE COLLECTION 


City Officials of Lexington Will Not 
Force Payment of Agents’ Li- 
cense Fees at Present 














Fire insurance agents of Lexington, 
Ky., have succeeded in persuading the 
city officials not to attempt the col- 
lection of agents’ licenses for the cur- 
rent fiscal year, beginning March 1, 
pending efforts to secure a settlement 


of the troubles which have caused the | 
suspension of business by the com- | 


panies. The city commission of Lex- 


ington has been waited on by the locai | 


agents, and after learning that the 
latter are endeavoring to bring about 
a settlement, the commission agreed 
to hold up collection of the licenses 
for the present. 


Younger Alexander, R. Arnspiger, W. 


Stanley Frost, Thomas Scott and John | 


Danahy. It was pointed out that the 


licenses could be collected any time | 


during the fiscal year, and that there 
was not need for haste. 





PLIGHT OF LOUISVILLE SEEN 


Local Board Does Not Know Whether 
the Companies Will Respond to 
Regular Assessment 


The future of the Louisville Board is 
somewhat uncertain, owing to the sus- 








pension of operations by the com- |, 


panies. The board sent out, under date 
of April 1, assessments covering the 
expenses of the companies during the 
past three months, and it is expected 
that the companies will take the oppor- 
tunity to indicate whether or not they 


care to continue supporting the board. | 


The expenses of the organization are 
much smaller, of course, than they for- 
merly were, consisting only of salaries 
for two employes and rental for a room 
in the Star building, which is leased 
from the Kentucky Actuarial Bureau. 
While it is assumed that present condi- 
tions will not be permanent, and that 
business will: be resumed in the near 
future, there is no assurance when the 
situation will be relieved, and for that 
reason the attitude to be taken by the 
companies is problematical. Milton C. 
Miller, secretary of the board, who has 
proved himself one of the ablest organ- 
ization executives the fire underwriters 
have had in a long while, is cheerful 
regarding the situation, and does not 
appear to be seriously perturbed over 
the possibility of losing his job. 





Memphis Club Discussion 


At the regular meeting of the Insur- 
ance Club of Memphis, Tenn., last 
week the topic of discussion was the 
legality of corporations taking insur- 
ance with mutual companies or with 
reciprocals or interinsurers. 
cussion was led by Oscar A. Smith of 


The committee of | 
agents was composed of J. Will Stoll, | 


The dis- | 


| 

| Smith & Wallace. This was the last 
| of a series of discussions on the re- 
lations of the policyholders with va- 
rious classes of insurance companies. 


| 





Payne Visits Chicago 

George L. Payne, a prominent local 
agent of Frankfort, Ky., was in Chi- 
cago Tuesday in regard to the situation 
|in that state. Mr. Payne was anxious 
to secure all information possible prior 
to the state local agents meeting at 
Louisville, Friday. 





| GENERAL SOUTHERN NOTES 


For some time a number of southern 
| fire insurance companies have been con- 
| sidering the organization of the Southern 
Fire Underwriters to issue a joint policy 
on the annex plan. A meeting of com- 
panies interested was called for March 
= * Chattanooga to complete the organ- 
zation. 


The February fire losses for Birming- 
ham, Ala., proved to be the heaviest for 
some time. The month showed losses to- 
taling more than $140,000. In this 
amount, however, almost $100,000 was in- 
volved in the fire completely destroying 
the seedhouse of the Farmers & Ginners 
Cotton Seed Company. 





TENNESSEE NOTES 


The supreme court of Tennessee, in the 
case of Mrs. E. P. Kirkpatrick against 
| the St. Paul Fire & Marine, has decided 
that where an appraisal fails, with 
neither side at fault, the assured may 
bring suit on the claim. In this case it 
affirmed judgment for $5,000 on the pol- 
icy, but disallowed the $1,000 penalty for 
vexatious delay. 


GOES WITH INDUSTRIAL FIRE 








H. K. Miller Becomes Managing Un- 
derwriter of the Akron, O., Com- 
pany—Was Formerly in Iowa 





Akron, Ohio, March 31.—H. K. Mil- 
ler of Chicago has become identified 
with the Industrial Fire of Akron, O., 
as managing underwriter. 

Mr. Miller was formerly with the 


Hawkeye of Des Moines, Iowa, for 
| twenty years; much of that time_in 
' the capacity of chief examiner. For 


the last three years he was connected 
with the Central National of Chicago, 
as chief examiner, having severed his 
connection with that company a short 
time ago on account of the Central 
National having ceased to write busi- 
ness direct and going into the re-in- 
surance business entirely. 

Mr. Miller will have full charge of 
| the Industrial’s underwriting depart- 
| ment. 





ARGUS CHART ISSUED 

The Argus Fire Insurance Chart for 
1914 has just been issued by the Herald- 
Argus Company of Atlanta. In addition 
to the usual information on the financial 
statements of the companies, it gives the 
loss ratios both on losses paid and 
losses incurred, as well as the expense 
| ratios. Other valuable features are a 
| table showing special insurance laws in 
| the various states; list showing where 
| each company is licensed in the United 
| States and tables showing remittances 
| of foreign companies to and from home 
offices for ten years. An interesting table 
in the chart is one showing the under- 
| writing results for each company over a 
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Of all places where the protection of valuable papers is vital, the Insurance Company’s office probably comes first. Policies must be filed 
safely, policy loan records must be safeguarded, as well asa host of other important documents that could not be replaced in case of loss. 


convenience, safety and econ- 
EL are obtainable for every filing pur- 
All fireproof, rodent-proof, climate-proof, dust-proof, thief-proof. 
section occupies two inches less floor width than wood sections—while 
a far greater filing capacity per drawer. 
Every insurance company should investigate ALLSTEEL Equipment. 
Write today for comprehensive catalog in natural colors—free. 


The General Fireproofing Company 


Branches: New York and Chicago—Agencies Everywhere. 
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FILING EQUIPMENT 


ALLSTEEL SAFE 


Easily moved from place to 
place as desired. Protects 


valuable records 


any of the 


fire, water and theft. In- 
terior easily equipped with 

of ALLSTEEL 
Filing Units which are in- 
terchangeable at will. 
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MOUNTAIN AND COAST FIELD 


UTAH FIRE RETURNS GIVEN 


Premiums in 1913 Were $919,373 and 
Losses $550,300, With Ratio of 
60 Percent 





Net premiums on fire business in 
Utah last year amounted to $919,373 
and the net losses incurred to $550,300, 
according to advance figures prepared 
by the department. The loss rate was 
practically 60 percent. The net pre- 
miums and losses of the various com- 
panies in the state were as follows: 








Net 
Losses 
Net Prems. Incurred 

SE TR oss ood so suas 317 $ 7,957 

 \Jadun tases swe ewoees ,173 14,878 
Balkan National ........ 4,351 7,657 
British Amer. ........... 2,350 
CRP. ettnedvccecece 5,153 3,725 
Coml. Union, Eng. ....... 10,439 4,458 
DIGG TRRGEE. cccicccvves 2,795 1,255 
Frankona Reins. .........- 1,507 4 
ME ns ChE ose E805 eon bd ed 7,964 9,229 
TM COED oc cccvcccsevcss 1,59 
L. SS SS eee 10,251 26,960 
EM fn 6c ica woerscv veces 5,9 412 
London & Lance. ......... 7,834 2,997 
Netherlands ............-. 3,303 veieee® 
New Zealand ............ 5,079 1,497 
N. B. @ B., BMS. ..ccccces 2,433 ohne 
Northern, Eng. .........- 13,349 9,360 
OFT. TIGEOD cccccccsscces 5,178 1,425 
PE st enceeteseseeuee 6,005 1,070 
PE, TO 60000000980 5,965 3,734 
POE BEG 6:0:00206008% 16,43 9,737 
Te ee 19,661 14,840 
BEE: hc htedndecoveneeseus 22,903 10,211 
Royal Exchange ......... 5,83 4,250 
Scottish Union .......... 4,727 4,517 
South German Reins. .... 2,269 41 
$taS0, TERS. cccvccsesveces 574 1,011 
Dc tiebebeee sed edenedee 7,480 3,985 
UN Warton 6 nee eae 00.60 0,0 3,792 1,527 
TIER, TEE. 0600 cccsvences 5,206 3,528 
Wn c.cncusseed00660% 2,741 1,869 
WEED doco ccereccvese 1,380 ere 
BE ckseedecadevssenwes 9,572 988 
ABTICUIEUPAL 2. cc ccccccses 4,108 1,134 
Allomamnia ...cccccsccses 7,735 2,859 
Alliance .... -» 1,740 10 
American .. 6,303 20 
American Central sh 62 3,879 
BE ccvcvsces - 4,393 2,106 
RD sa-«000¢8¢ - 2,117 353 
California ..... . 4,394 1,373 
Citizens, Mo. ... - 5,257 1,075 
City of New York. 91 49 


Coml. Union, N. Y. 


Commonwealth ... . 3,845 2,728 
Concordia ...... . 4,610 8,059 
Connecticut - 7,033 5,616 
Continental 24,263 9,464 

WOME 5 cccses 5,400 8.821 
Detroit F. & M. 1,891 1 
Dubuque ...... - 7,95 3,162 
Equitable ...... . 3,390 13 
PORENEE sencsccvece ° 


Fidelity-Phenix . 
Fire Association .. 


Firemens ........ 9,311 1, 
Fireman’s Fund .. 23,065 15,642 
PEOREIE sscccccse ,378 
GOreee, BAL. «+020 3,246 3,117 


German, Pa. ...... 
German Alliance 
German Amer., N 


ORREE. © 0-0 Ges cbevee coe See 7,545 
er re err 3,773 679 
GE ED bb eweswes sce 11,032 5,919 
Globe & Rutgers ........ 6,996 10,060 
EE hinteeew ene eeweine 4,953 3,669 
DE ctdaeeweseew ean 70,291 35,557 
BOO, BOE, 4 d0'0.00 0000-68 42,969 18, 
ry ® ae 46,609 63,208 
NOFtR AMNOTIGR 2.02. ccccee f 4, 
WEND-GEE Wile sé ndcesscdess 8,644 8,238 
International, % , ree 9,953 12,307 
Mechanics & Traders 1,417 3,488 
Michigan F. & M. ........ 1,498 
Millers National ......... 13,833 2,907 
Milwaukee Mech. ........ 19,425 4,809 
i ees 26,862 15,876 
Natl.-Ben Franklin ...... 13,588 7,361 
National Union .......... 13,245 14,250 
ESR eererores" 3,442 : 
New Hampshire ......... 5,554 3,733 
aa 6,778 2,524 
eee 1,134 2,551 
OG OE nb ov tcccacess 11,438 2,308 
Oe Freee 16,630 328 
N. W. National ........+ 13,259 3,324 
UE Ck hd tencinhataaeay ,912 34 
i 3,933 5,436 
Peoples National ........ 3,788 3,415 
EEL <0 ixleeinéon's 6% 13,127 850 
Prov. Washington ....... ¥ 101 
ee, A SPP eee pe 12,598 7,318 
Reliance Lee aee Uae ORO 2,503 1,021 
A. aera rer 10,844 2,687 
DOA, 6.0 cao octets ,846 547 
ED. orn :c6 ae dnac eens 14,104 5,012 
UNE tatiie s 6:4 0e-n-0 abs . 
ete err 15,344 10,992 
United GRRE Res 4,149 
a ae ot pad 
Westchester ...........0. 4,405 630 
Williamsburgh City ...... 18,546 16,829 


Watt Celebrates Anniversary 
_Rolla V. Watt, celebrated his twen- 
tieth anniversary as manager of the 
Pacific department of the Royal last 
week. Mr. Watt was appointed gen- 
eral agent of the Royal and Norwich 





Union in 1894, the latter company be- 
ing replaced by the Queen two years 
later. In 1912 the Royal Indemnity 
opened up offices and last year the 
business of the combined agency ex- 
ceeded $2,250,000 in premiums. 


COLORADO RECORD FOR 1913 





Premiums Last Year Were $3,154,335 
with Losses of $1,062,884, Making 
a Ratio of 33.3 Percent 





The premiums in Colorado last year 
were $3,154,335 and the losses $1,062,- 
884, making a 33.3 percent loss ratio. 
The average rate was $1.45 per $100. 
The state leaders were: 


Last Year 
.Prems. Losses % 
eee veee-$ 58,008 $ 9,294 17.5 
American ........ 56,998 28,016 49.0 
Continental ....... 151,843 34,168 33.5 
Fid.-Phenix ...... 78,221 19,672 25.2 
Fireman’s Fund... 85,353 28,681 33.5 
GOP. BMG. cccscces 89,546 47,976 53.5 
ae 134,522 36,416 27.0 
BEE: Sete ade cusses 92,639 44,133 47.6 
Ins. Co. of N. A.... 68,193 25,206 37.0 
Se 2™ 5 avr 79,803 15,854 19.9 
National, Ct....... 104,314 37,322 35.7 
=» ree 57,020 8,283 14.5 
Springfield ........ 60,198 16,028 26.6 


COMPLICATION HAS ARISEN 


Charges are Preferred Against Curtis 
& Gordon by Pacific Board for 
Violation of Rules 


Curtis & Gordon, managers of the 
Pacific department of the Providence 
Washington, Old Colony and Boston, 
have recently appeared before the gov- 
erning committee of the Board of Fire 
Underwriters tc explain certain viola- 
tions of the board rules regarding 
business methods at the Los Angeles 
agency of the Boston. The company 
is said to have been given the choice 
of expulsion or of discontinuing its 
Los Angeles connection. 

The alleged improper practices con- 
sisting of cancelling business of an- 
other company on a prorata basis, 
Curtis & Gordon making up out of 
their own funds the difference that 
short rate would amount to, began 
soon after Gordon & Hoadley dis- 
solved partnership a year ago. Mr. 
Gordon joined the Curtis agency and 
Mr. Hoadley continued as manager of 
the American of Newark. Both agen- 
cies went out after the business jointly 
written by Gordon & Hoadley, and the 
charge against Curtis & Gordon is the 
culmination of the latter’s policy of 
protecting their agents and their fight 
for southern California business. 

A final decision is expected at the 
Board’s next regular meeting April 3, 
when a vote will be taken. Many of 
members are of the opinion that some 
plan will be devised whereby the Curtis 
& Gordon agency will continue under 
the jurisdiction of the Board. 





LAST YEAR’S LOSSES LIGHT 

The four local fire protective associa- 
tions operating in the forests east of 
Spokane—the scene of disastrous fires in 
1910—report 1913 losses very slight. Dur- 
ing the dry season 125 men are employed, 
on an average of one fire fighter to every 
25,000 acres of timber. It cost last year 
$37,000 to protect 3,000,000 acres of timber 
land with 30,000,000,000 feet of sawed tim- 
ber. The report is in strong contrast 
with previous years, as last year only 
28 acres merchantable timber were turned 
over. the loss being 128,000 feet of sawed 
timber. 





EXPERIMENT WAS A FAILURE 

Spokane operates a municipal employ- 
ment agency which has proved a great 
boon to those seeking employment, es- 
pecially strangers in the city. A local 
fire insurance agency desiring to try an 
experiment offered to hire six women to 
solicit fire insurance. The employment 
agency managers submitted the proposi- 
tion to all of the women applicants for 
help who appeared at all capable of such 
work and not a single one of the women 
seeking work would try to solicit fire 
insurance. This looked like a fair open- 
ing for employment and even the daily 
newspapers gave the _ situation good 
stories, but the women would not try fire 
insurance, a business which is apparently 
no more difficult in this city than in any 
other city. 


SEE AN ARSON PLOT 


The police department at San Francisco 
is unraveling what seems to be a well de- 





fined plot to defraud insurance companies 
by a series of fires of incendiary origin in 
that vicinity. Walter Everton confesses 
that he was promised $200 for his part 
in the Ben Lomond hotel fire and charges 
Elsworth Beeson, owner of the hotel, with 
being directly implicated in its destruc- 
tion, which occurred a week ago. 

At the time Beeson purchased the hotel 
last October, $12,000 insurance was car- 
ried, which amount was increased to $30,- 
000. Several incendiary fires occurred soon 
after and Beeson was shadowed by de- 
tectives who found that he had purchased 
phosphorus, but sufficient evidence was 
not secured to warrant his arrest. 

Everton confesses to have killed a man 
named Gould in Fresno two years ago, and 
there is a warrant out for Beeson’s ar- 
rest on a charge of obtaining money un- 
der false pretenses by collecting insurance 
from the London Assurance, about $12,000 
of which was in excess of the amount of 
damage done to his property at Sanger by 
a fire last August. 





WASHINGTON AGENTS RALLY 


Annual Meeting of the State Associa- 
tion Will Be Held in Seattle 
This Month 





The fourth annual meeting of the 
Washington State Association of Local 
Agents will be held in Seattle April 10. 
The officers state that it was decided 
to have an early meeting of the asso- 
ciation in order to secure active co- 
operation of the agents in legislative 
matters. The association desires to get 


in line early both for offensive and | 


defensive action. The association has 
been unable to get relief from the state 
insurance department with the insur- 
ance code in its present form, and the 
organization is, therefore, paving the 
way for legislative action that will give 
relief. 

H. B. Scheitlin of Seattle is presi- 
dent, T. K. Binnie of Spokane vice- 
president and R. E. McHaffay of 
Tacoma is secretary-treasurer. 

The following questions will be up 
for special discussion: 


1. Overhead writing for outside brokers. 

2. Recent decision of Commissioner 
Fishback to regularly license non-resident 
brokers. 

3. Recent decision of Commissioner 
Fishback with reference to rights of li- 
censed agents for unauthorized com- 
panies. 

4. Recent decision of attorney-general 
that agent can obtain commission on his 
own business if it does not equal more 
than one-half of total writings. _ 

5. Decision on exchange of business. 


BROKERS FILE A PROTEST 

The executive committee of the San 
Francisco Insurance Brokers Exchange has 
held a number of recent conferences with 
the governing committee of the Board 
of Fire Underwriters for the purpose of 
demanding a discontinuance of the prac- 
tice of certain fire companies who have 
been accepting business of brokers not 
holding membership in the exchange. 

The brokers have cited instances where 
two expelled members, Leo Pockwitz and 
A. H. Merrill, the latter a former secre- 
tary of the exchange and now engaged in 
another business under salary, have 
placed certain lines with board companies. 
The brokers have punished members by 
fine or expulsion when it has been shown 
that they have broken the rules of the 
exchange and they are insistent that the 
board live up to its pledge to accept busi- 
ness only from members of the exchange. 
The board has decided to appoint an audi- 
tor who will attempt to ferret out_im- 
proper practices in the offices of the local 
companies and interesting developments 
are sure to appear. 


PACIFIC COAST NOTES 


John H. Stoddart, general agent of the 
New York Underwriters, is visiting the 
Pacific Coast. 


February fire losses in Spokane totaled 
$19,400, which is more than the fire losses 
of the corresponding month of 1913, when 
the losses were $11,500. 

The new fire insurance rates in Wenat- 
chee, Wash., went into effect this week, the 
cut being from 15 to 20 percent. The 
city has made more efficient its fire fight- 
— eames and the decrease in rates re- 
sulted. 


The Union and Nationale of France have 
taken up the general agency of Seeley & 
Co. for the states of Washington and Ore- 
gon. The Union goes to Lamping & Co. 
of Seattle, who also have the Phenix of 
France. The Nationale goes with Mc- 
Carger, Bates & Lively of Portland. The 
change was made by Emil G. Pieper of 
Starkweather & Shipley, United States 
managers of the companies. 





Marlow L. Cummings, Jr., has been ap- 
pointed manager of the insurance depart- 
ment of the Tracy Loan & Trust Com- 
pany at Salt Lake City, succeeding the 
late Volney S. Anderson. 





WANT REINSURANCE SERVICE 


Smaller Companies in the Western 
Insurance Bureau Feel Old Plan 
Should be Renewed 


There is considerable complaint 
among the smaller companies in the 
Western Insurance Bureau regarding 
the change that was put into effect last 
year, which curtailed the scope of the 
reinsurance department of the Bureau. 
Under the new rules only companies 
can take advantage of the reinsurance 
facilities as are licensed in all Bureau 
territory. This eliminates the ma- 
jority of bureau companies, as most 
of them only operate in a part of the 
territory. The smaller companies claim 
that the reinsurance bureau was in- 
augurated largely for their benefit, in 
order that they might have facilities 
for carrying lareer lines and thus as- 
sisting their agents. 

Most of these companies revised 
their sheets in view of the reinsurance 
that was available through the bureau, 
and now finding themselves cut off 
from it have to change their lines 
again, which causes more or less dis- 
satisfaction among their local agents. 
It is stated that about 12 members of 
the Bureau are taking the reinsurance 
service. 

This question will be one of the sub- 
jects that will come up at the forth- 
coming meeting of the Western Insur- 
ance Bureau in Washington. A num- 
ber of the smaller companies feel that 
in justice to them the reinsurance serv- 
ice should be open to all the com- 
panies in the organization. 


INTEREST AS TO OUTCOME 
(CONTINUED FROM PAGE 1) 
there is a rather deep undercurrent of 
opposition and some quiet work has 
been going on, with the idea of get- 
ting the whole scheme overthrown, 

unless modifications are made. 
Getting the Forces Together 

The insurance committee of the 
Cook County Real Estate Board has 
undertaken the formulation of an or- 
ganization of class 2, 3 and 4 mem- 
bers of the Chicago Board of Under- 
writers to look after their interests as 
affected by the reduction of expenses. 

The committee reports that it has 
already obtained 600 members. As the 
Chicago Board of Underwriters can- 
not regulate commissions the com- 
mittee is addressing the companies, 
setting forth its requests and urging 
consideration. It is understood that 
the class 2 men will send a delega- 
tion to the Union meeting at Phila- 
delphia. 








Wisconsin Agency Appointments 


Ger. Amer., Pa—W. M. Lock, Waterloo: 
Lloyd Breck, Merrill; A. E. Sumner, Fenni- 
more; W. J. Shumway, Stevens Point; O. H. 
Doxrud, Sparta; N. D. Gordon, La Crosse. 

German, Ill—W. H. Hinterthuer. Neenah; 
H, J. Mulholland, Kaukauna; R. W. Mapps, 
Ripon; R. E. and Mrs. Louise Chartier, Was. 
sau; Joseph Jarvis, Menasha; John Haka, Ste- 
vens Point. 

Germania—C. E. Meier, C. B. Chapman and 
William Corscot, Madison; H. H. Lichtenberg, 
Kenosha; J. E. Wilberg, Sparta. 

Ger’t’n Far., Wis.—A. F. Schmidt, Dorches- 
ter; N. M. Haupt and N. E. Lummerding, Kau- 
kauna. 

Globe & Rut—C. F. and A. C. Klein, La 

rosse. 

Ham.-Brem.—Peter Lamal, Ashland. 

Hartford—G. F. Sowle, Cornell; F, J. Gland- 
ville, Lancaster. 

Home, N. Y.—H. W. Brown, Neenah; C. R. 
Prosser, Seymour; W. Metcalf and J. W. Lehr 
Shullsburg; A. J. Hardy, Waukesha; J. J 
Banner, Milwaukee; A. F. Mayer, Watertown. 

North Amer.—Robert Inglis, Bayfield; T. O. 
Nagler, Osceola; A. J. Hardy, Waukesha; O. A. 
Matthews, Milwaukee; C. R. Prosser, Seymour; 
G._H. Stubbins, Stone Lake. 

L. & L. & G.—Harry Haslett, Loyal; R. L. 
and Nicholas Kuhn, idiwoubee: J. F. Thiard 
and A. H. Wasserbach, Algoma. 

Lumber Mut., Mass.—G. R. Brereton, Osh- 
kosh; J. C. Biggers, Madison; Adolph Pfund, 
Milwaukee. 

Mech. & Trad.—Easton Johnson and Earl 
Rogers, Whitewater; Daniel Ruggles, Baraboo; 
A. M. Webb and P. H. Tratt, ee Atkinson; 
J. A. Berg, Galesville; R. L. Dingwell, Mil- 
waukee; J. H. Hankins, Mineral Point; G. W. 
Wilkinson, Monroe; W. J. Thompson, Pilatte- 
ville; A. L. Albrecht, Plymouth; C. H. Smith, 
Portage; Conrad Thiemann, Reedsburg; A. A. 
Loper and Mabel Loper, Ripon; C. I. Powell 
and M. J. Dawson, Viroqua. 
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NEWS FROM THE EAST 


CAN FILE THEIR SCHEDULE 


Superintendent Emmet Tells Troy Lo- 
cal Board It Need Not Follow 
State Association Plan 











Superintendent Emmet of New York 
last week heard a protest from the 
Troy, N. Y., board against the new 
dwelling house schedule of the New 
York State Underwriters Association. 
He now holds that this schedule is 
not an unfair discrimination within the 
meaning of the law as applied to dwell- 
ings in Troy and Rochester. The su- 
perintendent holds that if the Troy 
board desires to file its own dwelling 
schedule, there is nothing in the law 
to prevent it. He also rules that it 
would not be in itself an unfair dis- 
crimination for a company to adopt 
the Troy schedule for that city, and 
the association schedule for the bal- 
ance of the state. If such conditions 
should come about and a complaint be 
filed, it would be decided on its mer- 
its as to whether unfair discrimination 
existed or not. 








New Superintendent in New York 

Frank Hasbrouck, the new superin- 
tendent of insurance for New York 
state will take the oath of office and 
assume charge of the department at 
Albany on Thursday. No announce- 
ment is yet made regarding the office 
of second deputy, which has usually 
been a personal appointment of the in- 
coming superintendent. Insurance men 
would like to have the present incum- 
bent, James J. Hoey, remain. Mr. 
Hasbrouck was at the New York office 
on Wednesday to meet the heads of 
the various departments there. He 
stated that the appointment came as a 
great surprise to him, and that he was 
astonished to find what an important 
function the department had to per- 
form. 





Buffalo Brokers Organize 


The Fire Brokers Association of the 
City of Buffalo, has been organized on 
lines similar to the Fire Brokers Asso- 
ciation of New York, with twenty-five 
charter members. The president is E. 
M. Thompson, and the secretary is 
James D. Blakeslee. 





EASTERN NOTES 

The Ohio Farmers of LeRoy, Ohio, has 
entered New Jersey. 

Major A. White secures the New York 
City agency of the Seneca Fire of Buffalo. 

Cc. M. Logue, of the well known insur- 
ance agency of Logue & Bro., of Pitts- 
burgh, died last week. 


General Manager A. G. Dent of the Liv- 
erpool & London & Globe sailed for Eng- 
land last week after an extended trip in 
this country. 


The bill prohibiting companies from re- 
insuring more than two limits has been 
presented to the New Jersey assembly by 
the committee on banking and insurance 
with a recommendation that it be passed. 


Warrants were sworn out last week by 
Mayor Kosek of Wilkesbarre, Pa., for the 
arrest of the fifty members of the Wilkes- 
barre Underwriters’ Association, charging 
them with criminal conspiracy to maintain 
fire insurance rates. The mayor brought 
an equity suit-to dissolve the association. 

The line of fire insurance on the Curtis 
Publishing Company plant in Philadelphia 
is to be greatly increased when the new 
addition is completed, aggregating nearly 
$10,000,000. The new rate is 17 cents for 
three years, the building having all the 
newest fire protection and fire prevention 
devices. 

The New Jersey house has passed the 
agents’ and brokers’ qualification bill. It 
provides for a commission of three, com- 
posed of one local agent, a company official 
and an appointee of the commissioner of 
banking and insurance to pass on the qual- 
ifications of insurance agents and brokers 
before they are licensed. 


SITUATION IS SERIOUS 


(CONTINUED FROM PAGE 1) 
that it is likely to be a lot worse before 
it can possibly be better. 
Three Companies Left 
Monday night the Dixie of North 
Carolina quit business in Kenton and 
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Campbell counties, and presumably in 
the state. In Sunday’s papers the New- 
port agent of the Buffalo German and 
the Covington agent of the Standard 
of Connecticut advertised that they 
were still able to place insurance. How 
long this will continue is not known, 
but except for these the only insurance 
available seems to be with the Security 


tucky companies—the Great Southern 
and the Henry Clay. How little these 


Saturday the local agent of the Ken- 
tucky companies was offered a sprink- 
lered risk line of $100,000 and had to 
turn it down. 

Speaking whclly from the standpoint 
of local conditions, the helplessness of 
the Kentucky companies to provide 
any real benefit is seen in the fact 
that: in 1912 premium returns for tax- 
ation in the five principal municipalities 
of Kenton and Campbell counties 
were: 

Covington, $193,174; Newport, $74,- 


Ludlow, $12,246. 

The figures for 1913 are not yet 
available. Premium returns for the 
state in 1912 were $5,468,000. 

Business Always Feels It 


pinch lies in the future. The writer 
talked with a man Monday who does 


He said he was 
lots nor building 
insurance situation 
Another man, a profes- 


easy payment plan. 
“neither buying 
houses until the 
cleared up.” 


built, “he wanted good insurance.” 

A tobacco buyer interviewed said he 
would buy no more until he could 
cover with insurance. That means that 
the farmer must hold his crop and do 
without money to pay his bills. The 
general tradesman, with many ac- 
counts on long time on his books, un- 
able to collect his money, cannot pay 
his bills, and being unable to cover his 
stock with insurance, cannot expand 
his own credit. The tobacco crop runs 
into tens of millions a year and affects 
nine-tenths of the people of the state. 
With buyers out of the market the 
tobacco farmers see ruin staring them 
in the face and financial stringency 
and business depression threaten all 
other interests on this account. 

Effect on Whisky Business 

More than $80,000,000 of whisky, the 
product of Kentucky distilleries, is of- 
fered for insurance in the state every 
year. On ability to cover depends the 
distillers’ ability to borrow from the 
banks and keep the wheels going, the 
employes paid and the farmers paid 
for their grain. Under present con- 
ditions they are not loaning to dis- 
tillers. Most of them are covered for 
a short time, and there are said to be 
nine companies available for further 
insurance, but the nine cannot be 
identified at this point, and how far 
they can go in saving the situation is 
undeterminable. It is doubtful if they 
can go far. The effect on the distiller- 
ies will be even more disastrous than 
on the tobacco warehouse companies, 
because of the greater investments, the 





vastly greater volume of business and 


| 
| 


| 
| 


of Cincinnati, which has no office on | 
the Kentucky side, and the two Ken- | 


can do is manifest in the fact that on | 








the dependence of many interests on 
them. To a considerable extent the 
farmers dependent on the distilleries 
for a market for their grains are farm- 
ers who also depend on the tobacco 
buyers. With two of their crops re- 
moved they are left in a bad way. 
Conferences Will Be Held 

What can be done in the way of 
finding a solution.of the problem can- 
not be discerned, but there will be a 
meeting of the local agents of the 
state at Louisville, Friday. to discuss 
the situation and see, if possible, what 


| can be done, and Monday there will be 


a meeting of insurance interests and 
state officials with the same object in 
view. It is hoped that something in 
the way of a compromise will be ef- 
fected, but doubt is expressed as to 


| the possibility. 


In the meantime, there is some 
scattering talk of the organization of 


|}a mutual insurance company in Cov- 


587; Bellevue, $15,435; Dayton, $10,432; | 


ington, and also there is a plan under 
way for an organization of business 
men to employ an inspector whose sole 
duty shall be to inspect the establish- 


| ments of the members and see that 


they are as nearly firesafe as possible. 


| This seems likely to go through. 


Business already is beginning to feel | 
the detrimental effect, though the real | 


a large business buying lots, erecting | 
houses thereon and selling them on the | 


sional man with plans drawn for a_/| 
$3,200 home for himself, said he pre- | 
ferred to wait awhile as, when he | 
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The Kentucky Manufacturers & 
Shippers Association is circularizing 
members and business men generally, 
asking their views on the present in- 
surance fight. It seeks to ascertain 
public sentiment on the Green-Glenn 
bill, the suspension of business by the 
companies, the proposal of a special 
session of the legislature to repeal the 
law and other points at issue. The 
association has been taking the part 
of the companies. 


— 


SALVAGE CORPS IS CLOSED 

Louisville, Ky., April 1—(Special)— 
Hope of a compromise of the fire in- 
surance troubles in Kentucky is sug- 
gested by reports that the state insur- 
ance board at Frankfort has drawn up 
a proposition for submission to the 
companies and by the fact that the 
companies have decided to have repre- 
sentation at the conference to be held 
in Louisville, April 8, for a discussion 
of the situation. On the other hand, 
however, the companies have ordered 
the suspension of operations of the 
Louisville Salvage Corps, and it has 
dismissed its men, closed its doors and 
turned its horses out to pasture. Local 
agents and the public are alike 
anxiously waiting for some definite de- 
velopment that will show that peace is 
in sight. 

Down to Rock Bottom 

The market for fire insurance is now 
down to rock bottom, or nearly so. 
The Standard Fire of Hartford, Ger- 
man of Peoria, and the Security of Cin- 
cinnati, are the only outside companies 
which are writing fire insurance in 
Kentucky, the Baker trio, the Old 
Colony, Boston and Michigan Commer- 
cial having withdrawn from the actu- 
arial bureau and ceased accepting busi- 
ness from their agents. 

Sleeping Over Powder Mine 


No actual losses have been caused as 
yet by lack of insurance facilities, and 
most business men seem to have arranged 
for coverage for the next thirty to sixty 
days. The entire community realizes 
that it is sleeping over a powder mine, 
however, and uneasiness and alarm are 
expressed on every hand. Surety men re- 
port that a number of agents have ap- 


plied for bonds to file with the insur- 
ance department with applications for 
licenses to represent unauthorized com- 
panies; and as much business is doubtless 
being placed in outside companies without 
specific authority, the situation is being 
taken care of to some extent in this way. 


Scope of Proposed Compromise 


The proposed compromise proposition 
which the state insurance board has in 
view is that the companies make a flat 
reduction of 10 percent on dwelling and 
25 percent on loose leaf tobacco ware- 
houses. It is said, unofficially, that the 
companies are willing to make a reduc- 
tion of 8 percent on dwellings and 20 per- 
cent on tobacco warehouses. If the com- 
promise were arranged, it is said the 
state insurance board would hold mat- 
ters in statu quo, and agree to be guided 
largely by the investigation of the com- 
mission of three provided for in the 
Greene-Glenn Bill, which is to make a 
report to the 1916 legislature. 


State Officials Deny Rumor 


State officials at Frankfort have de- 
nied that any definite steps have been 
taken to offer a compromise, though 
state Auditor Bosworth is quoted as say- 
ing that he hopes for “some solution of 
the situation that will be satisfactory to 
the companies without destroying the 
usefulness of the board.” 


Important Conference April 8 


The conference to be held April 8 seems 
to be the key to the situation. It was 
feared that the companies might refuse 
to be represented, but the Louisville 
commercial club, which is handling the 
business men’s part in the negotiations, 
stated that it had received assurances 
that representatives of the companies 
would be on hand, while Clem E. Wheeler, 
manager of the Kentucky Actuarial 
Bureau, said that while he did not know 
who would speak for the companies, he 
believed C. J. Doyle would be the man. 
It is certain that the business interests 
will do their utmost to find a common 
ground on which the unwriters and the 
state officials may meet and a settlement 
of the difficulties now being experienced 
is hoped for as the outcome of the meet- 


ing. 
Surprised at Suspension 

The decision of the companies to sus- 
pend operations of the Louisville Salvage 
Corps created a sensation, owing to the 
fact that the companies have $125,000,000 
of values in this city insured. It had 
been supposed that they would continue 
the service to take care of the liability al- 
ready created, but Thomas C. Timberlake, 
secretary of the corps was advised last 
night that operations be suspended. The 
joint fire patrol committee has the mat- 
ter under consideration, and it is possible 
that the suspension may be only tem- 
porary and there is no assurance of this. 
Mr. Timberlake has been put in charge 
of the property pending a final disposal 
of the question. The horses have been 
sent to the country, the men dismissed, 
and the building closed. The city offi- 
cials have declared that the municipality 
does not expect to take over the main- 
tenance of the salvage corps, which costs 
$21,000 a year to run. The organization 
has been in operation continuously for 
over twenty five years. James M. De 
Camp, manager of the Cincinnati office of 
the Liverpool & London & Globe, who is 
a member of the fire patrol committee of 
the Western Union, has been in Louis- 
ville, looking over the situation in re- 
spect to the salvage corps. 

Rating Work is Suspended 

The Kentucky Acturial Bureau sus- 
pended all rating work yesterday, as it 
represents no companies and consequently 
has no further need for carrying on rat- 
ing work. The Kentucky companies are 
doing their own _ rating, nominally, 
though practically all of the small amount 
of business which is being written is be- 
ing handled on the basis of the old rates 
already in the hands of the agents. 

A. H. McAtee, agent in Louisville for 
the United States Casualty which writes 
sprinkler leakage, is also writing fire in- 
surance for the Henry Clay, of Lexing- 
ton. Acting as rater for the latter com- 
pany, and on advice from J. V. Parker, of 
the Western Acturial Bureau which form- 
erly made the sprinkler leakage estimates, 
Mr. McAtee has secured approval from 
the state board of a 30 percent credit 








for sprinkler leakage with approved su- 
pervisory service with valve alarm. 
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FIRE PROTECTION DEPARTMENT 


Timely Comments on Hazards 
Protective Devices and 


Kindred Topics 
NEWS OF FIRE PREVENTION 


IRE losses in Indiana during the 
F rst eight months of the existence 

of the fire marshal’s office, have 
reached a total of $5,932,110. More 
than 6,208 fires have occurred within 
that period. 

Such is the waste from fire in that 
state, as set forth in the first annual 
report to the Governor, of the Indiana 
state fire marshal. 

“An examination of the causes of 
these fires argues for the necessity of 
fire prevention,” says the _ report. 
“Sixty-five percent of all the fires which 
have occurred are clearly preventable. 
In comparison with other states, Indi- 
ana shows a high number of fires.” 

Three Divisions 

As outlined in the report, the work 
of the fire marshal’s office is divided 
among three departments, the inspec- 
tion, the legal and the statistical di- 
visions. 

The chief duty of the inspection di- 
vision is to reduce the present fire 
waste in the state by means of thor- 
ough inspections. More than 5,703 
buildings have been examined by this 
division thus far, and wherever hazard- 
ous conditions have been discovered, 
they have’ been immediately ordered 
corrected. Of the 119 orders demand- 
ing that buildings be torn down be- 
cause of the dangers from fire which 
they presented, the department reports 
that more than sixty have already been 
complied with. 

Work of Legal Division 

The legal division of the office is 
given over to the investigation and 
prosecution of arson. Statistics are 
presented showing the prosecutions 
made by the division and giving the re- 
sults of the work thus far. 

Although the number of cases in- 
vestigated by the division has neces- 
sarily been small in many instances, 
greed for insurance money has been 
found to be the chief cause. 

Caused Insurance Cancellation 

“In the few months that this depart- 
ment has been in operation,” says the 
report, “it has caused the total can- 
cellation of insurance amounting to 
approximately $43,365. These risks had 
a high moral hazard. Continuance of 
the policies canceled would have re- 
sulted in certain loss by incendiarism. 
It is interesting to note that the total 
Insurance canceled exceeds the annual 
allowance for maintaining the fire mar- 
shal department.” 

Three Chief Obstacles 


Three obstacles to the work of the 
legal department in its efforts toward 
stamping out arson are set forth in 
the report as follows: 

“First. Extensive over-insurance, 
the result of carelessness on the part of 
local insurance agents. 

“Second. The lack of surveillance 
and cooperation on the part of prose- 
cuting attorneys. 

“Third. Inadequacy of the criminal 
Statutes as regards arson.” 

Statistical Division 

The report of the statistical division 
deals with the classification of fire 
causes throughout the state. Tables 
showing the losses in each county are 
set forth, and fire causes are analyzed, 
both from ‘the standpoint of the time 
and the place where they occurred. 





Enthusiastic Over New Law 
Gs Bosworth, state fire marshal of 
Kentucky, is enthusiastic over the new 
law which gives him police powers and 
will make it possible to compel compli- 











ance with regulations to decrease the 
fire hazard. Among the new points 
covered by the law are the storage of 
inflammable materials, the teaching of 
fire prevention in the public schools 
and also eompulsory fire-drills in the 
schools. No text-book is provided for 
the school work, but information will 
be put in the hands of the teachers. 


REVELLE TO HOLD MEETINGS 


Endeavors to Have Two Each Month 
—Wants Teachers and Ministers to 


elp 


Superintendent Charles G. Revelle of 
the Missouri department has an- 
nounced that fire prevention meetings 
will’ be held at Cameron and Platts- 
burg, in Clinton county, April 21-22. 

Mr. Revelle is endeavoring to find 
time to hold two meetings each month 
in his efforts to reduce fire waste in 
Missouri. New methods are being 
used at each meeting. Heretofore the 
assistance of the members of the 
women’s clubs has been asked with 
some degree of success but now it is 
the intention to ask ministers and 
school teachers to help make the meet- 
ings successful as well as profitable. 

A meeting is expected to be held in 
Clinton, Henry county, about May 10, 
as the citizens of that place have been 
clamoring for a meeting for the past 
several weeks. 

Mr. Revelle feels that the people 
of Missouri are getting very much in- 
terested in the work he has under- 
taken and he feels certain that some 
degree of success is bound to result 
from his efforts. “My only regret is 
that I have no more time to devote to 
this important work,” he says. 








Fire Escapes in Hotels | 

Although many hotels throughout 
Illinois have not as yet complied with 
the new law requiring all hotel build- 
ings of more than two stories in 
height, not of fireproof construction, to 
be equipped with fire escapes and to be 
provided with knotted rope or an auto- 
matic rope fire escape in each room 
above the second floor, yet conditions 
in these buildings are rapidly improv- 
ing and it is believed that within a 
short time all hotels in the state will 
be required to comply with this law. 
The enforcement of this act was not 
placed directly under the supervision 
of the state fire marshal department, 
yet the department is paying particular 
attention to buildings of this character 
and is endeavoring insofar as possible 
to have this law generally observed 
throughout the state. 





Bad Situation at Niles, Mich. 

The city of- Niles, Mich., has been 
without adequate fire protection for 
months and apparently few people 
knew about it. Superintendent Har- 
tah of the American Wire Fabrics 
Company, finally appealed to the city 
officials stating that insurance inspec- 
tors have threatened to cancel risks on 
the plant amounting to $150,000 be- 
cause of the low water supply. Super- 
intendent Fogus of the waterworks 
has been charged with withholding the 
information that there is sand in the 
wells and the machinery is pumping 
air instead of water. The city stand- 
pipe is 110 feet high and the best that 
the pumps cculd do, even in wet 
weather, was to put 60 feet of water 
into it. When .conditions became 
known the board ordered creek water 
put into the mains. 





Cooperates with Contractors 
An excellent plan. looking to the 
improvement of electrical installations 
in Louisville has been worked out by 
the Kentucky Actuarial Bureau and 
the contractors of the Kentucky me- 








tropolis. The Clearing House Associa- 
tion has been formed with Edward C. 
Knoop, of the bureau, secretary and a 
prominent electrical contractor presi- 
dent, and meetings are held at which 
discussion of defects found in electrical 
work are in order. Mr. Knoop ex- 
plains just why work was rejected, and 
points out the various features which 
must be observed. The contractors 
have taken hold of the idea with en- 
thusiasm, and the meetings, besides as- 
sisting the work of the bureau, are 
serving to raise the standard of elec- 
trical installations in Louisville. Inci- 
dentally, the harmonious cooperation 
of the contractors and the bureau of 
course means that improvements can 
be brought about which would be impossi- 
ble otherwise.’ The Kentucky Actuarial 
Bureau handles a large part of the in- 
spection work in Louisville, the in- 
spectors of the city taking care of the 
remainder. 


INSPECT PUBLIC BUILDINGS 





Illinois State Fire Marshal Found a 
Number of Defects in the 
State Capitol 





State Fire Marshal Walter H. Ben- 
nett, of Illinois, believing that other 
things as well as charity, should begin 
at home, began a thorough inspection 
of the capitol building at Springfield, 
Ill., last week. This inspection de- 
veloped the fact that there is a con- 
siderable quantity of defective electric 
wiring in the building and that many 
of the department store rooms are in a 
hazardous condition, owing to the ac- 
cumulations of old files and combust- 
ible material in general. 

A sweeping recommendation for im- 
proved conditions will be sent out by 
the state fire marshal some time within 
the next few days. The inspection de- 
veloped the further fact that the build- 
ing is not properly equipped with fire 
fighting apparatus. 

The Illinois department at the re- 
quest of the governor of the state, Ed- 
ward F. Dunne, is also making a thor- 
ough inspection of the charitable and 
penal institutions of the state, paying 
particular attention, of course, to the 
fire hazard in these institutions. 


Bennett to Address Farmers 

The Illinois Farmers’ Institute has 
made arrangements with State Fire 
Marshal Walter H. Bennett to be 
present at twenty-five county farm- 
ers’ institute meetings during the year 
and to address the meetings on the 
subject of “Fire Prevention and the 
Conservation of the State’s Resources 
from the Red Plague of Fire.” 





Stubbs Arouses Interest 

At a recent meeting in Kansas City, 
Mo., of the Credit Men’s Association, 
at which about 300 were present, the 
fire prevention and fire marshal laws 
proposed for Missouri were strongly 
endorsed. L. H. Stubbs, president of 
the Missouri Local Agents’ Associa- 
tion, delivered an address on fire pre- 
vention, which took the meeting by 
storm. The members of the fire and 
water board and the assistant chief of 
the local fire department both prom- 
ised to lend their efforts towards bring- 
ing about a frequent inspection of the 
Kansas City congested district, which 
subject is also being taken up by the 
local agents and field men. 





WANTS THIRD PUMPING UNIT 


The fire prevention committee of the 
Columbus chamber of commerce has taken 
up the cudgels for the much needed third 
pumping unit for the Columbus, Ohio, 
waterworks plant. The rapid growth of 
the city and the extension of the water 
mains make the third unit a necessity, 
to say nothing of what would happen to 
the city during a conflagration should one 





mendations made by the National Board 
in 1910 carried out. These include addi- 
tional water pumping capacity, additional 
mains, underground wires in the congested 
districts, and fireproof construction for 
the fire alarm system now at the central 
house in Front street. 





WILL INSPECT EVANSVILLE 
Having cleaned up South Bend, the In- 
diana State Fire Prevention Association 
will turn its attention next to Evansville. 
April 15-16 is the date set for the work. 





WISCONSIN MEN TO MEET 

The quarterly meeting of the Wiscon- 
sin Fire Prevention Association will be 
held in Milwaukee April 13, at 2 p. m. 
George B. Ferry, who is a member of the 
Wisconsin chapter, of the American In- 
stitute of Architects has been secured to 
address the meeting. Mr. Ferry has been 
one of the weners commissioners who 
have been engaged for a number of years 
in considering and recommending ordi- 
nances for adoption by the common coun- 
cil, and will relate what progress has 
been made in this direction. 





FIRE PROTECTION NOTES 


The school buildings at Grand Rapids, 
Mich., are to be thoroughly inspected 
with a view to correcting hazardous con- 
ditions during the summer vacation. 


A rigid investigation is being made of 
the fire hazards in Fort Smith, Ark. It 
is proposed that all fire-traps be put into 
safe condition. An investigation is also 
being made of a number of recent mys- 
terious fires in that city. . 


Ole O. Roe, state fire marshal for Iowa, 
addressed a rousing meeting at Afton, 
Iowa, last week on the subject of fire 
protection. Afton proposes a big modern 
water plant and Mr. Roe told the im- 
portance of proper protection to a big 
and interested audience. 

Columbus, Ohio, will probably establish 
inner fire limits (wherein there will be no 
fire-food construction) from Chittenden 
avenue on the north to West Mound street 
and Blenkner avenue, on the south, and 
from Parsons avenue on the east, to 
Sandusky street on the west. 


In the state of Illinois last year 562 
fires were caused by carelessness with 
matches and in these fires more than 
$500,000 worth of property was destroyed. 
During the same length of time forty 
children were burned to death in Illinois 
by having their clothing ignited while 
playing with matches. 


The various civic organizations of 
Columbus, Ohio, have arranged for a 
general clean-up and paint-up day. An 
emergency ordinance will be introduced 
in council calling for $65,000 to remove 
rubbish and fire menaces. The date has 
not as yet been set, but it will probably 
be some time in April. 


Stringent fire ordinances have been 
passed at Eskridge, Kan., as the result of 
the recent conflagration which wiped out 
the business section of that town. A fire 
district is created, and shingle roofs are 
barred. A second ordinance makes it a 
misdemeanor to allow accumulation of 
rubbish within the fire limits. 





Bowser Sprinkler System 


A local agent recently wrote to his 
company asking for a rate on a new 
sprinklered risk, stating that it had 
now been equipped, and presumed that 
it would be entitled to a lower rate. 
The risk is a garage, and he stated that 
the equipment was the Bowser sys- 
tem. As insurance people know, the 
Bowser concern manufactures gaso- 
lene tanks, and many are used for sup- 
plying gasolene to automobile gar- 
ages. The sprinklered equipment, 
therefore, with gasolene as a fire ex- 
tinguisher, is an entirely new proposi- 
tion in fire insurance. 





A Straight Answer 
The office received notice of a tornado 
loss on a barn and wired the agent in- 
“How much is the barn dam- 
Back came this reply: “Don't 
. Barn hasn’t been found yet,.”— 
Firemans Fund Record. 








Insurance Attorneys 


AVERILL & TURNER 
Suite 204 American Central Life Building 
Indianapolis, Ind. 
INSURANCE LAW 


M. C, TIFFT 











of the two units now on duty fail. The 
committee will work to have the recom- 


Insurance Law a Specialty 
901-2 ANDRUS BLDG., MINNEAPOLIS, MINN. 
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JAMES F. JOSEPH’S COMMENT 


THAT was an interesting character 


that the versatile vice-president of the 
STERLING Fire of Indianapolis, James F. 
JoserH, assumed in his talk before the 
CLEVELAND INSURANCE Society the other 
evening. He took the garb of prophet 
and peered some distance into the fu- 
ture. 

If his eye is correct, there will be 
some radical changes in fire insurance 
unless present tendencies are checked. 

Passing by some of Mr. Joseru’s -in- 
teresting comment on other phases of 
fire insurance, we find him directing at- 
tention with no uncertain note, to the 
growing practice of agents forcing 
companies to carry larger lines, result- 
ing in immense cessions to foreign re- 
insurance companies. This means a 
greater concentration of liability in the 
larger institutions and a starving out 
of the smaller companies that have re- 
lied on getting their share by more ex- 
tended distribution. Local agents are 
more and more avoiding the exchange 
of business practice. In order to 
meet the agency requirements, compa- 
nies are making treaty contracts and 
every few weeks a foreign reinsurance 
company is admitted to this country, 
attracted by the succulent plums that 
are ready to be plucked. The busi- 
ness that might well be divided among 
agency companies and thus give this 
country the financial advantage, is as- 
similated by concerns of peculiar Eu- 
ropean nomenclature and large sums 
are carted to the other side. 

It took some courage for Mr. JosePH 
to talk straight from the shoulder on 
this subject but he realizes its vital im- 
portance to the agents of the country 
and it is well that the handwriting on 
the wall be penned in red letters. 

As a side light on this reinsurance 
movement, it is known that THe West. 
ERN UNDERWRITER is the only insurance 
paper that has been pointing out the 
menace of the system to agents, and 
smaller companies. It has not been 
backward in showing the large sums 
foreign reinsurance companies, with no 
agency plants whatever, are taking to 
the other side. One of these compa- 
nies does some advertising in some of 
the journals. THe WesTERN UNDER- 
WRITER has always been on the list but 
rather strangely, this year “our appro- 
priation is exhausted” before the “W’s” 
were reached. 

In due season, there will be need for 
a paper devoting all its space to rein- 
surance company activities, if the pres- 
ent movement continues. 

We believe the Nationat Loca 





AcENT’s Association could find no more 
profitable and helpful discussion for 
the benefit of the agents of this coun- 
try than on this subject. Let the re- 
sults of the vast foreign reinsurance 
transactions be shown. Show how the 
underwriters agency multiplication is a 
child of this practice. Point out how 
the big outside broker is feeding on 
this condition. It plays directly into 
his hand. 





MIGHT START AT HOME 

TuerE is considerable interest mani- 
fested in the movement led by Presi- 
dent Hits of the Fiverity & CasuALty 
looking toward reforms in accident 
policies. President Hiias has gone 
carefully into the situation and believes 
that something should be done toward 
getting accident policies on a more 
simple basis and eliminating some of 
the costly features. The automobile 
has been the most prolific cause of 
claims during the last year or so, and 
many companies hope in time that pro- 
vision will be made to take care of this 
additional hazard. 

Attention is called to the fact that 
the Fivetity & CAsuALty was the pioneer 
in putting the automobile in the double 
benefit clause of accident policies. It gets 
out one chief policy of this kind and a 
number of conservative accident under- 
writers were surprised when this was 
done. Other features introduced into 
the accident policies of the Fivetiry & 
CASUALTY were criticised, when they 
were brought out, as being too wide 
open. 

The accident companies that write 
large policies on wealthy men are the 
ones that have been catching the big 
automobile claims. This field is more 
or less speculative and covers the big 
suicides. While the more conservative 
companies have had their share of au- 
tomobile losses, they have not suffered 
like the large companies. Many of the 
accident underwriters believe that the 
Fivevity & Casuatty should reform its 
own policies first, and eliminate those 
provisions that have been generally 
criticised as entirely too wide open. 





MICHIGAN ANNEX 

WE earnestly hope now that the an- 
nex situation in Michigan has been de- 
cided so that there will be no more 
confusion, the esteemed insurance 
commissioner will get his own annex, 
the state fire marshal’s department, in 
line. Would it not be well for Com- 
missioner WINSHIP to use blue litera- 
ture for all purely insurance depart- 
ment transactions, and State Fire Mar- 
shal WiNsuIP to use red stationery for 
the fire marshal correspondence? We 
greatly fear that the people of Michi- 
gan will become confused on this 
point. We also suggest that the “in- 
surance department” always appear in 
large type and the fire marshal in 
nonpareil. 

Then again, so that we may know 
whether Mr. WinsuipP is talking to us 
as insurance commissioner or state 


fire marshal, would it not be well for 
him to put his right hand on his left 
cheek when he is conversing about 
insurance department subjects and 
then rest his left hand on his right 
cheek when he becomes the state fire 
marshal in conversation? We do not 
want any misunderstanding as to the 
dual nature of Mr. WINsHIP. 





Personal Side of the 
Insurance Business 


Albert Herring, chief of the fire de- 
partment at Murphysboro, Iil., has in- 
augurated a system of flue inspection 
in that city which has tended to elim- 
inate defective flue fires almost en- 
tirely. He-shas divided the city into 
districts and placed an assistant in 
chargé of each district. The flues and 
chimneys have been carefully inspected 
and where found wanting the defects 
have immediately been ordered rem- 
edied. This work of inspection is a 
part of the regular duties of the Mur- 
physboro fire department and no fee 
was charged property owners for the 
inspections. Chief Herring is one of 
the most aggressive chiefs along the 
line of fire prevention in Illinois. 





—_~ 


William Temple Emmet, superin- 
tendent of insurance in New York, has 
been appointed one of the state com- 
missioners under the new workmen’s 
compensation law of New York and 
will therefore retire from the state de- 
partment, whose duties he has admin- 
istered with superior intelligence and 
efficiency. Judge Frank Hasbrouck of 
Poughkeepsie has been appointed as 
head of the New York department to 
succeed Mr. Emmet. 


Commissioner of Insurance A. L. 
Welch of Oklahoma, will soon open 
his publicity campaign for the 1914 
primaries. The active work will be 
handled by Mrs. I. M. Sturgeon, who 
is connected with the Investor, a local 
monthly publication, and who was for- 
merly in the insurance department. 
Mrs. Sturgeon will devote her entire 
time to this publicity work, starting 
at once. From present indications the 
political situation in Oklahoma this 
year will create more than ordinary 
interest and the campaign bids fair 
to be a warm one. 


—— 


“Come over in Missouri, Frank, and 
let me ‘show you,’” said John A. Mel- 
ton, Missouri adjuster for the Ameri- 
can of Newark when he read in last 
week’s WESTERN UNDERWRITER about the 
record made by Frank McAnally, Illi- 
nois state agent of the Continental, in 
soliciting farm business. Mr. McAn- 
ally secured $741 in farm premiums in 
one day and took onto himself the 
blue ribbon as a farm solicitor. Mr. 
Melton says that record sinks into in- 
significance as compared with one re- 
cently established by him. Mr. Melton 
wrote four combined policies in less 
than a day and a half on which the 
premiums totaled $2,250 and he did it 
all ‘without the assistance of a local 
agent. 


—— 


The Round Table of the Union 
League Club, Chicago, has contributed 
a sum to the “McElhone Endowment 
Fund” of the Hinsdale Fresh Air Sani- 
tarium. W. R. Townley of the West- 
ern and British America in an illumin- 
ated pen and ink production has gotten 
up the following, which has been 
framed and will be hung upon the wall 
of the institution: 

As an evidence of true regard for a 
departed friend, the members of the 
Round Table, an organization of insur- 
ance men, have caused this simple but 
sincere tribute placed here in loving 
memory of Frederick Halsey McElhone, 
and Blanche Finley McElhone, his wife, 
both of whom were earnest and true 
friends of the Hinsdale Fresh Air Asso- 
ciation and in perfect sympathy with its 
aims and purposes. The members of the 
Round Table present herewith a modest 


contribution to the “McElhone Endow- 


ment Fund.” 


D. E. Farr of Aledo, Ill., appears to 
be the first simon-pure, real dyed-in-the- 
wool fire prevention fan. There are 


and for years have been many fire fans, 
fellows who have gongs in their bed- 
rooms and never miss a fire alarm. But 
fire prevention hasn’t yet accumulated 
a following that takes the same intense 
interest. 


Mr. Farr is a clothing mer- 





guishers. 


chant and incidentally chief of the vol- 
unteer fire department. He was con- 
verted to fire prevention when the IIli- 
nois State Fire Prevention Association 
inspected Aledo. Since then he has at- 
tended every inspection that this or- 
ganization has made. He pays his own 
car fare and own expense and enters 
into the work. He insists on an as- 
signment each time and thoroughly en- 
joys climbing through buildings hunt- 
ing for defects. He also keeps Aledo 
well inspected and probably has suc- 
ceeded in making that town the leader 
in the country for per capita ownership. 
of three gallon hand‘-chemical extin- 
He buys them in quantities 
and sells them at cost to everyone. 
Merchants, home owners and farmers 
lave been buying them and over 200 
have now been sold on this basis. 


os 


F. E. Spoerer, who was formerly 
superintendent of losses of the western 
department of the Connecticut Fire, 
and who moved to Hartford when the 
department was located at the head 
office, has been placed at the head of 
the loss department of the company, 
and now has his headquarters in the 
main office. 

Mr. Spoerer is an experienced and 
able loss man. His company has recog- 
nized his ability by giving him larger 
scope and he will meet all require- 
ments. 


os 


Walter E. Gillespie, until recently 
president of the Midland Casualty of 
Chicago, is probably the man that put 
the sun in Sunday school. He is presi- 
dent of the Cook County Sunday 
School Association, which is in conven- 
tion in Chicago this week. Mr. Gilles- 
pie is presiding over the destinies of 
the meeting and taking a leading part 
in the program. 

Edward L. Goff, -who has been con- 
nected with the State oi Pennsylvania 
for the past twenty-three years, both in 
the field and as secretary of the com- 
pany, recently resigned because of ill 
health, and the board in appreciation 
of his long years of service appointed 
him secretary emeritus. John J. 
Rodgers, who, for a number of years, 
has been treasurer, was also elected 
secretary, succeeding Mr. Goff. 


The Royal recently had a very sus- 
picious claim on a small mercantile es- 
tablishment on the south side in Chi- 
cago. Arthur Carson, Cook County ad- 
juster, gathered some very damaging 
circumstantial evidence and reported 
to the state fire marshal. He told the 
claimant he would talk with him after 
the fire marshal had investigated. That 
official and his deputies sweated the 
suspected incendiary. No evidence that 
would warrant bringing the case into 
the courts could be secured, but the 
claimant became thoroughly frightened. 
He hastened from the fire marshal’s of- 
fice to that of the Royal and there Mr. 
Carson talked plainly and loudly to him. 
He closed his conversation with the an- 
nouncement that he was going to settle 
on a basis of $10 and shoved the proofs 
over to the claimant to sign. The 
claimant nervously affixed his signature 
and then inquired where he should pay 
the ten. 


The insurance library in the Insur- 
ance Exchange, Chicago, is always a 
pleasant spot to while away a leisure 
moment. The popular librarian, Miss. 
Abbie B. Gantz, is ever ready to meet 
the demands of seekers for insurance 
information. The library has become 
a very active factor in the educational 
activities of insurance. Miss Gantz has 
now added a touch of the real English 
spirit to the institution, doubtless in 
recognition of the excellent British 
companies that do business on this side. 
From 4 to 5 o’clock each afternoon she 
serves tea to the callers at the library, 
and since the custom was established, 
somehow or other the library is the 
Mecca for a number of underwriters 





during that hour. 

















, © & os Owe ven YS ew ° 


oaneot 


<0 


April 2, 1914. 


THE WESTERN 








UNDERWRITER. 19 








CASUALTY AND 


URETY NEWS 








SAVES EMPLOYERS MONEY 


—__— 


LAW HAS REDUCED ACCIDENTS 





Chairman of Wisconsin Commission 
Gives Interesting Statistics Show- 
ing Effect of Compensation Act 





Actual figures proving that the indus- 
trial commission is saving Wisconsin 
manufacturers thousands of dollars are 
an interesting exhibit in an article by 
C. H, Crownhart, chairman of the in- 
dustrial commission of that state, in 
last week’s La Follette’s Magazine. 
Writing on the prevention of industrial 
accidents and the saving of money 
thereby, Mr. Crownhart says: 

Records of Big Employers 

“The commission in its three years 
of experience has met with success far 
beyond all expectations. It has treated 
the whole matter strictly as a business 
proposition. Industrial accidents are ex- 
pensive. The employer can see that. To 
save life and limb saves money. This ar- 
gument appeals to the business man more 
effectively than an appeal to his sympa- 
thies. The result is just the same—hu- 
man lives are saved; suffering and pain 
are prevented, and workers are able to 
continue their employment and to support 
their families. To illustrate the saving 
that has been made, I give the results 
achieved by a few manufacturers. The 
Bucyrus Company has reduced accidents 
46 percent since September, 1911. The 
Fairbanks-Morse Manufacturing Company 
of Beloit has reduced accidents 72 per- 
cent since 1906. The Lindemann & Hover- 
son Company of Milwaukee reported 103 
compensation cases in 1912, and only 53 in 
19138. For two months in 1914 the same 
company reported only three cases. This 
is the record of only a few companies. 

Old System Wasteful 

“The industrial commission administers 
the workmen’s compensation act. This 
act provides for medical attention to the 
injured workman and the payment of a 
certain percentage of his loss of wage 
during disability. Prior to the passage of 
this act the workmen were relegated to a 
common law action in the courts. Under 
the rules of the common law they could 
recover, on the average, in only one case 
out of seven. During the year prior to 
the passage of the compensation act, 
$600,000 was paid out on account of per- 
sonal injury cases. Of this amount the 
injured workmen received only $150,000. 
It actually cost $450,000 to carry $150,000 
to the men who were hurt. In other 
words, the men who were not hurt—law- 
yers, claim agents, adjusters, witnesses 
and court officers—received three times as 
much of the cost of accidents as the men 
who were hurt. 


Other Savings Also 

“In January, 1914, compensation was 
paid injured workmen on the basis of 
$900,000 a year. The cost of administer- 
ing the law during that month was on 
the basis of less than $12,000 a year. To 
compare the old system with the new, we 
have, in 1910, a cost of $450,000 to carry 
$150,000 to the injured workmen; in 1914 
the injured workmen will receive $900,000 
and the administration cost will be less 
than $12,000. This represents the enor- 
mous waste under the old system, but it 
does not represent all the waste. The cost 
to the counties for court expense and inci- 
dental expenses was very large. The cir- 
cuit court expenses increased 192 percent 
during the last ten years, and the supreme 
court expense increased 119 percent. The 
increased cost of courts came almost en- 
tirely through the increased cost of per- 
sonal injury litigation.” 


New Fraud Plan 

That moral hazard is having its 
effect on workmen’s compensation in- 
surance in Illinois at the present time 
is the opinion recently expressed by 
a man who has been a close student ot 
the business. In support of this opin- 
ion he cited the case of a concern 
which had built up a large organiza- 
tion, but, by reason of slack business, 
has been obliged to discharge many of 
its men. It has been carrying some 
men of special training at a loss in 
order to hold their service until busi- 
ness picks up. One of these men met 
with an accident which entitled him to 
workman’s compensation. The risk 
is insured. Somebody at the plant 
told the injured workman that the in- 
surance company was paying his com- 
pensation and that he might as well be 
in no hurry to get back to work, and 


went far enough to say that he would 
telephone the doctor in the case and 
see that the disability was nursed 
along for two or three weeks longer. 
Whether such practices are prevalent 
to any considerable extent is not 
known. 


PLANS TO DOUBLE CAPITAL 








Massachusetts Bonding Proposes to 
Create $500,000 More Surplus to 
Finance Growth of Business 





The meeting of stockholders of the 
Massachusetts Bonding & Insurance 
Company has been called for April 2 
to consider increasing the capital 
stock from $1,000,000 to  $2,000,- 
000. If this increase meets with the 
approval of the stockholders it is the 
intention that the present stockholders 
shall have the privilege of purchasing 
the new stock at 150. This would 
create $500,000 surplus in addition to 
what the company already has. Presi- 
dent T. J. Falvey states that the pro- 
posed increase is for the purpose of 
further extending the company’s large 
business. 

The Massachusetts Bonding has 
made a remarkable growth, especially 
in the last year and has very large 
plans for the near future. In order to 
carry these out a larger surplus is es4 
sential. 

The examination of the company 
by the Massachusetts, New York and 
Connecticut departments has _ been 
completed, but the report has not yet 
been published. It is understood the 
examiners made very little change in 
the loss reserves as computed by the 
company, and that about the only 
criticism they make is concerning the 
item of uncollected agency accounts. 





CAMERON WITH THE HARTFORD 

Alfred L. Cameron has been appointed 
assistant in the claim department of the 
Hartford Accident & Indemnity. He was 
at one time connected with the claim de- 
partment of the London Guarantee & Ac- 
cident at Chicago and later at Philadel- 
phia. After that he was with the Gen- 
eral Accident and with the Philadelphia 
Casualty. More recently he has been 
practicing law. 





CLAREE TO GREAT EASTERN 


Henry D. Clarke has been appointed 
manager of the plate glass department of 
the Great Eastern Casualty. George J. 
Kelly will continue to handle the com- 
pany’s plate glass business in the Metro- 
politan district and will assist Mr. Clarke 
in the management of the department. 
Mr. Clarke is one of the well known plate 
glass underwriters of the company. He 
had charge of that department of the 
Pennsylvania Casualty and, when its 
Jbusiness was reinsured in the Massachu- 
setts Bonding, he became manager of the 
plate glass department of that company. 
He has just resigned from its service to 
take his new position. 





The North American Accident Associa- 
tion of Saginaw has moved its headquarters 
to Detroit, with an office at 916 Dime 
Bank building. It is managed by H. C. 
Warrant as secretary. It confines its 
business to Michigan. 
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SERVICE TO BE KEYNOTE 


——_— 


HANSEN EXPLAINS SCHEDULE 





Author of New System Talks of Fu- 
ture Basis of Control of Work- 
men’s Compensation Business 





“The advantages of a more refined 
system for the underwriting of lia- 
bility insurance has been apparent to 
all stock company liability under- 
writers for years,” said Carl M. Han- 
sen, secretary of the merit classifica- 
tion department of the Workmen’s 
Compensation Service Bureau, address- 
ing Chicago casualty underwriters last 
Thursday. “With the introduction 
simultaneously in several states of the 
compensation principle, the advantages 
became a necessity. 

To Prevent Loss Better Than to Pay For It 

“The underwriters recognized that 
whereas insurance is primarily a sys- 
tem for the distribution of loss, still, if 
the machinery of insurance could be 
directed to prevent part of the loss 
itself it would more fully discharge its 
true functions. Accordingly the man- 
agers and underwriters of the stock 
companies set about, to solve the prob- 
lems involved and to devise means and 
methods whereby a practical system of 
schedule and merit rating might be im- 
meditely available for the benefit of 
manufacturers and employers of labor 
in compensation states.” 

How Analytic Schedule Developed 

The speaker pointed out that while 
schedule rating in fire insurance has 
been practiced for many years and has 
reduced losses materially, the data de- 
veloped by the fire raters was found to 
be of little service in rating liability 
and compensation risks. 

“Having no precedent,” he contin- 
ued, “by which to be guided, it became 
necessary to blaze the way and the 
efforts and money expended in devis- 
ing a practical system is crystallized 
in what is now known as the ‘Univer- 
sal Analytic Schedule for the Measur- 
ing of Relative Work Accident Haz- 
ards in Industries.’ 

Practicability First Essential 

“The first requirements presented in 
the construction of that schedule were: 
It must be thoroughly practical; it 
must appeal to the underwriter at the 
desk and it must appeal to the plant 
owner whose establishment is to be 
rated in accordance with it. These two 
requirements were considered from all 
angles. The underwriters’ demands 
that the schedule be constructed so as 
to improve and at the same time to 
the least possible degree disturb the 
present methods of underwriting and 
afford use for the volumes of data and 
statistics collected by the stock lia- 
bility companies under that system, 
were successfully met. 

Manual Rates are Basis 


“The universal analytic schedule is 
so constructed that the manual rates 
for workmen’s compensation insur- 
ance for the different classifications in 
the various states, as now promulgated 
on average experience, can be used as 
a basis;-and this is as it ought to be. 
Any system of insurance, to be worthy 
of that name, must be based on aver- 
ages. An underwriter attempting to 
measure the accident hazard in a given 
establishment without due _ consid- 
eration to the average accident fre- 
quently governing the entire classifica- 
tion to which the establishment belongs 
is simply taking a gambler’s chance 
and is equally dangerous and unde- 
sirable to: the company he represents, 
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of labor who accepts a policy from any 
company, stock or mutual, pursuing 
such a method of underwriting, will 
sooner or later find that it was indeed 
cheap insurance in the derogatory sense 
of that word. The law of average must 
be adhered to if sound insurance is to 
be obtained and the wider that aver- 
age the more nearly mathematically 
correct will be the rate. 
Individual Variations Recognized 

“It is further admitted, however, that 
the relative work accident hazard is 
not the same in all industries of the 
same class. This being true, the rating 
of all plants on average would of ne- 
cessity impose an economic injustice 
on the plant with the high safety 
standard. It would be carrying more 
than its pro rata share of the total 
average, possibly not in proportion to 
number of employes or payroll ex- 
pended, but certainly in proportion to 
actual exposure. The opposite is 
equally true in regard to the plant with 
the low safety standard; it is carry- 
ing less than its pro rata share of the 
whole. 

Fits the Rate to the Hazard 


“Here is where the universal ana- 
lytic, schedule steps in and equalizes 
this apparent economic injustice by dis- 
tributing the average according to in- 
dividual exposure in the two plants, in 
relation to total exposure in all plants 
of the same class. A merit rate thereby 
becomes ‘a rate based on the basis or 
average rate of the classification to 
which the plant belongs with debits 
and credits in direct ratio of safety to 
probable or anticipatory accidents any 
plant presents compared to all other 
plants in the same classification.’ 


Encourages Accident Prevention 


“The thoughtful underwriter will at 
once acknowledge the consistency of 
this thesis and it will appeal with equal 
force to the manufacturer and em- 
ployer of labor. He will immediately 
be remunerated economically for safe- 
guarding in his plant already accom- 
plished and he will be offered a sub- 
stantial economic incentive for further 
expenditures in the direction and for 
the purpose of accident prevention. 
The charges and credits in the uni- 
versal analytic schedule having been 





the man he insures and society at large. 
Course That Leads to Disaster 

“Sooner or later he will land his 
company on the rocks of bankruptcy, 
leaving the supposedly insured without 
the protection for which he thought he 
had paid and in the case of workmen’s 
compensation insurance turning back 
upon society the victims for which in- 
surance was provided. The employer 





proportioned with due relation to acci- 
dent frequency from given causes and 





| WANTED—A good producer. Life, 
Accident or Surety man preferred. 
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Agency if desired. Give particulars. 
Address 11-R, care The Western Under- 
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with due regard to cost of improve- 
ments or removal of causes. 
Universal Safety Standards 


“Any schedule to be practical musi 
be founded on standards. A condition 
for which a debit is imposed or a 
credit allowed must be definitely de- 
scribed so the underwriter can see at 
a glance when comparing the inspec- 
tion report and schedule whether a 
debit or credit has been correctly ap- 
plied. The standards adopted are those 
recommended by a committee of safety 
engineers reviewed and approved by 
the classification and rating committee 
of the Workmen’s Compensation Serv- 
ice Bureau, adopted by that bureau for 
the entire United States and known as 
‘Universal Safety Standards’ ” 

Effect on the Agent 


Having briefly reviewed the schedule 
itself, Mr. Hansen considered its effect 
upon the agents selling compensation 
insurance. He said the agent will 
hereafter be able to go to the pros- 
pective assured and through economic 
reasoning persuade the employer to in- 
vest in safeguards for his plant, thereby 
reducing the rate. “There is where 
the agent will truly come into his own 
and will become a necessary part of the 
workman’s compensation insurance fab- 
ric of this nation,” said the speaker. 

Agent’s Line of Argument 

Mr. Hansen then illustrated the line 
of arguments the agent must use in the 
future in endeavoring to persuade a 
manufacturer to improve his plant. His 
“sample canvass” was in part as fol- 
lows: 


“Such an investment will not alone yield 
you interest this and next year, but the 
earning capacity of your investment will 
practically be perpetual in the form of a 
lower insurance premium as long as you 
continue to conform to the standards of 
safety promulgated by our accident pre- 
vention and safety departments, such 
standards being uniform for all establish- 
ments of the same classification as yours, 
and therefore imposing no hardship upon 
you not imposed upon your competitor. 
In addition you will increase the ef- 
ficiency of your workman. You must 
appreciate that all these exposed belts, 
shafting, gears, pulleys, clutches, coup- 
lings, set screws, keys, pins, bad floors, 
unprotected openings in floors, stairs 
without hand rails, bad light and disor- 
derly arranged machinery, your employes 
must of necessity use a part of their time 
in looking out for their own safety—time 
which otherwise could be utilized in the 
performance of their work. 

Air and Surroundings 

“¥ou undoubtedly appreciate that bad 
air has a very marked debilitating effect 
upon those forced to breathe it for any 
length of time. It lowers the vitality of 
your workmen and leaves them less re- 
cuperative power if they meet with an 
accident. As the cost of compensation is 
based on the length of disability of in- 
jured parties, that naturally becomes a 
factor in the making of your rate. There- 
fore it is to your economic interest to use 
all reasonable means to keep your em- 


ployes’ vitality at the highest possible 
point. 


“Furthermore, it is an undisputed fact 
that our. surroundings have a direct bear- 
ing upon our mental and physical well- 
being. In raising your entire establish- 
ment to such higher standards of safety 
and sanitation, it cannot help but affect 
our employes beneficially. There will be 
ess friction and dissatisfaction among 
them; they will, as a whole, be more ef- 
ficient and the production of your plant 
proportionately enhanced. 
Service Offered 

“We offer to lay out the entire safety 
campaign in your establishment without 
any extra cost to you. We maintain, for 
your benefit, a safety department com- 
posed of experts that are at your dis- 
posal. They not only possess the me- 
chanical knowledge requisite to show you 
how the equipment and individual ma- 
chines can be most effectually, and at the 
same time most economically safeguarded, 
but in addition they will help you inaugu- 
rate a campaign of publicity among your 
men which in time, if carried out, will 
result in your employes taking hearty in- 
terest in your accident prevention work 
and thereby be instrumental in ultimately 
reducing the cost to a minimum.” 

Mr. Hansen said arguments like these 
may sound somewhat idealistic. However, 
numerous cases have come under his per- 
sonal observation which have justified his 
belief that it is a realizable ideal; and if 
the arguments are properly presented and 
even their true economic value they will 

e accepted by a large majority of em- 
ployers of labor in this country. 





SAFETY INSPECTORS’ PROGRAM 





Will Discuss Merit Rating Inspection 
Report at Their Next Meeting 
on April 9 





The Safety Inspectors Association of 

Chicago will hold its next meeting on 
Thursday evening, April 9, at the Chi- 
cago board auditorium. The executive 
session for members only will con- 
vene at 7:30 and the open session at 
8 o'clock. The subject for the eve- 
ning will be the universal merit rating 
inspection report. The discussion will 
be led by James F. Smirz, supervis- 
ing inspector of the Globe Indemnity 
and president of the association. 
- Members of the association have 
recently heard explanations of the 
ochodube used by the Zurich and of 
the universal analytic schedule. The 
inspectors recognize that under either 
much depends upon the completeness 
of the inspection report, and that in 
actual practice much will depend upon 
whether inspectors of all companies 
look at risks in the same manner. The 
Safety Inspectors Association is now 
chiefly interested in having its mem- 
bers reach uniform conclusions as to 
schedule requirements and become 
familiar with all the hazards inherent 
in various classes of risks so that if 
a dozen inspectors went over the same 
risk for a dozen companies their re- 
ports would be virtually identical. 
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ADDRESS CHICAGO MEN 


—_———- 


WHITNEY AND HANSEN SPEAK 





Compensation Bureau Officials Explain 
Its Policy and Give Light on 
New Rating System 





On Thursday of last week the Cas- 
ualty Underwriters Association of Chi- 
cago held its annual meeting and heard 
addresses by Professor A. W. Whitney, 
manager of the Workmen’s Compensa- 
tion Service Bureau, and Carl M. Han- 
sen, secretary of the merit classifica- 
tion department of the bureau. How- 
ard Tilson, who has been appointed 
manager of the IHinois Rating Bureau, 
also spoke briefly. In addition to ad- 
dressing the association, Mr. Hansen 
spoke at the general meeting of Chi- 
cago casualty men in the evening. 
The annual meeting was held at the 
Union League Club in connection with 
a luncheon. The election of officers 
resulted as follows: 

President—George A. Gilbert, Employ- 
ers’ Liability. 

Vice-President—George D. Webb, Lon- 
don Guarantee. 

Secretary and Treasurer—H. H. Herbst, 
Royal Indemnity. 

Executive Committee—E. H. Morrill, Jr., 
Travelers; W. T. Blew, Massachusetts 
Bonding; Wade Fetzer, Fidelity & Cas- 
ualty; John T. Wagner, Fidelity & De- 
posit; Carl D. King, Casualty Company of 
America, 

The association adopted a resolu- 
tion providing that the new universal 
analytic schedule be applied to all new 
risks in Illinois after April 1. 

Plans for Inspection Bureau 

The application of the schedule will 
be the work of the rating bureau which 
is now being organized in the city. 
Mr. Tilson is making his headquarters 
at 1116 Insurance Exchange, the office 
of the secretary of the Casualty Un- 
derwriters Association. Permanent 
quarters will be secured at 748 Insur- 
ance Exchange about the middle of 
April. Mr. Tilson has been in charge 
of merit rating in Minnesota. Like all 
others who are engaged in this work, 
he had his first experience under Mr. 
Hansen’s direct supervision in the east, 
He is a graduate in mechanical en- 
gineering of Cornell University. 

At present it is not known what as- 
sistants he will have in this field. It is 
the policy of the merit classification de- 
partment, however, to employ all in- 
spectors at the head office in New York 
and detail them to such points as may 
be necessary. Mr. Hansen states that 
he now has over thirty inspectors and 
has built up this force without taking 
a man from any company. His in- 
spectors are almost exclusively me- 
chanical engineers graduated from 
eastern technical institutions. 

Whitney on Bureau’s Policy 

The visit of a delegation of Chicago 
casualty men to the Workmen’s Com- 
pensation Bureau a few weeks ago, 
which resulted in the immediate estab- 
lishment of a rating bureau in Chicago 
and the promise of a new manual by 
May 1, was not altogether satisfactory, 
inasmuch as the bureau had before it 
sO many important questions at the 
time that it was impossible to go into 
the Illinois situation as fully as might 
have been desired. Professor Whitney, 
manager of the bureau, visited Chicago 
to learn the local situation and he took 
occasion in his speech on Thursday to 
explain very fully the plans and policy 
of the Workmen’s Compensation Bu- 
reau. His speech is dealt with more 
fully in another column. 

Hansen on Analytic Schedule 

While some of the liability in- 
spectors have had a pretty good idea 
of the general principles of the univer- 
sal analytic schedule and some men in 
the other departments of the companies 
have some acquaintance with it, the op- 
portunity presented Thursday evening 
to hear Mr. Hansen, the author of the 
schedule, explain it was embraced by 
over 200 men and a few ladies. The 
auditorium of the Chicago Board was 





practically filled. Joseph E. Callender, 
general agent of the Ocean, presided. 
Mr. Hansen explained at some length 
the principles on which the new sched- 
ule is based and the grounds on which 
he holds that it will give rates which 
are as nearly scientifically correct as 
it is possible to make them. 
Schedule Carefully Tested 

Mr. Hansen told his audience that 
the bureau had spent $30,000 last year 
in testing this schedule. It rated 3,000 
manufacturing risks in New Jersey, 
representing $125,000,000 of payroll. 
The aggregate of the rates made by 
the schedule varied only 2 percent 
from the aggregate of the rates .made 
by the manual. Some of the rates ran 
20 percent above the manual and some 
ran as much as 40 percent below. Re- 
ductions from the manual were made 
by the schedule on 54 percent of all 
risks in New Jersey and increases were 
made on 46 percent. Mr. Hansen said 
he had all confidence that the manual 
would work equally well in Illinois. 

Holds Experience No Guide 

Taking up the question, “What be- 
comes of experience?” he said that ex- 
perience, as a guide in liability under- 
writing, is not worth the paper on 
which it is tabulated. To illustrate 
this he said that a manufacturer might 
have excelsior and sulphur matches 
stored in his basement and if nothing 
disturbed them they would stay there 
until the day of judgment without mak- 
ing a fire. Let a rat get in and knaw 
the matches and there would be a con- 
flagration. The fire insurance com- 
panies recognize this and penalize the 
risk for maintaining potential causes of 
fire. So a liability company may have 
risks on which it has had good expe- 
rience for ten or twelve years, and yet 
inspection will show that they are 
chambers of horrors. Some slight 
changes, like the introduction of new 
employes who are not familiar with 
the place, will result in a bad accident. 
Mr. Hansen says it is not the good- 
ness of such a risk, but pure luck, that 
gives a good experience for a period. 

Preparing Other Schedules 

At the present time the bureau has in 
use only a schedule for the rating of 
manufacturing risks, but it is working 
on schedules for contractors, mercantile 
and other classes of risks and will have 
them ready for use within a few 
months. Mr. Hansen said that the 
schedule had been submitted to the in- 
surance commissioners and to work- 
men’s compensation commissions, with 
the request that they study it and that 
they lend their influence to secure the 
enactment of laws making the univer- 
sal analytic schedule the compulsory 
rating system in their states. 

In regard to providing for the moral 
hazard in risks, Mr. Hansen said it 
was impossible to make an absolutely 
accurate mathematical measurement of 
this hazard, but that the schedule pro- 
vided for discretionary credits for 
safety and welfare, also for light and 
sanitation, which ‘would give results 
varying little, if any, from a fair meas- 
urement of the hazard in a risk due to 
the personal equation. Mr. Hansen’s 
speech, somewhat abridged, is given in 
another column. 


Organizing Baseball League 

The Life & Casualty Insurance 
Baseball League of Chicago, which 
came into existence last year, is being 
reorganized. The Travelers, Federal 
Life, National Life, U. S. A., Illinois 
Life and Casualty Company of Amer- 
ica will probably be represented and 
two or four more teams are desired. 
Messrs. Truitt of the Travelers and 
Laub of the Federal Life are now 
drawing up the rules and a meeting to 
act on these and organize for the year 
will be held in the near future. The 
plan is to permit offices that cannot 
recruit a full team to draw on other 
insurance offices. The proposal that 
plavers from outside the business be 
permitted is being frowned upon gen- 
erally. 





SOUND ENTERPRISING THE LIBERAL PROMPT 


METROPOLITAN CASUALTY 
INSURANCE CO. OF NEW YORK. Home Office: 47 Cedar St, New York City 
PLATE GLASS, PERSONAL ACCIDENT AND HEALTH INSURANCE 








Guardian Accident Insurance Co. 


STATE LIFE BUILDING INDIANAPOLIS, IND. 


Yes, the Cost of Living is high these days. 
It’s worth more to live now than formerly. 


Everyone’s time is valuable. Thinking people carry |Accident 
Insurance. Applications for territory now being received. 








Cc. D. STOWELL & CO., General Agents 
NEW ENGLAND CASUALTY CO. 


solicited from live agents in Kansas and Missouri. 


VICTOR BUILDING, KANSAS CITY, MO. 

















J. P. McCAMMON, 
24 Vice Pres. and Gen. Counsel 


Missouri Fidelity & Casualty Co. 
Springfield, Missouri 


A Middle West Company writing Fidelity, Surety, Plate Glass, Accident, 
Health,Steam Boiler, Liability ,and Industrial Accident and Health Insurance 


A COMPANY EQUIPPED FOR SERVICE 


AGENTS WANTED FOR UNOCCUPIED TERRITORY 
New and Attractive Policies. Liberal Commissions. Correspondence Solicited 


H. G. ROYER, President C. O. PAULEY, Sec’y-Treas. 


Central Business Men’s Association 


WESTMINSTER BUILDING, CHICAGO 
$5,000 Unrestricted Accident Policy for $12.00 a Year 


Covers every accident. A policy without exceptions or limitations. Write 
for Agency. 


THE AMERICAN GUARANTY Co. 


COLUMBUS, OHIO 


W. L. TAYLOR, KEITH McCANSR, 
President Sec’y and Treas. 








We Write 
Bank Burglary Automobile 
“ Fidelity State, County, Township, City 
“« Depository Administrators, Executors,Guardians 
“ Deposits Employes 


Agents wanted in Ohio and Indiana 
JOHN L. HAMILTON, President SCOTT MORRIS, Secretary 


moa SECURITY CASUALTY CO. 
 - INDIANAPOLIS 
Sy GEORGE VONNEGUT, PRES. E. E. GRIFFITH, VICE-PRES. & MGR. 


A Company up to the minute in its methods, ideas and policies. The 
CAPITAL fly stock company confining itself to Industrial Health and Accident 
$125,000 Insurance. This means service to the agent and policyholder. 














The American Credit-Indemnity Co. 
of NEW YORK 


CREDIT INSURANCE ONLY 








E.M. TREAT, Presidemt 
Insures manufacturers and wholesalers against Excessive Annual Loss through 


Insolvency of Customers. 
415 Locust St., ST. LOUIS, MO. 80 Maiden Lane, NEW YORE 
OFFICES IN ALL PRINCIPAL CITIES 


J. F. HALLWEGEN, General Agent, 1140 Marquette Bidg., CHICAGO 


We can always use a few high-class solicitors. 
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Policy of Compensation Bureau 





Professor Whitney Says Organization Is Committed to Standardized 
Rates Made by Schedule and Based on Merit and That Com- 
petition Henceforth Must Be on Lines of Service and 
Not Through Slashing of Premium Rates 





ROFESSOR A. W. Whitney, man- 
P ager of the Workmen’s Compen- 

sation Service Bureau, last week 
delivered in Chicago an address that 
should be of interest to liability and 
workmen’s compensation insurance 
agents throughout the country. He 
made it apparent that the bureau is 
opposed to competitive rates and is 
committed to merit rates and to ser- 
vice. He said in part: ‘ 

“I shall confine myself exclusively 
te trying to make you realize as ade- 
quately as possible the purposes of the 
bureau and its general attitude. Un- 
less I am very much mistaken, the 
bureau has made great progress in the 
last two years in discovering and for- 
mulating clearly to itself the principles 
which should guide it in seeking for a 
real and durable solution of its prob- 
lems. 

Principles on Which Bureau Stands 

“May I outline in a few words some 
of the more important principles that 


niust lie at the bottom of the bureau’s | 


success? The bureau evidently exists 


for the purpose of doing those things | 
for the good of the companies and the | 


public which can better be done in co- 


operation than in competition; chief | 


among these is, of course, the making 
of rates. There are two things here 
that should be particularly noticed; 
what the bureau accomplishes must be 
for the common 
anies and for their permanent good. 
n other words, the bureau must sub- 
ordinate the merely selfish, temporary 
good for the permanent common good. 
Seeks Permanent Good 


“The success of the bureau will de- | 


pend upon its doing just this; and on 
the other hand its particular problems 
arise out of the clash between a tem- 
porary, selfish interest and a more 
far-sighted, collective interest. Not 
every action that is best for the bu- 
reau affects all the companies alike; 
sometimes an action that is for the 
greatest common good is distinctly 
disadvantageous to a particular com- 
pany; often what is best in the long 
run is far less favorable temporarily 
than something else. 
tues consist, therefore, in resisting the 
allurements of what is merely selfish 
and temporary for what is, in the long 
run, best for all. 
Creed of the Bureau 


“The bureau is based upon the fol- | 


lowing belief: 

“That competition in rates has no 
place in insurance; 

“That it is not a proper field for 
competitive endeavor; 

“That open competition in rates in- 
evitably leads to insolvency; 


“That the effort put forth by the | 


agent when competing in rates has no 
productive value for society; 


“That rates should be standardized | 


and the field of competition shifted to 
service; 

“That the agent who should get the 
business is the one who can give the 
best service, not the lowest rate. 

“Everyone of you knows this is gos- 
pel truth, knows that competition in 
rates is demoralizing and that in the 
end it is of advantage neither to the 
public, the companies nor the agent. 

Rates Must Be Standardized 

“If this is so, then it means that 
rates must be standardized. This is 
just what the bureau is trying to do. 
But on what basis? To meet competi- 
tive conditions or on the basis of the 
actual hazard? There is only one ans- 
wer to this: there is such a thing as 
the right rate, and that is the pure 
premium loaded with a reasonable op- 


good of the com-| 


The bureau vir- | 


erating expense and a small underwrit- 
ing profit; that is, rates should be 
made proportional to the hazard. Now 
the quicker that is admitted, the bet- 
ter all around. The bureau is defi- 
nitely committed to this principle and 
will bring its practice up to this stand- 
ard just as rapidly as it possibly can. 
It is very certain at least that no fu- 
ture action with regard to rates will 
be taken which is not in line with this 
principle. 
Most Troubles Comes from Rates 

“There’ is no rate problem in life 
insurance. That is because the rates 
are standardized on the basis of the 
American experience table, 3% per- 
cent. The compensation problem is 
more difficult, and it cannot be solved 
so simply, but nevertheless it is pos- 
sible to establish a system of rates 
which for all practical purposes will 
be essentially right. Nine-tenths of 
| the bureau’s troubles, nine-tenths of 
| the agents’ troubles are produced by 
bad fundamental conditions, and par- 
| ticularly by rates that are not right. 
If the rates are too high there is a 
demoralizing competition, both inside 
and outside the bureau; if the rates 
are discriminatory between classes 
there are commission troubles and pre- 
ferred business. 

No Peace Till Rates Are Right 

“We shall never settle down to sat- 
| isfactory conditions until rates are 
| right, and I can state to you as a fact 
| that the bureau is determined that 
| this shall be brought about, and that 
| whatever action it takes shall be taken 
|in furtherance of this principle. The 
permanent good that the bureau is 
seeking to attain is too important to 
be jeopardized by taking the back- 
ward step of making rates to meet 
competitive conditions. 
| “In taking this stand the bureau has 
| been encouraged by the attitude of the 
| New York insurance department. We 
| have a law in New York making dis- 
| criminatory insurance rates iliegal and 
| we have furthermore a law making it 
| mecessary for the insurance depart- 
| ment to approve the adequacy of com- 
pensation rates. Not only that, but 
| the superintendent has ruled that no 
| rates will be approved which are com- 
| petitive in character. 
| Gompetition in Service, Not in Rates 
| “We believe that this action of the 
New York insurance department will 
| be far-reaching in its effect, that it 
means the inauguration of what is 
admitted by all thinking people to be 
the only proper basis for a stable in- 
surance business, the standardization 
of rates, the elimination of competi- 
tion in rates and the substitution in 
its place of competition in service. I 
say to you frankly, that any proposed 
| action to meet competitive conditions 
which goes counter to this principle, 
which the New York insurance depart- 
ment has established and which the 
bureau has adopted as its guide, will 
receive scanty consideration. The per- 
manent good cannot be sacrificed to 
meet a temporary condition. however 
acute it may be.” 

Chicago Local Situation 

Professor Whitney at this point took 
up Chicago local issues. He said the com- 
panies will do all in their power, not in- 
consistent with the principles of the bu- 
reau, to meet the local situation, the de- 
— of which the speaker came west to 

Steps so far taken are: Preparation of 
a new Illinois manual to be ready by May 
1, manual rates to be basis rates from 
which individual rates will be made ac- 
cording to the universal analytic sched- 
ule; temporary use of the New Jersey 
manual plus 35 percent, on which, as a 


| basis, rates on new risks will be made by 
! the schedule named. As the schedule per- 





American Automobile Insurance Company 


LAWRENCE B. PIERCE, Chairman of the Board 
CHAS. W._DISBROW, President 


Pierce Building, St. Louls, Mo. 
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INSURANCE ON AUTOMOBILES 


Fire, Theft, Collision, Property Damage 
and Liability 





Get The Agency 
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FIDELITY & CASUALTY 
COMPANY 


OMAHA, NEBRASKA 
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Accidentand Health Fidelity and Surety Bonds Pilate G! 
Burglary : Liability aad 





Agents and Brokers within the State of Illinois 
should at once correspond with E. P. Fatch & Com- 
pany, General Agents, 2017 Insurance Exchange, Chicago, 
regarding the three best selling Accident and Health policies 
in America. 

These policies contain more and better features to talk 
about than can be found in any other policy. We invite 
comparison. 

PACIFIC SURETY COMPANY 








Our Claimants Are Boosters 
Our Agents Enthusiastic and 
Making Good Money—Some 
Excellent General Agency Openings 
in Ohio, Indiana, Pennsylvania 
and Kentucky. 
Convenient Premium Payment Accident and Health Insurance Exclusively 


AMERICAN LIABILITY COMPANY 


W. R. SANDERS, General Mgr. Cincinnati, Ohio 
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Accident Insurance for Traveling Men 
AT ACTUAL COST 


Accidental death . . , . . $5,000.00 —$10,000.00 
Loss of both feet, hands or eyes ee ee 


Loss of one foot, hand or eye . 1,250.00 
Weekly indemnity (104 weeks) ; 25.00 
Weekly indemnity (partial disability) 12.50 





Double Death Benefit in connection with Passenger Trains 
Annual Cost Never Exceeded $9.00 
Oldest Traveling Men’s Accident Ass’n in the World 
Nearly a Quarter Million Cash Assets 
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PROTECTION to AUG. I, 1914 
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mits reductions of 40 percent from basis 
rates on the best equipped risks, such 
risks in Illinois will get a rate equal to 
about 80 percent of the New Jersey man- 
ual rate on the classification in which they 


are. 
New Illinois Manual 


Regarding the new Illinois manual Pro- 
fessor Whitney said: 

“We are going to get out a manual that 
will be, we know, a great improvement 
over any preceding manual. The rates 
will be as right as they can be made by 
the use of all the available combined ex- 
perience that the companies have with re- 
gard to workmen's compensation risks. 
We shall welcome criticism and examina- 
tion of this by your insurance department 
or your compensation commission. We 
want the help and cooperation of insur- 
ance departments in getting our rates 
right and having them standardized. I 
am instructed to go before the National 
Convention of Insurance Commissioners at 
its meeting next month in this city and 
present a resolution of the bureau asking 
for the preparation of a uniform bill to 
provide for the approval of compensation 
rates as to adequacy by the insurance de- 
partments of all states.” 


Cannot Afford Backward Step 

Continuing, Professor Whitney ap- 
pealed to his hearers as follows: 

“I leave it to you—can we afford to 
take a backward step when we have 
this chance, when the time is oppor- 
tune, to inaugurate this little insur- 
ance millenium, to replace wasteful 
competition in rates by standardized 
rates, approved by the insurance de- 
partments, and to turn competition 
into the field of productive social ser- 
vice instead of useless rate-slashing? 

“You know that the full name of 
the bureau is the Workmen’s Com- 
pensation Service Bureau. The com- 
panies are waking to the fact that the 
only legitimate and effective way of 
fighting state insurance and mutuals 
is by making the efficiency of their 
service so high as to make the for- 
mation of state funds and mutuals un- 
necessary. The fight against state in- 
surance is not won, it is only begun, 
and the key to the campaign that the 
bureau is going to conduct henceforth 
is contained in the name of the bu- 
reau—service. 

Service, Service, Service 

“That form of insurance will sur- 
vive which can give the best service 
to the public and that particular com- 
pany will-prosper which can give the 
best service to the public, and that 
particular agent of that particular 
company will get the business who 
can give the best service to the public. 

“The interests of the public and the 
companies are not antagonistic, they 
are identical. It is best for all inter- 
ests when there is neither aggression 
on the part of business, nor undue re- 
straint on the part of the public but 
where the companies find their best 
interests in being free to vie with each 
other in the quality of their service. 

Merit Rating Biggest Step 

“This principle has been accepted by 
the bureau and not as a mere abstrac- 
tion, but we have already embodied 
it in the system of merit or schedule 
rating. I confidently believe that the 
adoption of schedule rating by the 
bureau is the biggest thing that has 
ever happened in casualty insurance 
and that it has in it not only the sal- 
vation of yourselves and the com- 
panies, but that it will do more than 
all other things combined to put the 
companies into their proper place with 
the public. It not only provides the 
means for making the rates right, 
which is the only satisfactory basis 
for a stable system of insurance, but 
it has a far-reaching social quality in 
encouraging improvements. It is in- 
surance with a punch—it is insurance 
that prevents. 

Salvation of the Agent 

“But not only does it benefit the 
company and the public, but it will be 
the Salvation of the agent. You will 
find in. the next few years that the 
public is going to take a lot of inter- 
est in the commission question. You 
know what will be said; you probably 
have heard it already. Schedule-rat- 


ing opens a field in which the agent 
can come into his own, in which he 
can earn his commission, not by un- 
Productive, merely competitive effort, 





but by showing the employer how he 
can lower his premium and so indirect- 
ly prevent accidents.” 

NJ 


4 ———- 
SURETY SEEKS TO RECOVER 





Illinois Surety Sues Brewing Company 
Under Bond on Which it Had 
to Pay Judgment 





The IIllinois Surety has begun suit 
against the Capital City Brewing com- 
pany of Indianapolis, to recover $1,244, 
the surety company was forced to pay 
on a judgment involved in a _ case 
against a saloonkeeper. The surety 
company says its contract with the 
brewing company was to write surety 
bonds for the latter for saloonkeepers 
controlled by it, but the brewing com- 
pany was to defend suits against the 
saloonkeepers. 

One of the bonds the surety com- 
pany was ordered to write was for 
James Scanlon, doing business under 
the name of John V. Scanlon. A suit 
was brought against James Scanlon 
and his surety and a judgment for 
$1,000 was given in the case against the 
surety company. The brewing com- 
pany, as alleged, defended the suit. 
The case went to the appellate court 
and the judgment of the lower court 
was affirmed. The brewing company 
failed to pay the judgment and the 
surety company was forced to pay it. 

The brewing company maintains that 
it instructed the surety company to go 
on James Scanlon’s bond but did not 
ask «it to go on John V. Scanlon’s 
bond. It turned out that James Scan- 
lon had got his brother John V. to take 
out the saloon license and though he 
was made defendant in the suit, got 
out of the case by showing he was not 
the licensee of the saloon. 

Beard with Illinois Surety 

The Illinois Surety Company has en- 
tered Oklahoma for business. R. H. 
Beard of Muskogee will be its general 
agent for Oklahoma. Mr. Beard form- 
erly was general agent of the Federal 
Union Surety for Oklahoma and did 
a large business. Later he had the 
western part of the state for the Title 
Guaranty & Surety. 





WINS BIG SUIT 
The Standard Accident was winner in a 
suit brought against it in the federal 
court at Pittsburgh under an accident pol- 
icy for $10,000, carried by Cornelius 
Brierly, who was killed by a train in No- 
vember, 1912. The judge instructed the 
jury to find for the defendant. The de- 
fense was that Brierly had made a false 
statement in his application. There are 
three other cases to be tried. One is 
under a $20,000 policy of the United 
States Fidelity & Guaranty and two are 
under policies for $7,500 and $20,000 in the 
Great Eastern Casualty. Brierly believed 
in the prediction of a clairvoyant that his 
death was shortly to occur and loaded up 
with life and accident insurance a few 

months before he was killed. 





OHIO ACCIDENT DECISION 

The Ohio supreme court on Tuesday af- 
firmed the decision that the circuit court 
for Franklin County in the case of Thomas 
E. Murphy, a railroader, against the 
Standard Accident. Murphy insured, paid 
the first premium and gave a lien against 
his wages for subsequent payments. Af- 
ter the period for which his first premium 
paid had expired and before he paid the 
second premium he lost a leg by accident. 
The company claimed the policy was void 
for nonpayment of premiums. Murphy 
sued and won in the common pleas court, 
but lost in the circuit court. 





MANY NEW YORE MUTUALS 

Under the new law of New York to 
permit the incorporation of mutual .com- 
panies to write workmen’s compensation 
insurance, eleven companies have had 
their charters approved: by ‘the attorney- 
general of the state. They are as fol- 
lows: 

Lumber Mutual Casualty Insurance 
Company of New York, American Mutual 
Compensation Insurance Company, Brew- 
ers’ Mutual Indemnity Insurance Com- 
pany, Building Trades Mutual Liability 
Insurance Company, Employers’ Mutual 
Insurance Company of New York, First 
Mutual Liability Insurance Company of 
New York, Industrial Mutual Liability 
Insurance Association, Mutual Payment 
Compensation Insurance Company, New 
York Associated Contractors’ Mutual Lia- 
bility_Insurance Company, Photo Engrav- 
ers’ Mutual Insurance Corporation and 
Utica Mutual Compensation Insurance 
Corporation. 
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Capital $1,000,000 


Place your Casualty and Surety business in One Company 
that furnishes the Best Indemnity and the 
Most Perfect Service. 


H. M. McCONNELL 





GENERAL AGENT 


Illinois—Southern Wisconsin—Northern Indiana 


29 South La Salle Street, - 
AGENTS WANTED IN UNCOVERED TERRITORY 


CHICAGO 











Ben-Hur Casualty Company 


CRAWFORDSVILLE, INDIANA 


Licensed in Indiana, Illinois, Michigan, Ohio, 
Kentucky and Tennessee 














H.G.B.Alexander, Pres. 
General" Offices 











Inter-Ocean Casualty 
Company 
Springfield, Illinois 


Good Territory and Liberal 
Contracts for Accident Agents 
who are Producers. Address 


W. A. NORTHCOTT 


PRESIDENT 


KELLER ON ADJUSTMENTS 


Every accident claim man should 
read ‘Practical Suggestions for 
Claim Adjusters,” written by 
DAVID H. KELLER, M., D., one of 
the most experienced accident and 
health claim men in the country. 


Published Every Month 


THE INDUSTRIAL REVIEW 


Subscription Price, $1 a Year 
1362 Insurance Exchange, Chicago 














EQUITABLE SURETY COMPANY 
Home Office, ST. LOUIS, MO. 


Offers superior service because its business is confined 
to the issuance of Fidelity and Surety bonds. 


Agents wanting a Company not interfering with other 
Casualty lines should apply to Agency Departrment. 
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NEWS OF COMPENSATION 


OHIO LAW IN SUPREME COURT 





Attacked on Ground of Discrimination 
in Applying Only to Certain 
Classes of Employers 





Suit to test the constitutionality of 
the Ohio workmen’s compensation law 
has reached the supreme court of that 
state. Harry O. Blagg got a verdict 
for $25,000 against the Jeffrey Manu- 
facturing Company of Columbus in the 
Franklin county courts on account of 
personal injuries sustained. The court 
reduced the verdict to $16,000. By rea- 
son of not settling under the work- 
men’s compensation law the Jeffrey 
Manufacturing Company was denied in 
the trial court the privilege of using 
the defenses of contributory negli- 
gence and assumed risk. The manufac- 
turing company took the case up, 
claiming that the law is unconstitu- 
tional in that it applies only to employ- 
ers of five or more employes and hence 
is discriminatory. 


— 


MICHIGAN RULINGS 

Attorney-General Grant Fellows of 
Michigan has rendered an opinion that a 
deputy sheriff is an official rather than an 
employe, within the meaning of the 
workmen’s compensation law, and is not 
entitled to compensation from the state 
when injured. Nor is any person called 
upon by a sheriff or deputy to aid in mak- 
ing an arrest entitled to compensation, if 
injured, his status being simply that of a 
citizen, not an employe of the state. The 
opinion was rendered in the case of the 
dependents of Deputy Sheriff James Sut- 
ton of Chippewa county and Allen 
Schribner, a farmer, who went to arrest 
a criminal and were killed. 

The Michigan Industrial Accident 
board has reversed its ruling in the “part- 
nership” cases. In cases of copartner- 
ship, all the companies writing compen- 
sations specifically exclude partners 
salaries from the premiums, because they 
cannot employ themselves nor pay them- 
selves money. Notwithstanding this, the 
industrial accident board ruled, in a few 
minor cases, that partners were entitled 
to compensation when injured. The claims 
were put in by small contractors who 
hired only two or three men and labored 
in person. In such cases, the Standard 
Accident, the Aetna Life and the Fidelity 
& Deposit denied liability and appealed 
to the supreme court. Before the case 
— be argued, the board reversed its 
ruling. 


TO WORK FOR NEBRASKA LAW 

Activities have begun in Nebraska to- 
ward an organized campaign to sustain 
the workmen’s compensation bill, passed 
by the last legislature, at the coming 
November election. After the bill was 
gotten through, its enemies, consisting 
principally of lawyers who had specialized 
on personal injury suits, formed an or- 
ganization in opposition, raised a pot of 
money, interested a faction of organized 
labor, and had _ referendum petitions 
largely circulated, not missing the farm- 
ers who had not direct interest in the 
bill at all. Thus the operation of the law 
was suspended until the next regular 
election, at which the voters will either 
veto or approve it. 

The opening gun of the campaign was 
fired on Friday last by Guy H. Cramer, 
manager of the liability department of the 
Foster-Barker Company of Omaha, who 


was instrumental in getting the _ bill 
through the legislature. He addressed. the 
Omaha Manufacturers’ Association at 


luncheon at the Omaha Commercial Club, 
pointing out the necessity of concerted 
action by such organizations to sustain 
the measure. 


— 


TEXAS NEWS 

W. W. Collier, Texas insurance commis- 
sioner, states that before taking any ac- 
tion on the compensation rates to be fixed 
after April 15 he desires as a guide tables 
showing the Massachusetts experience for 
the eighteen months ending April 1. He 
has called for the first six months of ex- 
perience under the Texas law, ending 
March 1. The Texas law was patterned 





after the Bay State Act and follows it 
closely. 

The agreed rates expire by limitation on 
April 15 and the old fight between the 
stock companies and the Texas Employers 
Insurance Association will be resumed be- 
fore the commissioner. It will be up to 
the attorney-general to say whether the 
commissioner must approve the rates sub- 
mitted by the association or whether he 
can refuse to do so and force the filing of 
a manual which will permit the stock com- 
panies to continue in Texas. The associa- 
tion desires the use of rates which will 
drive out the stock companies. The stock 
company rates are now in force by agree- 


ment. 
Legal Fight Expected 

Regardless of what the attorney-general 
and the commissioner may decide the los- 
ing contingent will be sure to appeal to 
the courts in a legal proceeding to test the 
exact powers of the commissioner as to 
rate-making or rate-approbation. 

Mr. Collier advises that he will prob- 
ably ask companies operating in Texas for 
their workmen’s compensation experience 
every six months covering Texas business 
and that he hopes to be able to have the 
rates changed from time to time in ac- 
cordance with the results shown by actual 
experience. He indicated that he would 
have the rates changed if it is to be found 
within his power so to do, where the ex- 
perience demanded it. 

The reports of 8,814 accidents from Sept. 
1, 19138, to March 25, 1914, have been re- 
ceived and recorded Lf the industrial acci- 
dent board. The accidents have been re- 
ported only by employers doing business 
under the workman’s compensation act. 
A total of 2,450 employers have become 
subscribers under the act, and the em- 
— protected approximate 80,000 peo- 
ple. 


STATE INSURANCE SENTIMENT 

A bill providing for state workmen’s 
compensation is said to be in course of 
preparation already for the coming ses- 
sion of the Kansas legislature, meeting 
the first of next January. A year ago a 
bill providing for state legal reserve life 
insuran¢ée, known as the “state life fund” 
bill, and another providing for compulsory 
state assessment life insurance, were the 
only steps toward state insurance. W. L 
O’Brien, state labor commissioner, is not 
in sympathy with the state compensation 
measure, he says, but he is sure it will 
be introduced at the next session. Sooner 
or later he believes it will be enacted into 
law in Kansas. 

Opinion on Waiting Period 

Although not intended by the legislature 
that passed the law, nor by the legislature 
that amended it a year ago, the Kansas 
workmen’s compensation law actually pro- 
vides for compensation during the first 
two weeks of disability if the injured 
workman is prevented by his injury from 
returning to work within two weeks, ac- 
cording to a recent decision of Attorney- 
General John S. Dawson. The law ex- 
pressly provides that no compensation 
may be paid where the workman is not 
prevented from working for the first two 
weeks, but does not expressly provide 
against payment of compensation for 
those first two weeks in case the disabil- 
ity lasts a longer period. Attorney-Gen- 
eral Dawson holds that the workman is 
entitled to compensation for the initial 
two weeks in such an event. The matter 
has been in dispute between mine oper- 
ators and coal miners in the coal district 
of southeastern Kansas. 


CALIFORNIA RULINGS 


The industrial accident commission of 
California has recently handed down a 
ruling that workmen injured through the 
attacks or assaults of strikers will not 
be entitled to compensation under the law. 
Injuries sustained under such circum- 
stances will not be considered accidental 
and compensation will not be allowed 
under such claims. Assault from sources 
outside of the employment as in the case 
of two unions which might engage in a 
conflict as to which one is to have a cer- 
tain piece of work also comes under this 
ruling. 

The commission further decided that the 
payment of employes by means of com- 
missions in whole or in part in lieu of 
wage or salary does not determine the re- 
lation of employer and employe as far as 
the right to indemnity and the duty to pay 
compensation are concerned. 

Another ruling made by the commis- 
sion is that'a man injured after leaving 
the scene of his labors when there is no 
established time for his departure is en- 
titled to compensation. 


MARYLAND LEGISLATION 


The Hammond workmen’s compensation 
bill as amended to include all the good 
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points of the other workmen’s compensa- 
tion bills introduced in the Maryland sen- 
ate, passed that body Monday night al- 
most unanimously. he situation in the 
house is uncertain. A duplicate of the 
Hammond bill will be introduced, but 
Assemblymen McQuade and Waters will 
attempt to have their bills substituted. 
If Mr. McQuade is strong enough to suc- 
ceed it will result in the defeat of all 
workmen’s compensation legislation. The 
Waters bill has already been defeated in 
the senate. The Hammond bill provides 
the four options for insurance, and estab- 
—— a State Industrial Accident Com- 
mission. 


COMPENSATION NOTES 


The bill passed the New Jersey senate 
last week to exclude from the provisions 
of the workmen’s compensation act farm 
laborers and domestic servants. 

The preliminary report of the Rhode 

Island department shows that the work- 
men’s compensation premiums written in 
the state last year amounted to $585,427 
and losses paid amounted to $104,393. 
_ To insure workmen’s compensation to 
its employes, Cuyahoga county, Ohio, in 
which Cleveland is located, will pay into 
the state fund $71,639.37, or more than 
double what the state pays. 

From reports to the industrial com- 
mission, it appears that 98 percent of the 
employers of Dayton, Ohio, have come 
under the compensation law. 

Mrs. Fanny Rhoades of Middletown, O., 
whose husband died of sunstroke last 
summer, gets an award of $2,184 work- 
men’s compensation. 

Because nineteen widows have remar- 
ried, the accident fund of the Washington 
state workmen’s compensation reserve has 
been increased by $50,576.44. The average 
length of time these widows drew their 
pensions was only eleven months, the for- 
feits then developing because the women 
found new mates. There are still left 215 
widows on the pension roll. 

Kentucky state officials, after a confer- 
ence, have indicated their belief that the 
workmen's compensation law recently en- 
acted in that state may be unconstitu- 
tional. The attorney-general is now in- 
vestigating its provisions, and he has said 
that a test suit may be filed to determine 
its validity before attempting to put it 
into effect. The insurance companies have 
expressed the opinion that the bill is not 
constitutional. 


Meets With Unique Accident 


The Business Men’s Accident of 
Kansas City has a peculiar loss to 
meet on one of its policyholders at 
Wichita, Kan., a dentist who, in work- 
ing with his vulcanizer with a patient 
in his chair, was struck in the fore- 
head with a set of false teeth by an 
explosion of the vulcanizer. At first 
it was thought the skull was crushed 
so the accident would be fatal, but 
later it was found that by placing a 
plate of about the size of a quarter in 
the skull right above the nose that 
the patient would probably completely 
recover. From investigation this 
seems to be the only case of its kind 
on record. The patient was unin- 
jured. 


Towner’s Western Trip 

R. H. Towner of the Towner Rating 
Bureau of New York will be in St. 
Louis, April 7 and 8. He will visit 
many of the surety people. On April 
9 and 10 he will be in Chicago, taking 
up with local men some rating ques- 
ions. 


Demands Sprinkler Rates 

The Kentucky Insurance Rating 
Board has made demand upon the 
companies that they report to it by 
March 31 the makeup in detail of ail 
sprinkler leakage rates in the state. 
The sprinkler leakage business is not 
handled by the Kentucky Actuarial 
bureau, and therefore this information 
was not available when the insurance 
board seized the records of the ac- 
tuarial bureau. 

Some of the burglary companies op- 
erating in Kentucky have notified their 
agents to stop writing mercantile bur- 
glary risks while the fire companies 
have suspended writing business in the 
state. They say the inability to obtain 
fire insurance will tend to increase the 
moral hazard on burglary insurance. 


Nebraska Excise Bonds 

| Charles L. Moore Jr., special agent 
| of the Southwestern Surety is in Oma- 
= this week especially investigating 
| the excise bond situation in Nebraska, 
| it being in rather precarious condition 
| owing to the large amount of litigation 
| started against saloonkeepers. 











News About Companies 








Contractors Mutual Liability, Boston— 
Admitted assets, $200,105; unearned pre- 
miums, $53,885; special reserve for lia- 
bility claims, $75,620; net surplus, $68,929; 
net liability premiums written, $57,966; 
net workmen’s compensation premiums 
written, $145,948; net liability and work- 
men’s compensation losses paid, $88,183; 
automobile and teams property damage 
premiums written, $602, with no losses. 


American Mutual Liability, Boston— 
The Jan. 1 statement shows cash assets 
of $1,824,828; unearned premiums, $537,- 
888; reserve for claims, $615,676; net sur- 
plus, $541,167. The gain in assets is 
nearly $125,000 and in surplus more than 
$40,000. The reinsurance reserve was re- 
duced more than $18,000 and the reserve 
for claims approximately $2,000. The 1913 
income was $949,367 in premiums and 
$70,750 in interest, a total of $1,020,117. 
The company paid $398,255 for claims and 
legal expenses, $95,670 for expenses, $17,- 
328 for taxes and $328,498 for dividends 
to policyholders. The regular dividend is 
30 percent but an extra 5 was paid last 
year. 

es - * 

Toledo Life, Toledo, O0.—The following 
are figures for all departments, including 
life: Admitted assets, $216,390; paid-up 
capital, $132,560; net surplus, $2,596; for 
the accident department alone the un- 
earned premiums are $479, loss reserve, 
$625; health and accident premiums writ- 
ten last year amounted to $879, and the 
losses paid to $4,180. 


Reisch Indemnity, Tl.—Its business for 
the first three months of 1914 shows a 
very substantial increase over the same 
period for The number of suits 
brought against its bondholders have 
consistently averaged with the increase in 
its business. In other words, it has a 
great many more suits pending than was 
the case a year ago. 

Down state its losses have been very 
heavy, and there does not appear to be 
any immediate prospect of a let up in the 
matter of bringing additional suits. It 
attributes the increased number of cases 
where it is called upon to defend at this 
particular time, to the large amount of 
agitation incident to the coming election 
throughout the state. 

Its prospects this spring are for a very 
large business on account of the fact that 
property owners are fully alive to the 
hazard imposed upon them by the Illinois 
dram-shop act, and are steadily instruct- 
ing their representatives to protect them 
against these risks. 

a * * 

Kansas Inter-Insurers Exchange, Kan- 
sas City.—In a letter to a Kansas em- 
ployer under date of March 10, Superin- 
tendent Ike S. Lewis of Kansas, says: 

“This concern has received $77,614.06 net 
premiums written since Dec. 31, 1911. 
This includes premiums received since 
that date, as this is the first report which 
this concern has ever made to this de- 
partment. They paid in losses, adjust- 
ments, and managing expenses an amount 
of $46,155.63. The ledger assets of the 
company is shown at $32,027.97, with non- 
ledger assets in the amount of $11,292. 
The total liabilities, except surplus is $32,- 
084.08, and will say that $17,018.82 of 
this amount is reserved for unearned 
premiums. This leaves a surplus over all 
liabilities in the amount of $11,341.61. The 
number of subscribers at the end of last 
year was 237 with an estimated payroll of 
$5,627,375.” 

* ae + 

Central Business Men’s Accident, Chi- 
cago.—In March this association wrote 
$1,500 in premiums, which means that it is 
going at the rate of $50,000 a year in 
premiums right from the start. Most of 
this was secured by officers and directors 
of the company and now an agency force 
is being secured. The company writes ac- 
cident insurance at $12 a year and health 
at $20, collecting quarterly assessments. 
Thus far two of every three applicants 
have taken the health as well as the acci- 
dent protection, The association will build 
up an agency organization in Illinois be- 
fore seeking admission in any other 
state, though it will do business outside 
of the home territory by mail. 


Decision on Prorating Provision 

In a suit on an agreed statement of 
facts, involving the amount of recovery 
under an industrial accident-policy after 
a change of occupation, the Mississippi 
supreme court has held that a change 
to a more hazardous occupation reduces 
the benefits, even if the insured is killed 
or injured while off duty. L. H. Beane 
was insured in the Continental Casualty 
as a freight conductor, but afterwards 
went with another railroad as “freight 
extra conductor and brakeman.” His 
last trip was made as a freight brake- 
man, and after his return from this trip 
he was killed while off duty. It was 
the contention of the beneficiary that 
the reduction in benefits did not take 
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effect unless the accident occurred 
while he was engaged in the more haz- 
ardous occupation. 


CASUALTY RETURNS 


The following shows premiums re- 
ceived and losses paid in different cas- 
ualty lines in the various states last 


year: 
z ACCIDENT 
Tllinois 
Company Prems. Losses 
Mass. Bonding ...... *26,834 *6,310 
Iowa 
New Amsterdam Cas. 123 1 
New England Cas.... 265 reese 
N. J. Fid. & Pl. Gl... 233 16 
North Amer. Acci.... *34,673 *13,038 
Royal Indemnity..... 2,476 344 
Southern Surety..... *5,734 *1,964 
DERVORES sib as vneses 55,563 17,532 
Missouri 
Bete TARE 6 ccsvcoess 89,558 32,880 
Amer. Life & Acci... *25,776 *7,171 
General Accident..... 40,097 15,933 
Kansas City Cas.... . 7,183 5,166 
MidlanG CAs. ....55.:. 3,567 2,582 
Royal Casualty ...... *18,532 *8,747 
.. @ SRE. «0.0.00 16,198 11,585 
U. 8S. Fid. & Guar... 6,525 3,266 
» Nebraska 
Mass. Bonding ...... *2,076 *332 
Pioneer, Neb. ........ *56,179 *15,036 
Texas 
Commonwealth Cas... *4,876 *3,616 
Foderal Life. ....02+: *12,780 *3,807 
General Bond. & Cas. *11,143 *2,107 
National Cas. ....... *16,017 *7,155 
Ocean Accident ...... 8,381 2,437 
Standard Accident.... 14,329 3,535 
U. 8S. Casualty........ 8,311 3,116 
Utah 
Aotee EMBO: 22 cases 5,904 1,233 
Columbian Nat. Life.. 515 77 
Continental Cas...... 34,943 14,380 
Fidelity & Casualty.. 12,433 7,247 
Fidelity & Deposit... > 608862 
po , eer *515 *71 
General Accident..... 2,140 1,318 
Globe Indemnity..... 5 ‘eases 
Great Eastern Cas... 3,887 1,577 
Guardian Cas. & Gr.. 7,375 2,469 
Lion Bond. & Sur.... 108 92 
Lon. & Lan. Gr. & Ac. 72 5 
London Guarantee.... 240 
Loyal Protective..... *1,326 *544 
Maryland Casualty... 384 aan 
Metropolitan Cas..... —  -enbbeo 
Wational Cas. ...2.0- *6,049 *3,003 
National Life U. S. A. *819 *548 
N. J. Fid. & Pl. Gl... LCT 
North Amer. Acci.... *10,645 *4,004 
Ocean Accident...... °° §6©=s \ «tae 
Pacific Coast Cas..... *537 *389 
Pacific Mut. Life..... 19,768 8,467 
Philadelphia Life.... 712 424 
Preferred Accident... 11,799 1,804 
Reliance Life........ 403 439 
Royal Indemnity..... 153 10 
Standard Accident.... 5,546 133 
cc, Re 15,025 6,839 
U. 8S. Fid. & Guar.... 986 5,093 
U. S. Health & Acci.. *4,033 1,150 
*Includes health. 
HEALTH 
Iowa 
New Amsterdam Cas. ...... 22 
New England Cas.... 7 ~ wbWGSe 
N. J. Fid. & Pl. Gl... ere 
Royal Indemnity..... 779 256 
REVUE S4c0tanes P 6,555 2,751 
Missouri 
Aetna Life ...... a 9,500 3,800 
General Accident..... 6,371 2,540 
Kansas City Cas..... 6,134 2,260 
Midland Cas. ........ 2,493 2,110 
U. B Gepeeee. .6ccae 3,799 1,935 
U. S. Fid. & Guar... 613 346 
Texas 
Ocean Accident....... 967 770 
Standard Accident.... 1,497 408 
U. & Cae sc cna 1,739 795 
Utah 
Date, GAG so. cseneess 3,785 2,977 
Columbian Nat. Life.. 451 112 
Continental Cas...... 10,223 2,474 
Fidelity & Casualty.. 11,437 7,264 
Fidelity & Deposit... 38 450 
General Accident..... 1,038 2,096 
Gene Seeemaier...., §. O88 ansces 
Great Eastern Cas... 1,733 972 
Guardian Cas. & Guar. 882 2,395 
Lon. & Lan. Gr. & Ac. 19 13 
London Guarantee.... a.) seeaee 
Maryland Casualty... 196 ° oe 
Ocean Accident ...... Er 
Pacific Mut. Life..... 3,238 1,859 
Philadelphia Life.... 997 594 
Preferred Accident... 11,229 3,746 
Reliance Life ...... x 5 rire 
Royal Indemnity..... 35 22 
Standard Accident... 1,031 53 
pi, |) re anna 748 57 
U. S. Fid. & Guar.. 409 194 





tReturn premiums exceeded premiums 
written by $8. 


LIABILITY 
Mass. Bonding....... 79,113 42,705 
New Amsterdam Cas. 300 247 
New England Cas.... 5,379 520 





Company rems. 
Royal Indemnity..... 18,821 
TEGVERTE. oe occccvses 34,124 

Missouri 
Aetna Life ..cccccess 119,845 
General Accident..... 80,983 
Kansas City Cas..... 17,338 
U. @& Casualty. ...... 19,521 
U. 8S. Fid. & Guar.... 58,330 
Nebraska 
Mass. Bonding ...... 188 
‘exas 
Gen’l Bond. & Cas... 19,067 
Ocean Accident....... 83,264 
Standard Acci........ 603 
U. S. Casualty....... 327 
Utah 
Aetna Life ..cccssses 16,314 
Fidelity & Casualty.. 3,253 
Fidelity & Deposit... 18,898 
WUGMEEEE 2 sccdsccces 447 
General Accident..... 825 
Globe Indemnity..... 205 
Guardian Cas. & Guar. 119,694 
Lon. & Lan. G. & Ac. 50 
London Guarantee... 10,432 
Maryland Casualty... 7,487 
Ocean Accident...... 5,061 
Preferred Accident... 47 
Royal Indemnity..... 1,575 
OUVOMEE scustocoteces> 3,168 
U. S. Fid. & Guar.... 5,308 





WORKEMEN’S COMPENSATION 


Globe Indemnity..... 7101,8 
Mass. Bonding ...... 52,9 


731,173 
854 


Omitted when the company’s other fig- 


ures were published. 





souri 
General Accident..... 1,087 
U. S. Fid. & Guar.... 843 
Texas 
Ocean Accident...... 43,257 
U. S. Casualty....... 25 
FIDELITY 
Tllinois 
Amer. Bonding....... *23,991 
Mass. Bonding ...... 11,569 
Iowa 
National Surety .... 14,095 
New England Cas.... 554 
Royal Indemnity..... 709 
Southern Surety..... *12,534 
Missouri 
American Bonding... *9,970 
Kansas City Cas ..... 5,504 
U. S. Fid. & Guar.... 48,500 
Nebraska 
Amer. Bonding ...... *2,601 
Mass. Bonding ...... 9,274 
Title Guar. & Sur.... *9,272 
Texas 
Genl. Bond. & Cas.... 3,638 
Utah 
Aetna Acci. & Liab... 1,017 
Amer. Surety ....... 9,096 
Chicago B. & Sur.... 42 
Equitable Surety..... 188 
Fidelity & Casualty.. 268 
Fidelity & Deposit... 3,612 
Globe Indemnity..... 19 
Guardian Cas. & Guar. 1,063 
Illinois Surety ...... 19 
Lion Bond. & Sur.... 140 
Maryland Casualty... 251 
National Surety...... 2,718 
Pacific Coast Cas..... 28 
U. S. Fir. & Guar.... 7,790 
*Includes surety. 
SURETY 
Illinois 
Mass. Bonding ...... 18,008 
Iowa 
National Surety...... 33,691 
New England Cas.... 2,505 
Royal Indemnity..... 255 
Missouri 
Kansas City Cas..... 9,359 
U. S. Fir. & Guar.... 59,617 
Nebraska 
Mass. Bonding ...... 3,326 
‘exas 
Genl. Bond. & Cas.... 23,391 
Utah 
Aetna Acci. & Liab.. 6,533 
Amer. Surety ....... 12,446 
Chicago B. & Sur.... 1,536 
Equitable Surety..... 41 
Fidelity & Casualty.. 924 
Fidelity & Deposit... 7,296 
Globe Indemnity..... 690 
Guardian Cas. & Guar. 4,782 
Illinois Surety ...... 411 
Lion Bond. & Sur.... 726 
Maryland Casualty... 4371 
National Surety...... 5,883 
U. 8S. Fid. & Guar.... 10,575 





1,488 


13,110 
*50 
308 

*3,196 


195 


$300 
12,835 


Return premiums or reinsurance ex- 
ceeded premiums written by $371. 


tRecoveries exceeded losses 


$300 


PLATE GLASS 


Mass. Bonding ...... 13,038 
Iowa 
Metropolitan Cas..... 6,373 
New Amsterdam Cas. 1,189 
New England Cas.... 338 
N. J. Fid. & Pl. Gl.. 5,564 


paid by 


6,485 


Company Prems Losses 
New York Pl. Gl..... 4,726 2,628 
Royal Indemnity..... 2,202 612 

Missouri 
Kansas City Cas. .... 5,265 2,029 
U. S. Casualty ....... 758 101 
U. 8S. Fid. & Guar..... 7,061 1,218 
Nebraska 
Mass. Bonding ...... 528 222 
Texas 
Genl. Bond & Cas..... 4,710 2,511 
Ocean Accident ...... 2,812 1,269 
tah 
Aetna Acci. & Liab... 577 181 
Fidelity & Casualty .. 184 10 
Fidelity & Deposit... 1,664 1,041 
Globe Indemnity 1,335 62 
Great Eastern Cas. .. 351 109 
Guardian Cas. & Guar. 923 423 
Lion Bond. & Sur..... S00 (iC A 
Lloyds Plate Glass... 1,963 937 
Lon. & Lan. Gr. & Ac. 1,246 72 
Maryland Casualty .. 1,278 745 
Metropolitan Cas. .... 613 682 
N. J. Fid. & Pl. G1.... 2,416 1,694 
New York Pl. Gl..... 3,844 1,333 
Ocean Accident ...... 139 31 
Preferred Accident ... . *sennen 
Royal Indemnity .... 1,975 1,374 
U. 8S. Fid. & Guar..... 3,154 738 
STEAM BOILER 
Iowa 
Royal Indemnity .... 822 87 
Missouri 
Kansas City Cas...... Se  “sdeeen 
U. 8S. Casualty ....... ere 





+ Reinsurance premiums exceeded pre- 
miums written by $607. 


Texas 
Bartfora &. B. ..ccce 52,609 1,981 
Ocean Accident ...... 55S. esscce 
Utah 
Fidelity & Casualty .. _ 8 enbeke 
Guardian Cas. & Guar. ,. fae 
Hartford 8S. B. ....... 7,193 2,489 
London Guarantee ... 360 148 
Maryland Casualty 1,070 567 
Ocean Accident ...... — Serre 
Royal Indemnity .... 0s ageuae 





7 Reinsurance or return premiums ex- 
ceeded premiums written by $62. 

t Recoveries exceeded losses paid by 
$48. 


BURGLARY AND THEFT 


Tllinois 
Amer. Bonding ...... 3,395 3,483 
Mass. Bonding ....,.. 13,259 5,558 
Iowa 
National Surety ..... 19,423 3,379 
New Amsterdam Cas. 233 
New England Cas.... 1,352 536 
N. J. Fid. & Pl. Gl.... 342 538 
Royal Indemnity .... 923 33 
Missouri 
Amer. Bonding ...... 909 2,572 
General Accident .... 1,474 1,243 
Kansas City Cas. .... 4,339 6,749 
U. 8S. Casualty ...... 4,339 6,749 
U. S. Fid. & Guar.... 11,380 1,553 
Nebraska 
Amer. Bonding ...... 569 162 
Mass. Bonding ...... 2,117 379 
Texas 
Genl. Bond & Cas..... — ‘*wraden 
Ocean Accident ...... 6,250 87 
U. 8S. Casualty ....... ZEN 0s 6 Bowen 
Utah 
Aetna Ac. & Liab..... 422 113 
Fidelity & Casualty .. 366 14 
Fidelity & Deposit.... 906 100 
PROMMEOTE cecccesvenss , ae 
General Accident .... ae 
Globe Indemnity .... we 0” CMR ROS 
Great Eastern Cas.... 5 





Experienced surety and casualty 
man, branch manager for large 
company, wants underwriting or 
special agent’s position. Address 
13-T, care The Western Underwriter 


WANTED—CHICAGO 


MANAGER forindustrial 
accident and health in CHI- 
CAGO and COOK COUNTY. 
Company offers greatest possi- 
ble inducements from stand- 
point of age, reputation and fi- 
nancial strength. Top-notch 
contract on commission basis 
only. Interested in dealing 
only with parties thoroughly 
qualified to handle good-sized 
established business and get 
results, and to finance own 
operations. Address Box 8-O, 








care of Western Underwriter. 











Company Prems Losses 
Guar. Cas. & Guar..... 31 
London Guarantee ... i, « #eemes 
Maryland Casualty .. 523 6 
National Surety ..... , err Te 
N. J. Pid. & Pi. Gi.... SS «sesdec 
Ocean Accident ...... SiR Es ce wee 
Royal Indemnity .... 649 43 
U. 8S. Fid. & Guar..... 2,433 58 


+ Reinsurance or return premiums ex- 
ceded premiums written by $31. 


CREDIT 


Texas 
Amer. Credit Indem... 11,925 6,431 
Ocean Accident ...... 8,550 654 
SPRINKLER 
Missouri 
U. 8. Casualty ...... 2,685 279 
Texas 
U. 8. Casualty ...... 300 1,031 
Utah 
Maryland Casualty... 894 07 
PLY-WHEEL 
Iowa 
Royal Indemnity .... = 4gvecne 
exas 
Hartford 8S. B. ...... 852 1,827 
Utah 
Hartford 8S. B. ....... 50 


AUTOMOBILE AND TEAMS 
PROPERTY DAMAGE 


Tllinois 
Mass. Bonding ...... 1,772 1,071 
Iowa 
New England Cas..... 251 42 
Royal Indemnity .... 365 86 
Missouri 
General Accident 7,526 3,861 
Kansas City Cas. 1,079 427 
U. 8. Casualty ...... 2,234 2,161 
U. S. Fid. & Guar..... 4,869 2,635 
Nebraska 
Mass. Bonding ...... 2S 0s a weses 
Texas 
Genl. Bond & Cas..... 6,754 2,265 
Ocean Accident ..... 5,732 4,130 
Utah 
Aetna Acci. & Liab... 1,223 62 
AMMOe. AME. occcsceecr 1,572 214 
Fidelity & Deposit ... 182 50 
Globe Indmenity .... SS becene 
London Guarantee ... ; Sarr re 
Maryland Casualty .. G- evesass 
Se SE ceaes.” “soeeuss 13 
Preferred Accident .. 60st bees 
Royal Indemnity ..... 172 40 
U. 8S. Fid. & Guar..... ae Torre 
WOREMEN’S COLLECTIVE 
Missouri 
MAGN TAGS ccsvecscce 538 276 
U. 8S. Fid. & Guar.... 2,733 1,590 
Texas 
Genl. Bond & Cas..... 35 182 
Ocean Accident ...... 3,057 877 
Utah 
Fidelity & Deposit ... 2,834 1,702 
Guardian Cas. & Guar. 77,123 38,990 
LIVE sTOocK 
Te 
Ind. & O. Live Stock 14,640 10,933 
ee DEFENSE 
ta. 


Maryland Casualty .. 195 50 


Need Air Tank Insurance 

In Ohio it has been discovered that 
another law is needed since air tanks 
are dangerous to life and limb and 
hence should be inspected and tagged 
by the state. The chief boiler inspec- 
tor hot footed it to investigate a case 
near Bellaire the other day in which 
six persons were badly injured by the 
blowing up of a _ supposed boiler. 
When he got there he found that an 
air tank had let go, and now the de- 
partment thinks that a law should be 
passed next winter by the Ohio legis- 
lature giving the state a right to inspect 
air tanks. 


Casualty Returns in Colorado 

The total premiums for the fidelity 
and casualty companies in Colorado 
last year were $1,324,360, with losses 
of $535,808. The leading companies in 
point of premiums were the Continent- 
al Casualty with $98,529; the London 
Guarantee with $193,838; National 
Surety with $63,276; Ocean Accident 
with $72,024; Pacific Mutual with $66,- 
382 and United States Fidelity & Guar- 
anty with $64,565, Travelers with $120,- 
572. 





Alexander With American Fidelity 

Louis H. Alexander of Philadelphia 
has been appointed manager of the ac- 
cident and health department of the 
American Fidelity at its home office. 
Mr. Alexander was for many years 
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manager of the accident department 
of the Fidelity & Casualty at Phila- 
delphia. Prior to then he was in the 
service of that company through the 
west. He is widely “oe a and 
known in the business. Mr. Alexan- 
der will enter upon the duties of his 
new position April. 1 





CROOKEDNESS BY ARCHITECTS 


Claimed That “Crimping” It Has Re- 
sulted in Waiving of Bonds on 
Many Detroit Contracts 


Detroit, Mich. Mar. 31.—(Special 
Correspondence) Discoveries made in 








connection with losses under contract’ 


bonds in this city have led to the be- 
lief that the prevalent custom of waiv- 
ing bonds on contracts for erecting 
large buildings has grown out of the 
action of certain architects, who were 
seeking revenge. The architects now 
put clauses in their specifications say- 
ing that if a bond is deemed neces- 
sary, the owner shall pay for it. The 
owners, not realizing that they always 
have paid for the bond, ‘decide they 
can get along without it. Dozens of 
big buildings are now under way, none 
of them bonded. 

Detroit contractors, many of them, 
are prone to bite off more than they 
can masticate. They might have one 
profitable job and two or three on 
which they were losing money. Some 
architects were in the habit of author- 
izing overpayments on the good job 
covering work not only wunaccepted 
but in some cases not done at all. The 
ccntractor, instead of putting the 
money into the job for which it was 
paid, would sink it in some of his los- 
ing ventures. 

Some time ago a contractor went to 
smash on a building being erected. 
The two surety companies on the 
bond denied liability when they found 
that work never done had been paid 
for on recommendation of the archi- 
tect. Suits were brought and the cases 
are now in court. Disclosures in this 
case made all bonding companies wary, 
and made it inexpedient to continue 
this practice under which the archi- 
tect was enabled to help out favored 
contractors. 


An attempt to play a similar trick 
in Chicago some time ago is related by 
a surety man. One bid was for $15,- 
000 less than the building could be 
built for and $25,000 less than the 
amount that would have given the con- 
tractor a fair profit. Nevertheless 
this bid was accepted on recommen- 
dation of the architect and the con- 
tract was signed. Then the architect 
undertook to get a bond for the con- 
tractor. The bid did not look good to 
surety men and not one of them would 
execute a bond. The outcome was 
that the contractor defaulted and it 
cost the owner about $35,000 more 
than the low bid to complete the 
building. 





Joins Detroit Conference 

The Cleveland Life has been elected 
to membership in the Detroit Confer- 
ence. John J. Kennedy is manager of 
the health and accident department of 
the company. 

Deal With Equitable Agents 

The Standard’s Accident monthly 
payment health and accident depart- 
ment has made a complete change in 
its New York city representation. Soh- 
mer & Harris, who are general agents 
of the Equitable Life at 16 Liberty 





street and who are also about to es- 
tablish an uptown office, have become 
managers of the Standard, succeeding 
J. E. Schuyler. The new arrange- 
ment will be an interesting experiment 
in that Sohmer & Harris, purposing 
to specialize on the new monthly-pay- 
ment life department of the Equitable 
and will thus have their agents write 
both monthly-payment life and month- 
ly-payment health and accident. 





Nebraska Accident Business 
The preliminary report of the Ne- 
braska insurance department shows 
that assessment accident companies re- 
ceived $432,148 in premiums and in- 
curred $231,439 in losses in that state 


last year. The records of the individ- 
ual companies are as follows: 

Prems. Losses 
American Acci., Neb...... $52,079 $12,033 
Bus. Men’s Prot., Ia...... 3,485 74 
Denuers Acct, Ia........-. 24,501 8,521 
Br’hood Ry. Emp., Ill.... 4,292 22 
PEGG FPOC., BABS. i cceese 409 180 
Gt. Western Acci., 58,875 20,818 
Inter-State a ee Ta. 36,834 27,498 
Mut. Ben. & Ac., Neb.. 22,581 10,745 
Physicians y And Neb...... 7,611 68,029 
Physicians Health, Neb... 34,285 227849 
Red Men’s Frat., Mass... a. - witon 
Travelers Health, Neb.... 3,096 1,457 
Western L, & Acci., Colo.. 3,852 1,347 
Western Trav. Acci., Neb. 75,936 40,067 
Woodmen Acci., Neb...... 21,777 12,006 
World Acci., Neb peu WP e606 12,486 4,918 





Expect Teendier Soon 

The proposed transfer of the ma- 
jority of the capital stock of the Cali- 
fornia Guarantee, Life & Accident of 
Sacramento, to the Western Casualty 
& Guaranty of Dallas, Texas, in ex- 
change for the capital stock of the 
latter, has been held back until the 
Sacramento company stockholders re- 
ceive full information:from the Dallas 
company. 

General Manager George A. Carden 
of the Western Casualty visited Sac- 
ramento early in March to bring about 
the exchange, and if the proposition 
made by the Sacramento company is 
accepted the transfer of stock will be 
made. 

New Chicago Manager 

C. G. Williams has been appointed 
manager at Chicago for the National 
Relief, succeeding G. Schulz, who re- 
cently resigned. Mr. Williams was 
formerly with the Inter-Ocean Cas- 
ualty as manager at Springfield, III, 
and was one of the company’s big- 
gest producers. He sold his business 
there a year ago and is now getting 
back into the industrial disability line. 





Absorbs One Competitor 

The Jordan Reporting Company of 
New York and Chicago has purchased 
the business heretofore conducted by 
the National Inspection Bureau. 
Both companies are well and favorably 
known to life, casualty and bonding 
companies. The Jordan Reporting 
Company will continue to handle all 





Coin Your Leisure Into Dollars.— 
Every insurance man has leisure mo- 
ments.. He can put these to good 
use. The American Bankers Insur- 
ance Co. is selling accident and 
health policies with complete cover- 
age and no jokers in the contract at 
20 per cent less than other com- 
panies. They are ready sellers. An 


agency will soon make you a good 
income. Home office, Cass and 
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kinds of insurance investigations and 
besides its old offices in New York and 
Chicago, it will maintain offices at Des 
Moines, Iowa, and Dallas, Tex. It bids 
fair to repeat in the west the successes | 
it has met with in the east. 








Whitney with National Casualty 

Russ H. Whitney, formerly general | 
agent of the American Fidelity at Day- 
ton, Ohio, has been appointed state 
manager of the National Casualty for 
Oklahoma. 


Get the General Accident 
The General Accident has opened a 
branch office at Lansing, Mich., and 
appointed Baker, Rawlings & Co. as 
managers. Heretofore they have had 
southern Michigan only. They conduct 
a big fire general agency. 





McGinity With Connecticut General 
E. B. J. McGinity, formerly con- 
nected with the A-tna Life at Cleve- 
land, representing the accident and 


‘health departments for over eighteen 


years, has been appointed general 
agent there for the Connecticut Gen- 
eral Life and will actively represent 
the accident and health departments. 
Mr. McGinity was the largest personal 
producer of accident and health insur- 
ance in the Ohio agency. 





Reinsures Some Business 

The United States Health & Acci- 
dent of Saginaw has reinsured the ac- 
cident and health busirless of the 
American Assurance in the states of 
Delaware, Maryland and West Vir- 
ginia, from which the American As- 
surance has withdrawn. 

The Maryland department canceled 
the license of the American Assurance 
last week. This reinsurance contract, 
however, does not take care of the 
life insurance which the American As- 
surance had in force in these states. 
At the close of 1913 the American As- 
surance had 766 life policies in force in 
Maryland, aggregating $238,802 of in- 
surance. 





Raising Doctor’s Rate 
The Travelers is now charging phy- 
sicians and surgeons a larger extra rate 
for accident insurance where the appli- 








expire will be held by the other com- 
panies which intend to meet the lower 
rate. 


URGES STATE ORGANIZATION 


Campbell of Peoples Health & Acci- 
dent Wants Michigan Mutual 
Companies to Get Together 


Detroit, Mich., Apr. 1—(Special)— 
The organization of a state association 
of the fourteen mutual health and acci- 
dent companies of Michigan is urged 
in a letter sent out by M. B. Campbell, 
general manager of the Peoples Health 
& Accident of Grand Rapids. He sug- 
gests a meeting at Grand Rapids on 
April 15. The Michigan mutual com- 
panies have together some 30,000 pol- 
icyholders who pay a total of $171,000 
in premiums. Mr. Campbell was pres- 
ent at the organization of the Wis- 
consin association last February as a 
member of the National Mutual Union, 
and hopes to see the Michigan com- 
panies benefited as those of Wisconsin 
‘have been. He believes’ much good 
could be accomplished at the forth- 
coming session of the Michigan legis- 
lature for the smaller companies by 
such a compact working body, banded 
together for aggressive legislative and 
business protection as he suggests. 


Will Cause a Delay 

Austin, Texas—(Special)—The fail- 
ure of a large number of the insur- 
ance companies to file their experience 
tables will cause the commissioner of 
insurance to continue in operation the 
temporary workmen’ s compensation 
rates as provided for in the employers 
liability act, according to information 
given out by that department yester- 
day. The ninety days for which these 
rates were to be effective expire April 
25, and it is said that the department 
will not be in possession of sufficient 
data within the next two weeks to en- 
able it to adopt permanent rates. 


Suit Over Lost Bank Book 
The case of Guido Consentino against 
the Illinois Surety has been sent back 
for a new trial by the New York court 
of appeals. The appeal was on a 
judgment for $1,089 in favor of Con- 














cant has had two claims. The usual 
extra premium of $6 has been ad- 
vanced to $8.50. 





Compete for Spokane Line 

The American Surety, which has 
held the Spokane city bonding busi- 
ness at 29 cents, has lost the business 
recently renewed to the Massachusetts 
Bonding, which is rewriting the busi- 
ness at 25 cents. Under Spokane’s 
commission form of government the 
commissioners, five in number, have to 
put up a bond of $25,000 each, and the 
bonding system also applies propor- 
tionately to employees of the various 
departments. Three bonds on com- 
missioners recently expired and the 
business was secured by the Fred B. 
Grinnell Company, representing the 
Massachusetts Bonding. The total 
business is over $300,000. It is under- 
stood that the other business about to 


sentino, who claimed that the surety 
was liable on a bond covering Antonio 
Gagliano, a New York City private 
banker. Consentino gave Gagliano 
$1,000 to be forwarded to Italy and 
| was told that a bank book would be 
sent on from Italy to show the arrival 
of the money. It was lost, and the 
surety was sued on the bond. The con- 
tention of the defendant that the loss 
was not sufficiently proven was up- 
held, and the case remanded. 





Sensation in Examination 

San Francisco, April 1—(Special)— 
Commissioner Cooper has just com- 
pleted an investigation of the Pacific 
Coast Casualty under the Green-Frank 
regime. It will be followed by immedi- 
ate action against these men to be 
brought by the present management of 
the company. Both Green and Frank 
are accused by the commissioner with 
having illegally appropriated large 
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sums to their personal accounts. In 
compliance with the state law the dis- 
trict attorney has been fully advised. 
F, Green resigned the presidency 
of the company last June under pres- 
sure, and was succeeded by Thomas L. 
Miller with an entire change in man- 
agement and reorganization of the 
company’s affairs on a sound basis. 





IMPORTANT PITTSBURGH CHANGE 

Effective April 1 the National Surety 
brought about one of the most important 
consolidations of surety interests in the 
history of Pittsburgh. The National gives 
up its branch office and merges its busi- 
ness with that of the Edward Ball 
Agency, 340 Oliver building. The office 
force, brokers and others connected with 
the former branch office of the National, 
including Manager Frank M. Hayes, will 
become associated with the Ball agency. 
Mr. Ball was formerly resident manager 
and later general agent of the Title Guar- 
anty & Surety and controls a large busi- 
ness in western Pennsylvania. 


MUST GIVE NEW BONDS 

The Texas attorney-general has advised 
the commissioner of insurance of that 
state that a foreign building and loan as- 
sociation which elects to deposit a surety 
bond in lieu of securities must make a new 
bond each year, which bond must be in 
lieu of the previous bond, and be so 
drawn as to protect all existing and fut- 
ure contracts and creditors within the 
protection of the statute. 


ANDREWS MADE SPECIAL 

E. L. Andrews of Siloam Springs has 
been appointed special agent of the Kan- 
sas City Casualty in Arkansas. He has 
had considerable experience with the 
Aetna companies and with the Missouri 
Fidelity & Casualty. He has an intimate 
knowledge of local conditions in Arkansas 
and is well known throughout the state. 


OKLAHOMA RETURNS 

The preliminary report of the Oklahoma 
insurance department showing business 
of 1913 will give the casualty premiums 
collected as $942,008.92 and losses paid 
$694,215.82. This is an increase in both 
items over the 1912 results, which showed 
premiums collected $865,577.29 and losses 
paid $475,481.20. 


WANTS INFORMATION 

The superintendent of insurance of 
New York has called upon the plate glass 
companies to furnish him at once the 
street factors or other information which 
will definitely indicate the manner of ar- 
riving at the rate on each risk. He also 
instructs each company to state the rule 
or rules which govern any special ratings 
and a list of specially rated risks written 
or renewed since Dec. 1, when the man- 
ual was filed with the department. 


LIVE STOCK ORGANIZATION 


The heads of several of the largest 
stock insurance companies writing insur- 
ance on live stock are considering seri- 
ously a suggestion made some time ago 
that an association of these companies 
for mutual protection and cooperation 
along the lines of organizations of fire 
and life insurance companies. Definite 
action toward this end may be expected 
this spring it is said. Live stock insur- 
ance at the present time is in such a state 
that an organization of the kind suggested 
would find a wide and important scope. 
It could well be based on a plan for in- 
terchange of information concerning 
fraudulent losses. These have increased 
largely in recent years, and have been 
heavy drains on the strongest companies. 
Last year was a bad one for live stock in- 
surance, and only a small proportion of 
the eighteen companies writing this in- 
surance found the year profitable. 


NEW ACCIDENT POLICIES 

Some attractive innovations are con- 
tained in the new line of improved ac- 
cident and health policies of the Massa- 
chusetts Bonding. One innovation is the 
company’s improved combination accident 
policy, which at annual premiums of $25 
for select and $30 preferred, gives $7,500 
death benefit and $15,000 double indemnity, 
sums for other losses corresponding. The 
weekly indemnity for total disability is 
$25-$50 for an unlimited period while 
partial disability is covered for fifty two 
weeks for $12.50-$25. Additional benefits 
include payment of fees for medical serv- 
ice in case of no disability. 

The company’s new general accident pol- 
icy at an annual premium of $20 for select 
and $25 for preferred risks is issued to 
both sexes in any amount in proportionate 
rates. Loss of life brings $5,000 while 
weekly indemnities for total disability, 
limit 208 weeks are $25, partial disability, 
limit twenty six weeks $10 weekly. 

No principal sum whatever is offered in 
the new weekly indemnity accident policy, 
but a total disability benefit of $25 weekly 
for four years is given and for thirty 
weeks a partial disability benefit of $12.50 
on an annual premium of $14. 


MEET LATE IN FALL 
New York, April 1.—(Special) A spe- 
cial committee representing the executive 





committee of the International Associa- 
tion of Casualty & Surety Underwriters is 
canvassing a list of available places for 
the holding of the annual meeting this 
year. The committee also will select the 
date, which probably will be late in Sep- 
tember, or early in October so that the 
members will have plenty of time to re- 
arrange their liability business in New 
York, according to the terms of the new 
compensation act which goes into effect 
on July 1. The lateness of the date, it 
is said, may prompt the special committee 
to favor a southern city or report where 
accommodations may be had, though Vir- 
ginia and North Carolina have been sug- 
gested as desirable sections for the meet- 
ing as well as Louisville and Cleveland. 


ENTERS LIABILITY FIELD 


The Texas Fidelity & Bonding of 
Waco will begin at once to write the less 
hazardous lines of general liability, in- 
cluding elevators and automobiles as well 
as automobile property damage and col- 
lision coverages. The state agents for 
these lines will be Cravens & Cage, of 
Houston. 


CASUALTY NOTES 


B. L. Burwell is appointed agency man- 
ager of the United States Health & Life of 
Atlanta. ; 

William B. Joyce, president of the Na- 
tional Surety, returned from a Européan 
trip this week. 

F. C. Owen has succeeded E. J. Malaney 
as auditor of the Commonwealth Casualty 
of Philadelphia. 

Triest & Israel have been appointed gen- 
eral agents at Charleston, S. C., for the 
Fidelity & Deposit. 

The American Credit Indemnity has 
moved its New York office from 302 
Broadway to 80 Maiden Lane. 

Burglary insurance rates are declared 
to be low in Spokane and the hazard is 
less there than in eastern cities. 

The arrest of a Gallatin, Tenn., banker 
releases the Ocean Accident from lia- 
bility under an $18,000 burglary policy. 

The Georgia Life changes its name to 
the Georgia Casualty. 

The executive order putting Panama 
employes under the federal liability plan 
is regarded as providing a model system. 


The Frank T. Bohen Company of Min- 
neapolis, has changed its office from the 
2 eee building to 330 McKnight build- 
ng. 

The Guardian Casualty & Guaranty of 
Salt Lake City is being examined by the 
departments of Utah, Oregon, Idaho and 
Wyoming. 

The Central Live Stock, which has been 
organizing at Kankakee, Ill, will move 
to Ottawa. It will have offices in the 
Central Life building. 


W. A. O’Connor & Co., of St. Louis, this 
week will move to the suite formerly oc- 
cupied by L. S. Joseph & Co., on the 
seventh floor of the Pierce building. 

The Rockwood-Badgerow Company of 
Chicago has been incorporated with $100,- 
000 capital. Its predecessor, the 
Badgerow Company, has $40,000 capital. 


Hal. M. Ricketts has been appointed 
general agent to the American Liability 
for Cincinnati and vicinity, with head- 
quarters at the company’s general offices. 

The Aetna Accident & Liability has 
resigned from the Plate Glass Insurance 
Exchange of New York and not from the 
Plate Glass Underwriters Association, as 
has been reported. 


Owing to a continued unsatisfactory 
experience on liability insurance in Indi- 
ana, the Maryland Casualty has restricted 
its writing of this line in that state to a 
very great extent. 

The Detroit agency of Whittaker, Mc- 
Naughton & Livingston is enlarging its 
suite of offices in the Dime Bank building 
as the result of the establishment of a sep- 
arate health and accident department, 





under the management of Smith V. Fish. 
The suite numbered 803, adjoining the 
offices of the agency, has been engaged, 
and will be occupied April. 

The Lawton-Bruner Agency Company, 
of St. Louis, last week wrote an accident 
policy on the Cardinal baseball team. 
The maximum liability of the insuring 
company is $250,000 

The Chicago branch office of the Equita- 
ble Surety, under Manager W. L. Wilder, 
seems to have struck its pace. While it is 
not attempting to set the world on fire, it 
did a very satisfactory business in March. 


H. A. Peter, for nine years special repre- 
sentative of the National Casualty, has 
been appointed state agent for the Na- 
tional Life, U. S. A., in Washington for 
the weekly, monthly and commercial de- 
partments. 


The United States Health & Accident 
has reinsured the West Virginia, Delaware 
and Maryland business of the American 
Assurance, which decided shortly after 
the recent examination to retire from 
these states. 


The Illinois Surety has executed the 
$160,000 bond required of Manciano & 
Manciano, who secured the contract for 
the construction of the storm water sewer 
system for Chicago Heights, Ill. The pre- 
mium is $800. 

The Great Western Accident of Des 
Moines has called its thirteenth annual 
agents’ convention for three days begin- 
ning Wednesday, April 15, at the home 
offices. A program, school of instruction 
and amusements of various kinds are on 
the program. 

Owing to the loss of their employers’ 
liability business by the companies oper- 
ating in Ohio, William O. Brunskill of 
Cleveland and the Frank Tallmadge Com- 
pany of Columbus have ceased to repre- 
sent the Employers Liability Corporation. 


Henry B. Heywood, of the Home Pro- 
tective agency, Indianapolis, is one of the 
incorporators of Fletcher-Heywood & Co., 
bonding, surety loans, etc., with $10,000 
capital stock. James Bingham, ex-state 
attorney-general, is another of the pro- 
moters. 


The New York legislature during the 
last hours ofits session passed the in- 
surance department bill, which allows 
casualty companies to issue what is known 
as the “combination householders’ policy” 
in one policy contract giving coverage of 
one to five hazards. 

Trustees of the _ Trinity 
church at Canton, Ohio, have sued the 
Southwestern Surety to collect $4,000, 
which they claim was lost by them 
through the failure of a contractor 
bonded by the surety company to build 
the new church for the contracting price. 

Alfred S. Boyd, an agent of the Inter 
Ocean Casualty, has been arrested at Kan- 
sas City, charged with practicing a con- 
fidence game. It is expected, however, 
that he will first be tried at Chicago on 
a charge of securing money through bad 
checks. 


Irving Frank, formerly Spokane super- 
intendent for the Metropolitan, who was 
transferred to San Francisco, has _ re- 
turned to Spokane and is organizing a 
company to write insurance against sick- 
ness, with hospital benefits, etc., such 
as is declared to be in successful opera- 
tion in San Francisco. 


The Appalachian Insurance Company of 
Bristol, Va.-Tenn., has appointed a com- 
mittee of stockholders to negotiate a 
merger with some stronger company. The 
company has been having difficulty with 
the Virginia department and, according to 
reports from Richmond, Commissioner 
Button has refused to relicense it. 


George E. Cutler, president Guardian 
Casualty of Salt Lake City, and W. H. 
Dale, of Los Angeles, spent several days 
in Birmingham, Ala., recently looking af- 
ter the interests of the company. The 
Guardian Casualty was admitted to busi- 
ness in Alabama only a short time ago. 
The officials came to look over conditions, 
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and to further the interests of the com- 
pany in the district. 

J. Frank Anderson has been appointed 
manager of the burglary department in 


the New York office of the Hartford 
Accident & Indemnity. He was four 
years in the burglary insurance depart- 
ment of the National Surety and for 
the past three years has been New York 
manager of the burglary department of 
the New England Casualty. 


Bills have been introduced in Maryland 
to require bonding and casualty com- 
panies to publish abstracts of their an- 
nual statements in one newspaper in 
jaltimore and not elsewhere, and to re- 
quire companies of this class, whether 
incorporated in Maryland or elsewhere, to 
maintain adequate reserves to cover 
claims and unearned premiums. ‘ 

The London & Lancashire Guarantee & 
Accident has appointed 8. F. Norwood, 
formerly with the Maryland Casualty at 
Baltimore and later with the Common- 


wealth in southern California, as as- 
sistant in its casualty department at San 
Francisco. The company has also created 
a merit rating department and has ap- 
pointed R. M. Parke, a civil engineer, as 


its head in the Pacific Coast. 





Opens New York Office 
The Aetna (Fire) has opened an of- 
fice at 95 William street, which is to be 
the New York home office of the com- 
pany. Joseph W. Russell, of the home 
office staff, will be in charge as resi- 
dent attorney. 


SAN FRANCISCO WANTS REDUCTION 

San Francisco, April 1—(Special). Mayor 
Rolph has written the Board of Under- 
writer’s requesting further reduction of 
10 percent in rates on frame buildings and 
5 percent on contents thereof because the 
city has completed a high pressure fire 
system. Secretary of the Board E. F. 
Mohrhardt takes issue that the system is 
complete and points out that only 71 of 
the 91 miles of mains are laid and only 
two of the 23 manifolds for fireboat con- 
nections are in service. A conference will 
be called by Mayor Rolph next week. The 
city and board of engineers are expected 
to reach some working basis. 





Eugene Carlsson of Minneapolis, a 
solicitor for the A. C. Stocker Company, 
has been arrested for soliciting without 
a license and the ruling that the license 


law applies to solicitors for 
agents will be tested in his case. 


DIRECTORY OF 


Independent Adjusters. 
ILL., WIS., IND. 


licensed 








Phone Wabash 546 
ADJUSTER OF FIRE LOSSES 


ILLINOIS MISSOURI IOWA 
Dy stmoy AAjuetrment 








ce Bureau 
Wi Buildi incy 
GEORGE Cc Gitt "Masager 
INDIANA Pee ee ee 


Ie BH. ODEL AY 

110 Upper Second St., Evansville 
Adjuster of Fire and Inland Marine Losses 
IOWA 

GEO. C. NEWMAN 

b Bidg., Des Moines 

ADJUSTER OF FIRE LOSSES 
KANSAS 


Alexander 8S. Henary 


McPherson 
INDEPENDENT ADJUSTER 
as ions Made. 17 Years Experience. 
KANSAS 
Aaj = st 3 = 
uetrmenm rea 
ADJUST RE. ” 
INSURANCE LOSSES 
R. B. WARREN, Manager, 
MICHIGAN 
vw. &. WRIGHT 
10 Harlow Block, Marq 
Telephone 700 
ADJUSTMENTS AND INSPECTIONS 
MICHIGAN 


oO. « Kermp 
reenville 
ADJUSTER OF FIRE LOSSES 
Automobile losses a specialty 


MINNESOTA 
CHARLEXO ©. BRADEN 
419 Northwestern Bank Bidg. 
s 


Minneapoli 
ADJUSTER OF FIRE AND CASUALTY LOSSES 


WEST. MINN., DAKOTAS, E. MONT. 
CHAS. @. WHHITTLESkKyv 


























, N.D. 

Phone 1006 Lock box 144 
INDEPENDENT ADJUSTER a 
OHIO 

UBER 


JOHN, vy. 


x ire 
404-5 Union Nat'l Bank B 
INDEPENDENT ADJUSTER AND ATTORNEY 
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F. R. Ormsby, President 


I. S. Myers, Treas. 


Joseph Winum, Secy. 


Industrial Fire Insurance Co. 
AKRON, OHIO 


Authorized Capital $200,000 Cash Capital $100,000 
An Ohio company writing business through Ohio agents. 


Farm Department. 
AGENTS 


Why not represent an Ohio company? 


WANTED 





Richland Mutual Insurance Company 





MANSFIELD, OHIO 





Incorporated 1850 


TOTAL ASSETS 
C. CUMMINS, President 


BUSINESS CONFINED TO OHIO 


$2,446,497.63 
R. SMITH, Secretary 





The Central Manufacturers’ 


VAN WERT, OHIO 


Mutual Insurance Company 


ORGANIZED 1876 





Cash Assets—$607,866.93 


Cash Surplus $364,117.46 





H. V. OLNEY, President 


Cc. A. L. PURMORT, Secretary 





KNOX COUNTY MUTUAL INS. CO. 


MT. VERNON, OHIO 


NET CASH SURPLUS $165,111.83 


ORGANIZED 1837 


BUSINESS CONFINED TO OHIO 


W.A. BOUNDS, President 


H. H. GREER, Se 











Business In Seventy 

Muli years of 

confined business 

to the P this Com- 

State of 4 pany has 

; + * never con- 

Ohio an z tested a loss 
Dayston, O. 

E. J. Forney, Pres. J. M. Cook, Sec’y 


Dayton Mutual Fire 
Insurance Co.,”Guio™ 


B. C. COLEMAN, Seoy. 
Aseects Jan. 1, 1913, $134,429.77 


Conservative and Careful Management 


AGENTS WANTED 


Address Home Office. 


Incorporated 1873 


Mansfield Mutual 


Fire Insurance Company 


OF MANSFIELD, OHIO 





Insurance 
Total Assets 


$5,284,283.00 
543,339.46 








An Agency Company 





25% Flat 





All Annual Business 


Why worry about Union-Bureau or mixed agency matters? 


Devote your time to Live Stock Insurance. 


crowded with competition. 


This field is not 


Agents Wanted Everywhere 


in Ohio, Indiana, Illinois, Michigan, Missouri, Tennessee, 


Maryland and New Jersey. A 


ddress 


NATIONAL LIVE STOCK INSURANCE CO. 


Central Union Tel. Building, Indianapolis 





GERMAN FIRE 
INSURANCE COMPANY 


OF WHEELING, W. VA. 
Organized in 1867 


Cash Capital $200,000. Net Surplus $156,431.83 


WM. F. STIFEL, lresident 
F. RIESTER, Secretary 
S. W. RICE, Supt. of Agencies 


E. A. KEELER 


714 Hippodrome Bldg., Cleveland, Ohio 
Special Agent for Ohio and Indiana 


Cincinnati Underwriters 


121 East 3rd St., CINCINNATI, O. 


| Eureka F. & M. Ins. Co, 
Organized 1864 


Security Ins. Co. 
Organized 1881 





COMBINED STATEMENT 


Capital $250,000 
Assets - . : . e 713,171 
Surplus to Policy Holders - 455,360 





f.A. ROTHIER, Prest. ADAM BENTUS, Secy. 
F.C. BARTON, Asst-Secy. R.B. HEATON, State Agt. 











Don’t Wait! Come In Now! 
JOIN THE CONTENTED CLASS OF AGENTS OF THE 


OLD COLONY 


INSURANCE COMPANY 
BOSTON, MASSACHUSETTS 


A. D. Baker & Co., Mgrs. Western Department, Lansing, Mich. 
Fire, Tornado, Automobile and Tourist Baggage Insurance 














Assets $1,152,424.98 ORGANIZED 1853 


LOSSES PAID $10,580,000 


THE FARMERS’ FIRE INSURANCE CO. 
OF YORK, PENNA. 


A. S. McCONKEY, Sec’y & Treas. 


Surplus $542,513.99 


W. H. MILLER, President 








Union Casualty Insurance Co. 


PHILADELPHIA 
You Fire Agents, Wake Up! 


Build up a casualty business. It’s more profitable, more pleasant 
and more permanent. Sg We write all lines of casualty business. 


GERMANIA 


FIRE INSURANCE COMPANY 
NEW YORK 


ORGANIZED 1859. 
Statement, January 1, 1914 














INCORPORATED 1840 


WESTERN 


Insurance Company 
of Pittsburgh 











Cash Capital - - - $1,000,000.00 

FIRE AND TORNADO i gc 7’260,197.27 

Bi Tatanat: clas, 57 Ra Net Surplus - - - 2,596,266.99 

ee TO POLICY HOLDERS - ae Surplus for Policy Holders 3,596,266.99 
ASSETS - - - - - 924,460 HEAD OFFICE: 

LOSSES PAIDTO DATE - = 5,700,000! Corner William and Cedar Streets 








Joun C. Ewine, Pres, Cuas.J.Hiaorns, ist Vice-Pres. Patrick Noun, 2nd Vice-Pres M.W. Wutsn, Sec'y & Treas. 


The Columbian National 


FIRE INSURANCE COMPANY 
DETROIT, MICH. 
Authorized Capital, ~ $1,000,000.00 
Cash Capital Paid in 902,650.00 
Surplus to Policyholders, _1,174,537.73 


EDWARD BLIVEN, Managing Underwriter 
Reliable Agents Wanted 
Michigan, Ohio, Pennsylvania, New Yerk, New Jersey, Illinois, Indiana, Wisconsin, Iowa, Minnesota 


London & Lancashire| THE CONCORDIA FIRE 


FIRE INSURANCE GOMPANY 

















In OF MILWAUKEE, WIS. 
Sura per 
urance Company |... Oe sage ing MO 
LIMITED Reinsurance Reserve - 1,120,145.81 
tli L En Reserve for all other Liabilities 225,696.61 
or Liverpoo gland Surplus to Policyholders - 1,021,949.96 
Total Assets - -  2,367,792.38 
sf STATE AGENTS 


CHARLES E. DOX, Manager 


JOHN DREIHS, Chicago, Ill., for Ill. 

F. C. SECOR, Detroit, Mich., for Mich. 

P. E. NORRIS, Columbus, Ohio, or Ohio and W. Va. 
F.E. HOFFMAN, Jr.,Sedalia, Mo., for Kans. and Mo. 
O. J. GRAHAM, Des Moines, Iowa, for Iowa and Neb. 
FRED B. CLARKE, Indianapolis, Ind., for Ind. 
H.E. MILLER, Milwaukee, Wis.,for Wis. and Mino. 


Western Department 





39S. LaSalle St. Chicago, Illinois 
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Will Pay Them Well 


Wants Good Men TLLINOIS LIFE INSURANCE 


CHICAGO 


JAMES W. STEVENS, President 


COMPANY 





GREATEST 
ILLINOIS 
COMPANY 





The Western Underwriter 


A WEEKLY NEWSPAPER OF INSURANCE 


(Entered as Second-Class Matter February 24, 1900, at Post Office at Chicago, Mines. under Act of March 3, 1879) 


PART TWO 








EIGHTEENTH YEAR, No. 14 sepa ** 


CHICAGO AND CINCINNATI, THURSDAY, APRIL 2, 1914 


$2.50 per Year, 15 Cents a Copy 








RESULTS OF POSTAL LIFE 
EXPERIENCE IS INTERESTING 








Old Provident Savings Life Business 
Brought its Mortality Up to a 
High Percentage 





The annual statement of the Postal 
Life of New York is an interesting one 
in several respects. This company, as 
is well known, took over the old Prov- 
ident Savings, hoping to save the com- 
pany by the elimination of expense for 
branch offices, agents, etc. The mor- 
tality had become very heavy and it 
was impossible to secure new business 
at any reasonable expense ratio. The 
total income of the Postal for last year 
was $2,217,204, of which $119,964 was 
for new premiums and $1,554,249 for re- 
newals. The death claims paid, in- 
cluding cash additions, amounted to 
$1,078,454, the endowments $81,645 and 
the surrendered and lapsed policies 
$221,847. The dividends to policyhold- 
ers were $43,779 and the actual ex- 
penses of management $414,097. 

Loss of Amount in Force 

The insurance written and revived 
was $3,721,631. and the insurance in 
force $47,275,793, making a loss of in- 
surance in force for the year of $2,- 
749,004. In the assets of $9,773,262 are 
premium notes and loans to policy- 
holders of $2,933,601. The surplus, 
exclusive of $100,000 capital, is $130,- 
043. 

In the gain and loss exhibit the gain 
from loadings was $39,099 and the gain 
from interest $6,435, but the actual 
mortality exceeded the expected by 
$63,262. This of course was due to the 
Provident Savings business, as the 
Postal Life group, taken by itself, 
shows a saving on mortality of $10,- 
499. In the changes made from time 
to time in the old Provident Savings 
there is shown a remarkable selection 
against the company, the actual to ex- 
pected mortality being 107 percent. 
The company has received from policy- 
holders since organization $6,016,510 
and has returned to policyholders $5,- 
352,346. 

Provident Savings Business 

_The Provident Savings had been in 
difficulty before the year 1907, when it 
ceased to write new business by order 
of the insurance departments of New 
York and Colorado and remained in 
that condition for two years. The 

(CONTINUED ON PAGE 19) 
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AMICABLE LIFE BUILDING 


AMICABLE 
Life Ins. Co. 


Waco, Texas 








$1,000,000 Deposited with the 
State Treasurer of Texas 


~ Growth During the First 
Forty-five Months 


























(Cc d Busi April 2, 1910) 
Date | Admitted Insurance in Force 
Assets (Paid For) 
April 2d, 1910) $ 474,657.50 None 


Dec. 31st, 1910) 1,823,258.38 | $ 1,830,206.00 
Dec. 31st, 1911) 1,369,388.76 5,544,706.00 
Dec. 31st, 1912) 1,769,449.71 | 12,674,411.00 
Dec. 31ist,1913| 1,967,710.01 








No Life Company Same Age Ever Before 
Equalled Above Record 


InsuranceWritten (Paid) During 1913, 


$8,283,703.00 


This Company has never issued a Policy with 

a Survivorship Fund clause, special contract, 

pink note or lien — settlement, or any 
other scheme in connection therewith. 


ARTEMAS R. ROBERTS, 


President and Actuary. 























FEDERAL LIFE 


ENTERPRISING, PROGRESSIVE, 
FIFTEEN-YEAR-OLD LIFE 
INSURANCE COMPANY 


ISSUING ALL 


Standard Forms of LIFE, ACCIDENT 


and HEALTH Insurance 


SOME WITH 


TOTAL DISABILITY and DOUBLE INDEMNITY 


Provisions 








Exceptional opportunities for ABLE men de- 
siring to form PERMANENT Connections 





If interested address 


ISAAC MILLER HAMILTON, President 
CHICAGO 

















TWO OPPOSING VIEWS 


DISCUSS PART TIME AGENTS 








Darby A. Day Believes in Them—Ho- 
bart & Oates Make Statement 
Upholding Other Side 





The proposal of E. A. Ferguson, new 
president of the Chicago Association 
of Life Underwriters, that radical 
changes in the methods of conducting 
the life business in Chicago be effected 
through the association, have brought 
out a very interesting and very en- 
lightening discussion on the subject 
of part time men. Many of those par- 
ticipating and working from different 
premises—there is a big difference in 
the various definitions of part time 
men. It can be predicted with a fair 
degree of certainty that all part time 
men will not be cut off and that any 
attempt on the part of the association 
toward such 1 goal will result in an 
upheaval. There are some who are 
willing to cast off the part timer pro- 
vided all others agree to do the same 
but some of the larger offices refuse 
to tie themselves up in any such ar- 
rangement and their position will 
probably block any efforts, more se- 
rious than those already made, in such 
a direction. 

Views of Darby A. Day 

Darby A. Day of the Mutual Life, 
manager of the largest Chicago agency 
0: any company, says he will continue 
to employ part time men and use all 
other honorable means to advance the 
interests of the Mutual Life. He will 
not require his men to become mem- 
bers of the local association though 
he recommends that they do. Among 
the reasons he puts forth for his stand 
are the following: 


From 33% to 50 percent of the life in- 
surance placed in Chicago is written by or 
through men who devote part of their time 


(CONTINUED ON PAGE 14) 








Forest City Life 
Helps Its Agents 


The officers are practi- 
cal insurance men who 
know from experience 
the field man’s problems 
—every agent gets con- 
stant, real help. 


By means of direct ad- 
vertising we help you 
develop prospects, and 
give personal help in 
closing business. 


You will like the way 
we do business. 


You owe it to yourself to 
investigate our agency 
offer. 
Address the Home Offfice 
ROCKFORD, ILLINOIS 
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Meridian Life 


Insurance Co. 











INDIANAPOLIS” - 





- INDIANA W 





(aa) We have good territory open in 


ILLINOIS 


For the right man 


Attractive policies and lib- 
eral contracts with renewals. 





If you want to make a permanent connec~ 
tion with a growing Company write us. 








LAUNCH NEW COMPANY. 


| 
ae | 


NAMED COMMONWEALTH LIFE | 





Chicago Men Organize Stipulated Pre- 
mium Association—Frank M. Grier 
Leading Spirit 





A new stipulated premium com- 
pany, the Commonwealth Life, is about 
ready to begin business in Chicago. 
Frank M. Grier, a field man for various 
eastern legal reserve companies for a 
score of years is the leading spirit in 
the organization. He was also the or- 
ganizer of the Security Life Associa- 
tion of Salina, Kan., an assessment 
company which was taken over by the 
Farmers & Bankers of Wichita in 1912. | 

Under Mr. Grier’s direction the | 
necessary 500 applications to secure a 
charter have been secured. The exact 
number is 520 and $1,039,000 of insur- 
ance is represented. The company ex- 
pects to begin issuing policies April 10 
and will immediately start after addi- 
tional business. 

Agency Company Formed 

A sole general agency contract for 
most of the central western states has | 
been given to the Chicago Agency 
Company. In return it must put 
$40,000 into the life company, $12,500 
into the mortuary fund, $12,500 into the 
surplus and $15,000 into the general or 
expense fund. The agency company 
will be capitalized for $50,000, thus 
having a working capital of $10,000. 
Subscriptions for over $10,000 have 
been secured from men who assisted 
in getting the required number of ap- 
plications for policies and Mr. Grier 
and others expect to put in the remain- 
der. 


Method of Operation 
The plan on which the company will 
operate is explained under the heading, 
“Funds of the Company,” in the policy 
contract. The paragraphs follow: 


The funds of the company accumulated 
under this contract shall be designated as 
follows: the general fund, mortuary fund, 
reserve fund and surpls fund, each to be 
a separate account on the books of the 
company. 

The first payment required of the in- 
sured for this policy of insurance shall 
be credited to the general fund. The quar- 
terly premiums required under this con- 
tract and which the insured agrees to 
pay to the company during the continu- 
ance of this policy, shall, as received, 
be credited viz.: 

Twenty (20) percent thereof to the gen- 
eral fund for expenses incurred in con- 
ducting the business of the company. 

Kighty (80) percent thereof to main- 
tain the several funds of the company, 
as follows: 

First: the mortuary fund at an amount 
equal, throughout each calendar year, to 
the expected et me! cost, on all poli- 
cies in force on the 31st day of Decem- 
ber preceding, calculated according to the 
American Experience Tables of Mortality, 
with interest at four (4) percent, for the 
period for which the premium is required | 
en each policy. | 

Second: the reserve fund at an amount | 
equal to the sum of fifty (50) percent of | 
the reserve required by the American Ex- 
perience Table of Mortality, with inter- 
est at four (4) percent on all policies in 
their first to ‘fifth policy year, and on 
which two or more quarterly premiums 
have been paid, sixty (60), seventy (70), 
eighty (80) and ninety (90) percent on all 
policies in their sixth, seventh, eighth 
and ninth policy years respectively and 
the full reserve required on all policies 
in their tenth or eg 5 policy years. 

Third: Twenty-five (25) percent of the 
balance then remaining shall be 








trans- 


ferred to the surplus fund, and the re- 
~~ raed of said balance to the general 
und, 

Fourth: The reserve fund can only ‘be 


| the dividend or participation clause fol- 


| insured for the payment of an extra pre- 
| mium hereon, in order to meet any such 


| force, the board of directors shall, from 


| G. Knapp, an importer of jewelry and 


drawn on should the mortuary fund and 
the surplus fund together be insufficient 
at any time for the payment of death or 
disability claims and then only for the 
purpose of paying said claims. 

Dividend To Be Paid 


The assessment or safety clause and 


low: 


Premiums—The quarterly premium for 
this contract of insurance is eighty (80) 
fo of the net premium rate required 

y the American Experience Table of 
Mortality, with interest at four (4) per- 
cent, to sustain which the company 
Pledges its entire available assets. How- 
ever, should the said assets be exhausted 
at any time in the payment of an exces- 
sive number of death and disability 
claims, and only in that event, the com- 
pany reserves the right to call upon the 


claims. 

Surplus—Whenever the reserve fund 
shall exceed one hundred thousand dollars 
and be equal to the reserve required by 
law and this contract on all policies in 


time to time, apportion the surplus fund, 
in an equitable manner, to policyholders 
whose policies have been in force for 
three (3) or more years, and shall give 
notice of any amount so apportioned to 
the insured. 

The surplus so apportioned to the in- 
sured hereunder shall be applied by the 
company to the payment of any premium 
due hereunder and not paid by the in- 
sured, and any sum, not so applied, re- 
maining to the credit of the insured at 
his death shall be paid to the beneficiary 
in addition to the amount payable under 
this policy. 


Policy Contract Provisions 

Thirty-one days of grace are allowed 
in the payment of all premiums. Dur. 
ing the first two years the policy is re- 
stricted as to suicide, residence, travel 
and occupation. A lapsed policy may 
be reinstated within one year from 
lapse. The beneficiary may be changed 
at any time. The total disability clause 
provides that half the policy shall be 
paid on evidence of total and perma- 
nent disability and the remaining half 
may be continued as life insurance by 
the payment of full premiums for the 
entire amount. 

The original incorporators were W. | 





diamonds; Percy Graham, manager for 
Gervaise Graham, toilet preparations; | 
J. M. Mattes, manager of the Republic | 
building; Dr. H. D. Orr; E. M. Gaffey, 
stenographer; Frank M. Grier, life in- 
surance. The company has offices in 
the Consumers Company building. 











Bilheimer Organizing Arkansas 


W. E. Bilhcimer, formerly Arkan- | 
sas state manager of the Equitable | 
Life of New York and now super- | 
visor for that company in Arkansas, | 
Missouri, Iowa, and southern IIlinois, | 
with headquarters in St. Louis, is pre- | 
paring to start another campaign in | 
Arkansas. When he left Little Rock 
last summer he took nineteen em- | 
ployes and their families with him to 
St. Louis, and four of these have been | 
appointed district managers for Ar- | 
kansas, as follows: Edward Camp- 
bell, Texarkana; W. P. Lindsey, Pine 
Bluff; Mrs. Mary Marshall, Little 
Rock; Froeble Lee, Fort Smith. 





Headquarters in Automobile 
C. B. Ellis, district manager for the 
Pioneer Life for northeastern Ne- 
braska, has decided to remove from 
Lincoln, Neb., and has disposed of his 


home. He expects to locate at Wayne, 
Neb. He has purchased an automo- 
bile and intends to handle his field 





from the car. 





The Cleveland Life Insurance Company 


WILLIAM H. HUNT, President 
CLEVELAND, OHIO 


Liberal and attractive policy forms, ‘‘right’’ pre- 
mium rates and a square deal contract make this 
Company a desirable connection for the wide-awake 
insurance man. Open territory in Ohio, Michigan 
and West Virginia. 


Life, Health and Accident Insurance 
Write for Particulars 











Reliable Life Assurance Company 


We want State Managers, Field Superintendents, District 
Managers and General Agents. 





We have fine contracts 


Address 


to offer men of character and ability. : : : 


401 to 417 PENNWAY BUILDING INDIANAPOLIS, INDIANA 











GOOD SERVICE 


Is the Foundation Upon Which to Erect a Successful Business 
Brief, liberal, clearly expressed policies, with guaranteed low cost, are 
serviceable alike to policyholders and agents. 

Specimens of Life, Accident or Health policies cheerfully furnished. 


For agencies address 


The Columbian National Life Insurance Company 


ARTHUR E. CHILDS, WM. C. JOHNSON 
President Boston, Mass. Vice-Pres. and Gen. Mgr. 

















HOME MUTUAL LIFE 
INSURANCE COMPANY 


H. M. LEONARD, SiN4e TOPEKA, KAS. 


Note these increases. There’s a reason. The present 
year bids fair to surpass even these splendid past re- 





sults. Better join with us and share in our success. 
Assets Dec. 31,1912 - $32,768.25 I 65 
Assets Dec. 31,1913 - - 54,264.81 /merease 657% 
Surplus Dec. 31,1912 - $ 5,007.54 
| Surplus Dec. 31,1913 - - 11,327.31 /nmerease 1267, 


Ins. in Force, Dec. 31, 1912 $1,836,000 
| Ins. in Force, Dec. 31,1913 3,804,000 


Ins. Written, 1912 - - $1,307,000 
Ins. Written, 1913 - - - 2,454,000 


Increase 107% 


Increase 87% 


Agents wishing a good contract. to 
work in Kansas can communicate with ~ 


HOME OFFICE, 825 Kansas Ave., TOPEKA, KAS. | 


| 
| 
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TATE LIFE INSURANCE 


INDIANAPOLIS 





COMPANY 





UNSURPASSED AGENCY CONTRACTS 
COMPLETE PROTECTION POLICIES 








On agency matters, address: 


CHARLES F. COFFIN, Vice-President 








EFFECT OF ?|RESOLUTION 
FEDERAL SUPERVISION IS UP 





Opponent of Weeks-Peters Resolution 
Points Out There Is No Time 
Limit on Ratification 





A life insurance company official, ap- 
parently opposed to federal super- 
vision of insurance, has prepared a 
statement in regard to the Weeks- 
Peters resolution in Congress for a 
constitutional amendment declaring in- 
surance interstate commerce, in which 
he points out that if the resolution 
passes the Congress its ratification by 
the states is only a matter of time, with 
no time limit. “Once the resolution 
passes Congress,” he says, “it becomes 
a matter of patience and skill to bring 
about the gradual ratification of the 
proposed amendment.” The statement 
in full is as follows: 

No Time Limit on Ratification 


The movement encouraged by Darwin P. 
Kingsley, president of the New York Life, 
in favor of the pending Weeks-Peters 
joint resolution in Congress, which would 
amend the national constitution by de- 
claring insurance interstate commerce, is 
rather more far reaching than insurance 
people generally apprehend. 

Under Article V of the Constitution of 
the United States “whenever two-thirds 
of both Houses shall deem it necessary 
and shall propose amendments to the con- 
stitution, such amendments, when ratified 


by the legislatures of three-fourths of the | 


several states” becomes to all intents and 


purposes a part of the-constitution, re- | 


gardless of the time thereafter when the 
legislatures shall so adopt the proposed 
amendments, 

Will Be Ever Present Question 

I take it that the average citizen is 
not cognizant of the fact that there is no 
limit to the time within which the indi- 
vidual states may ratify the amendments 
and that —g | are not aware that a state 
may in one legislature vote against rati- 
fication and before adjournment change the 
vote to ratification, or that any subsequent 
legislature may take up the amendment 
and adopt it. 

Hence, if Congress at this session or 
any session shall adopt the Weeks-Peters 
amendment, federal supervision may be 
delayed because thirty-six states may be 
slow in ratifying the amendment, but it 
would be an ever present question to be 
taken up in one legislature after another 
until a formal affirmative vote has been 


recorded. 
Cannot Recall Vote 
When a state has voted to ratify an 


amendment to the constitution it cannot | 


recall its vote. The record of adoption 
is transmitted to the authorities in Wash- 
ington and there remains awaiting the 


of great importance. While it is generally 
believed that the states will not, by the 
constitutional vote of three-fourths of the 
legislatures thereof, favor federal super- 
vision at the present time, once the resolu- 
tion passes Congress it becomes a matter 
of patience and skill simply to bring about 
the gradual ratification of the proposed 
amendment. 


Darwin P. Kingsley, president of the 
New York Life, states that an over- 
whelming majority of 300 letters re- 
ceived by him from the heads of as 
many insurance companies in this coun- 


try favor insurance being declared 
commerce. This would mean that in- 
surance done across state borders 


would be under federal control. 

The letters were answers to Mr. 
Kingsley’s letter asking heads of com- 
panies if they would support a move- 
ment for the adoption of a constitu- 
tional amendment making insurance 
done outside a company’s own state 
to be commerce. Said Mr. Kingsley: 


“Of these 300 replies, eighteen, or about 
6 percent, express opposition. Of the re- 
mainder a few are noncommittal, and 
some, while favoring federal control, cite 
the present uphappy condition of the rail- 
roads and raise the question as to what 
the status of insurance would be if such 
an amendment were adopted. 

“An overwhelming majority of the re- 
plies favor the amendment unqualifiedly. 

“It is my present plan to communicate 
with all of these companies again at an 
early date, giving them the opinion of an 
eminent constitutional lawyer as to what 
the status of insurance in the various 
states would be after the adoption of 
such an amendment.” 





Death of Samuel E. Barber 

Samuel FE. Barber, Kansas state 
agent of the Aetna Life at Topeka, died 
Tuesday evening of acute pneumonia. 
He had been ill about three weeks. He 
was born in Mississippi in 1868. 

Mr. Barber began his life insurance 
work in St. Louis, Mo. He became 
superintendent of agents for the Aetna 
Life in that city and about ten years 
ago was made state agent for Kansas. 
Last year his agency produced more 
than $1,500,000 of new business. He 
belonged to all the prominent clubs at 
Topeka and was a high rank Mason. 

As an association man he was an un- 
tiring worker. He had been vice-presi- 
dent of the National association and 
president of the Kansas body. 

The funeral will be held Thursday 
afternoon. There will be a military 
escort of two companies of militia, 


| Mr. Barber having been a colonel on 


time when three-fourths of the states | 


have ratified the amendment. The vote of 
the legislatures in opposition to the rati- 
fication affects only the action of the 
State for the time being. As stated above 
the Same legislature or the next one or 
any subsequent legislature may formally 
bass the resolution of ratification and so 
one after another will ratify the amend- 
ment. It may take twenty-five years to 


; feratt an amendment upon the constitu- 


“a Opponents at Disadvantage 
rence friends of federal supervision 
7s have achieved a substantial victory 
th Congress shall be persuaded to adopt 
y Weeks-Peters resolution. Opponents 
> federal supervision will be at a decided 
Sadvantage if they permit Congress to 
Propose the amendment, by adopting it by 
the constitutional vote of two-thirds of 
both houses. “ 

The above facts make the question one 


the staff of Governor Hodges. 





Home Mutual’s Figures 
The Home Mutual Life of Topeka, 
Kan., is one of the growing institutions 
of the state. Its new figures show its 
progress and achievements. Its assets 
are $54,265,° gain 65 percent; surplus 
$11,327, gain 126 percent; new business 
$2,454,000, gain 87 percént; amount in 
force $3,804,000, gain 107 percent. H. 

M. Leonard is general manager. 





D. R. Bullock, a veteran life under- 
| writer, who has been in the Spokane field 
| for the New York Life for over 20 years, 
is confined to the Deaconess hospitak hav- 
ing had an operation to remove cataracts 
from his eyes. 





BANKERS LIFE COMPANY 


Des Moines, Iowa Organized 1879 





Insurance Issued and Restored 1913 (Paid-for) $60,907,000.00 
Increase in Admitted Assets For Year- - + 2,630,411.43 





ERNEST E, CLARK, President 

















WABASH LIFE 


DANVILLE, ILLINOIS 


HIS progressive, sound little company offers an attractive agency 
contract to the right men. We are able to render unusual assist- 
ance to the “boys in the field,”’ in the way of leads from the home 

office, and the active support of influential men in each community, 


These are facts—not advertising catch-words. 


Agents who once join forces with the Wabash, STICK—the company 
has not yet lost a single agent. 


There’s a reason! 


The Conservative Life Insurance Company 


. Wheeling, West Va. 
Otto Schenk, President 


It will pay to investigate 





Clem E. Peters, Secretary and Treasurer 
Cc. E. Flanagan, Actuary 


Home of the Multiform Policy 


You Ohio and West Virginia agents, investigate this pop- 
ular Policy. We have an agency contract that may surprise 
you. Ask for details. 








With a VERY COMPLETE Line of VERY COMPLETE 
Policies, embodying the latest ideas in life 
insurance of substantial value 


The Old Colony Life 


Insurance Company 
of CHICAGO, ILLINOIS 
offers Exceptional Insurance Facilities to Men of Abil- 


ity and Ambition under Liberal General and District 
Agents’ Contracts, in Illinois, Wisconsin and Michigan. 


Other States will be opened. Write to or call on 
B. R. NUESKE, Vice-Pres. & Gen. Mgr., Old Colony Bidg., Chicago 
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A Unique and 
Unexcelled 
Contract 














self if he lives; 


To Sell 


No Other Company Sells It 


1—A PENSION to the beneficiary if the Insured dies; 
3—A PENSION to himself if totally disabled by accident. 


THE LAFAYETTE LIFE INSURANCE COMPANY, 


TEN SPECIALTY SALESMEN WANTED 


MONTHLY PENSION COPYRIGHTED BOND 


2—A PENSION to him- 





The Best 
in 
LifeInsurance 











LAFAYETTE, IND. 
BERTRAM DAY, PRESIDENT 





G. 











Interesting Lecture Delivered in Insurance Course of the University of 
Cincinnati by Counsel for the Northwestern Mutual Life— 
Place of Contract ‘Governs—Rule Is Stated—Thorough 
Exposition of Topic of Insurance Interest 





EORGE H. NOYES, counsel of 
the Northwestern Mutual Life, 


G gave a paper on the “Legal 


Phases of Life Insurance” in the lec- 
ture course of the University of Cin- 
cinnati last week. Mr. Noyes is an 
eminent authority on life insurance law. 
Perhaps that part of his address of 
most interest to life agents was his 
discussion of insurable interest. _ 

This discussion is of particular inter- 
est in view of the present tendency to- 
wards broadening the uses of life in- 
surance, especially in the way of cor- 
poration and business insurance. 

An important distinction was brought 
out by Mr. Noyes between a case 
where the assured takes out the policy 
and pays the premium himself, and 
one where the beneficiary is to pay the 
premiums. It seems that in the former 
case no insurable interest in the bene- 
ficiary is necessary. This distinction 
will help to clear up for the average 
insurance man many rulings that have 
seemed contradictory. 

Huge Mass of Law 

Mr. Noyes gave a brief sketch of 
the early history of life insurance and 
its present enormous development. 
The insurance regulation has kept pace 
with the growth of the business itself 
and it is estimated that the present 
statutory law would make a volume of 
60,000 pages, while the number of re- 
ported cases is in excess of 30,000. Mr. 
Noyes’ address, summarized, was as 
follows: 

What was law yesterday is not today; 
what is law today may not be tomorrow; 
what is law in one state may not be in 
forty-five other states; what may be the 
law in a given jurisdiction as laid down 
by a state court may_not be the law as 
announced by the federal courts in the 
same jurisdiction. Out of this confusion, 
however, a few general principles may be 
stated. 

Nothing to Prevent Personal Insurance 

Life insurance is generally carried on 
by corporations, but there is nothing to 

revent individuals from carrying on the 
lite insurance business. The law of life 
insurance is, in the main, the same 
whether carried on on the mutual plan or 
the stock plan or the assessment plan or 
the fraternal beneficiary society plan. It 
is practically the same whether carried 
on in a given state by a domestic or a 
foreign corporation. If by a domestic 
company, the state creating it may regu- 
late its affairs; if by a foreign company, 
the state may permit it to do business 
only on compliance with such terms and 
conditions as the law-making power may 
prescribe. 

It has been held that life insurance is 
not commerce and, consequently, not sub- 
ject to the interstate commerce clause of 
the federal constitution. It is also a 
well settled principle that the holder of 
a life insurance policy is not a partner 
in a mutual insurance company, but his 
relationship is one of simple contract. It 
is also established, even in the issue of 
what are known as “semi-tontine” con- 
tracts, that the company does not occupy 
the relation of trustee, but simply that of 
debtor to the holders of its policies. 

Need Not Be in Writing 

No other business has been subjected 
to greater or more minute control, to 
greater publicity and regulation of inter- 
nal affairs, to greater restriction of the 
‘ight to make contracts. Courts have 
held that it is competent for the legisla- 





ture, in the interests of the people and 
to promote the general welfare, to regu- 
late insurance companies and to provide 
by law for that protection to policy-hold- 
ers which they could not secure for them- 
selves. 

The insurance contract is usually in the 
form of a written instrument called a 
policy. The contract, however, need not 
necessarily be in writing. It has even 
been held in a standard policy state that 
the statute prescribing a standard form 
for fire insurance contracts did not exclude 
oral contracts. 

Life Insurance Not Indemnity 

Tife contract of life insurance differs 
from that of fire or marine insurance in 
that the former is not one of indemnity. 
The life policy provides for the payment 
of the amount stipulated without regard 
to the question of actual loss or damage. 
There was formerly an exception to this 
rule as it was held by some courts that 
when a creditor was the beneficiary of 
the policy he could not collect more than 
his debt. The early cases, however, have 
been overruled and in this country, while 
the decisions are not uniform, it is gen- 
erally held that the creditor is not limited 
to the amount of his debt, but can recover 
the full amount insured. 


PLACE OF CONTRACT GOVERNS 

CONSTRUCTION 

There seems to be some difference in 
the authorities as to the proper rule for 
construing a life insurance contract. 
Some courts seem to place such contracts 
in a class by themselves and to require a 
construction somewhat different from 
other contracts. It is generally held that 
any ambiguous or uncertain provision 
should receive that construction most 
favorable to the assured, but, as regards 
elementary principles, the rule is gener- 
ally held to be the same as in other writ- 
ten contracts. 


Owing to the difference in the laws of 
various states, the place where the con- 
tract is made is of considerable impor- 
tance. In the absence of express stipu- 
lation the laws of the state where the con- 
tract is consummated govern ,its con- 
struction. The law of the state where 
the contract is made is read into and be- 
comes a part of the contract, nullifying 
or superseding any provisions in it 
which are in conflict with the statute. 

Conditions Affecting Place 

In all cases where the insured is a 
resident of the same state as the insuring 
company the policy is governed by the 
laws of that state. In other cases parts 
of the transaction leading up to the con- 
summation of the policy take place in one 
state and part in another. The policy 
may be sent by the home office after 
execution directly to the insured resid- 
ing in another state or may be sent to 
an agent for delivery to the insured. The 
payment of premium may be made condi- 
tional upon the consummation of the con- 
tract and this may be made either at the 
home office or at the residence of the 
assured at the time of delivery of the 


policy. 
Rule of Place Is Stated 

Although there has been much conflict 
in various courts in the earlier cases, the 
rule upon this subject is now substan- 
tially as follows: hen the application 
is accepted at the company’s home office 
and the policy is executed and sent to the 
local agent; by him delivered to the in- 
sured in another state and the first pre- 
mium there collected, as the method now 
usually employed, the contract will be 
deemed to have been made in the state 
where the last transaction took ace by 
the collection of the premium and the de- 
livery of the policy. This rule will cover 
the great majority of cases. An exception 
thereto, however, will arise where the 
first premium accompanies the applica- 
tion and the policy is executed at the 


sured residing in another state. 
tract under these facts will be construed 
as a contract of the state where the home 
office is located. 


* 
UNCERTAINTY 
OF INSURABLE INTEREST 


* 


has been involved in more uncertainty 
and, consequently, more difficulty than 
the question as to who may legally be 
named as the beneficiary in a policy, or 


an assignee. 

Not only may the person upon whose 
life insurance is taken enter into the 
contract for his own benefit or that of a 
third person, but such third person may 
procure a policy on the life of another 
person for his own benefit, agreeing to 
pay the premiums thereof. In the latter 
case, if not uniformly in the former, the 
preliminary question is—has the bene- 
ficiary named in the policy an insurable 
interest in the person whose life is in- 
sured. Such an insurable intdrest is 
deemed essential to the validity of the 


policy. 
Insurable Interest Defined 


An insurable interest has been defined 
as “Such an interest arising from the re- 
lations of the party obtaining the insur- 
ance, either as creditor of or surety for 
the assured, or from the ties of blood 
or marriage to him, as will justify a rea- 
sonable expectation of advantage or bene- 
fit from the continuance of his life. It is 
not necessary that the expectation of ad- 
vantage or benefit should be always ca- 
pable of pecuniary estimation, for a par- 
ent has an insurable interest in the life of 
his child, and a child in the life of his 
parent, a husband in the life of his wife, 
and a wife in the life of her husband. In 
all cases there must be a _ reasonable 
ground, founded upon the relations of the 
parties to each other, either pecuniary, or 
of blood or affinity, to expect some benefit 
or advantage from the continuance of the 
life of the assured, otherwise, the con- 
tract is a mere wager.” 

Great Variety of Interpretation 

‘While the principle thus enunciated 
seems clear and has been referred to quite 
generally as correct and as lucid perhaps 
as may be stated, there has been great 
variety of interpretation and many fine 
distinctions drawn as to its proper ap- 
plication. 

To briefly enumerate some of them, par- 
ticularly those where the insurable in- 
terest depends upon relationship and not 
strictly upon pecuniary consideration; it 
has been held that a son has no insurable 
interest in the life of his father, while 
the father has an insurable interest in 
the life of his son; a daughter has an in- 
surable interest in the life of her father, 
but not in the life of her mother; a sis- 
ter has an insurable interest in the life of 
her brother, while a brother has not in 
the life of a brother; a wife has an in- 
surable interest in the life of her hus- 


wife; a woman in the life of her fiance. 
Pine Distinctions Are Drawn 
Cousins have no insurable interest in 


who may take and enforce the same as | 


| debtor. 


band, and the husband in the life of his | 


= | 
home office and there mailed _— in- | the lives of each other, nor an uncle in 
e con- | 


| 


* | 
ON QUESTION | 


the life of his nephew, nor a niece in the 
life of her uncle, nor a stepson in the life 
of his stepfather. A granddaughter has 
no insurable interest in the life of her 
grandfather; nor has a son-in-law in that 
of his mother-in-law; nor a stepson in 
that of his stepmother. These instances 
will illustrate the fine distinctions which 


It may be truly said that no subject | have been drawn upon this question of in- 
| surable interest. 


So fine have they been 
in certain cases that they have not been 
followed by other courts, and conse- 
quently great conflict of authority exists 
with respect to the insurable interests 
founded upon such and similar relation- 
ships. 
Effect of Pecuniary Relationship 

There has also been a difference of opin- 
ion as to what constitutes an insurable 
interest by reason of a pecuniary relat- 
tionship. It is well settled that a creditor 
has an insurable interest in the life of his 
firm may have an insurable 
interest in the, life of a partner, or one 
partner in the life of another; a corpora- 
tion may have such interest in the life of 
one of its officers or agents. 

It is quite impossible to define what 
pecuniary obligation or to what extent a 
pecuniary obligation furnishes such in- 
surable interest. The tendency of the 
courts is toward a more liberal construc- 
tion of the rule and to enlarge the field of 
insurable interest in order to sustain the 
validity of policies. 

Rarely Raised by Companies 

It may be added that the question of 
insurable interest has not, except in very 
rare instances, been raised as a defense 
by the companies themselves. Courts have 
raised the question, even where no de- 
fense of the kind has been presented by 
the parties. The question has in nearly 
all cases arisen between those claiming 
as beneficiaries and those claiming as 
heirs or legal representatives of the as- 
sured. If the amount of the policy may 
not be collected by the beneficiary be- 
cause of his want of insurable interest, 
the policy is not forfeited, but the amount 
payable is held. to belong to the estate of 
the assured. em 


ASSIGNMENT OF POLICY MAY 

RAISE QUESTION 

The question of insurable interest 
arises, not only in case the policy is made 
payable to a designated beneficiary, but 
also where the policy, after its issue, has 
been assigned. With some minor dis- 
tinctions, substantially the same prin- 
ciples—so far as the question of insur- 
able interest is concerned,—are involved 


in the two_cases of the beneficiary and 
assignee. In a very recent case in the 
federal Supreme Court it was held that 
when the question of insurable interest 
arises upon an assignment, it is assumed 
that the objection to the insurance as a 
wager is out of the case. 
Will Find the Real Facts 


The courts will go behind the language 
used in the policy and inquire as to the 
facts, to ascertain whether the insured 
was a real party to the transaction and 











Assets, $808,528.64. 


WANTED—SUPERVISOR OF AGENTS 


Qualified by experience to organize and develop agents in Ohio. 
State fully past and present connections, an 


THE CLEVELAND LIFE INSURANCE C0. 


WILLIAM H. HUNT, President 
CLEVELAND, 


Insurance in Force, $10,644,428. 
CORRESPONDENCE CONFIDENTIAL 
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Surplus to Policyholders, $301,317.25 














AREFUL consideration of the interests of policy- 
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took out the insurance on his own life or 
whether the beneficiary or assignee was 
the real party who procured the issue or 
the assignment of the policy, taking it in 
whole or in part as a speculation without 
having a substantial insurable interest. 
In the former case the policy is held valid 
in the hands of the beneficiary or the as- 
signee regardless of the insurable inter- 
est; in the latter case it is held void by 
some courts on the ground of being con- 
trary to the statute against gambling and 
by other courts void as against public 


policy. 
Bules on Assignment 

The right to assign the policy is not 
prohibited but a clause is usually inserted, 
providing that certain steps must be fol- 
lowed and due proof of the interest must 
be made at the time of making claim 
under the policy. If these steps are not 
completed there is no assignment; but 
where the assured has done all that is to 
be done on his part, a court of equity 
will decree that what remains to be done 
by the company shall be considered done. 

After the death of the insured the 
money payable under the policy becomes 
a chose in action, which by law is as- 
signable, whether by the terms of the 
policy it is payable at once or by install- 
ments, whether or not the proceeds are 
left with the company and the income 
therefrom be made payable to certain 
parties, and any provision inserted in the 
policy declaring that such_ installments 
or income payments should not be as- 
signed nor be subject to the claims of 
creditors, would be void and non-en- 
forceable. mee 


* 

AFTER TERMINATION OF BENE- 

FICIARIES’ INTEREST 

There is conflict in authorities as to the 
effect of the termination of the insurable 
interest. The rule is thus stated in a 
New York case: If the policy is valid 
in its inception, it remains valid in the 
hands of the person entitled thereto as 
beneficiary or assignee, notwithstanding 
the insurable interest in such beneficiary 
or assignee has ceased. 

wife named benenetety in a policy 
does not lose her beneficial interest there- 
in after divorce from her husband unless, 
of course, there be some express adjudi- 
cation upon that subject in the decree of 
the court. As to this proposition, how- 
ever, there seems to be an exception or 
modification to the extent that the wife, 
after divorce, ceases to have an interest 
in the amounts to be paid under the 
policy, except in so far as she has paid 
premiums thereon and to that extent she 
has a lien upon the proceeds. In corpora- 
tion insurance it has been held that the 
policy continues in force, notwithstanding 
the officer or employe on whose life the 
insurance was written has ceased his 
connection with the company. 
Benefits Revert to Insured 

The United States Supreme Court has 
laid down the general doctrine, where the 
creditor is the beneficiary, that on the 
payment of the debt the creditor loses all 
interest in the policy, which becomes one 
for the benefit of the insured and collect- 
ible by his executors or administrators. 

If the assignment of the policy be 
merely as collateral security, the assignee 
may collect the whole policy and hold the 
proceeds up to the amount sufficient to 
pay the indebtedness while the excess 
must be paid to the legal representatives 
of the insured. 

Important Distinction Made 


The question of insurable interest is 
mainly, if not entirely, confined to that 
class of policies in which the beneficiary 
takes out the policy on the life of the in- 
sured with the agreement or understand- 
ing that he and not the insured is to pay 
the premiums. In a case of that kind if 
the beneficiary has no insurable interest 
in the life of the insured, it is a wager 
policy, which the law condemns as void; 
but the rule is otherwise in a case where 
the insured applies for insurance on his 
own life and pays the premiums thereof. 
It is now held, with perhaps one or two 
exceptions, that a person may in good 
faith take out a policy of insurance upon 
his own life and provide in a contract that 
the money shall be paid to whatever bene- 
ficiary may be designated in the policy 
whether or not such beneficiary has any 





One of the largest and strongest of the 











insurable interest in the life of the in- 
sured. 


* a ” 

WHERE RIGHT OF CHANGE IS 

RESERVED 

As to the right to change the benefic- 
iary, the question has frequently arisen 
as to whether the beneficiary designated 
in the policy did not thereby secure such 
a vested interest in the same or in the 
proceeds as to prevent the assured from 
assigning or transferring the policy or 
disposing of it by will so as to cut off 
the right of the beneficiary. It may be 
said that the rule is quite uniform in 
both federal and state courts; that the 
designation of a beneficiary is a person 
to whom the proceeds of a policy shall be 
paid amounts to a vested interest which 
cannot be disturbed, except with the con- 
sent of the beneficiary. The only excep- 
tion to this rule is in Wisconsin, where 
it is held that the beneficiary has no such 
vested pecuniary interest as deprives the 
assured of all power to dispose of the 
policy as he thinks proper. Where the 
right to change the beneficiary is _ re- 
served by the insured the beneficiary does 
not acquire a vested interest. 

Effect of Suicide 

It has been usual to insert a clause in 
the policy rendering it void and unen- 
forcible in case the insured should end 
his life by suicide. The federal Supreme 
Court has held that a policy taken out by 
the insured for the benefit of his estate 
was voided when the insured, in sound 
mind, intentionally took his own life; and 
this irrespective of the question whether 
there was a stipulation in the policy to 
that effect or not. Generally, however, 
the defense of suicide is extremely hard 
to establish, as courts have held that 
even where a clause providing that the 
policy should be void if the assured com- 
mitted suicide while sane or insane, the 
policy was not invalidated when the in- 
sured in a delirium took his own life. 

Execution of the Insured 

Provisions have been inserted in policies 
rendering them void in case death is 
caused by the hand of justice or in viola- 
tion of the law. The federal Supreme 
Court has held, even in the absence of 
such a provision, that there was no lia- 
bility on the part of the company where 
the insured was executed for murder. This 
rule has been generally followed, but Illi- 
nois and Wisconsin hold to the contrary 
in the absence of an express stipulation. 


Goes to National Life 

Harry M. Ramey, state manager of 
the National U. S. A., for Arkansas and 
Oklahoma, has taken into partnership 
W. B. Collins, who was state man- 
ager for Arkansas and Oklahoma of 
the Northwestern National Life of 
Minneapolis, with headquarters at 
Fort Smith. 

Mr. Collins brings with him to the 
National his office force and entire 
force of agents. 


Merchants Gets Good Men 

The Merchants Life of Iowa has 
made the following new agency ap- 
pointments: 

S. Meyerfeld, president of the $100,- 
000 Club of the Bankers Life, to take 
charge of California. He was one of 
the big men with the Bankers of Iowa 
more recently as manager in Chicago. 

C. W. Dingman, state manager of 
the Guarantee Fund, representing the 
Merchants Life in northern Kansas. 

Frank Horton, manager for half of 
the state of Iowa for the Illinois Bank- 
ers, has also signed contract with the 
Merchants. 


The Northwestern Mutual Life had two 
$5,000 policies on victims of the recent fire 
in the Missouri Athletic Club at St. Louis. 


YOUNGER WESTERN 
COMPANIES 


desires a superintendent of agencies at 


the home office. 


Address 10-Q, 


care The Western Underwriter 














WANTED for 
MICHIGAN 


A COUPLE OF 
DISTRICT MANAGERS 


An excellent opportunity for a 
profitable connection with a sound, 
growing, Western Company. 




















Address The Franklin Life 
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SPRINGFIELD, ILL. 


























“What the Equitable Offers” 


“ What the Equitable Offers is the 
title of a booklet listing in detail 
the many attractions and advan- 
tages of Equitable policy contracts. 


While intended for the prospec- 
tive insurer, it will interest any 
insurance salesman who is curious 
to know why Equitable policies 
sell readily, renew steadfastly and 
meet every conceivable need of all 
classes of insurers. A copy will 
be sent to any address on request. 


The Equitable 


Life Assurance Society 
of the United States 


165 Broadway, New York 
W. A. DAY, President 
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DANGER OF STATE PLAN 
SEEN IN PACIFIC NORTHWEST 





Washington and Oregon Are Expect- 
ed to Start Out a Scheme, Fol- 
lewing Lead of Wisconsin 





Spokane, Wash., Mar. 31.—(Special.) 
It is generally believed in Spokane 
that the states of the Pacific north- 
west will be among the first to fol- 
low the example of Wisconsin and 
enact state life insurance. The state 
of Washington already has a very ef- 
fective insurance department that 
handles the workmen’s compensation 
law with satisfaction. There is an in- 
itiative bill being advocated now to 
enlarge the workmen’s compensation 
law to include the first aid features. 

Mothers’ Pension Law 

_The state of Washington has also 
in force a mother’s pension law where- 
by the county commissioners make a 
monthly allowance for widows with 
minor children. While this legisla- 
tion is proving costly, it is also satis- 
factory and no man seeking election 
to office would dare to advocate its 
repeal. At the last session of the 
state legislature a bill for state life 
insurance was introduced but failed 
te pass because of the rush of other 
matters. State life insurance how- 
ever, in Washington, with the model 
of Wisconsin to guide it, is considered 
by many a matter of the near future. 

Oregon to Espouse Cause 
Oregon also will take up this sub- 
ject, as its insurance commissioner, 
Ferguson, has reported favorably on 
the proposition. 

The state will have to give every 
aid to the carrying of life insurance 
as it now takes such a paternal posi- 
tion that self defense will enforce a 
broadening of the insurance features. 
That state life insurance will be a 
plank in the platform of some of the 
candidates for the legislature this year 
is assured. 





Gets Columbia Underwriters 

The International Life of St. Louis 
has entered into a contract with the 
Columbia Underwriters to represent 
it in a large territory of the Pacific 
northwest. President Philip Harding 
is now on his way from St. Louis, 
where he closed the negotiations. The 
International has written considerable 


business in that field. Joseph W. 
Bryan, who recently organized the 
United Mutual of Pittsburgh, Pa., 


wrote $1,000,00° of new business in the 
Spokane territory in one year for the 
International. The contract the Co- 
lumbia had with the New World Life 
was recently cancelled. 





Goes With Ohio State 

E. W. Kolthoff of Cincinnati has 
been made western manager for Ohio 
for the Ohio State Life of Columbus 
and has assumed his duties. He was 
formerly with the Mutual Benefit. Mr. 
Kolthoff at one time represented the 
Drewry interests at Chattanooga, 
Tenn., was publicity man for the Na- 
tional Cash Register Company, and for 
the Ohio state board of agriculture. 
His headquarters will be at Columbus. 





Question Shows Public Interest 


Carey J. Wilson, assistant superin- 
tendent of the Kansas insurance de- 
partment, has taken a good deal of 
pleasure in answering at length an 
inquiry from a member of the faculty 
of Baker University at Baldwin, Kan., 
relative to what extent life insurance 
is protected by the state. Wilson be- 
lieves that the fact that the question 
has been asked proves that life insur- 
ance is attracting more attention than 
formerly, and that people are becom- 
ing interested in an analytical study of 
the subject. He quoted the insurance 
laws of the state and gave the manner 
in which the state protects the holders 








THERE ARE 


in Michigan 
WITH THE 


FOR 
MEN and WOMEN 


Splendid Opportunities 


DETROIT LIFE 


The Company is on a Sound Financial Basis; 
Having Ample Capital and a Large Surplus; 
Our Policy Contracts are up-to-date; 
We pay Agents Liberal Commissions; 
We have Good Territory still unassigned; 
The People are Prosperous. 


No more attractive conditions, for the Agent, exist anywhere. 
Write, and we will tell you how you can increase your income. 


Address. M. E. O’BRIEN, President 
Detroit Life Insurance Company, Detroit, Mich. 














OVER FIVE MILLIONS INSURANCE WRITTEN IN A YEAR AND A HALF 

















of life insurance policies through the 
deposits in the hands of the state 
treasurer of securities owned by the 
companies. 


LAST YEAR RETURNS IN UTAH 





New Business of the Life Companies 
During 1913 and Amount of In- 
surance in Force 





The outside old line companies’ new 


business in Utah last year was $12,- 
787,987, including industrial. 
amount in force is $59,526,407. 
premiums for 1913 were $1,828,169. 
The new business of Utah companies 
was $6,320,180 and their amount in 
force $14,230,256. 


are: 

New Bus. In Force 
GE, BOD csc cc ceccce $ 451,474 $1,018,253 
NEG: “a'o: 4.0.00, 6.408 478,900 1,225,868 
International ........ 835,000 1,436,520 
Metropolitan (Ord.).. 1,057,317 3,120,810 
Mutual Life ......... ,268,370 8,054,038 
Mutual Benefit ...... 66,088 1,705.472 
a! Saaereee 1,845,428 13,091,116 
N. W. Mutual........ 537,520 2,905,105 
Penn Mutual ........ 02,043 2,508,373 
Prudential (Ord.).... 557,959 2,105,824 
Beneficial, Utah...... 2,972,650 7,563,350 
Continental, Utah.... 1,687,500 3,644,46 
Inter-Mountain ...... 1,116,500 2,171,750 


COLORADO BUSINESS SHOWN 





Returns From Life Companies Report 
Over $32,000,000 New Business in 
State Last Year 





The old line life companies wrote 
$32,228,018 in new business in Colorado 
last year, and they have in force $177,- 


276,655. The premiums were $5,628,- 
719. The leading companies are as 
follows: 

New Bus. Ins. in Force 
Aetna Life ........ $1,040,723 859,773 
SE. ¢incevecs ve 99,850 5,492,649 
Columbian Natl. .. 1,119,545 5,409,239 
Equitable, N. Y.... 18,775 8,032,774 
German Amer., Colo. 845,000 1,318,000 
Kansas City Life... 1,347,000 2,065,500 
Missouri State .... 2,630,447 2,086,765 
Mutual Benefit .... 951,367 7,578,846 
Mutual Life ....... 3,743 12,425,531 
New York Life..... 2,388,403 19,919,233 
N. aaa ,409,200 2,995,1 
Penn Mutual ...... 2,409,200 22,995,180 
Prudential ........ 4,262,574 18,430,787 


The fraternals have in force in the 
state $156,461,315, which is about $5,- 
000,000 less than the year before. 





Travelers Changes Made 

Recent appointments and promotions 
in the life and accident departments of 
the Travelers are as follows: 

M. Nelson, special agent, Baltimore, Md., 
promoted to the position of manager, life 
and accident departments, Baltimore 
branch office. 

E. D. McKenzie, special agent, Spring- 
field, Mass., promoted to the position of 
manager, life and accident departments, 
Springfield branch . office. “ 

Warner L. Baxter of Columbus, Ohio, 
appointed special agent, life and accident 
acai Philadelphia, Pa., branch of- 


ce. 

Albert F. Merrill of Paola, Kan., ap- 
pointed special agent, life and accident 
departments, Chicago branch office. 

Armond E, Shevenell of Lynn, Mass., 
appointed special agent, life and _ accident 
departments, Hartford branch office. 





Alphonse O. Pessou, former general 
agent of the Union Central Life at New 
Orleans, has been convicted of forgery in 
the second trial. On the first case the jury 
was ually divided. President Jesse R 
Clark, Traveling Auditor Tucker Carring- 
ton, General Auditor Haynes and 
five agents of the company were the prin- 
cipal witnesses for the prosecution. 





The | 
The | 


The state leaders | 














Carry a Strong Anchor— 





The 1913 record of the Anchor Life re- 
veals that it has policies that sell. 


In these days of stress and change it 
pays an agent to get firmly attached 
to a permanent company. 


Watch Your Anchor!! 














The Anchor Life Insurance Company 
Indianapolis, Indiana 














THE KIND OF CONTRACTS 


That Made the Old General Agents Rich | 


Do you want to better your condition in the Life Insurance 
Business? One of the oldest Life Insurance Companies in 
this country (not doing business in New York), wishes to 
contract with live General Agents in the following states: 


Arkansas, Colorado, Indiana, Iowa, Illinois, Kansas, 
Michigan, Minnesota, Missouri, Nebraska, Ohio and Oklahoma 


Liberal contracts to the right men. Address 127=Q, 
care THE WESTERN UNDERWRITER. 


CAN YOU TIE MEN TO YOU? 


Are you able to secure good men as agents and then hold them, with 
the result that business will be produced? 

If so, we have a splendid —s for you in Indiana. 

We can use good men of CHARACTER, ABILITY and HUSTLE. 


Get in touch with us at once 


Central States Life Insurance Company 


Old Line Company Crawfordsville, Ind. Capital, $100,008 
EDWIN M. BROWN, Vice-President and Manager i 


STATE MUTUAL 


LIFE INSURANCE COMPANY | | 
Rome, Georégia 








some excellent territory in Geo 


Offers to good producers ia, Alabama, 
Arkansas and Florida, where the pp og is well oad taveesbly 


known and where your success will measured by your work. | E 


If interested, take the matter up with 
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ASSOCIATION ACTIVITIES 


OBSERVATIONS FROM COFFIN 





Vice-President of State Life Addresses 
the Cleveland Agents, Commenting 
on Federal Supervision 


~ 


Charles F. Coffin, vice-president and 
general counsel of the State Life of 
Indianapolis, made a very instructive 
address at the regular meeting of the 
Cleveland Association of Life Under- 
writers last Friday evening. The ad- 
dress followed a dinner which was at- 
tended by a large number of members. 
A. D. Hatfield of the Penn Mutual Life 
occupied the chair during the evening. 

Mr. Coffin took as his subject, “Ob- 
servations By the Way,” and the par- 
ticular phases of the subject which he 
discussed were federal supervision and 
the relation between the field man and 
the home office. The latter, he said, is 
a difficult and delicate subject to dis- 
cuss, and while he would like to talk 
of the agents’ daily program and habits 
of work, he would choose his words 
carefully. 

Believes in Program Work 

The speaker is a believer in program 
work or in planning the work carefully 
and adhering to the plans. He gave 
full credit to the agents for the most 
important part they play in the busi- 
ness. If there were no agents, he said, 
there would be no companies. On the 
other hand, if there were no companies, 
there would be no agents. 

As to national supervision, Mr. Cof- 
fin said it would be very difficult to ob- 
tain. He spoke of the many benefits 
that might be derived from national 
supervision, but said that all compa- 
nies are operating under state charters, 
whose requirements must be recog- 
nized, and he would regret to see any- 
thing like double supervision. 

Difficult to Bring About 

Because of the fact that an amend- 
ment to the constitution would be re- 
quired before there could be national 
supervision, the speaker said that it 
would be difficult to bring such a move 
about, especially for this one line of 
business. If there was a general de- 
mand, it would be easier to accomplish. 
In concluding, he said he would urge 
every agent to give such time and 
thought as he coyld do the betterment 
of state supervision. 

The following were elected to mem- 
bership: Howard B. Somers, North- 
western National, Elyria; Ralph G. 
King, Prudential, city; A. Gould White, 
Northwestern, city; David King Paige, 
Mutual Life, Akron. 

* 


Folk Speaks.at Knoxville 

Reau E. Folk, former insurance com: 
missioner of Tennessee, and now gen- 
eral agent for the Equitable Life at 
Nashville, addressed the Knoxville, 
Tenn., Life Underwriters’ Association 
March 28 on the subject of taxation. 
The meeting generally was given over 
to a discussion of the proposition and 
of the possibility of securing favorable 
legislation on the subject. The meet- 
ing was held at the Cumberland Club 
at Knoxville, the address of Mr. Folk 
following a luncheon. 





* * e 
Philadelphia Annual Meeting 

The Life Underwriters’ Association 
of Philadelphia held its annual dinne1 
at the Adelphia hotel last week. An 
informal explanation was made by 
Eugene O. Mosier, vice-president of 
the association, of the general educa- 
tional campaign agreed upon by life 
companies throughout the country. A 
nation-wide publicity and educational 
campaign was proclaimed by Mr. 
Mosier as one of the best advertising 
ideas hit upon in years for the life 
business. Other speeches were made 

by prominent members. 


Montana Life Men Meet 
The Montana Life Underwriters met 
recently at Missoula and elected the 





following officers: I. M. Robertson, 
president; W. I. Frasee, vice-president; 
ah Hoover, secretary; executive 
committee, ; Harriott, John 
Pierce. Guthbert Peat, W. I. Frazer 
and H. K. Rouzer. | 


Association Notes 
The South Dakota Life Underwriters’ 
Association held its regular monthly 
meeting at the Carpenter hotel Saturday 
night at Sioux Falls. 
Ernest J. Clark, president of the Na- 
tional association, recently addressed the 


,Life Underwriters’ Association of Lynch- 


burg, Va. 

At the March meeting of the Utah as- 
sociation at Salt Lake City the ques- 
tion, “When Should Competition Cease?” 
was the subject for discussion. 


LONE STAR LIFE WILL QUIT 








Dallas, Texas, Company Transfers Its 
Business to the Great Southern 
Life of Houston 





The Lone Star Life of Dallas, Tex., 
has voted to liquidate and has sold its 
business to the Great Southern Life of 
Houston, transferring about $2,000,000 
of insurance. The Lone Star had 
$100,000 capital and a year ago its net 
surplus was less than $2,000. It be- 
gan writing business Jan. 1, 1911. It 
started with $50,000 net surplus. E. H. 
R. Green, the vice-president, is a son of 
the well known woman of wealth of 
New York, Hetty Green. C. A. Good- 
ale, the secretary, was formerly with 
the Missouri State Life, and later secre- 
tary of the Security Life of Chicago. 

C. A. Goodale has resigned as vice- 
president and general manager of the 
Lone Star Life of Dallas to become 
manager of the Cherokee Life. He 
will be associated with Western 
Agency Director F. C. Randolfo of 
San Antonio. Mr. Goodale has been 
secretary of the Missouri State Life, 
president of the Michigan State Life 
and secretary of the Security Life of 
Chicago. 





GIVE CONFERENCE PROGRAM 





Interesting Day’s Events Arranged 
for the Symposium at the Uni- 
versity of Illinois Friday 





The program of the conference at 
the University of Illinois on the oc- 
casion of the presentation of the por- 
trait of the late A. W. Kimball, of Chi- 
cago, general agent of the Northwest 
ern Mutual, April 3, is: 


Conference: Life Insurance and Social 
Welfare—Dean David Kinley, director of 
courses in business administration, presid- 


ing. 
9:30 A. M., Room 100 Commerce Building 

1. Life Insurance: A Great Social Serv- 
ice Institution—Courtenay Barber, general 
agent, Equitable Life of New York, Chi- 
cago. 

2. Proper Educational Training for 
Work in Life Insurance Companies—TIsaac 
Miller Hamilton, president Federal -Life, 
Chicago. 

Discussion. 

Conference: Life Insurance and the 
State—Dean Kinley, presiding. 

2:30 P. M., Room 100 Commerce Building 

1. State Insurance—Rufus M. Potts, in- 
surance superintendent, Springfield, Ill. 

2. State Regulation of Life Insurance— 
Dr. William F. Gephart, professor of eco- 
nomics, Washington University, St. Louis. 

Discussion. 

3. Presentation of the portrait of the 
late Alonzo Weston Kimball. Painted by 
his son, Alonzo Kimball, and presented 
by Mrs. Alonzo Weston Kimball—H. F. 
Norris, superintendent of agencies, North- 
western Mutual Life. Acceptance on the 
part of the Univefsity by President Ed- 
mund J. James. 





Iowa Restores National License 


State Auditor Bleakley of Iowa is 
notifying the state insurance depart- 
ments of other states in which the Na- 
tional Life Association of Des Moines 
has been writing insurance, that the 
company has reorganized and that he 
has restored its license. Following the 
bringing of sensational charges against 
Henry Pyle, the resigned president, de- 
partments in many of the twenty-six 
states which the National had entered, 
refused to renew its license. The re- 
storing of the license by the state of 
Iowa and the fact that the concern is 
now in competent hands are expected 
to work together to retore the Na- 
tional to favor in other states. 





INCORPORATED AS A STOCK COMPANY BY THE STATE OF ILLINOIS 
Capital Stock 8326,000 





Home Office Building, Cass and Ohio Streets 
CHICAGO, U. S. A. 





We have some excellent territory open in Chicago and Illinois 
All forms of non-participating life policies issued 





A GENERAL AGENCY 


is open in the STATE OF ILLINOIS 


For one of the best Old Line Companies in America 
Address 98-Y, care The Western Underwriter 








No long sermon 
is needed 


More than two million of 





business day. 


to prove the salability of our Policies. 


force—hundreds more written every 


INSURANCE 
OF BOSTON MASSACHUSETTS 
J. C. CAMPBELL 


State Avent for Ohio and West Virgiala 
So. West Cor. and 


them in 











Nothing Exceptional in 
Policies— 

only standard forms at non-par rates. 
Nothing Exceptional in 
Agency Contracts— 


just standard rates of commission. 


No Wonderful Open 


Territory— 
our agents only succeed through hard work. 


None of These Things to Offer 
and Yet—We're Growing. 


e ® 
nsuranceCompany 


Home Office, Madison, Wis. 


Keep this Company in mind 
should you move to Wisconsin 





INSURANCESTOCKS 


LIFE, FIRE AND CASUALTY 


We have Buying and Selling Orders for 
all Marketable Stocks of Insurance 
Companies in the U. S. and Canada. 

Loans Negotiated at Current Rates. 


You May Purchase From Us on the Par- 
tial Payment Plan. 

. Our Insurance Department has Collected 
Valuable Data and will Cheerfully An- 
swer Any Inquiry Relative to Insur- 
ance Companies. 

List Your Buying and Selling Orders With 
Us and Receive the Best Attention. 
Our Market Letter Will Keep You Post- 

It is Free for the Asking. 


DUDLEY A. TYNG & CO. 


29 So. La Salle St. Ground Floor 
CHICAGO 





THE GEM CITY LIFE 


INSURANCE COMPANY, DAYTON, OHIO 
THE YOUNG MAN’S COMPANY 


General Agency Contracts direct with the home office. Exclusive territory. Guaran- 


teed renewals. 
dent and Health Insurance. 


Guaranteed Low Level Premium Life Insurance. 


Unrestricted Acci- 


Ohio, Indiana and Michigan Only 





Address H. R. STAPP, General Manager 


Marquette National Fire Insurance Co. 
$1,000,000.00 Authorized Capital 


Can Use Stock Salesmen Who Can Fumish Good Referenses 


E. W. ZINSER, General Manager, 


SCANDIA LIFE Insurance Company 
30 North La Salle Street, Chicago, Illinois 


The Only Illinois Mutual Legal Reserve Company 


Its Policy Holders are Its Only Stock Holders. 
Total and Permanent Disability Benefit, and is a Leader in Net Cost of Insurance. 





We have some splendid Agency openings in Illinois, lowa, Nebraska, Kansas, 
Minnesota, North and South Dakota, 


For Terms to Producing 


PEOPLES GAS BUILDING ” 
CHICAGO 


Issues all Standard Forms Including 


ichigan, Connecticut and Washington. 


Agents, Address the Home Office, 
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ILLINOIS LIFE DINNER 


———- 


POTTER ON LAWS OF ILLINOIS 





Producers in Chicago Are Guests of 
the Company at the Close of a 
Good Month 





Agents of the Illinois Life, having 
written $655,500 in business in Cook 
county during the month of March, 
were the guests of the company at 
dinner at the Hotel La Salle on Tues- 
day evening. Vice-President R. W. 
Stevens was in charge of the festivi- 
ties and he stated that the company 
would give another dinner at the close 
of April, provided the agents in Cook 
county during April beat their March 
record. 

The company has been making fine 
strides during the first quarter of the 
current year. During March it wrote 
$2,527,000, of which $1,253,500 was writ- 
ten in the state of Illinois. In Janu- 
ary its record was $2,027,000 and in 
February $2,025,000. The record for 
the quarter shows an increase of over 
50 percent above the business written 
during the same quarter of last year, 
In 1912 the company wrote one-fifth of 
the entire year’s business during the 
first three months. If it did the same 
this year the writings for 1914 would 
be in excess of $30,000,000. 

The agencies represented at the din- 
ner were the Majestic, the La Salle 
street and the Dearborn street. In the 
Majestic agency the three leaders were 
Messrs. Dyrenforth, Abrahamson and 
Horwitz. Three leaders in the La Salle 
street agency were Messrs. Snow, 
Cleveland and Todd. 

Potter on Insurance Laws 

The chief speaker at the dinner was 
Fred W. Potter, former insurance sup- 
erintendent and manager of the Asso- 
ciation of Legal Reserve Life Insurance 
Companies of Illinois. His subject was 
“Life Insurance Laws of Illinois.” Mr. 
Potter said he did not consider it con- 
sistent for the representatives of com- 
panies of other states to criticise the 
laws of the state in which they are do- 
ing business. The Illinois laws, he 
Says, are as good as those of any state 
in the country. When a representative 
of an outside company criticises those 
laws he is criticising the people of Illi- 
nois, the general assembly and the in- 
surance department, all of which share 
in the responsibility for the laws be- 
ing as they are. 

Conservative on Taxation 

With no intestion of criticising the 
laws of other states, but only of show- 
ing the good features of those of Tili- 
nois, Mr. Potter pointed out that in 
the matter of taxation Illinois has the 
most conservative laws of any state. 
It places no tax on either the pre- 
miums or the reserves of its own com- 
panies. Its taxation of companies of 
other states is under the retaliatory 
provision. If other states were to 
adopt laws similar to those of Illinois, 
their companies operating in Illinois 
would not be taxed in this state. Mr. 
Potter, therefore, feels outsiders who 
complain of tlhe tax levied by Illinois 
against foreign companies should aim 
their criticism at the home states of 
these companies. 

What Other States Do 

For instance, because New York 
taxes premium incomes 1 percent, the 
Metropolitan Life paid $56,076 as a tax 
in Illinois on its business done in 
1913. Because Pennsylvania taxes out- 
side companies 2 percent on their pre- 
mium income the Penn Mutual had to 
pay $25,112 Illinois taxes on its 1913 
business. Ohio taxes the preimums of 
outside companies in that state 2% per- 
cent, with the result that the Union 
Central had to pay $25,229 taxes in IIli- 
nois on its 1913 business. If other 
states which tax the premium incomes 
of outside companies were to repeal 
stheir laws, their action would auto- 





matically repeal the tax of their com- 
panies by Illinois. 
Valuation of Policies 

The speaker said ‘that it often is 
thrown at representatives of Illinois 
companies that their companies could 
not get into New York. That is true 
because New York has certain methods 
of valuing policies differing from those 
in Illinois. Under the select and ulti- 
mate method of valuation, followed in 
New York, and the full level premium 
reserve, which is required by several 
states of the east, the old policyhold- 
ers pay the new policyholder’ S way in- 
to the company; under the modified 
preliminary term system in use in Illi- 
nois the new policyholder pays his own 
way into the company. The speaker 
held that it is mainly a question of 
where the money shall be gotten to put 
the business on the books. There are 
only three or four states whose valua- 
tion laws are such that Illinois com- 
panies cannot enter them. 

Standard Provisions 

About eight years ago the legislature 
of New York enacted a standard pol- 
icy law and shortly afterwards the 
legislature of Illinois enacted a law pro- 
viding for thirty-four standard provi- 
sions and four or five standard pro- 
hibitions. The New York companies in 
their home state used the standard form 
of policy; in outside states they used 
such forms as they saw fit and soon it 
was found they were giving the people 
of outside states much better policies 
than those that New York state se- 
cured. Accordingly, in about three 
years the legislature repealed the stand- 
ard policy law and enacted a standard 
provisions law that was almost copied 
from that of Illinois. 

Would Make But One Change 

While the New York Jaw had a very 
marked effect in reducing the expense 
of securing business, it has been stated, 
Mr. Potter said, that much more money 
is now being spent for the supervision 
of business in force than before the 
Armstrong law was effective. 

After all is said and done, Illinois, 
according to Mr. Potter, has as conser- 
vative life insurance laws as any state 
in*the union. He said that if the leg- 
islature of the state were to ask him, 
from his experience in administering 
these laws, to rewrite them, the only 
change he would make would be to in- 
sert a provision requiring every stock 
life insurance company at all times to 
keep $100,000 of its capital intact. 

Agency Men Speak 

Following Mr. Potter, the toastmas- 
ter called upon a member of the lead- 
ing producers who were present and, 
taking all in all, they made as clever 
a lot of speeches as one often hears 
from men who are not professional 
after-dinner talkers. 

Lawrence H. Whiting, manager of 
the Majestic agency, presented Mr. 
Stevens with applications for $21,000 of 
business that his men had secured dur- 
ing the day. He said that this agency 
had written within $51,000 of a million 
dollars of business in six months. 

Mr. Whiting succeeded John D. 
Cleveland as manager of the Majestic 
agency six months ago. Mr. Cleveland 
had come to Mr. Stevens and told him 
he was tired of trying to tell other peo- 
ple how to sell insurance; that he be- 
lieved if he spent as much energy tell- 
ing folks why they ought to buy life in- 
surance he could write more business 
than all the men in the agency. His 
paid for business for the month of 
March was $100,000. 

Advice to Younger Agents 

Mr. Cleveland said in his speech 
there is more money in doing the work 
than in telling others how to do it, and 
that is why he made the change. He 
said the Illinois L ife is as good a com- 
pany as there is in the world and it 
pays its men for what they do. If there 
is any man entitled to all he received 
it is the life insurange agent. 

W. T. Purcell, manager of the Dear- 
born Street agency, was introduced 
in a most humorous style and he re- 
sponded after the same fashion; but 





among his numerous funny remarks he 
managed to give the younger agents 
present some mighty good advice. 
One rule he laid down was never to 
put up two propositions to a man at 
once; another was not to have a big 
list of prospects to waste one’s time 
over. 

Harold Dyrenforth pointed out the 
great advantage in having something 
to look up to when one works. He 
says one will not accomplish the most 
when he is working purely for his own 
gain, but he should have a manager 
that he wants to help or a company in 
whose success he is interested. 

“Plying Squadron’s” Methods 

O. H. Gabel, of the Corn Belt agency, 
who is now with a “flying squadron,” 
working a number of Illinois towns, 
was at the dinner and told something 
of the squadron’s methods. These 
eight or nine men go into a town, 
secure from the directories, lists of 
lodge members, lists of high school 
graduates and others a large list of 
names of men that look like good 
prospects. These are all put on cards 
and all available information about 
them is secured. Then they get a local 
banker to check over the list with a 
view to showing which men are re- 
sponsible and able to carry life in- 
surance and, if possible, they get a 
physician to check over the list to 
cut out those that are physically unin- 
surable. The cards are then divided 
among the men and they go after their 
people. Unless they write them on 
the first interview they do not, as a 
rule, go back to see them. The squad- 
ron wrote $51,000 of business in Elgin 
last week and $12,500 on Tuesday of 
this week. 

Brief speeches were made by Joseph 
Horwitz, E. C. Wharf of the Eastern 
Illinois agency, and Julius Abraham- 


son. 
Getting the Money 


K. B. Korrady, assistant agency 
manager, who has charge of the col- 
lections, gave the men a talk on the 
necessity of getting the money. He 
said the company is not seeking for 
applications and examined business, 
but it is after paid-for business. 
Agents, he said, make a great mistake 
in not delivering policies promptly af- 
ters receiving them and collecting on 
them when they are delivered. He 
made another point that persistency 
in the service of one company is of 
the utmost advantage to the agent, 
giving instances of men who are not 
great writers, but by staying with the 
same companies year after year had 
built up for themselves good renewal 
incomes. 





Believed in Clairvoyants 


A most unusual state of affairs has 
been disclosed in a suit in the federal 
court at Pittsburgh, Pa. in which | 
Jesse A. Brierly sued the Standard 
Accident under a _ $10,000 accident 
policy carried by Cornelius Brierly, 
who is alleged to have been killed by a 
train on November 6, 1912. Under in- 
struction of the court the jury brought 
in a verdict for the defendant com- 
pany. 

Cornelius Brierly was a dealer in butter 
and eggs and is said to have had an in- 
come of about $2,000 a year, yet it was 
found soon after his death that he had 
life and accident policies aggregating 
$192,500, on which the annual premiums 
amounted to $3,900. Wtih the exception 
of an old policy for $2,000 in the Pitts- 
burgh Life & Trust all the other insurance 
had been = between August and Octo- 
ber, 1912. It is alleged that Brierly se- 
cured this insurance because a clairvoyant 
had prophesied that he was soon to meet 
death. It is stated that the Equitable Life 
and the Pittsburgh Life & Trust have 
compromised claims under $50,000 and 
$23,000 policies respectively and_ that 
other companies involved are as follows: 
Metropolitan Life, $10,000; Pacific Mutual 
Life, $30,000; Provident Life & Trust, $20,- 
000; United States Fidelity & Guaranty, 
$20,000; Great Eastern ose ry PM $27,500, 
and the Standard Accident, $10, 

The defendant in the suit il that 
Brierly applied for at least $100,000 more 
appease, which he did not succeed in 
getting. 





The Missouri State Life’s mortality 





ratio last year was 56 percent. 


PLENDID OPPORTUNITY 

for two good Life Insurance 
Stock Salesmen to assist in plac- 
ing the balance of our increased 
capital stock. Don’t answer this 
unless you can furnish first-class 
credentials and know a clean, high 
grade proposition when you see it. 


Address 16-V, 
care The Western Underwriter. 





A Penn Mutual Premium, less a Pena Mutual 
Dividend, purchasing a Penn Mutual Policy, 
containing Penn Mutuel Values, makes an In- 
surance Proposition which in the sum of all its 
Benefits, is caoepemet for net low cost and care 
of interest of all members. 


The Penn Mutual 
Life Insurance Company 
of Philadelphia 


On January 1, 1909, rates were reduced 
and values increased to full 3% reserve. 








3 GOOD POLICIES 


1—19 Pay Premium Saving Policy 

2—Whole Life Premium Reduction Policy 

3—Paid-up Addition—20 Pay Life Policy 
as well as all other regular forms 


Central States Life 
ST. LOUIS, MO. 
Capital $300,000 Deposited with State 
1300 Stockholders Swornto Boost 


FRANK P. CRUNDEN 
Presid 


ent 


J. A. McVOY 
ce-Pres. & Gen. Mgr. 











Salesmen Wanted 
FOR ILLINOIS AND INDIANA 





Our Stipulated Premium Life Policies 
GE 40, $15.00 PER $1,000 


Producers who can write $50,000 annual- 
ly can secure General Agency Contract 





MERCHANTS RESERVE 
LIFE INSURANCE CO. 
OTIS BUILDING, CHICAGO, ILL. 














Warm Personal Interest 


That describes the happy relation 
existing between the Pidelity and 
its Field Men, and explains why 
both are forging ahead. Maybe 
you could reach a higher success 
in that atmosphere. Write to— 


The Fidelity Mutual Life 
INSURANCE COMPANY 
Philadelphia, Pa. 

WALTER LE MAR TALBOT, President 


Desirable openings in good territory for the 
right men. 








You have ability as a life 
insurance salesman. You 
can secure and handle men. 


Make the most money out 
of your qualifications. 
Rockford Life Insurance Co. 


ROCKFORD, ILL. 
A. J. Lovejoy, President 


Address F. L. Brown, Agency Manager 
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The following is the method pursued | ters will be occupied until the organi- 


by one of the large eastern life com- 
panies in making its investments, as 
stated by the official in charge of its 
investments: 


When we purchase bonds of railroads, 
municipalities, corporations or public utili- 
ties, we buy them in the open market 
from whatever banking houses may have 
charge of the particular issue and are 
able to sell the bond to us upon the best 
terms, merely requiring that the banking 
house shall be reputable and responsible. 
In other respects there is no preference 
shown for one banking house over an- 
other. 

A small proportion of our mortgage in- 
vestments is taken from applicants who 
come direct to the home office to borrow 
money, and investigation in those cases 
is made by the home office force and pa- 
pers are drawn under supervision of home 
office counsel. 

The great bulk of the mortgage busi- 
ness, however, is taken from responsible 
gentlemen known as financial correspond- 
ents. Mortgages are submitted by them 
and promptly accepted or declined upon 


the information furnished by them. If. 


the loan be accepted, it is taken subject 
to return if disapproved after investiga- 
tion. It is then investigated either by a 
salaried man located near the territory 
or by a salaried man coming from the 
home office. If he reports in favor of the 
security the loan is then approved un- 
conditionally and it becomes part of the 
corporation’s fixed investment. If his re- 
port be unfavorable the loan is returned 
to the financial correspondent and the 
money repaid to our corporation. 

The financial correspondent obtains his 
remuneration by charging a commission 
to the borrower. The interest we collect 
is net to us. This, we believe, is a full, 
though brief, statement of our investment 
methods. 





PLAN OF A TEXAS CONCERN 





Fears Life Companies Will Be Big Losers 
in That State 





A Texas concern states that it rep- 
tesents several foreign mortgage com- 
panies which do a large business 
through it in Texas, that these com- 
panies are middle men to a large ex- 
tent, borrowing money as against 
their uncalled capital and debentures. 
It says: 


They have been fearful for some time 
that the American life companies would 
become competitors in this state, as they 
have in other states, and then reduce the 
rate of interest to a point which would 
make it unprofitable for the mortgage 
business. We partake of this fear also. 
If you come into the state it is possible 
we may see our business largely reduced, 
through no fault of ours, something our 
companies thoroughly appreciate, and 
therefore it seems to us we are justified 
in attempting to obtain an agency for 
some life company. 

At the present time we have about $8,- 
000,000 invested in Texas mortgages on 
realty and cover every corner of the state. 
At present the current rate of interest is 
8 percent. Please note that we will guar- 
antee the position of the company before 
the law in addition to the guarantees 
mentioned in our circular. The guarantee 
is to the effect that all the laws of Texas 
have been complied with, that all the 
mortgages and other documents taken as 
securities are valid and genuine, that the 
abstract has been examined and title 
Passed upon, that the security has been in- 


spected, that the rental value is at least’ 


equal to the interest and fixed charges, 
that no charge will be made for the col- 
lection of princtpal and interest, that 
buildings will be kept properly insured, 





BANK MAKING GOOD PROGRESS 

The Insurance Exchange State Bank 
of Chicago is making good progress 
and will probably be ready to begin 
business in several weeks or two 
months’ time. It has many stock sub- 
scriptions for small amounts. Shares 
with a par value of $100 are sold at 
$125 and while there are some sub- 
Scriptions for one, two, four and five 
Shares the majority are for ten. The 
largest subscription is for 500 and 
there are a number for 100. The sub- 
Scribers are from many lines of busi- 
tess and a number are from bankers 
outside of Chicago, which mean valua- 
ble connections for the bank imme- 
diately. The offices have been moved 
from 508 Insurance Exchange to room 
815 in the same building. These quar- 








zation is completed. 





PEAR KENTUCKY TAX 





Life Companies Discontinue 


Making 
Loans on Farm Mortgages 





Life insurance companies which have 
been lending money in Kentucky on 
farm lands are pulling out of the state 
in this connection on account of the 
possibility of farm mortgages being 
taxed hereafter. The situation is rather 
complicated, but the probability of tax- 
ation is so strong that the leading com- 
panies investing in farm loans have de- 
cided not to take the risk connected 
with possible current and back taxa- 
tion. 

The state considered the enactment 
of a new revenue bill at the recent ses- 
sion of the legislature. ‘Chis bill pro- 
vided for taxing farm mortgages. The 
bill did not pass, but the state admin- 
istration indicated that it was in favor 
of this policy. The court of appeais 
of Kentucky several years ago de- 
cided that as long as there was no 
specific statute providing for their tax- 
ation, farm mortgages would he tax 
free. However, the persorne!l of thie 
court has entirely changed since that 
decision was rendered, and there is no 
assurance that it would not change its 
attitude if the question were raised 
again. 

Conflict of Court Decisions 

On the other hand, the federal courts 
have held that it requires specific ex- 
emption by statute to enable farm lodns 
to escape taxation, so that there is suf- 
ficient conflict of judicial authority to 
suggest a reversal of the former opin- 
ion of the state court. 

Kentucky is facing a deficit of over 
$2,000,000, and the state tax officials 
are leaving no stone unturned in their 
efforts to get hcld of new classes of 
property for purposes of taxation. 
Consequently it is more than remotely 
possible that the officials will attempt 
to have the courts decide that tarm 
mortgages come within the taxable 
classification, especially as the state 
constitution says that all property shall 
be taxed, and at the same rate. The 
life companies which are buying real 
estate Ivins “i Kentucky at present are 
limiting their operations to bonds is- 
sued by title companies, these being 
practically tax-free. 


LOOKS ON SPOKANE FAVORABLY 

The Spokane agency of the Mutual 
Life of New York ranked third in the 
entire country for the amount of new 
business secured last year. “The Mu- 
tual Life looks upon the Spokane 
country as a very favorable field for 
the investment of its funds,” states W. 
H. Shields, who has been with the 
Mutual Life there for many years and 
is now manager of the office. “More 
real estate loans were made in the 
state of Washington last year than in 
any other state except New York.” 
Mr. Shields says the prospects for 1914 
are bright and that he expects the 
Spokane agency to maintain its envi- 
able position on the honor roll of the 
company. 





FINANCIAL NOTES 


The Sun Life of Canada earned 6 per- 
cent interest on its investments in 1913. 


The American Central (Fire) of St. 
Louis has declared a dividend of $2 a 
share. 


The Missouri State Life earned an aver- 
age interest rate of 6.5 percent on invest- 
ment during 1913. 


The average rate of interest earned by 
the Missouri State Life cn mortgage loans 
last year was 7.15 percent. 


The Wisconsin department has now col- 
lected since the beginning of the year 
$1,011,530, which is in excess of the col- 
lections for any year before and exceeds 
the collections of the previous year for 
the same period by $105,639.89. 








The New Monthly Income 
Policy of The Columbia 


Provides an immediate payment at 
the death of the Insured to the 
Beneficiary, ani a payment to her 
at the beginning of each month 
thereafter for 240 months. Thus 
at age 35 of the Insured for an 
annual premium of $41.51 during 
his life, or of $57.78 for 20 years, 
the Beneficiary will receive $100.00 
at the death of the Insured and 
$10.00 a month for 20 years, ora 
total amount of $2,500. The 
monthly payment and payment at 
death may be any multiple of the 


Educational Policy!!! 


(Copyright applied for) 


Anew, original and unique policy 
issued exclusively by the Columbia 
Life, one of the three oldest com- 

ies in Ohio; premium very low. 
ae 1 for $4 













00 of endowment, 

ablein four aA’ nee 
oe at a- 
turi = 21,°$14.4 45. Parent or 
ian can provide against the 

pa ye icy by reason of his 

death before maturity resulting in, 

cessation of premium payments for 
a small additional If the 
age of the child is 2 at 4 and 17 
at maturity, and the parent is 35, 


the additional um for this 
res above with corresponding guarantee of as above is $3.63 
increase of the premiums, annually. 














Special Mortgage Protection Policy 
by this Company address 


Insurance Company 
DR.FELIX G. CROSS, President 
F.B. Reins, Supt. of Agents 

Ohio, Kentucky, Indiana and Georgia 


For information regarding the 
and other policies issued 


The Columbia Life 


CINCINNATI, OHIO 
Good opening for distriet managers in 
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We want—and have splendid openings for—life aoa 
agents who have vim, push, determination, ability, ambition. 
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We will provide a way for your progress that harmonizes 
_absolutely with your ability to succeed. 
LIBERAL LIFE policies are easy to write. They meet the 
HUMAN NEEDS of Americans. We solicit your co-operation. 
Let us explain LIBERAL LIFE now. 
We shall be pleased to give you all the facts upon receipt 
of your inquiry. 
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Liberal Life Assurance Company 
of Indiana 
W.H. HINTON, Sec. & Actuary ARTHUR H. JONES, Pres.& General Counsel 
Anderson, Indiana 
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INSURANCE STOCKS 
BOUGHT, SOLD AND EXCHANGED 


GET OUR PRICES BEFORE BUYING 
OR SELLING ANY LIFE, FIRE, CAS- 
UALTY AND MISCELLANEOUS STOCK 


LOANS NEGOTIATED ON INSURANCE STOCKS 
Write to ANDREWS & COMPANY 


INVESTMENT BANKERS 
108 So. La Salle Street 











CHICAGO, ILL. 





INSURANCE STOCK DEPARTMENT 

















Ohio Non-Taxable Bonds 


For Insurance Companies who 
qualify to do business in OHIO. 


Write us for particulars and offerings. 
BOND DEPARTMENT J. R. EDWARDS, Manager 


Fifth-Third National Bank 


CINCINNATI, OHIO 
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Editorial Comment 





DEATH OF PRESIDENT SCOTT 

Tue death of Epcar S. Scort, presi- 
dent of the FranKLin Lirt, is a distinct 
loss to the Illinois life companies and 
those of the west. Mr. Scorr was not 
a man who forced himself to the front 
in life insurance councils, and yet he 
took high rank among the presidents 
in the west, due to his dignity, sound 
principles and competent leadership. 
Having spent most of his life in the 
banking business, Mr. Scort’s time as 
head of the FRANKLIN was largely 
taken with discharging the duties of the 
financial end of the company. 

The FRANKLIN is the .largest finan- 
cial institution in the capital city of 
Illinois and in its progress President 
Scorr took a great pride. He had im- 
mediate charge of the new home office 
building of the company, which was oc- 
cupied last August. 

Mr. Scort was a director in the San- 
GAMON Loan & Trust ComMpaANy and a 
director and vice-president of the IL.I- 
Nois NATIONAL BANK, both of Spring- 
field. Mr. Scott, Vice-President Grorce 
B. StappeN and Secretary Henry’ ABELS 
of the FRANKLIN had been associated 
with the company since it was reorgan- 
ized, and prior to that they were close 
personal friends. These three men have 
labored together in the upbuilding of 
the FRANKLIN, and have been asso- 
ciated in other enterprises so intimately 
that their friends have often com- 
mented on their companionship. Mr. 
Scorr had the confidence and respect 
of the officers of other companies as 
well as the citizens of his community. 





COMPARISONS AS EDUCATORS 


One of the rules of logic is that if the 
premise is wrong all deductions therefrom 
are wrong. All life insurance companies 
work on a different premise and so all 
comparisons are wrong. 

Such a stand is taken by the superin- 
tendent of agents of one of the best com- 
panies. He need not fear comparisons, 
for his company can show up in nearly 
ali respects with almost any other com- 
pany. He can point out compensating 
advantages which his company has for 
any advantage which any other company 
may have. 

Yet this same superintendent of agents 
makes many comparisons. He realizes 
that by furnishing them to agents he can 
make them come to a realization of un- 
fairness of comparisons. He knows that 
until there is enlightenment in the agency 
ranks unenlightened methods of salesman- 
ship will be employed. 





POLICY ILLUSTRATIONS 


One of the companies in commenting 
on the subject of “policy illustrations,” 
calls attention to the fact that this is 
a practice of long standing, whereby 
agents prepare for the prospect a 
schedule, showing the various values 
and options, as well as the net cost. 
In years past this method was used 
considerably more than it is now. The 
opposition of some of the state de- 
partments to estimates and also be- 
cause of the passing of the deferred 
dividend insurance, have resulted in the 
plan not being used as freely as it has 
been in the past. 

The company in question believes 
that where an illustration is presented 





and left with the prospect, unless he is 
familiar with such matters, he will not 
understand it unless it has been gone 
over carefully with him by the agent. 
The company further asserts that an 
illustration left with a prospect leaves 
a weapon that a competitor can use. 

rival agent can puncture the most 
attractive illustration. 

Another point made in the argument 
is that an illustration gives the pros- 
pect a very good chance to delay, as 
he can state that he has not had an 
opportunity to go over the figures care- 
fully. This leaves the agent in a posi- 
tion where it is almost impossible for 
him to hasten matters. 

This company reaches the conclusion 
that the illustration blank in selling in- 
surance is more often a hindrance than 
a help. 

It is also declared that the illustra- 
tion blank brings out very prominently 





the prospect may have a clear and vital 
picture of his family when he is gone. 
We endeavor to throw off fear. It is 
a nightmare to us, but the diplomatic 
life insurance salesmen will keep it be- 
fore the mind’s eye of the man he is 
canvassing. When he has the pros- 
pect where he desires him, he is just 
as ready to banish fear by showing him 
the protection that life insurance af- 
fords, 








OLD POLICYHOLDERS 


Many life insurance men regard as 
their best asset their list of policyhold- 
ers. If these are carefully cultivated 
and the life man has rendered them all 
a service and enjoys their confidence, 
he is able to write them for more in- 
surance and they will take pleasure in 
speaking a good word in his behalf, and 
giving him names of prospects. 

Frequently an agent will write a 
young man for $1,000 just after he has 
entered business. Later on if the pol- 
icyholder has been successful, he will 
want to take out more insurance and 




















Line Company. 


contracts with Home 


directorally. 
JOHN T. BAXTER 








CLADE a 
NORTHWESTERN NATIONAL 
LIFE INSURANCE COMPANY 


Minneapolis, Minnesota 


DISTINCTIVELY Westen Mutual Old 


Has openings for live general agents, under direct 
Office—Guaranteed Renewals 
—in South Dakota, North Dakota and Montana. 


Policy contracts are liberal and up-to-date. 


Real producers can build up a business on a perma- 
nent basis and will be given an unlimited opportunity 
end the strongest backing and co-operation possible. 


Paid to policyholders and beneficiaries since organi- 
zation, over $16,000,000.00. Has $30,000,000.00 insur- 


ance in force and increasing. 


Exceptionally strong financially, officially and 








E. W. HILLWEG 
Agency Director 








President 


_——_ nr $. 








l 
the nonforfeiture values, and the agent | the amount is increased probably to 
dwells on these very forcefully. The | 


policyholder, therefore, has presented 


to him the opportunity of borrowing or | 
lapsing his policy when he is pinched | 


financially and the object of his pro- 
tection is defeated. 
The illustration blank perhaps ren- 


ders a certain service that can be used | 


by the agent at first hand when he is 
in direct contact with the prospect and 
can explain the various features. The 
illustration blank itself is often de- 
manded by some of the prospects, but 
there is nothing in it that is very com- 
pelling, and it lacks the persuasive 
power of the agent. 








IMAGINATION 


THE life salesman who has the faculty 
of a live and constructive imagination 
is able to pen a picture of conditions 
in a way that shows the prospect just 
what may confront him in event of 
death. This should not be done in a 
crude and harrowing way, but in a re- 
fined manner that will make a powerful 
appeal to the mind. We all are moved 
by fear. It is up to the agent to use 
this characteristic of human nature in 
his canvass by tactful processes so that 





$5,000. Subsequently he finds that he 
needs $10,000, and so on. It often hap- 
pens that this same man in later years, 
if he feels the agent has been square 
with him, wants his sons to take out 
life insurance, and perhaps other rela- 
tives. In this way every prospect 
should become a big ball of snow, so 
to speak, that becomes larger and 
larger as it is moved about. 

Some men take out additional life 
insurance with other agents because 


| the first agent has neglected to culti- 


vate them and overlooked them. When 
an agent sells a policy of life insurance 
he should not feel that the transaction 
ends his relationship with the policy- 
holder. He should feel that it is just 
begun. The agent should be at hand 
at all times to give him every possible 
help and advice that he can along in- 
surance lines. He should be at hand 
when additional insurance is required. 





UNANSWERABLE questions are common, 
but the biggest one of all is, “When will 
death come?” Life insurance comes near- 
est to a solution, offering the surest pro- 





tection to those who are left. 


.policy for $2,000. 


Personal Glimpses of 


Life Underwriters 


C. P. Williams, one of the general 
agents of the Equitable of New York 
in Chicago, narrowly escaped a very 
serious accident the other day while 
passing on the sidewalk in front of the 
Masonic Temple. A jar of liquid fell 
down from a window, and aside from a 
slight injury to his head, he escaped. 
The shock kept Mr. Williams from 
putting on full steam for a few days, 
but he is now out on the firing line. 


The Western Union Life of Spo- 
kane this week was able to give one, 
of the very best examples of the value 
-of life insurance. E. R. Van Lueven, 
an agent of the Western Union, went 
to a hospital in Wenatchee and handed 
a check for $2,000 to Mrs. Ida Ann 
Gilstrap, who lay ill in the hospital 
with a new born babe by her side. 
Mrs. Gilstrap’s husband had died 
three days before. About two months 
ago Van Leuven met Gilstrap on the 
street and persuaded him to take out a 
Eleven days after 
the delivery of the policy Gilstrap 
was taken ill with typhoid fever and 
died while his wife and baby were in 
the hospital. This policy is all that 
stands between this little family and 
poverty. A note given by Gilstrap 
for the first premium had not become 
due when he died. 


H. L. Preston, publisher of the Un- 
derwriters Review of Des Moines, has 
suffered a collapse and was placed in 
charge of two guardians upon petition 
of his son, Perry. One man was 
named guardian for his business and 
the other guardian of his health. Mr. 
Preston has been acting queerly for 
some weeks. 

Governor Glynn of New York an- 
nounces that Judge Frank Hasbrouck 
of Poughkeepsie will be named as 
superintendent of insurance to succeed 
W. T. Emmet. Mr. Emmet will be one 
of the commissioners under the work- 
men’s compensation law. 

Judge Hasbrouck is the county judge of 
Dutchess county, New York. He was 
elected for a six years’ term in 1908, but 
failed of reelection this fall. He was born 
in Poughkeepsie Jan. 4, 1852, and is of 
Dutch descent. He was educated at Har- 
vard and was graduated with the class of 
1872 with the degree of A. B., cum laude. 
He engaged in the general practice of law 
and in 1887 was made city treasurer at 
Poughkeepsie. This service was followed 
in 1895 with appointment as postmaster at 
Poughkeepsie, in which capacity he served 
four years. He was corporation counsel 
at Poughkeepsie for the year 1907, and 
that year was elected county judge of 
Dutchess county for six years. He is a 
member of the Dutch Reformed church 
and is an enthusiastic member of the 
Holland Society of New York, of which 
he has_ been vice-president and presi- 
dent and is now on the board of trustees. 
He is prominent in many clubs. He has 
not had any experience in insurance af- 
fairs, but is characterized as a broad- 
minded man of strong judicial powers, 
which should be of great assistance to 
him in his management of the affairs of 
the New York insurance department. 


Dr. William J. Stapleton, medical 
director of the Northern of Detroit, 
is away on a visit to Panama and dur- 
ing his absence Dr. W. G. Hutchinson, 
of the Michigan Mutual, is acting as 
medical director for both companies. 
The Northern is going along at its 
usually rapid gait and expects to write 
a million of new business in the up- 
per peninsula alone this year. 


The recent announcement that Colonel 
J. H. O’Reilly had connected with the 
Kansas City Life in the capacity of 
special agent, met with some surprise 
in insurance circles, inasmuch as 
Colonel O’Reilly has been on the home 
office rather than the agency side of 
the fence for several years past. His 
new connection brings back into the 
field one of the old time producers and 
an actual force in insurance .salesman- 
ship. He will work in Missouri, with 
headquarters at St. Joseph, where for 
about a year past he has been engaged 
in the organization of the St. Joseph 
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NEWS ABOUT LIFE POLICIES 


INTER-SOUTHERN’S NEW FORM 


Louisville a Has Put Out an 
Attractive mtinuous Monthly 
Life Insurance Policy 

















The Inter-Southern Life of Louis- 
ville has just issued its new contin- 
uous monthly income policy on the 
ordinary life and twenty-payment life 
plans, payments being made for twen- 
ty years, certain and continuing there- 
after to the regular beneficiary for 
life. The policies are written only in 


. multiples of $5 per month, the small- 


est amount written being for $10 per 
month and the largest $100 per month. 
If the beneficiary should die after the 
insured but before receiving income 
payments for the twenty years certain, 
then any.such unpaid income pay- 
ments will be commuted at the rate 
of 3 percent per annum compound in- 


terest. If the policy lapses and paid- | 


up insurance is taken the paid-up in- 
surance is payable in one sum and not 
in monthly income payments. 
Following are some sample rates, 
the age of the assured being given 


first, followed by that of the benefi- | 


Clary: 25-20, $36.98; 30-25, $40.52; 35-30, 





$45.31; 40-35, $51.81; 45-40, $60.75; 50- | 


45, $73.19. This is for the ordinary 
life, $10 per month for 20 years cer- 
tain and to continue during lifetime 
of beneficiary. Twenty-payment life: 


2£-20, $54.19; 30-25, $57.67; 35-30, $62.- | 


12; 40-35, $67.95; 45-40, $75.71; 50-45, 
$86.33. 


MISSOURI STATE DIVIDENDS 


The 1914 dividend schedule of the | 


Missouri State Life is shown below: 


Ordinary po 

r————— Issues of ————_, 

Age Prem. 1913 1912 1911 1910 1909 
20 .... 19.18 8.19 8.30 3.42 3.58 3.66 
21 10.59 3.25 3.36 38.48 3.60 3.72 
ve 20.02 3.31 3.42 3.55 3.67 3.80 
23 20.47 3.38 3.49 3.62 3.75 3.88 
24 20.95 3.438 3.56 3.69 3.82 3.97 
25 21.44 3.50 38.63 3.76 3.90 4.05 
26 21.97 3.57 3.71 3.85 4.00 4.15 
27 22.52 3.64 3.78 3.93 4.09 4.24 
28 23.09 3.72 3.87 4.03 4.18 4.84 
29 23.71 3.80 3.96 4.12 4.29 4.46 
30 24.33 3.88 4.05 4.21 4.39 4.57 
31 25.01 3.97 4.14 4.32 4.50 4.68 
32 25.71 4.08 4.25 4.438 4.62 4.82 
33 26.45 4.17 4.385 4.54 4.74 4.95 
34 27.23 4.28 4.47 4.68 4.88 5.09 
5 28.06 4.39 4.60 4.81 5.02 6.24 

36 28.94 4.51 4.72 4.94 5.17 5.89 
37 29.85 4.63 4.86 5.09 5.32 5.56 
38 30.83 4.78 5.00 5.25 5.49 5.74 
39 31.85 4.92 5.16 5.41 5.66 5.92 
40 32.94 5.07 5.32 5.58 5.85 6.13 
41 34.10 5.24 5.50 5.77 6.05 6.35 
42 35.32 5.42 5.69 5.97 6.27 6.57 
3 36.63 5.60 5.89 6.19 6.50 6.82 

44 38.01 5.80 6.10 6.42 6.75 7.08 
45 39.49 6.02 6.34 6.67 7.01 7.36 
46 41.05 6.26 6.59 6.94 7.29 17.67 
47 42.71 6.50 6.86 7.22 7.60 7.92 
48 44.50 6.77 7.15 7.53 7.86 8.19 
49 46.39 7.07 7.47 7.80 8.14 8.48 
50 48.40 7.39 17.73 8.07 8.43 8.79 
51 50.54 7.65 8.01 8.36 8.73 9.09 
52 52.81 7.95 8.32 8.69 9.07 9.44 
53 55.25 8.26 8.64 9.02 9.40 9.79 
54 57.85 8.58 8.89 9.87 9.77 10.16 
a5 60.61 8.93 9.34 9.74 10.15 10.55 
6 63.57 9.31 9.73 10.14 10.55 10.97 
57 66.72 9.71 10.13 10.56 10.98 11.39 
58 70.09 10.12 10.55 10.99 11.41 11.83 
9 73.70 10.56 11.01 11.44 11.87 12.29 
60 77.56 11.03 11.48 11.83 12.36 12.78 

20-Pay Life 

20 29.35 4.04 4.28 4.53 4.79 5.06 
+ 29.81 4.11 4.86 4.61 4.88 5.15 
22 30.26 4.18 4.43 4.69 4.95 5.23 
23 30.76 4.25 4.50 4.77 5.04 5.33 
24 31.27 4.31 4.57 4.84 6.12 65.41 
25 31.78 4.39 4.65 4.93 5.22 5.51 
<6 .... 32.32 4.46 4.73 5.01 5.381 5.61 
si +++. 32.89 4.54 4.82 5.11 5.40 5.71 
38 -++. 83.48 4.68 4.91 5.21 5.51 5.83 
“9 .... 34.08 4.71 5.01 5.81 5.62 5.95 
30) 34.72 4.80 5.10 5.41 5.74 6.05 
31 35.37 4.90 5.21 5.52 5.85 6.18 
32 36.06 5.00 5.81 6.63 5.96 6.30 
° 36.76 5.11 5.42 5.75 6.10 6.45 
rs 37.50 5.22 5.54 5.89 6.24 6.59 
39 38.28 5.33 5.67 6.02 6.37 6.74 
36 39.09 5.46 5.80 6.16 6.53 6.90 








-———_ Issues of 
191 


Age Prem. 1913 2 1911 1910 1909 
37 .... 39.938 5.69 5.95 6.31 6.69 17.07 
38 40.83 5.74 6.09 6.46 .6.84 7.24 
39 41.75 5.88 6.24 6.63 7.02 7.43 
40 42.72 6.04 6.41 6.81 17.22. 7.63 
41 43.75 6.21 6.60 6.99 7.41 7.83 
42 44.82 6.39 6.78 7.19 7.62 8.06 
43 45.97 6.57 6.98 7.40 7.85 8.30 
44 47.18 6.78 7.20 7.64 8.08 8.55 
45 48.44 7.00 7.43 7.88 8.35 8.82 
46 49.80 7.24 7.68 8.15 8.62 9.12 
47 51.22 7.48 7.94. 8.43 8.92 9.36 
48 52.75 7.75 8.23 8.72 9.17 9.62 
49 54.36 8.05 8.54 8.98 9.45 9.89 
50 56.08 8.38 8.82 9.27 9.72 10.19 
51 57.92 8.64 9.09 9 10.01 10.48 
52 59.87 8.93 9.39 9.86 10.33 10.81 
53 61.95 9.25 9.71 10.19 10.66 11.17 
54 64.19 9.57 10.05 10.53 11.02 11.50 
55 66.58 9.93 10.41 10.90 11.39 11.88 
56 69.15 10.30 10.79 11.28 11.77 12.27 
57 71.90 10.71 11.20 11.70 12.18 12.68 
58 74.85 11.14 11.64 12.13 12.63 13.12 
59 78.04 11.68 12.08 12.58 12.07 13.55 
60 81.47 12.06 12.57 13.06 13.55 14.03 


20-Year Endowment 
—— poenes of ————— 


Age Prem. 1913 1912 1911 1910 1909 
20 . 49.91 5.64 6.13 6.66 7.19 7.75 
21 50.00 5.66 6.17 6.69 7.23 7.79 | 
22 50.11 6.71 6.21 6.73 7.27 7.82 
23 50.22 5.74 6.24 6.76 7.30 7.86 
24 50.34 5.78 6.28 6.80 7.34 7.91 
25 50.47 5.82 6.32 6.85 7.39 7.94 
26 50.60 5.87 6.38 6.90 7.44 8.00 
27 50.74 5.92 6.42 6.94 7.48 8.04 
28 50.90 5.96 6.47 7.00 7.53 8.10 
29 | 61.06 6.02 6.53 7.05 7.59 8.15 
30 . 51.25 6.08 6.58 7.10 7.65 8.20 
31 51.44 6.14 6.65 7.18 7.71 8.27 
32 51.65 6.21 6.71 7.24 7.78 8.36 
33 51.88 6.27 6.78 7.31 7.85 8.42 
34 52.13 6.35 6.86 7.39 7.93 8.49 
35 52.41 6.42 6.93 7.46 8.01 8.58 
36 52.70 6.52 7.03 7.56 8.11 8.68 
37 53.02 6.60 7.13 7.66 8.21 8.77 
38 53.40 6.70 7.21 7.75 8.31 8.88 
39 53.79 6.82 7.33 7.87 8.42 9.00 
40 54.23 6.93 7.45 7.99 8.54 9.12 
41 54.72 7.05 7.57 8.11 8.68 9.25 
42 55.25 7.19 7.71 8.26 8.83 9.41 
43 55.85 7.33 7.86 8.41 8.98 9.57 
44 56.51 7.49 8.03 8.58 9.15 9.74 
45 57.24 7.68 8.21 8.78 9.86 9.95 
46 58.05 7.86 8.41 8.98 9.57 10.17 
47 58.93 8.07 8.64 9.21 9.80 10.35 
48 59.95 8.30 8.87 9.45 9.99 10.55 
49 | 61.04 8.56 9.16 9.66 10.19 10.75 
50 62.24 8.84 9.35 9.88 10.42 10.97 
51 63.57 9.07 9.59 10.12 10.67 11.21 
52 65.04 9.33 9.85 10.39 10.92 11.47 
53 66.66 9.60 10.12 10.66 11.20 11.75 
54 68.45 9.91 10.43 10.97 11.50 12.05 
55 70.40 10.23 10.75 11.29 11.82 12.37 
56 72.55 10.57 11.10 11.63 12.16 12.71 
57 74.90 10.94 11.48 12.01 12.54 13.07 
58 77.48 11.23 11.76 12.29 12.83 13.37 
59 80.31 11.76 12.29 12.81 13.33 13.86 
60 83.41 12.20 12.73 13.26 18.77 14.28 





SUN LIFE 1914 DIVIDENDS 


The 1914 dividends of the Sun Life 
of Canada is shown in the following 
table. Hereafter the company will pay 


|a first year dividend, contingent on 


the payment of the second annual pre- 
mium, and the next scale will of course 
differ from the present. 


oO Life 
Age Prem.-—Issues of—Prem. -—Issues of—, 


1912 1911 
25 21.26 4.65 4.80 21.30 4.95 65. 
35 27.90 5.65 5.80 27.95 6.05 6. 
45 38.90 7.15 7.40 38.85 7.60 7 
55 «4657.95 9.60 9.95 58.10 10.45 10. 


20-Pay Life 


Age Prem.-—Issues of—\Prem. —Issues of— 
1912 1911 1909 

25 30.70 5.50 5.75 30.00 5.65 65.80 
35 37.385 6.25 6.55 36.95 6.60 6.90 
45 47.20 7.20 7.60 46.95 7.80 8.20 
55 «663.40 8.80 9.25 63.65 9.85 10.30 


20-Year Endowment 
Age fe -eY r~Issues of—, 


11 1910 1909 
25 49.15 7.05 7.55 48.50 7.65 8.15 
35 61.00 7.25 7.70 50.55 7.95 8.45 
45 55.55 7.65 8.15 55.05 8.35 8.85 
55 66.90 8.80 9.30 66.40 9.50 10.05 





Changes Policy Conditions 


The Travelers has made some im- 
portant changes in the conditions of its 
guaranteed endowment addition policy. 
The paid-up value of the policy is 
greater than the face of the policy after 
the fourteenth or fifteenth year and 
where the insured elected the paid-up 
policy satisfactory evidence of good 
health has been required in the past. 
This is no longer required and where 
at the older eges the cash value is 








United States Annuity and 


Life Insurance Company 


Chicago, Illinois 


Provides assistance for individual solicitors, District and State Managers 
in building up a profitable connection. 


Now is a favorable time to secure a direct contract. Liberal policies, 
large dividends, good commissions, first and renewal. 


Write 
William T. Smith, Secretary 


‘| Home Office - - - - - - McCormick Building 














The Peoria Life Insurance Company 
PEORIA, - - - - - - ILLINOIS 





Invests all its funds in Farm Mortgages A Farm Mortgage behind every policy 

















Special propositions to agents 


The Peoria Life Insurance Company 
PEORIA, - - - - - - $45 OI1S 

















International Life 


The Big Life Company of TODAY 
with Methods of TOMORROW 


Write us about our T. O. Policies. 
If you are not selling them we are both losing money. 


International Life of St. Louis, Mo. 
MASSEY WILSON, President 
J. L. BABLER, Vice-Pres. and Gen’l Mgr. of Agencies 





“Cheerful Yesterdays—Confident Tomorrows” 


| Our Field force is “Cheerful” over the yesterdays of 1913—both issues and deliverie 
| were larger than in the phenomenal year 1912. Our Field force is “‘Confident” in respec 
| to the “Tomorrows” in 1914. Already they have made a fine start, and they face the 
| future fearlessly, filled with faith in their country, with pride in their business, and with 
| devotion to their Company. er 

Occasionally we have an agency opening for a delivering producer. 


JOSEPH C. BEHAN, Superintendent of Agencies 


Massachusetts Mutual Life Insurance Co. 


SPRINGFIELD, MASSACHUSETTS 
INCORPORATED 1851 





| 
| 


Admitted Assets.................-. $1,049,976 
ee $264,140 
Insurance in Force...... > ceed $13,254,199 
Gain in 1913 ......... .$2,979,074 
Surplus to Policyholders........... $297 ,266.95 


Lapsed and not taken policies in 1913 were only 84% of 
the total business in force. 


Policies that are easily sold and stay “put’’ are most 
profitable for the agent. 


OHIO ONLY 
B. F. REINMUND, Secretary 





DR. W. O. THOMPSON, President 
COLUMBUS, OHIO 














CENTRAL LIFE. INSURANCE, CO. OF ILLINOIS 








OTTAWA, ILLINOIS|| *” 


184,641 of business in force. Net increase for year 1913, $1,857,390. 
Good opportunities for men in Illinois, lowa, South Dakota and Missouri. 


Organized 1907. 
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greater than the face of the policy the 
cash value will hereafter be paid at 
death. The paid-up value at the end 
of twenty years is still subject to satis- 
factory examination, but if the option 
is elected between the sixteenth and 
eighteenth anniversaries the medical 
examination is waived. 





NEW ACCUMULATIVE FORM 





#Ztna Issues Nonparticipating Policy 
That Grants Either Additions or 
Accelerates Payment 





The Aitna has just issued a new 
accumulative policy with rates lower 








1909 


1911-225 


Splendid non-forfeitable re- 
newal contracts direct with 
Home Office for good pro- 


ducers in Indiana, Ohio, 
Michigan and Pennsylvania 





) THE LINCOLN NATIONAL LIFE rorr wayne, ioiana 


Comparative Record of Growth for Five Years Ending December 31, 1913 


Year oe Income Assets Insurance in Force Surplus to ron 
1907 71,056 185,400 


154,080 
1642 


1913 359,804 


“THE BEST YOUNG COMPANY THE POCKET INDEX TELLS ABOUT’’ 


i017 
638,211 
1,040,485 


4700000 
6,500,000 
11,342,000 


198,500 
260,975 


339,048 














than the usual participating rates but 
gtanting the features that participat- 
ing policies possess when dividends 
are left with the company. It is on 
the ordinary life form and the assured 
may either use the additions to reduce 
the premiums or leave them with the 
company, for various purposes. When 
left they either increase the amount of 
insurance and cash values or acceler- 
ate the time when the policy either 
becomes paid up for life or paid up 
as an endowment for more than the 
face of the policy. 

The accumulative additions for any one 
year stand to the full credit of the policy 
in any event, continuance, lapse, surrender 
or death; or they may be withdrawn in 
cash separately and without surrendering 
the policy. Thus, for each $1,000 of orig- 
inal insurance at age 35 the “total insur- 
ance” recorded for the twentieth year, 
$1,162, represents the sum of the original 
$1,000 and accumulative additions of $162. 
The $1,162 becomes payable in event of 
death during that year, the $162 has been 
applied in full to increase the lapse and 
surrender values for that year, or the $162 
may be withdrawn in cash at the proper 
request of the owner and endorsement by 
the company, in which latter case the 
policy is reduced from $1,162 to the orig- 
inal $1,000, and the rate of the premiums 
thereafter falling due from $26.83, to 
$20.88, and the guaranteed values of the 
plain commercial policy are substituted 
for the accumulative values. 

The annual additions increase from 
year to year and vary according to the 
insuring age. Under age 35 the addition 
is $6 for the second, $7 for the third year, 
and so on, gradually increasing to $11 for 
the twentieth and to an annual average of 
$15 between the twenty-fifth and thirtieth 
years, 

The accumulative method allows the 
full value of the allotted additions in any 
event, for separate withdrawal in cash, 
or in event of lapse or surrender or death. 

Larger values may be obtained by em- 
ploying the principle of pure endowment 
or accelerative endowment additions in- 
stead, wherein the right of separate with- 
drawal is sacrificed and in event of death 
the owner of the policy is deprived of the 
allotted value in order that the more for- 
tunate survivors may benefit. Putting 
both methods on exactly the same basis, 
under age 35, and noting quinquennial re- 
sults, the difference of the two principles 
is made more evident. 

Accumulative 
Method Method 
Total additions Total additions 
To death Tocash To death To cash 


Accelerative 


Year claims value claim value 
5th $ 26 $ 26 $0 $ 27 
10th 64 64 0 67 
15th 109 109 0 119 
20th 162 162 0 188 


The accelerative method is capable of 
redistributing an additional.$26 of cash 
value per $1,000 to policies remaining in 
force at the twentieth year by confiscat- 
ing the allotments which, under the accu- 
mulative plan, would have fallen to death 
beneficiaries. 


The usual features of the Aetna’s con- 


ZARTMAN’S 
INVESTMENTS OF LIFE 
INSURANCE COMPANIES 


The Standard Book on Life 


Insurance Investments 





Price $1.40, Including Postage 


Send all orders to 
Insurance Finance Department, THE 
WESTERN UNDERWRITER COM- 
PANY, 403 Lincoln Inn Court, Cincin- 
nati; 1362 Insurance Exchange, Chicago 


tracts are contained in the accumulative 





policy. 

A table of rates and values follows: 
Time when paid-up 
policy or cash value 
begins to exceed the 

Premium original sum. 

When Paid-up- 

With adds. policy Cash value 

Addi- are In year In year 

tions Sur. stated Amt. stated Amt. 
16 $17.00 $13.02 30 $1,011 48 $1,032 
17 17.32 13.26 30 1,019 47 1,019 
18 17.66 13.54 30 1,025 46 1,003 
19 18.02 13.82 29 1,002 46 1,026 
20 18.39 14.12 29 1,009 45 1,011 
21 18.77 14.42 29 1,016 45 1,034 
22 19.18 14.75 29 1,024 44 1,020 
23 19.62 15.09 28 1,001 43 1,007 
24 20.07 15.45 28 1,009 43 1,030 
25 20.53 15.82 28 1,017 42 1,015 
26 21.03 16.21 28 1,026 41 1,002 
27 21.56 16.64 27 1,002 41 1,025 
28 22.09 17.07 27 1,010 40 
29 22.67 17.53 27 1,019 40 
30 23.28 18.02 27 1,028 39 
31 23.92 18.53 26 1,005 38 
32 24.58 19.07 26 1,014 38 
33 25.29 19.64 26 1,023 37 
34 26.04 20.24 25 1,000 36 
35 26.83 20.88 25 1,010 36 
36 27.67 21.56 25 1,020 35 
37 28.54 22.26 25 1,030 35 
38 29,47 23,03 24 1,006 34 
39 30.46 23.84 24 1,016 33 
40 31.50 24.68 24 1,027 33 
41 32.61 25.58 23 1,003 32 7 
42 33.78 26.53 23 1,014 31 1,003 
43 35.03 27.56 23 1,025 31 1,027 
44 36.37 28.65 22 1,000 30 1,012 
45 37.77 29.80 22 1,012 30 1,037 
46 39.27 31.04 22 1,023 29 1,021 
47 40.86 32.37 22 1,035 28 1,004 
48 42.56 33.78 21 1,008 28 1,029 
49 44.37 35.29 21 1,020 27 1,011 
50 46.31 36.91 21 1,033 27 1,037 
51 48.37 38.65 20 1,005 26 1,018 
52 50.55 40.49 20 1,017 26 1,044 
53 52.88 42.48 20 1,029 25 1,024 
54 55.38 44.62 20 1,041 24 1,004 
55 58.03 46.89 19 1,011 24 1,029 
56 60.86 49.31 19 1,024 3 1,008 
57 63.90 51.93 19 1,03 23 1,034 
58 67.13 54.70 18 1,006 22 1,012 
59 70.59 57.70 18 1,021 22 1,039 
60 74.29 60.90 18 10.36 21 1,015 

Michigan State Dividends 
The Michigan State Life five year 


dividends for this year at some sam- 
ple ages are as follows: twenty-pay- 
ment life, age 25, $13.82; age 35, $17.57: 
age 50, $25.53. Twenty year endow- 
ment: age 25, $13.06; age 30, $14.95; 
age 35, $17.38; age 40, $20.63; age 45, 
$23.46. 
Declines Married Women 

The Connecticut Mutual Life has de- 
cided to take no more risks on mar- 
ried women. This action is said to be 
the result of the medical actuarial in- 
vestigation in which it was shown that 
the mortality among married women 
is much higher than among spinsters. 


| The company at the same time has de- 


cided to raise its limit on single wom- 
en from $5,000 to $10,000. It is also 
increasing its limit on men above the 
age of fifty. 

The company has increased the 
amount which it will write on a single 
life from $50,000 to $60,000. 





Union Central Disability Clause 

The new Union Central disability 
clause has now been accepted by most 
of the state insurance departments and 
will probably be promulgated in the 
near future. It will probably be issued 
as a rider, for a time at least. The 
Union Central has probably investi- 
gated the question of a disability clause 
as thoroughly, or more so, than any 








other company and the result is that 





The Company OF the People, BY the People, FOR the People if 


THE METROPOLITAN LIFE INSURANCE COMPANY 


Incorporated by the State of New York—Stock Company 
HOME OFFICE: ONE MADISON AVENUE, NEW YORK CITY 


PROOF OF PUBLIC CONFIDENCE 


This Company has more premium-paying business in force in the United States 
than any other Company, and for each of the last seventeen years has had more new 
insurance accepted and issued than any other Company in America. 


THE DAILY AVERAGE BUSINESS DURING 1913 


549 per day in Number of Claims Paid. 7,895 per day in Number of Policies issued and revived. for 
$1,676,339 per day in New Insurance issued and revived. $286,288.02 per day in payments to Policy 
holders and addition to Reserve. $164,025.94 per day in Increase of Assets. 


GERMAN AMERICAN LIFE 
INSURANCE COMPANY owa 


This is an old line legal reserve company organized under 
the superior Iowa deposit law. It has just gotten out a set 
of modern and liberal policies that appeal to the public. 
Choice territory in Iowa is now open and direct contracts 
will be made with first-class men. Address 


LOUIS H. KOCH, Agency Manager, Burlington, Iowa 
REPRESENT A WESTERN COMPANY 


The Reserve Loan Life Insurance Co. 


INDIANAPOLIS 
Operates under the Compulsory Deposit Law OF INDIANA 
Reliable Agents Wanted. Address 
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Reliance Life Insurance Company 


OF PITTSBURGH) 


Has the best General Agents contract to offer You. Has all 
forms of Policies to offer the insured. Participating and Non- 
Participating Annual Dividend Guaranteed. Has the Only 
Perfect Protection Policy combining Life, Accident and Health 
Insurance at Minimum Cost. 








The Manufacturers & Merchants 
Life Insurance Company 
ROCKFORD : : : : +: ILLINOIS 


Is a registered policy Company furnishing the best there is in Insurance. 
LIVE AGENTS WANTED for ILLINOIS TERRITORY 














1886 In all that is good, Iowa affords the best 1913 


The Royal Union Mutual Life Insurance Co. 
Des Moines, Iowa 
THE PIONEER OLD LINE LIFE INSURANCE COMPANY 


Born West of the Mississippi River 
The Pathfinder to Western Insurance Stability 


FRANK D. JACKSON, President _ SIDNEY A. FOSTER, Secretary 
Operates in Iowa, Nebraska, Kansas, Missouri, Ohio and Pennsylvania 
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it will contain several new features, 
It will be issued only on certain kinds 
of policies. The premium rates run 
from 98 cents per $1,000 at age 21 to 
$7.31 at age 60. 





Optional Coupon Contract 
The Ohio State Life has issued a 
new optional coupgn policy contract. 
It provides that coupons may be 
used to reduce premiums, left with the 
company to increase with interest or 
converted into cash at any time. If not 
cashed they will pay up the policy in 
fifteen years instead of twenty, or in- 
crease the insurance in force at the end 
of twenty years $361 for each $1,000, or 
make the contract into a life income 
beginning at the end of the twenty-year 
premium period, or they will return all 
premiums paid during the twenty years. 
Rates and returns under various op- 
tions are shown below: 
--Value of—, -—Options End of—, 
Coupons 20 Years 


- All Cupns. Intact 
— 


or 
Full $1000 Annual 
Nine- Cash and In- 
Age Prem. First teenth Value a a <a 


3 4 
20 $28.79 $5.35 $7.43 $576 $166 $31.56 
9 585 167 32.50 


21 29.23 5.43 17.4 

22 29.70 5.52 7.65 594 167 33.48 
23 30.19 5.62 7.82 604 168 34.57 
24 30.66 5.71 8.00 614 168 365.72 
25 31.20 5.81 8.17 624 168 36.92 
26 31.84 5.92 8.36 637 171 38.33 
27 32.37 6.02 8.55 648 172 39.68 
28 33.02 6.13 8.74 661 175 41.26 
29 33.62 6.20 8.94 673 176 42.84 
30 34.36 6.32 9.15 688 180 44.68 
31 35.08 6.44 9.26 702 183 46.55 
32 35.81 6.57 9.47 717 186 48.51 
33 36.52 6.70 9.68 731 189 50.73 
34 37.34 6.84 9.90 747 193 653.05 
35 38.18 6.98 10.13 764 198 55.60 
36 39.00 7.12 10.35 780 202 658.25 
37 39.92 7.27 10.58 799 209 61.28 
38 40.82 7.43 10.81 817 215 64.43 
39 41.78 7.49 11.04 836 222 67.80 
40 42.84 7.65 11.27 857 231 71.69 
41 43.90 7.82 11.41 878 239 175.62 
42 45.04 8.00 11.64 901 250 80.09 
43 46.19 8.17 11.87 924 261 84.92 
44 47.42 8.36 12.11 949 273 90.21 
45 48.70 8.55 12.34 974 286 

46 50.02 8.74 12.57 1001 301 101.83 
47 51.48 8.94 12.80 1030 318 108.30 
48 52.96 9.15 13.03 1060 336 115.21 
49 64.52 9.26 13.25 1091 356 122.44 
50 56.14 9.47 13.47 1123 377 129.98 
51 57.91 9.68 13.59 1159 401 138.47 
52 59.80 9.90 13.80 1196 427 147.11 
53 61.79 10.13 14.01 1236 457 156.85 
54 63.81 10.35 14.21 1277 487 166.70 
55 65.97 10.58 14.41 1320 620 177.18 





MANHATTAN LIFE DIVIDENDS 

The new dividend schedule of the 
Manhattan Life which becomes effec- 
tive April 16, 1914, is as follows: 


Ta | Life 
Age Prem. 1913 1912 1911 1910 1909 
21 -$18.40 $1.11 $1.18 $1.25 $1.32 $1.39 
25 - 20.1 1.25 1.33 1.41 1.49 1.58 
30 - 22.85 1.42 1.62 1.62 1.72 1.82 
35 . 26.35 1.65 1.77 1.88 2.01 2.14 
40 - 80.94 1.92 2.06 2.22 2.388 2.53 
45 . 87.08 2.27 2.45 2.68 2.82 3.00 
50 . 45.45 2.74 2.95 3.18 3.40 3.62 
55 . 56.93 3.34 3.59 3.86 4.12 4.38 
60 72.83 4.14 4.44 4.74 5.05 5.36 
20-Payment Life 
21 .... 28.21 2.04 2.20 2.36 2.61 2.68 
25 .... 30.07 2.16 2.33 2.49 2.67. 2.86 
30 .... 32.82 2.30 2.50 2.67 2.87 3.07 
35 - 86.17 2.48 2.68 2.89 3.10 3.33 
40 40.34 2.70 2.92 3.15 3.38 3.64 
45 - 45.69 2.94 3.19 3.45 3.72 3.99 
50 - 52.84 3.28 3.55 3.84 4.13 4.44 
5 - 62.66 3.72 4.04 4.35 4.66 4.99 
60 76.58 4.38 4.72 5.06 5.40 5.74 
20-Year Endowment 

21 .... 47.62 2.22 2.54 2.86 3.20 3.55 
25 .... 48.02 2.28 2.59 2.92 3.26 3.61 
30 - 48.71 2.38 2.70 3.02 3.36 3.71 
35 - 49.74 2.50 2.81 3.14 3.48 3.83 
40 - 51.39 2.66 2,98 3.31 3.66 4.01 
45 - 54.14 2.90 3.22 3.55 3.90 4.26 
50 - 58.75 3.22 3.56 3.90 4.26 4.60 
55 - 66.32 3.70 4.08 4.388 4.74 5.10 
60 .... 78.46 4.36 4.72 5.08 5.44 5.80 

10-Year Term—Nonrenewable 

.88 89 

9 1.00 

1.18 1.18 
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MIDLAND MUTUAL DIVIDENDS 

Herewith are shown 1914 dividends 
of Midland Mutual Life of Columbus, 
Ohio, together with premium rates. 
The rates for the 20-year endowment 
and protective endowment policies 
were changed Jan. 1 of the present 
year and the old rates, without charge 
for the disability clause, are quoted in 











the table to make computation of the 
net cost possible. Rates on all other 
policies include 50 cents for the dis- 
ability clause. 


15-Pay Life 
Age Prem. ist 2 3d 4th 5th 
$32.04 $2.03 $2.36 $2.64 $5.98 $3.38 
eee 34.81 2.1 2.47 2.79 6.36 3.59 
ae 38.12 2.20 2.63 2.98 6.84 3.87 
Deecaws 42.14 2.35 2.84 3.24 7.42 4.24 
Biaewe 47.03 2.59 3.13 3.60 8.32 4.72 
_ ere 53.09 2.97 3.61 4.14 9.54 5.48 
EEE 60.81 3.69 4.42 5.03 11.56 6.61 
ere 70.73 4.97 5.77 6.52 14.78 8.32 
Ds tess 84.21 7.12 7.95 8.87 19.80 10.99 
10-Pay Life 
Age Prem 1st 2d 3d 4th 5th 
BP ss i00 $44.04 $2.06 $2.59 $3.02 $7.14 $4.06 
ai kaes 47.80 2.14 2.71 3.19 7.58 4.33 
PEE 62.31 2.24 2.88 3.42 8.12 4.65 
, eee 57.69 2.39 3.11 3.70 8.86 5.09 
ae 64.14 2.62 3.43 4.09 9.80 5.64 
| ro 71.89 3.02 3.92 4.68 11.18 6.43 
eS 81.31 3.70 4.74 6.68 13.22 7.54 
eee 92.74 4.97 6.05 7.00 16.28 8.98 
Wvscks 106.84 7.06 8.14 9.17 20.76 11.39 


Age Prem. ist 2d 3d 4th 5th 
; 2 


Ser 47.03 07 62 3.14 7.50 4.23 
eee 47.32 2.14 2.68 3.20 7.64 4.30 
_, SERPS 47.74 2.23 2.79 3.381 17.84 4.42 
ivtans 48.99 2.37 2.94 3.49 8.30 4.66 
Se vagies 50.82 2.59 3.18 3.77 8.98 5.04 
eee 53.71 2.97 3.60 4.25 10.10 5.66 
PEELE 58.49 3.69 4.37 5.13 12.08 6.73 
ee 66.32 4.97 5.72 6.62 15.38 8.50 
15-Year Endowment 
Age Prem. is 2a 4th 5th 
|, 65.38 2.13 2.95 3.65 8.94 6.14 
Die hies 65.60 2.19 3.01 3.70 9.04 5.19 
ee 65.91 2.28 3.09 3.79 9.20 5.28 
BPsccee 67.19 2.42 3.25 3.97 9.68 5.53 
eee 68.86 2.65 3.49 4.26 10.34 5.88 
eee 71.31. 3.03 3.89 4.71 11.40 6.46 
er 75.23 3.71 4.63 65.53 13.22 17.41 
. eS 81.51 4.98 5.91 7.01 16.18 8.96 
ee 91.72 7.11 8.05 9.19 21.00 11.48 


10-Year Endowment 





Age Prem. ist 2d 3d 4th 5th 

Besscce 101.91 2.73 3.94 5.28 13.02 7.77 

ae 102.29 2.79 4.00 5.33 13.12 7.81 

PEEES 102.82 2.88 4.07 5.41 13.26 7.88 

ree 103.57 3.01 4.19 5.53 13.48 7.98 

esces 104.86 3.23 4.39 5.73 13.88 8.18 

106.83 3.58 4.73 6.09 14.60 8.51 

Sesvaee 109.98 4.27 5.38 6.75 15.88 9.09 

. eee 114.99 5.50 6.52 7.88 18.08 10.16 

eee 123.03 7.58 8.43 9.79 21.76 11.89 

20-Year Protective Endowment 

Age Prem. ist 2d 3d 4th 5th 

a 37.63 2.04 2.43 2.84 6.66 3.69 

es 38.04 2.11 2.50 2.91 6.82 3.78 

. SS 38.60 2.20 2.60 3.01 7.02 3.88 

See 40.00 2.35 2.76 3.21 7.48 4.15 

—. Oe 42.12 2.57 3.02 3.50 8.18 4.53 

See 45.62 2.95 3.44 4.0 9.38 65.21 

_ ae 51.38 3.67 4.25 4.94 11.50 6.38 
10-Pay 20-Year Endowment 

Age Prem. ist 2d 3d 4th 5th 

_, rr 76.23 2.53 3.87 4.36 10.50 6.18 

aoe 76.75 2.59 3.48 4.41 10.64 6.24 

Becevbe 77.47 2.69 3.52 4.51 10.82 6.33 

icésnen 78.56 2.84 3.65 4.65 11.10 6.48 

eee 80.60 3.04 3.88 4.90 11.66 6.77 

eee 83.41 3.42 4.26 5.31 12.52 7.23 

Deieens 88.43 4.13 4.97 6.09 14.16 8.07 

eee 95.77 5.40 6.20 7.38 16.80 9.39 

ee 107.47 7.54 8.25 9.52 21.14 11.56 

Guaranteed Income 

Age Prem. ist 4th 5th 

err 19.88 1.52 1.73 1.91 4.26 2.41 

cee 23.66 1.59 1.88 2.11 4.78 2.72 

EF 28.83 1.69 2.08 2.38 6.48 38.14 

ae 36.14 1.83 2.38 2.79 6.50 3.74 

ee 46.94 2.05 2.84 3.37 8.02 4.63 

ae 64.04 2.42 3.58 4.35 10.50 6.04 

eee 94.20 3.12 5.03 6.19 15.22 8.50 
10-Year Renewable Term 

1st 2d 3d 4th 5th 

J 1.17 1.19 1.20 1.20 1.21 

3 1.21 1.23 1.238 1.26 1.26 

s 1.26 1.29 1.30 1.32 1.34 

J 1.34 1.388 1.40 1.43 1.46 

é 1.47 1.53 1.657 1.62 1.67 

‘ 1.67 1.79 1.86 1.95 2.05 

2.07 2.28 2.41 2.57 2.75 

ss wan 39.97 2.78 3.14 3.36 3.62 3.90 
10-Year Nonrenewable Term 

1st 2d 3d 4th 5th 

1.17 1.19 1.20 1.20 1.21 

1.21 1.23 1.2 1.25 1.26 

1.26 1.29 1.30 1.82 1.34 

1.34 1.38 1.40 1.48 1.46 

1.47 1.53 1.57 1.62 1.67 

1.67 1.79 1.86 1.95 2.05 

2.07 2.28 2.41 2.57 2.75 


5-Year Nonrenewable Term 
2a 3d 


1st 4th 
-98 -99 1.00 1.00 
1.02 1.03 1.03 1.04 
1.06 1.08 1.09 1.10 
1.14 1.15 1.18 1.20 
1.25 1.28 1.32 1.35 
1.45 1.50 1.56 1.64 
1.82 1.92 2.04 2.18 





Annual Dividend Policy 


_ The Michigan State Life of Detroit 
is now issuing a twenty-year endow- 
ment policy with annual dividends. 
This is the only annual dividend policy 
issued by the company, the rest of its 
business being either on the five-year 
dividend or the non-participating plan. 





























Ready May | st 








Webb’s Policyholders’ Digest 


Mr. Life Man: 


This is the time of year when you are deciding 
what reference book you will use for the coming year. 

The companies’ annual figures are out, dividend 
schedules have been decided on, as well as new policies 
and changes in policies and rates. 

When you buy, consider where you can get the greatest 
value—in convenience of arrangement, in scope, 
in completeness. 

If you could get a book which would give you 
everything you needed in one book—company 
statistics, policies, premiums, dividends, cash values— 
and all in a book which you carry easily in your pocket, 
wouldn’t you say ‘‘That’s the book I want this year’’? 


WEBB’S POLICYHOLDERS’ DIGEST 
is that book 


All the information for all the companies. The 
information shown covers every company doing 
business in the United States—not just the big ones 
doing a national business. 

On all companies, big or little, the DIGEST gives com- 
pleteinformation. It not only gives all the information, 
which you have been buying three books to obtain, 
but much that is not shown in any other book. 

For instance, we show, and where necessary describe, 
every policy issued by every company. One general 
agent said, “That department alone is worth $15. 
I am referring to it all the time.” 

Again, the DIGEST will have a special analysis 
and exhibit for monthly income insurance. 

And a special exhibit on disability clauses and 
disability rates. 

We cannot, here, go into detail regarding every 
department of the book, we can only hit a few of 
the “‘high spots.” 

Premiums, dividends, cash values, and net cost 
calculations are shown in one exhibit. 

Net cost is shown both in case of continuance and 
surrender. A particularly valuable feature in com- 
petition with fraternals, showing the low ned cost of 
legal reserve insurance. 

In the treatment of ““The Policy,” the information 
is not handed to you in bulk. Every policy condition 
is analyzed. The information is “dug out” for you. 
You get the meat. There is no deadwood in the DIGEST. 

Send for prospectus of the 1914 edition. 

Or better, order now, and insure delivery im- 
mediately upon publication. 


Published by 


THE WESTERN UNDERWRITER COMPANY 
Lincoln Inn Court 100 William St. 


Insurance Exchange 





CINCINNATI CHICAGO NEW YORK 
Use following order blank 
THE WESTERN UNDERWRITER COMPANY —S 
INSURANCE PUBLISHERS 
CINCINNATI CHICAGO NEW YORK 
Please send me............ PEE of WEBB’S POLICYHOLDERS'’ 


DIGEST, for which I agree to pay $2.50 each on receipt of the books in 
good condition. 
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TWO OPPOSING VIEWS 
(CONTINUED FROM PAGE 1) 


to other lines of endeavor than merely 
life insurance. 

Nearly all life insurance men, including 
general agents, are part time men in sole 
business other than life insurance. They 
place fire and casualty insurance, dabble 
in real estate and various sorts of busi- 
ness 


Full Timers Once Part Timers 

It is conservative to say that 50 percent 
of the general agents of the country were 
formerly part time men. 

Agencies whose territories extend be- 
yond the limits of the bows f of Chicago can- 
not cultivate their outside field without 
the use of part time men. 

Most companies would object to their 
general agents cutting off a volume of 
good business that now comes through 
part time men. 

No company has thus far successfully 
eliminated part time men and the general 
agents of Chicago would be no more suc- 
cessful than the companies have been. 

The general agents by coercing their 
men into'the association and by refusing 
good business might get in trouble with 
the antitrust laws. 

The broker is as great an evil as the 
part time man, though neither would be‘an 
evil if they did not abuse their preroga- 
tives. . 

The part time man who devotes all of 
his life insurance time to one company 
is perfectly legitimate. 


Statement by Hobart & Oates 


Hobart & Oates, Chicago general 
agents of the Northwestern Mutual, 
are among those strongly in favor of 
cutting off all part time men. They 
have set forth for THe WrsTERN UNDER- 
WRITER their views in the following 
signed statement: 


You have asked for a statement of our 
position with reference to the appointment 
of so-called part time agents in the life 
insurance business and we are pleased to 
comply with your request as follows: 

The Chicago agency of the Northwest- 
ern Mutual Life went on a full time basis 
Jan. 1, 1909. After over five years’ expe- 
rience on this basis we are more than ever 
convinced that this is the only effective 
means of correcting the abuses of life 
insurance in metropolitan fields. In tak- 
ing this position, the Chicago agency of 
the Northwestern followed the example of 
the New York agency, where for a num- 
ber of years, under the leadership of John 
I. D. Bristol, the tremendous advantages 
of agency protection were completely 
demonstrated. 


Many Part Time Men Rebaters 


Even granting that part time men may | 


have been employed to advantage in the 
development of country business and 
granting also that many successful life 
insurance men may have been brought 
into the business through a part time re- 
lation to it, there is no question what- 
ever, as far as city business is con- 
cerned, that the employment of part time 
men is the means by which most of the 
abuses in the business are fostered. The 
evils far outweigh any possible benefits. 
Take rebating for example: Why deplore 
the evils of rebating when a system is 
maintained, through the appointment of 
subagents, by which rebating is made 
easy and safe! In saying this we are 


not unmindful that there are some part 
time men who are men of honor and who 
do not rebate, but every experienced life 


insurance man knows that the appoint- 


ment of subagents to cover two or three 
policies, including one on the life of the 
subagent, is simply providing the machin- | 
ery for rebating with the minimum dan- 


ger of apprehension under the law. 
Merely Grabbing Commissions 


Under present conditions a man can 
important life insurance 
offices with the statement that he has a 
policy to place and can get a commis- 


go into man 


sion on the same. 


justify themselves in accepting this busi- 
ness on the ground that if they don’t 
somebody else will. After placing one 
or two risks this man will be allowed_a 
commission on a policy for himself. In 
most cases no further business is placed. 
In other cases where the part time man 
is not interested in securing insurance 
on his own life, he is interested in hold- 
ing a profitable line of fire or liability 
insurance for a client, and, as an induce- 
ment to hold the line, he secures a life 
policy for this client and cuts the price 
on the life policy. All the requirements 
as to license and contract are, of course, 
complied with, but the man has no inten- 
tion and never did have, of entering the 
insurance business as a full time man. 
He is simply taking away, as a little 
“velvet,” all or part of the commissions 
that have been earned by some reputable 
life insurance man who is giving his 
whole time to the business. Quite as 
likely, it may be a whole time agent of 
the very company whose general agent 
accepts the business. What if the part 
time man does agree not to rebate and 
place all his life business in that com- 
pany! He is not interested in raising the 
standards of the life insurance business; 
he knows the company keeps no check on 
him and he is indifferent to the remote 
penalty of cancellation of his contract. 
The part time system as it exists in the 
large cities today illustrates the absurd- 
ity of complaining about the difficulty of 
getting one hundred cents on the dollar 
for life insurance, when the companies 
practically invite anyone to get a com- 


no means of knowing whether the com- 
mission is returned to the insured. 


Protecting Whole Time Man 


Consider the position of the average 
whole time agent of any company. _ 
represents his company loyally, is build- 


less insurance among his friends. 
charges them the full price and they pay 
it cheerfully because of his assurance 
that no one is getting it for less. Sup- 





pose he is soliciting the manager of a 
| corporation for a good sized policy and 
|is making good progress. He suddenly 
| discovers that he has competition on the 
case, not necessarily from the agent of 
| another company, it may be from another 
agent of his own company. This latter 
agent comes in because it has been tipped 
off to him by the manager’s secretary, 
who is a subagent and who will get part 
of the commission if the manager takes 
the insurance of the second man. This 
is one of the commonest experiences and 
it requires little 


mission on his manager’s business. This 
very thing can happen and does happen 
in most companies today, and the effect 
on the honest, whole time agent, is only 
too well known. He does not tell the 
| truth when he assures his friends that 
everyone pay the full price, for he knows 
there is a way provided by his own com- 
pany whereby other men get their insur- 
| ance for less than the full tariff rates. 


Solicitors Should Demand Action 


The abuses will continue, however, as 
long as general agents or managers are 
so anxious for volume that they will 


just “to get the business,” and as long 
as they are unable or unwilling to give 
the time and put up the money involved 
in the work of securing and training new 
agents who are willing to go into the life 


basis. The abuses will continue until 
there is developed among life insurance 
solicitors such a sense of pride in their 





tection offered the legitimate salesmen 
in nearly every other line of business. 
| When the whole time agents, who are 
| giving their lives to this business, who 
| have qualified themselves to give expert 
| advice, fully realize how much they are 
being injured by the practice of paying 
| @ commission to anyone, regardless of 
his knowledge of life insurance or his 


personal character, they will wake up 


Most general agents | and insist on that kind of protection | 


mission for placing a risk, and there is | 


He | 


ing up a clientele, and places more r 4 
e | 


intelligence to guess | 
what the secretary does with the com-?- 


continue to pay a commission to anyone | 


insurance business on a whole time | 


} 
| business that they will demand the pro- | 
| 


which guarantees LIFE INSURANCE 
COMMISSIONS FOR LIFE INSURANCE 
MEN ONLY. 
Attitude of General Public 

It is our conviction that if all life in- 
surance offices in Chicago refused to em- 
ploy part time men, it would result at 
once in an increase of respect on the 
part of the buying public for the busi- 
ness of life insurance. It would enable 
the honest agent to get the compensation 
for his work to which he is entitled, and 
it would make it possible to drive the 
crook out of the business. It would in- 
crease the selfrespect and the income of 
the whole time agent who, under the 
| present system, is being victimized, and 
| it would attract to the business large 
| numbers of men of character and ability 
| who are driven away by a system so per- 
nicious and so obviously unbusinesslike | 
as to seem almost incredible. | 


SHUTS DOWN SURVIVORSHIPS 
Oklahoma Department Holds That Ac- 


cumulations Must Be Reflected 
in the Various Values 








The Oklahoma department has shut | 
down on all policies which provide 
for a survivorship fund at the end of 
the premium paying period, or at 
some time during the life of the policy. | 
In most of these policies a certain 
| sum is set aside each year, and at the 
end of a stipulated period the surviv- 
| ors participate in the fund. The Ok- 
| lahoma department takes the position 


| that inasmuch as the companies guar- 
antee a certain fund being set aside | 
and carried as a liability, all values 
must be extended to cover this fund, 
so that a withdrawing policyholder 
would thus be able to take his share 
of the fund in the cash value, and thus 
the special point of the policy would be 


have been sold in the state, and the 
department has now notified com- 
| panies issuing them to write no more 
| business along these lines. 


Plan Stockholders Meeting 

The first meeting of stockholders of 
the Royal Life of Chicago will be held 
April 12. Notices of the meeting are 
| being sent out and nearly a full rep- 
| resentation of stock is expected. Im- 
mediately after this meeting formal 
application for a license in Illinois will 
be made and as soon as that license 
is secured admittance will be sought 
in eleven other central and western 
states where the company through its 
distribution of stock has already ef- 
fected agency and medical organiza- 
tions. 





Life Bills Passed 

The New York legislature adjourned 
iu turmoil shortly before dawn Sat- 
urday morning. There was absolutely 
no attempt to dispose of bills accord- 
ing to their merit, and the political 
axes were wielded right and left, the 
chips falling as they would. The bill 
to restrict the writing of group insur- 
| ance as affecting the fraternals, failed 
to pass, but the one limiting the ex- 
penses of life insurance companies hav- 
ing less than $80,000,000 of insurance 
in force was passed. 


destroyed. A number of these policies | 





News About Companies 








Tex.—Its Jan. 1 


Gibraltar Life, 5 
$118,760; capital, 


Paris, 
figures show: Assets, 
$100,000; net surplus, $7,390; new busi- 
ness, $659,742; insurance in force, $829,- 
242; premiums, $26,390; total income, $33,- 
390; paid policyholders, $1,000; total dis- 
bursements, $27,064. 

* 


Peninsular Life, Detroit—On Wednes- 
day of this week it completed its third 


year with total death losses of $1,000. 
The company now has about $11,000 gross 
surplus and about $1,250,000 in force. 


President J. C. Robinson is poms hard 
for business and hopes to close the year 


with $2,000,000 in force. The com- 
pany’s authorized capital is $150,000, 
of which about $110,000 has been is- 


sued, and the balance of stock is now be- 
a sold at $75 for each $50 share, which 
wil] materially increase the surplus. 
* * a 
Michigan State Life, Detroit—It round- 
ed out last year nicely and was one of two 
Michigan companies to show an increase 
in surplus, has set its mark at $2,000,000 
new business this year, $1,000,000 of which 
it hopes to secure by Aug. Since the 
annual meeting President Hall is giving 
his personal attention to the agency de- 
partment and is spending about half his 
time in Detroit. ee a 
Anchor Life, Indiana—Its annual figures 
show: Assets, $230,937; capital, $100,000; 
net surplus, $1.633; new business, $1.849,- 
855; insurance in force, $2.964,000; premi- 
ums, $84,574; total income, $106,809; paid 
policyholders, $22,733; total disburse- 
ments, $88,327. 
7 7 
Farmers Life, Denver—Its annual fig- 
ures show: Assets, $255,960; capital, $117,- 
648; net surplus, $132,463; new business, 
$289,640; insurance in force, ; 
premiums, $9,398; total income, $1,411,- 
961 (including capital stock); total dis- 
bursements, $156,963. 
” - * 
. San Jacinto Life, Beaumont, Tex.—The 
Texas insurance department has licensed 
the San Jacinto Life of Beaumont, the 
latest Texas life company to organize. It 
may now proceed to write business. The 
company has a paid-up capital stock of 
$100,000 and surplus of $40,000. 
* ” 


Two Republics Life—M. B. Davis has 
been elected president of this company, 
succeeding the late Robert Krakauer and 
Louis St. J. Thomas has been made sec- 
retary instead of secretary and general 
manager. The annual statement shows 
assets of $304,612, capital of $140,000, sur- 
Hex of $59,991, insurance in force of 
3,369,084 and premium income of $88,825. 





Go Into Life Business 


Harry Doolittle and Harry Hutton, 
until recently connected with the Pio- 
neer Life of America, at Cleveland, O., 
have opened offices in Warren, Ohio as 
general agents for the life, health and 
yp departments of the Reliance 

ife. 


New Report Blanks 

The committee on blanks of the 
National Convention of Insurance 
Commissioners is sending out a new 
form of annual report for life com- 
panies. This is a rearrangement of 
the old form with a number of slight 
changes. The disbursement items have 
been classified and the blank shows 


transactions on the revenue _ rather 
than on the cash basis. It contains 
forms of revenue account, balance 
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This kind of Life Insurance almost sells itself 








n This Shows the premiums and 
| $10,000 Ordinary Life, Issued 1 911, at Age 45. — on a typical Union Central 
‘ olicy. 
Premium subject to annual dividends...............00.....0000s000005 $378.50 : : 
| Dividend at end of First Year.........00......$74:20 How does the Life Insurance you 
| | Reducing net cost for First Year t0..................cscssenseceeees $304.30 — saa 4 with at? ay ae 
Dividend at end of Second Year...... seeeee hl 760 a ip — ee 
Reducing net cost for Second Year to................ ee Se a $301.00 
Dividend at end of Third Year...............$80.90 If you are interested in selling more 
Reducing net cost for Third Year to............... ne Insurance, thereby earning for your- 
self more commission, write today to 








Che Union Central Life Insurance Company 





Central’s 





Offices for rent in the Union 


office Building—Cincinnati 


Magnificent new Jesse R. Clark, P 














OF CINCINNATI 


Allan Waters, Sup’t of Agents 
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sheet, gain and loss exhibit and ex- 
planation of accounts, which will be 
adopted if approved by commissioners. 
All comments must reach J. H. Wood- 
ward, auditor of the New York de- 
partment, by April 15, if they are to 
be considered. Companies have been 
requested to make out their Jan. 1 
statements on the blank to bring out 
its value or deficiencies. 


STADDEN NOW IS PRESIDENT 
Vice-President of Franklin Life After 


Long Service is Advanced to 
Top Position 








George B. Stadden has been elected 
president of the Franklin Life to fill 
the vacancy caused by the death of 
Edgar S. Scott. Mr. Stadden has 
been actively engaged in the life in- 
surance business for twenty-five years, 
He has been: connected with the 
Franklin Life since its organization in 
1898 and since January, 1907, has been 
its vice-president. 

Henry M. Merriam, cashier of the 
Illinois National Bank of Springfield 
and for some years chairman of the 
finance committee of the Franklin 
Life, was elected vice-president to suc- 
ceed Mr. Stadden. 


NEBRASKA RECORD LAST YEAR 
What the Various Classes of Com- 


panies Wrote and Some of the 
State Leaders : 











The legal reserve companies wrote 
$39,609,982 new business in Nebraska 
last year. The leaders were Bankers 
of Iowa $1,266,000; Bankers of Neb- 
raska, $4,162,836; Central National of 
Nebraska, $4,262,930; Commonwealth 
of Nebraska, $2,164,500; German Amer- 
ican of Nebraska, $1,214,000; Midwest 
of Nebraska, $1,745,249; Missouri State, 
$1,058,433; Mutual Life, $1,537,137; New 
York Life, $1,527,742; Northwestern 
Mutual, $2,516,520; Prudential (ordi- 
nary), $1,143,493; Union Central, 
$1,369,450. 

The assessment companies wrote 
$6,146,394. The Guarantee of Omaha 
wrote $3,636,000 and the Nebraska Mu- 
tual of Hastings $1,455,500. 

The fraternals wrote $18,144,450 and 
terminated $25,558,508. The A. O. U. 
W. wrote $3,029,000 and terminated 
$6,116,000. The Knights and Ladies of 
Security wrote $1,125,500; Royal High- 
landers, $2,030,000; Woodman Circle, 
$1,275,000, and Woodmen of the World, 
$4,682,600. 





Julius Bohm Resigns 

Julius Bohm, formerly connected 
with life insurance work in San Fran- 
cisco, Chicago and other points, has 
resigned as manager of the Germania 
Life agency at 50 Union Square, New 
York City. Mr. Bohm has been con- 
nected with the Germania in its home 
city for about two years. 





Blanks Committee to Meet 

The spring meeting of the committee 
on blanks of the National Convention 
of Insurance Commissioners will be 
held at the Hotel Manhattan, New 
York, during the week beginning May 
17, At the 1912 meeting of the com- 
mittee the following resolution was 
adopted: 

“That companies desiring to submit 
any proposed changes in the annual 
statement blanks for the consideration 
of the committee be requested to sub- 
mit such changes in writing to the 
chairman of the committee not later 
than the 15th day of April next preced- 
ing any annual meeting of the commit- 
tee and that so far as possible the 
departments also conform to this re- 
quirement.” 

This resolution was reiterated in the 
eo of the committee, dated May 
5, 9113. 





Appropriation Is Too Limited 
It_is reported that the amount ap- 
portioned by the state of Kansas with 





which the insurance department can get 
out the annual insurance reports is so 
limited that for some time past only 
very brief data has been printed and 
the number of copies available greatly 
reduced. Older insurance men remem- 
ber the days of 15 and 20 years ago 
when the Kansas reports really con- 
tained statistical and other matter of 
value. Quite recently the reports have 
been simply a copy of the annual state- 
ments filed with the department, while 
for last year the volume was even more 
limited. The facts are greatly re- 
gretted by those who find in the state 
insurance records, data of value in the 
conduct and development of their busi- 
ness and their study of insurance af- 
fairs in their home state. 





CHARGES AGAINST SOCIETY 





Superintendent Potts Hopes to Get 
Royal Benefit in the Hands of 
a Receiver Shortly 





Superintendent Potts of Illinois hopes 
to clean up the Royal Benefit Society 
by his filing a bill in the circuit court 
at Springfield, Ill., asking that an injunc- 
tion be issued to restrain it from further 
carrying on its business in Illinois, 
and that a receiver be appointed and 
close up its affairs. 

This bill is an answer and cross bill 
to the suit filed Feb. 20 by the society 
to prevent an examination of its busi- 
ness and affairs by the Illinois de- 
partment. Superintendent Potts at 
once began an investigation of this 
company and the transactions of its 
officers. His bill is supported by over 
100 affidavits showing unpaid or par- 
tially paid claims. The society is said 
to be over a year behind in the pay- 
ment of its death claims, and then, it 
is alleged scales its payments. 

The officers of the company recently 
organized, under the laws of Arizona, 
a stock selling corporation known as 
the American Assurance Association. 
This association has advertised itself 
as the owner and controller of the as- 
sets and agency forces of the Royal 
Benefit, and in its literature asserted 
that the surplus earnings of the society 
are the property of the American As- 
surance Association, and subject to dis- 
bursement as dividends. 

The association also advertised ithat 
it is the owner of the Anchor Life of 
Indianapolis, but there is nothing in 
the books or records of that company 
showing this to be a fact. 


Counsel for the society claim that it is 
not doing business in Illinois, but Superin- 
tendent Potts charges that there are 90 
lodges in his state out of a total of 114 
in the society. The total membership is 
said to be 5,988 and the assets are given 
as $50,787.46, and its liabilities at $78,- 
244.11, which shows a deficit of $27,456.66. 
There are 134 death claims still unpaid, 
according to the department, which show 
a total of $43,509.58. 

Superintendent Potts charges that the 
society is operating in violation of the in- 
surance laws of the state, that the funds 
of the society are being juggled, and that 
it is being used by the officers for their 
private benefit in their questionable stock 
selling schemes. 





Fairly May Go to South Dakota 

Giles A. Fairly, former special in- 
surance examiner for the Iowa depart- 
ment, who quit Auditor Bleakley fol- 
lowing a disagreement over Fairly’s re- 
ports on the National Life of Des 
Moines, may join the South Dakota 
department as special examiner. Mr. 
Fairly states he has been offered the 
position, but has taken it under con- 
sideration. He has been doing special 
work for the National since his resig- 
nation from the state department. 





Goes With Peninsular Life 


E. B. Escott, former instructor of 
mathematics at the University of Michi- 
gan, has become actuary, assistant sec- 
retary and cashier of the Peninsular 
Life of Detroit. Mr. Escott will take 
the examinations this year in both the 
eastern and western actuarial societies. 
Some changes are being made both in 
the executive officers and the board of 
directors of the Peninsular. President 
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‘THE only Company in*the United States Writing 
Regular Life, Monthly Payment Life, Monthly Pay- 
ment Health and Accident and Commercial Casualty. 





This chain binds our agents to our company and enables them 
to lose no time when they work for 


THE 


Ohio National Life 


OF CINCINNATI 
The Third Strongest Company in Ohio 








Capital - $442,340 Net Surplus - $229,584.34 


OHIO IS GOOD ENOUGH FOR US 
Important Districts in Ohio Still Open 
WRITING A STEADY, CONSERVATIVE BUSINESS 

















Marquette Life Ins. Co., HYG3E> 


Capital Stock $300,000.00 All Policies Registered 


Practical men with experience wanted as District Man- 
agers in Illinois and Missouri. Attractive contract. 


Bankers Reserve Life Association 
FREEPORT, ILLINOIS 


SALESMEN WANTED ino inpuna 


Get Our Proposition 


W. B. ERFERT, President J. C. PEASLEY, Secretary 


FINANCIALLY SOUND _~ 


The Wisconsin National Life Insurance Company is financially sound beyond any question. 

In January, 1913, the company was examined by a corps of experts under the Com- 
missioner of Insurance of Wisconsin. It was a thorough examination that went into eve 
detail of the business. In his written comments on their report HERMAN L. EKERN, 
Commissioner of Insurance of Wisconsin said: “ THE COMPANY HAS AN AMPLE CAPITAL AND 
SURPLUS TO CARRY OUT ITS CONTRACTS WITH THE PRESENT AND FUTURE POLICYHOLDERS.” 

The company is financially sound because it has the full legal reserve invested in cash 
assets and drawing interest. This reserve in proportion to number and amount of policies is 
as —_— as that of any company, because it is Cased on the experience of the insurance world. 
_ _ The company is financially sound because it has its capital stock of $400,000.00 held 
intact, invested and drawing interest, back of all its policies. 

_ The company is financially sound because it has a large surplus, invested and draw- 
ing interest, back of all its policies. Good territory open er life and casualty men. 


The Wisconsin National Life Insurance Company 
OSHKOSH, WISCONSIN 

















The Beacon Insurance Company 
0-PowooprUFF ~of America ““nonnarous” 


A legal reserve Company organized under the Indiana laws, writing insurance on the 
lives of Indiana citizens through Indiana agents. Get our proposition. 


naatane? oar YOU MAY BE 


Satisfied to go on where you are, but that is because 
ou are not in touch with Public Savings progress. Your 
uture will begin when you write for information. 


PUBLIC SAVINGS INSURANCE CO., OF AMERICA 
HOME OFFICE: Indianapolis, Ind. 




















H. THOS. HEAD, Pres. 








Minnesota Mutual Life Insurance 
E. W. RANDALL, Pres. Company T.A. Puiiiups, Sec.- Act. 


We have some real live opportunities for men who can pro- 
duce applications and desire the maximum amount of real 
money from their efforts in Minnesota, the two Dakotas and 
Montana. If you can write good, clean, new business, 
where conditions are right, do not fail to investigate our 
contracts and territory conditions. For particulars, address 


E. S. ALBRITTON, Supt. of Agencies : SAINT PAUL, MINN. 
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Robinson will have full charge of the 
company hereafter. 


HEALTH CONSERVATION ISSUE 
Northwestern National Life Is Doing 


Educational Work ecw | Disease 
Prevention and Longevity Lines 











The Northwestern National Life has 
on the press the first quarterly edition 
of its policyholders’ paper, the “News.” 
This number is entitled “Health Con- 
servation Issue,” and contains original 
articles by former President Taft, E. E. 
Rittenhouse, formerly insurance com- 
missioner of Colorado and now presi- 
dent of the Life Extension Institute, 
Prof. F. H. Bass of the University of 
Minnesota, Col. Walter D. McCaw of 
the medical corps, United States Army, 
and Senator Robert L. Owen of Okla- 
homa, who has so persistently advo- 
cated the creation of a national depart- 
ment of health. 

For the past eight years the North- 
western National has made persistent 
efforts to educate the policyholders 
on the subject of disease prevention 
and longevity, and has offered free 
medical advice to its policyholders and 
the opportunity for periodic physical 
examinations at the home office. 





Seeking the First Place 

The Michigan Mutual Life of De- 
troit is making strenuous efforts to take 
first place in new business in its home 
state this year. Last year State Agent 
W. B. Marshutz wrote $3,863,593 of new 
business and stood third, the North- 
western having written $6,521,820, and 
the Mutual Benefit $5,783,115. The 
Michigan Mutual is one of the conserva- 
tive companies and of late years has not 
pushed so hard for business as some 
other companies. It, however, is be- 
coming very active in Michigan and will 
very likely come pretty close to being 
the leader. 





Tax On Renewals 

It is being urged upon those who 
are endeavoring to have the renewal 
commissions received by agents in 
1913 exempted from assessment under 
the federal income tax law that by 
winning their point they will also lose. 
If certain deferred payments or re- 
newal commissions were fully and 
completely earned prior to the date on 


which the law became effective, then 
it is argued, renewal commissions on 
business written after the law became 
effective are fully and completely 
earned and must be returned either in 
full or on a commuted basis during 
the year the policies are written. This 
will make the agents pay tax on com- 
missions before they are received and 
which may never be received, say the 
objectors to the present activity. 





BEEN LONG IN THE SERVICE 


President Talbot of the Fidelity-Mutual 
Shows How Officers Have Re- 
mained with Company 








The late President Fouse of the Fi- 
delity-Mutual recruited the working 
forces of the company from _ young 
men. President Talbot in his first an- 
nual report, says on this point: 

The writer of this report, on whom 
the executive responsibility has now 
fallen, entered the Fidelity service over 
thirty-two years ago, when the company 
was yet in its infancy. F. X. Quinn, now 
the vice-president and treasurer, came to 
the company as secretary to the treasurer 
in 1891. Charles G. Hodge, the secretary, 
was enrolled as a clerk upon his gradua- 
tion from Swarthmore College, in 1897. 
J. B. Franks, the company’s actuary, an 
associate member of the Actuarial Society 
of America, started with the Fidelity as 
an agent at Baltimore in 1898. The assist- 
ant treasurer has been in the continuous 
service of the company for twenty-two 
years, the assistant secretary for eight- 
teen years. And so we might go down 
the line. The heads of the various de- 
partments have all been in the Fidelity 
service upwards of seventeen years; the 
average years of service of the rank and 
file of our workers is well above that of 
any similar institution of which we have 
any knowledge. Details though they are, 
these facts tell a story of solidity and 
ceeaieer efficiency; they give the Fidelity 
policyholder an insight to company man- 
— which we feel it is his right to 
now. 





Starts Service Bureau 


R. T. Betts, formerly secretary of 
the Gem City Life, has started a gen- 
eral service and educational bureau, 
and is opening branch offices at a 
number of cities throughout the west. 
His head office is at 549 Nicholas 
building, Toledo; and he has an In- 
dianapolis office at 813 Merchants Na- 
tional Bank building. He has a cor- 
respondence course for instruction of 
life agents and also conducts personal 
classes. Besides this he has _insti- 
tuted a company bulletin service and 





The Globe Mutual 


Life Insurance Association 
OF CHICAGO, ILL. 


Incorporated Under the Insurance Laws of Illinois, 1895 


Manhattan Blidg., 431 So. Dearborn St. 


M. HH, Horny FRANK T, ANDREWS, A. M,, M.D- 
President and Counsel Medical Director 
T. F. Barry, L.B., Secretary, Gen. Mgr. and Founder 


Pays Death—Total and Permanent Disability 
and “Old Age’’ Benefits 


Over Three Thousand One Hundred 


such claims paid on policies issued on 
residents of Chicago and within the ‘‘Forty 
Mile Limit” up to December 31st, 1913. 
ORDINARY AND INDUSTRIAL BRANCHES 
CLAIMS PAID ON SIGHT 
T. F. BARRY, Sec. and Gen. Mgr. 





Cedar Rapids 


Life Insurance Co. 


G00 CONTRACT 


TERRITORY 
COMPANY 


FOR GOOD MEN 








HOME OFFICE: 
CEDAR RAPIDS, IOWA 








INCORPORATED 1844 


Assets 


Insurance in Force 





State Mutual Life Assurance Co. 


of Worcester, Massachusetts 


PROGRESSIVELY SUCCESSFUL 


January 1, 1914 


Seeccecescccococcseccee $42,555,745 .37 
Seeecerdeccoccesceveons 40,209,207 .57 


wen coevencccsesonsseeeed $ 2,346,537.80 


evpeeetsancatevewenee $ 23,051,034.00 
Pencdsdecdssonesnese 171,310,426.00 


THE COMPANY OF SUCCESSFUL AND CONTENTED AGENTS. 
Only the highest grade men eligible. 
EDGAR C. FOWLER, Superintendent of Agencies 


Insurance Issued, 1913.............. 


BURTON H. WRIGHT, Pres. 











is getting out company bulletins for a 
number of the companies, furnishing a 
“patent insides,” each company hav- 
ing one or two pages of its own in- 
formation. 





Entertained at Topeka 

H. M. Woollen, president of the 
American Central Life, was recently in 
Topeka, with M. F. Belisle, superin- 
tendent of the western department, and 
L. G. Morony, agency manager. Af- 
ter meeting Governor Hodges and 
other state officials, Mr. Woollen and 
Mr. Belisle were guests of honor at a 
luncheon served at the Commercial 
Club and attended by a number of the 
prominent insurance men and bankers 
of the state. Following the luncheon 
there was an informal meeting of the 
underwriters association, at which the 
president of the association, H. O. 
Garvey, Mr. Belisle, Mr. Woollen and 
others made short addresses. One of 
the interesting addresses was made by 
S. E. Cobb, vice-president of the Bank 
of Topeka, upon the subject of pre- 
mium notes. 





Wrote Million in March 


The Central branch of the New York 
Life in Chicago wrote $1,027,632 in 
March and expects to keep up this 
pace this year. The branch wrote 
over $12,000,000 last year but was per- 
mitted to pay for but $8,500,000 as the 
company would have exceeded its legal 
limit had all agencies been allowed to 
deliver all business written. 





Wins on Old Fraud Case 


The Independent Life won a final 
decision at Louisville this week in the 
suit of Kate Kaleher to recover $2,000 
on a policy on the life of Edward Mc- 
Mahon. The plaintiff received verdicts 
against the companies in two previous 
trials of the case, but Judge Gordon 
set aside the verdicts on the ground 
that the evidence did not warrant such 
a judgment. The defense of the com- 
pany was that the man who held the 
policy was not the man examined by 
the physician secured by O’Leary, the 
agent, but that, on the contrary, the 
person examined was a person in good 
health at the time the policy was is- 
sued, and was engaged by the agent 
to represent himself as McMahon. 
Prosecutions of those guilty of the al- 
leged faking several years ago re- 
sulted in the company showing that a 
conspiracy to mulct it of large sums 
existed. 





Dix Goes to National of Vermont 

Thomas Q. Dix,.formerly agency di- 
rector for the Mutual Benefit Life at 
St. Louis, has been appointed associate 
general agent of the St. Louis agency 
of the National Life of Vermont, with 
Frederick T. Rench, general agent. 
The agency has fitted up a suite in the 


new office building at Broadway and 
Olive street. 





Test for Seven Year Rule 

Whether a man is presumed to be 
dead after he has been missing seven 
years, in so far as it applies to life 
insurance, has been put up to the Iowa 
supreme court by the Modern Wood- 
men lodge. 

Nathan Keith, who lived in Clinton 
county, disappeared in 1904. After he 
had been gone seven years, he was de- 
clared officially dead and an admin- 
istrator was named for his estate. His 
wife then demanded $2,000 insurance. 
The lodge claimed that the Iowa law, 
which finds a man dead after seven 
years disappearance, does not apply to 
life insurance, and refused to pay. Mrs. 
Keith started suit and won in the 
lower court and the case has now been 
appealed. 





Germania Meeting at St. Louis 
A meeting of the St. Louis repre- 
sentatives of the Germania Life was 
held last week. It was addressed by 
H. A. Hoff, assistant to the vice-presi- 





dent. T. L. Hansen, assistant to the 
second vice-president, was also at the 
meeting, which was attended by agents 
from the eastern part of Missouri and 
southern Illinois. The agency has 
shown an increase of 25 percent for 
the first quarter of 1914 over the same 
period last year. 





California Companies Work 

In California 24.8 percent of the new 
legal reserve life business in 1913 was 
written by the state companies. There 
are seven California companies. In 
1913 the new business in California 
amounted to $114,450,271. In 1912 the 
California companies wrote 30.2 per- 
cent of the new business. They have 
15.9 percent of the insurance in force 
in the state. 





Cadigan Visiting the East 
President John J. Cadigan of the 
New World Life of Spokane, spent 
last week in Chicago, went from 
there to Indianapolis and then east. 


President Cadigan is looking over the 


material for an agency superintendent. 

The New World Life is licensed in 
Illinois, Iowa, Pennsylvania and New 
Jersey, in addition to Pacific coast ter- 
ritory.: The company has readjusted 
its affairs, following the annual meet- 
ing, and the officers now assure stock- 
holders and policyholders that har- 
mony will prevail. 
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CONSULTING 
ACTUARY 
Hume Building 
INDIANAPOLIS, IND. 
— F. CAMPBELL 


CONSULTING 
ACTUARY 





304 Harris Trust Building 
Telephone Randolph 918 


CHICAGO, ILL. 


_ W. CROOKS 
INSURANCE EXAMINER AND AC 
COUNTANT 
Ten Years Chief Examiner 
Ohio Insurance Department 
Four Years Company Experience 
52 East Gay Street 


COLUMBUS, OHIO 


R A. HANN 
° 
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ACTUARY 








New First National Bank Building 
COLUMBUS, OHIO 
—_— J. HAIGHT 





Consulting 
Actuary 


Hume Bldg. 
INDIANAPOLIS 
J. McCOMB 
@ £Ex-Insurance Commissioner of Oklahoma 
ATTORNEY AND COUNSELOR 
ACTUARY 
Colcord Bldg. 
OKLAHOMA CITY 
The Law of Insurance a Specialty 


J H. NITCHIE 
e 








Actuary 
Telephone 1219 Assoctation Building 
Central 739 19 S. La Salle St., CHICAGO 





ARRIS E. VINEBERG 


Fellow, Actuarial Society of America 
Fellow, American Institute of Actuaries 


CONSULTING ACTUARY AND EXAMINER 


Room 1137 First National Bank Bldg. 
CHICAGO 
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POINTS FOR SOLICITORS 


LINCOLN BROOKS GIVES SOME 
DESIRABLE ATTRIBUTES 





Shows How All the Work Today Tends 
to the One Object of Service 
in the World 





Lincoln Brooks of Seattle, Wash, 
gives some good points in soliciting. 
He says: 

“First impressions are generally con- 
ceded to be lasting. The most suc- 
cessful solicitors are, first of all, gen- 
tlemen, in every sense of the word— 
refined, courteous, well-groomed, tem- 
perate, morally clean, self-respecting 
and honest. 

“Study your prospects; get advance 
information before the interview as to 
the sort of man you are about to ap- 
proachh He .may be snappy and 
rough, but underneath the veneer of 
roughness a warm, sympathetic heart 
beats, and is only waiting to respond 
to a suggestion applied with skill. 

Talk Contract 

“Perception and tact, alertness, and 
ability to instantly grasp the situa- 
tion, are essential and necessary to 
successful closing. Talk contract, and 
let the company take care of itself. 
Avoid comparisons. Don’t knock; un- 
told thousands of insurance have been 
lost to the army of knockers; but if 
the stability and methods of the com- 
pany you represent are questioned, go 
to it and put up the strongest argu- 
ments your knowledge and ingenuity 
can suggest in defense of your com- 
pany. Belief and confidence in the 
company you represent make you 
strong, efficient and sincere, and give 
you a force of expression which is 
bound to overcome all opposition from 
the most conservative and skeptical. 

Prospects Are Everywhere 

“Prospects are everywhere. Keep 
your eyes open; never take for granted 
that a man is already written. Ascer- 
tain for yourself; you will often be sur- 
prised and gratified at the result. 

“Our business is not a chance. It 
is a well defined and clear-cut method 
of protection, far beyond the experi- 
mental stage, which is a wonderful 
producer when properly handled, an 
instrument which responds to the touch 
of those who understand it, and 
changes conversation into gold, at a 
speed which is beyond the comprehen- 
sion of the layman. 

Must Have Keen Perception 
_ “The faculty often defined as “nerve” 
in our work is not nerve as commonly 
understood, but is a force which results 
from a thorough understanding of the 
contracts we would present, combined 
with the ability to understand human 
nature and know when the prospect is 
convinced. Many a man is closed when 
the agent does not know it—does not 
perceive that his work has been accom- 
plished, and he walks out leaving the 
man to be written by a competitor, ab- 
solutely unaware that he had actually 
convinced the prospect himself. 
No Hard and Set Rule 

“There is no set method of pro- 
cedure. o two agents work alike. 
The arguments, however, are akin; all 
other phases of the agent’s work are 
purely individual. Individualism in 
writing insurance is as clearly defined 
as the work of different painters or 
authors or architects. The basic prin- 
ciples are the same, the method of 
utilizing them or giving them expres- 
sion in results depends upon the skill 
of the agent, who, as a performer, 
touches this harp—whose strings are 
without limit—and brings forth melody 
or discord, in proportion to his ability 
to understand the marvelous instrument 
generally called “human nature.” 





Doing all that he can as well as he 
can is the position of the man who is 
adequately insured for his family. 








W. C. BALDWIN, President 





UR direct contract system places the Company in absolute touch with the individual 
agent, consequently merit is recognized. Several good openings are available for men 
who have had experience in handling men and developing territory. Are you interested? 





HOWARD S. SUTPHEN, Director of Agencies 


Pittsburgh Life and Trust Company 


HOME OFFICE, PITTSBURGH, PA. 














SYSTEM OF SAVING TIME 


NEW AGENTS ESPECIALLY 
NEED TO BE CAUTIOUS 








Temptation is Always at Hand to 
Fritter Away Valuable Moments 
in the Day. 





A time saving system of some kind 
should be adopted by every agent in 
order that he may keep a strict check 
on the use of his working hours. The 
man entering life insurance is ushered 
into what is probably a new life to 
him. Many men who take up life in- 


surance work have been connected with 


concerns where they have been re- 
quired to report at a certain time, have 
a certain period for lunch and are re- 
quired to work until a certain time in 
the afternoon. A new agent, therefore, 
in entering his life insurance career, 
first has to learn how to be his own 
boss. He must learn to be honest 
with himself, as he was with his for- 
mer employer. 
Temptation to FPritter Time Away 

There is always the temptation to 
fritter away time. He will find it use- 
ful, therefore, to keep some check on 
himself, especially in the earlier days 
in his new business. He should have 
a card or some system showing just 
what he is doing each day, the number 
of hours he works, the number of 
prospects he called on, the new pros- 
pects, business written, commissions 
earned, and so on. In this way he has 
a grip on himself and sees just what 
he is doing. This enables a new man 
to start right, to form. right habits and 
right methods. Time is one of the 
greatest assets of a life insurance man 
and is one that is most frequently dis- 
sipated. Until an agent becomes con- 
scientious in the use of his time and 
the application of his energies, his work 
is not satisfactory. He cannot square his 
conscience in dealing with himself and 
his employer. An idle man soon weak- 
ens himself in his power to accom- 
plish anything. 

Program Should Be Elastic 

An agent’s daily program should be 
so elastic that every minute can be 
profitably employed. An agent may 
have a definite program outlined for 
the day, but some of his plans will no 
doubt miscarry. He will be unable to 
find some of his prospects in, but he 
should have a reserve list always on 
hand, or he should utilize the time to 
call on some of his old policyholders 
and cultivate them. It is not always 
possible to be constantly interviewing 
people and sometimes it is necessary 
to wait to obtain an audience. 

An agent should always have in his 
pocket some book or paper that he can 
read during the period of waiting. A 
man can absorb much information by 
using these stray moments. 

What an Agency Leader Says 

One agency man in speaking on this 
subject says: 

“To use time to the best advantage 
does not-always mean that we should 
be constantly interviewing people. We 

















are sometimes obliged to wait as well 
as to work. I recall spending almost 
an entire day in waiting to catch a 
prospect who observed no _ regular 
hours at his office, but towards evening 
I secured the desired interview and a 
$5,000 application. To wait almost an 
entire day required patience and was 
in a way harder work than active em- 
ployment would have been, but had I 
gone out for an hour to attend to 
other business I might have missed 
my man. The first item in my plan 
for that day was to catch this prospect 
and get his application, should it taxe 
the whole day, which it practically did. 
But my work was as systematic that 
day as if I had seen and written a 
dozen men. 
Uses His Own Experience 

“I recall another occasion when I 
went to a town where I had not been 
before and knew but one resident, who 
was kind enough to introduce me at 
my request to the leading man of the 
place—the mayor and president of one 
of the banks. I was convinced that I 
should sell this man a policy before I 
attempted to sell any one else, for his 
name and influence would help me sell 
others. I made it a single-shot propo- 
sition and it took me almost a week to 
land my man, but with his name to 
assist me I secured some ten other ap- 
plications in that place, aggregating 


fifty thousand of good insurance. That 


was just eleven years ago, and nearly 
all of that business is still on the com- 
pany’s books. 

Carry Out a Definite System 

“IT attribute my success in that in- 
stance to adopting and carrying out 
a definite system, namely,—to write 
this particular man first and while 
working on his case to gather up as 
much information as possible about 
other probable prospects. I had se- 
cured introductions to quite a number 
of them through my friend, and even 
promises of an interview later, with- 
out disclosing my purpose. With the 
mayor’s application in my pocket the 
others followed quite rapidly and with 
comparative ease. 

“An agent’s system partakes go 
largely of his own personality that it 
is impossible to frame up a system in 
detail that may be universally followed 
with success. The essential thing is 
that each agent should have a system— 
one which he works out for himself, 
and adhere to it. Into that system he 
may incorporate much that he has 
gathered from others, but the vitalizing 
element which makes it fruitful is the 
individuality of the man himself.” 





SOME INTERESTING DATA 

The late Charles B. Spahr, of Colum- 
bia University, searched the surrogate’s 
records of a number of counties in New 
York state. Notwithstanding the many 
millions of which some estates were 
comprised, the average value was re- 
markably low, few people leaving any 
estate at all. 

Out of 10,000 persons over 25 years 
of age, dying during the three months 
which the investigation covered, only 
3,351, or just about one-third left any 
estate at all. Of those who were heads 








of families, only 50 percent left any 
estate at all; the other half left nothing, 
not even a savings bank account. 

Of the 3,351 estates administered 
only 884—about 27 percent—were worth 
more than $5,000. 

Sixty-six percent of those dying left 
no estate; 25 percent left estates valued 
at less than $5,000, the average value 
being $1,292; while less than 9 percent 
left estates valued at $5,000 and over. 





CLINCHING THE BUSINESS 


Many agents lose business and many 
widows lose money because the agent 
hesitated to crowd the case to a close. 
Once in a long time a case may be lost 
by over-urging, yet every good insur- 
ance man knows that where one risk is 
lost by over-crowding, scores are lost 
by not crowding enough, 

Many a man on the point of taking 
a policy changes his mind by being al- 
lowed to delay until tomorrow. A 
natural over conservatism or hesitation, 
or even in some cases the hostile influ- 
ence of a wife, means a “No” tomor- 
row, when it should have been “Yes” 
today. 

The agent who cannot overcome the 
hesitation about tactfully crowding a 
man has not learned the first principles 
of insurance soliciting, while occasion~ 
ally there may be some regret in feel- 
ing that a case might have been closed 
had it been pushed a little harder.—E. 
A. Woods. 
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CAPITAL AND RESERVE to be deposit- 
ed with the State for the protection of policy 


Organization work is nearly completed. Will 
enter the field with an organized Medical Staff 
and Agency Force. 


Correspondence Treated Confidentially. 
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SOLICITING YOUNG MEN 


SOME OF THE FEATURES TO 
KEEP IN MIND 





Undeveloped Sense of Responsibility 
is Found in Prospects Who Lack 
Large Experience 





BY M. T. BETTON 
Agency Manager, American Central Life, 
Kansas City 





This subject, “Soliciting Young 
Men,” might cover a multitude of sins, 
as a great many men are young at 
sixty, so I am going to take the liberty 
of dividing the “sheep from the goats” 
by putting a limit of twenty-five years. 
This means when young men are re- 
ferred to, they are supposed to be 
twenty-five years of age, or under. 

In soliciting men, whether young or 
old, I find that selfishness plays a very 
important part in arriving at a deci- 
sion. Selfishness seems to me to be an 
obstacle which must be overcome in a 
great percentage of cases. 

Bense Is Not Developed 

The young man, in addition to this 
characteristic, has yet another, more 
prominent, which is his undeveloped 
sense of responsibility and relation to 
society in general. In soliciting a 
young man, my first step is to ascer- 
tain just how strongly he is imbued 
with these two characteristics. Of 
course, the young man, on account of 
his undeveloped mind, is more easily 
persuaded, which makes the task of 
securing his name to the dotted line 
much less arduous than in the case of 
the older man who is set in his views 
and has begun to pride himself on the 
fact that he is able to withstand the 
arguments of any insurance man in the 
world. He will delight in telling you 
that “every insurance man that’s been 
in this part of the country fer the last 
twenty year has tried to git me to jine 
the old line lodge, but none of ’em ain’t 
never got me yit.” 

We have all met this man many times 
in our work and no doubt, some of 
you have met him so often that your 
ears have long since become calloused 
to his nonsensical arguments. 

Needs to Be Awakened 

If the prospect displays a lack of 
sense of responsibility in the matter, 
I endeavor to awaken in him that latent 
factor which only needs to be aroused 
to action. 

To put this observation in a more 
concrete form, I will use one of a num- 
ber of good arguments. I ask the 
young man if he has any idea what it 
cost his father in money to make a 
man of him; that is, to pay his ex- 
penses until he reached the age of 
twenty-one. This usually opens up a 
line of thought new to him. I then 
ask him what provision he has made 
to reimburse his father and protect him 
against future expenses in case of his 
sudden death. This forms a founda- 
tion on which to build and enlarge as 
to ‘his duty, not only on account of 
past conditions, but to the future as 


well. 
Shifting the Burden 
It is impossible for us to carry our 
own life insurance, as we cannot be our 





own beneficiaries. If we have not se- 
cured insurance in some of the many 
life companies, we are shifting the 
burden to the shoulders of our fam- 
ily, friends and general public, as they 
are the ones who must meet our obli- 
gations when we are gone. “Procras- 
tination being the thief of time,” as 
well as performing a very important 
part in the makeup of human nature, 
the young man, through his lack of re- 
sponsibility, is ever ready to put off 
life insurance until some time in the 
dim and distant future. 

In the makeup of the young man I 
find the lack of responsibility more 
Prominent than selfishness. This, to 
my mind, is accounted for by his lack 
of worldly experience which develops 
in him self-centered ambitions. 

In soliciting young men, I say, ap- 
peal to their pride of manhood. Arouse 
in them that sense of duty and respon- 
sibility which often lies dormant in 
their breasts, but is in the makeup of 
every good, healthy American citizen, 
whether young or old. 


LIFE RETURNS 


The following shows new business 
written last year by life companies in 
the various states and business in force 
at the end of the year: 





Central, Iowa........ 
Great Northern, Wis. 


CONE kv cc ccscces 1,791,743 3,742,501 
Metropolitan (Ord.).. 3,753,587 vi 
Metropolitan (Ind.).. 2,923,057 20,131,276 
New Engl. Mut...... 1,363,993 7,142,524 
WOW TOPE cccccccccce 4, oy 213 * rae ant 
North Amer., Ill..... 35 18,2 
TE, We BEMONRL. occccce 12, s20, 580 100, 71. 355 
ee ree 994 997,331 


Prudential (Ord.) .... 4, tty 479 20,099,309 


Prudential (Ind.) .... 7,092,868 28,292,117 


Surety Fund, Minn... 320,000 2°902,000 
NS eee 1,640,121 5,682,111 
Wisconsin .......... 442,119 1,640,888 
Wis. National- ....... 1,915,166 4,444,469 
Bankers, Ia. ......... 2,415,500 12,384,000 
PORE occcccccccees 1,574,599 2,507,753 
Manhattan .......... 20,207 7,800,614 
Missouri State ...... 3,849, 703, *12° 120,575 
Oklahoma Natl. ...... 58 

SS) eer 2,676, O28 6, 687, 502 
Two Republics ...... 1,513,135 2) 799, 695 
U. S. Annuity & L... 34297 198,917 


*Secured $5,207,113 by reinsurance. 


METROPOLITAN HAS MEETING 

Haley Fiske, vice-president of the Met- 
ropolitan Life, attended the banquet of 
the company’s Cleveland staffs Tuesday. 
John H. Immel, superintendent of agen- 
cies, was there. 

The dinner was in nature of a testi- 
monial from the company of the enter- 
prise and the results shown by the Cleve- 
land staffs last year. There are two aivi- | 
sions there, the east side under G. 
Bodenhorn, and the west side under Ww. 
J. Becker. 








The Provident Life 


and Trust Company 
OF PHILADELPHIA 








J. THOMAS MOORE 
Manager of Insurance Department 
Office of the Company, Philadelphia, Pe. 





“T confess I had not thought of it in that 
way. I see that if I were to die and all my 
insurance were to be invested, the interest 
would not pay the rent of the house I am 
living in.” 

THIS IS WHAT OUR AGENTS HEAR 
EVERY BUSINESS DAY OF THE YEAR 

How much income will the face value of your 

Gnoupemes bring to your beneficiary after your 


Write for information as to Income Policies. 








SOMETHING NEW 


The best graded commission contract ever offered to agents or brokers. 
Write Home Office for particulars. 


German National Life Insurance Co. 


501 Ashland Block, 


Chicago, Ill. 





GERMAN-AMERICAN 


LIFE 
INSURANCE 
COMPANY . 





NGM ay OMAHA 


The Progressive Life Company of the West — Get the Best 
G. L. E. KLINGBEIL, President 





Coin Compelling Contracts 


WAITING FOR WILLING WORKERS WITH THE 


Philadelphia Life Insurance Company 


N. E. COR. BROAD AND SANSOM STREETS, PHILADELPHIA 
smd aioe ME 


JACKSON MALONEY ~ : 


: Manager of Agencie 





REAL SALESMEN 


es and conditions have cha: 
| NEW PLANS—NEW METHODS ACCOMPLISH WONDERFUL RESULTS 
Follow the lines of least resistance. 
THE BEST, THE CLEANEST AND THE MOST COMMENDABLE 
PROPOSITION IN THIS COUNTRY IS OPEN TO YOU 


We want you to sell its stock—a life insurance company being 
financed in new ways, by new methods that insure success 


OUR MEN ARE MAKING MONEY, ARE YOU? 


Address [roquois Life Insurance Company, 


LOUISVILLE, KY. 








WESTERN LIFE INDEMNITY COMPANY 





-Agents nowadays are connecting with companies that furnish them with 
up-to-date ideas and methods of writing business from time to time. 
This is a feature with our company, and the agent receives assistance 
and encouragement that helps him close more business. 


Agents who have not already made a contraét for 1914 will surely be interested in the one we can give them 





GEN. GEO. M. MOULTON, President 


J. L. MITCHELL, General Agency Manager 
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LARGEST OF GROUP POLICIES 





Equitable of New York Insures 5,000 
Employes of the Philadelphia 
Company, a Holding Concern 





The Equitable Life of New York has 
issued a group life insurance policy 
covering about 5,000 employes of the 
Philadelpmia Company, which is a 
holding company for the Philadelphia 
Gas Company of West Virginia, the 
Pittsburgh & West Virginia Gas Com- 
pany, the Allegheny Heating Company, 
the Equitable Gas Company, the Mo- 
nongahela Natural Gas Company, the 
Consolidated Gas Company of the City 
of Pittsburgh, and the South Side Gas 
Company. It is believed to be the 
largest insurance transaction on record. 
The policies are for one years’ salary 
to each employe, and all the expense 
is borne by the company. 


Death of W. M. Croan 

Indianapolis, Apr. 1—Special)—Wil- 
liam M. Croan, age 60, vice-president 
and superintendent of agents of the 
Indiana National Life, died today at 
his home in Anderson after lass than 
a week’s sickness, the first in twenty- 
seven years. Mr. Croan had a dis- 
tintinguished career in educational and 
newspaper work, being president of 
several colleges in his day. He was a 
Scottish Rite .Mason. 


FEDERAL LIFE IN GEORGIA 


The Federal Life has entered Georgia 
and made Wood manager for the 
state with headquarters at Atlanta. Mr. 
Wood has been connected with the Okla- 
homa general agency of the Federal and is 
one of the company’s strongest field men. 
He formerly was a resident of Georgia 
and it is expected that he will continue 
a oe work for the company in that 
field. 


RESULTS OF POSTAL LIFE 
(CONTINUED FROM PAGE 1) 
Provident Savings also, in its early 
history, wrote almost entirely term 
business. In the nineties and the be- 
ginning of this century the manage- 
ment tried to get these policyholders 
to change from term to whole life or 
endowment plans. When the change 
was made the policy was generally 
dated back to the original date of 
issue of the term policy and a note 

given for the reserve. 
Loans Charged Off 

In consequence of the troubles in 
1910, many policyholders lost all con- 
fidence in the company and availed 
themselves of the full loan value on 
their policies. As the accumulation 
periods of these policies mature, many 
of them take the guaranteed surrender 
value, the greater part of which, how- 
ever, is represented by a loan or lien. 
In the statement shown above these 
surrenders are not included. The total 
amount paid in liens or loans charged 
off, was $646,922. It is interesting to 
note that the company’s mortality ex- 
perience has been favorable on alk 
business except that of the Provident 
Savings. It derived considerable busi- 
ness from both the Mutual Reserve 
and the Economic Life prior to the 
Provident reinsurance, and this added 
to the business written by mail showed 
a gain in mortality for the year of 
910,499. 





Record Is Valuable 


Whatever may be said of the Postal 
nonagency method, its record presents 
an interesting and valuable experience 
in the field of life insurance. It has 
had the benefit of some of the most 
clever advertising that has been done 
and yet its-total new writings, which 
doubtless include business rewritten 
from the old Provident Savings poli- 
cies, last year was less than $4,000,- 
000. With a premium income of $2,- 
217,204 and expenses of $414,097 the 
company shows a favorable expense 
ratio. It of course has lost the pres- 
tige and advantage of an active and 
energetic agency organization which it 





hopes to make up through its advertis- 
ing. Whether the company would have 
been better off had it continued to op- 
erate a conservative agency organiza- 
tion is an interesting question. The 
experiment is perhaps as yet too new 
to determine this absolutely. 


One thing is certain, no great 


amount of life insurance can be written | 


by mail or without an agency organi- 
zation. Personality and personal touch 
in life insurance as well as in other 
business is and always will be an im- 
portant, if not the important, factor. 





LIFE NOTES 

The Pioneer Life of Fargo, N. D., has 
been licensed in South Dakota. 

The Brotherhood of Railway Employees 
has applied for a license in South Dakota. 

C. Howell Taylor, Indianapolis manager 
for the Germania Life, has been appointed 
state manager. 

The Ohio National Life last year wrote 
$4,312,497 and closed the year with $6,- 
091,850 in force in its home state. 


The Arkansas department has licensed 
the Old Colony Life of Chicago, but the 
company has not yet announced a state 
agent. ’ 

Cc. M. Turner, former president of the 
Security Mutual Life of New York, who 
died in Chicago recently, left an estate of 
$120,000. 


| admitted to Oklahoma, has not as yet an- 


The assessment accident, health and life | 
companies received $101,918 in premiums | 


in Colorado last year, and report $58,453 
in losses. 

A. R. McDonald of Aberdeen has been 
given the agency of the American Life 
of Des Moines for the northern half of 
South Dakota. 


| Dallas, has 


The Western Indemnity of Nebraska | 


wrote $178,116 new business and closed 


the year with $370,186 in force in its home | 


state last year. 


The Crescent Life Insurance company, 
with $100,000 capital stock, is being or- 
ganized at Indianpolis by and for Ma- 
sons exclusively. 


The San Francisco Life has appointed | 


the Wood & Wyatt agency at Phoenix as 
general agents for the company for the 
state of Arizona. 

Second Vice-President D. M. Baker of 
the Pacific Mutual Life is in Chicago and 


| cently at Asheville, N. C. 


will visit some of the general agencies | 


‘while in this section. 


The report of the triennial examina- 
tion of the Metropolitan Life by the New 
York department will be promulgated 
some time next week. 


Wilson Williams, general agent of the 
New England Mutual ife at New Or- 
leans, recently delivered a lecture at Tu- 
lane University in that city. 


Percy Alexander has been appointed dis- 
trict manager of the Missouri State Life at 
St. Charles, Mo., and Lawrence O. Wells, 
general agent at Farmington. 

Walter C. Montgomery and Bernard Rue- 
tenik have taken the general agency of the 
Northern Life of Detroit at Cleveland, 
with office at 3545 Scranton avenue. 

Jules Girardin, Chicago general agent 
for the Phoenix Mutual Life, will speak 
on state insurance before the University 
of Wisconsin Club of Chicago April 3. 


W. 5S. Patterson of Albuquerque, N. Mex., 


has been appointed general agent of the 
Missouri State Life. He now represents 
one of the large eastern companies. 

Edward J. Nelson of Waterloo, Ia., for- | 
merly with the Guaranty Life, has become | 
general agent of the International Life. | 

The Central Life of Des Moines will | 
hold an agents’ meeting at the home office | 
Apr. 30. A $100,000 club, for which fifty 
men have qualified, will be organized. 

Commissioner H. O. Fishback of Wash- 
ington refused to renew licenses expiring 
April 1 of agents found guilty during the 
past year of rebating and violating other 
laws. 


The Columbian National Life will oc- 
cupy the entire seventh floor of the La 
Salle building, St. Louis, having taken 
the three additional rooms adjoining its 
former offices. 

DeForest Bowman, who recently was ap- 
pointed manager of the Bankers Life at 
Chicago, succeeding Sigmund Meyerfeldt, 
was formerly manager of the company for 
Pennsylvania. 


Charles J. Little has been appointed 
manager of the Idaho State Life for west- 
ern Oregon, with headquarters at Port- 
land. He was formerly with the Western 
Union Life of Spokane. 


Ben O. Wolfe, formerly agent for the 


Mutual Life of New York, has gone with | 


J. H. Clark, general agent for Kansas of 
the American of Des Moines, and will | 
represent that company. 


The Equitable Life of Iowa, recently 


nounced the appointment of a general 
agent for that State. However, the ap- 
pointment is soon expected. 


As the result of an investigation by the | 
Texas Life Underwriters Association, W. | 
T. Russell, agent of the Guarantee Life at 
been indicted by the grand 
jury under a bill charging rebating. 


Harry B. Salter, formerly city clerk for 
Newark, N. J., has been appointed by the 
Prudential of Newark as district agent in 
Trenton, N. J., and the south Jersey sec- 
tion. He has already assumed his duties. 

H. H. Hadlock of Spokane, a veteran of 
thirteen years’ experience in the west, has 
been appointed general agent for the 
Western Union Life for the counties of | 
northwestern Washington, and will open | 
headquarters in Bellingham. 

The Mutual Life of New York had a 
policy for $1,000,000 on the life of the 
late George W. Vanderbilt, who died re- | 
That policy, 
issued seventeen years ago, was the first 
million dollar policy ever issued. 


L. A. Barker and J. 8. Hough, who have 
been managers for Illinois and Indiana | 


| for the Merchants Life of Burlington, Ia., 


have divided their territory. Mr. Barker 
remains at Chicago and Mr. Hough has 
established his headquarters at Quincy. 


Judd Lowrey of the Pacific Coast de- 
partment of the American Central Life | 
was in Spokane this week and opened up 
an office for this territory. William F. 
Ruffin, who has been with the Metropoli- 
to Life, was placed in charge of the 
office. 


Forty agents of the Metropolitan Life 
at Columbus, Ohio, have volunteered to 
help sell flags and to solicit funds for the 
Columbus Society for the Prevention and 
Cure of Tuberculosis. The society is en- | 
gaged in an active campaign to stamp out 
the disease. 

The Northwestern National Life of Min- 
neapolis, Minn., has reentered Texas after 
having remained out for a year. The com- | 
pany retired at the end of 1912 and now 


| Calloway and Cole counties. 


secures a new license. During 1913 it col- 
lected renewal premiums in Texas amount- 
ing to $44,539. 

Captain T. M. Price of Parkersburg, W. 
Va., has been appointed Ohio state agent 
of the Conservative Life of West Virginia. 
He is succeeded at Parkersburg by R. W. 
Kelly. 

At a complimentary banquet given this 
week to John Landers of Manhattan Life 
at San Francisco, a beautiful set of reso- 
lutions engrossed on copper and signed 
by many prominent coast insurance men 
was presented to him. 


The legislatures of Massachusetts and 
Virginia have defeated the bills permit- 
ting life insurance companies to require 
sixty days’ notice in times of emergency 
before making policy loans, although the 
bills were strongly recommended by the 
insurance commissioners. 

While John J. Cadigan, president of the 
New World Life, is making a tour of the 
country, looking over several applicants 


| for the position of agency manager, Fred 


A. Correll, formerly with the Columbia 
Underwriters, is in charge of the New 
World's agency department. 


T. F. Lawrence, secretary of the Mis- 
souri State Life, spent several days in De- 


| troit last week looking for a successor to 


State Agent D. A. Johnston, who recently 
resigned to become general agent of the 
Connecticut General Life. Mr. Lawrence 
was accompanied by his wife. 


Edward W. Thompson, general agent of 
the National of Vermont, at Topeka, is 
much improved in health, following a 
severe illness that for a time was feared 
might prove fatal. He was formerly gen- 


| eral passenger agent of the Rock Island, 


and has many friends in Kansas. 


The court of civil appeals of Texas has 
refused a rehearing in the tax case of the 
city of Austin against the Guarantee Life 
of Houston and the case will now be ap- 
pealed to the supreme court. The question 
involved is the right of the city to tax 
deposits made with the state at Austin. 


M. F. Belisle, western district manager 
of the American Central Life, has ap- 
pointed E. E. Marshall agency superinten- 
dent for southern Kansas, with headquar- 
ters in Kansas City. Mr. Marshall has 
been with the Bank Savings Life, of To- 
peka, as superintendent of agents for the 
past two years. 


The Massachusetts Mutual Life has 
established a district agency at Columbia, 
Mo., under the management of H. 8S. Daily, 
whose territory will be Boone, Audrian, 
The agency 
will secure the services of numerous stu- 
dents of the state university as agents 
during the vacation seasons. 


The Life Underwriters School of In- 


| struction, with headquarters at Toledo, 


has opened an office in the Merchants 
Bank building, Indianapolis, under the 
management of Harry K. Stormont, who 
was formerly a newspaper man of that 
city. The school conducts correspondence 
courses in the art of writing life insur- 
ance. 

Many prominent citizens of Birmingham 
and other cities helped Albert C. Chesney, 
district manager of the Metropolitan Life, 
to celebrate the twentieth anniversary of 
his connection with that company at a 


banquet held Wednesday night. Among 
the out-of-town guests were several 
prominent officials of the company. 


| George H. Gaston, vice-president, came 


from New York to preside at the banquet. 
W. H. Stewart, superintendent of agencies 
for the southern territory, was also pres- 
ent. 








Purely Mutual 





INCOME INSURANCE 
CORPORATION INSURANCE 
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Cie 


Northwestern Mutual Life Insurance Co. 


MILWAUKEE, WISCONSIN 
GEO. C. MARKHAM, President 


INSURANCE IN FORCE, $1,304,385,035 


SATISFIED POLICYHOLDERS to the number of 13,073 (out of 45,862 persons applying) purchased 
additional insurance in 1913. 


NORTHWESTERN POLICIES are easiest to sell and stay longest in force. 
AGENTS PROTECTED by enforced No-Brokerage and Anti-Rebate Rules. 


It Will Pay You to Investigate Before Selecting Your Company 


Write to H. F. NORRIS, Superintendent of Agencies LOW COS 


MILWAUKEE, WISCONSIN 





Chartered 1857 





LARGE co 
iT 
SERVICE POLICY 























THE WESTERN UNDERWRITER. 





April 2, 1914. 








Illinois Life 
Man 


GREATEST GREATEST 


ILLINOIS ILLINOIS 
Always an 


Illinois Life 
Man 


COMPANY COMPANY 


WANTS GOOD MEN 


AND 


WILL PAY THEM WEL 








INTER-'SOUTHERN LIFE 


INSURANCE CoO., Louisville, Kentucky 


Is Chea, Stub and Progressive 





—has ample assets and no unpaid death claims 





Has it ever occurred to you men engaged in other branches 
of insurance that there is big money in selling life msurance 
for the right company? Let us tell you why we believe this is 


The Right Company 


ADDRESS 
INTER-SOUTHERN LIFE INSURANCE CO. 
; Home Office, Louisville, Kentucky 
3rd National Bank Building Hume-Mansur Building 
Atlanta, Georgia Indianapolis, Indiana 





Insurance 
= Expshocse 








Che Western and Southern 
Life Insurance Company 


W. J. WILLIAMS, President CINCINNATI, OHIO 
The Largest Industrial Company West of the Alleghenies 
Also Issues All Standard Forms of Ordinary $500 to $10,000 
COMPARATIVE RECORD—FIVE YEAR PERIODS 


ses $104,307 urgaeo,07s $25.23 

1893 139,826 3,691,843 600,893 

1898 321,505 8,392,902 1,627,339 
1903 1,074,654 25,715,285 4,027 ,046 
1908 3,621,170 43, ‘443 633 8,062,281 
1913 a 804, 230 73, 455, 636 12 886, 338 


Branch Offices in all pi larger ain in Ohio, Indiana, Seamaay, West Virginia and nn Pennsylvania. 
AGENTS WANTED ——_—e 











Weekly Indemnity 


On our Utopia Accident and Health Policies 
INCREASES TEN PER CENT. EACH YEAR FOR FIVE YEARS. 
Why not write the business that sticks? 


GENERAL ACCIDENT FIRE & LIFE 


Assurance Corporation, Ltd. 


C. Norie-Miller, U. S. Manager, 55 John Street, New York 








YOU Mr. Life Insurance Man— 
‘=== § WAKE UP 


@ Write a Live Wire Contract. 4 Incontest- 
able after two years. 4 Total permanent dis- 
ability for either sickness or accident. 

A MODERATE PRICED PROTECTION ON THE RESERVE FUND PLAN 
Good Agency Contracts for Producers 
Merchants’ Life Association, Burlington, lowa 
OVER ONE MILLION ASSETS 








YOUR CARD 


as a representative of the “Oldest Life Insurance Com- 
pany in America” will prove your best introduction 


The Mutual Life Insurance Company 


of New York 


Impregnable Strength 
Maximum Benefits 


Incomparable Dividende 
Minimum Net Cost 


For Terms to Producing Agents, Address 


GEORGE T. DEXTER, 2d Vice-President 
34 NASSAU STREET, NEW YORK, N.Y. 








MISSOURI STATE LIFE 


INSURANCE COMPANY 
CHEMICAL BUILDING ST. LOUIS, MISSOURI 


Fastest Growing Company of Its Size in the World. A Live, Progressive 
Middle West Company that is Fast Coming to the Front. 


Nearing Hundred Million Mark in Insurance in Force and Assets Getting 
Close to Ten Million Mark. 


We believe there are many life insurance men looking for a good. sound company not operat- 
ing under the Armstrong Law, and in a Fae Mi to give liberal direct general agency contracts 
to fo ee men wno can deliver the goods. | Missouri State Life fills the bill and we have some 

open in Kentucky, Ohio, Vi , West Virginia, Georgia, mpg nk Illinois, Indiana, 
oe sas, Nebraska, Wyoming, New Mexico, California, Oregon and Washington. 


WRITE US FOR PARTICULARS 











Home Liie Insurance Company of New York 


The fifty-fourth annual statement of the Home Life Insurance Company, of 
which George E. Ide is president, appears in the Herald's advertising columns 
this morning. It shows substantial progress along conservative lines. Assets 
increased during the year to more than $29,000,000, after paying to policy-hold- 
ers nearly $3,000,000, including $540,000 in dividends. Phe insurance in force 
is more than $116, 000, 000, being an increase during the yaar of nearly $5,750,000. 
New . Herald, January 22, 1914 

n other eartery, apply to 


GEO. 2 MURRAY, Supt. of 
250 Broadway, Nev York, N. 


For Agency in Ohio, apply to 
W.A.R BRUGHLE & SON 
4th Nat'l Bank Bldg., Cincinnati 





Youngest of the Large Companies 


in the life insurance field, The Prudential ranks 
second among all companies of the world in amount 
of 


Insurance in Force 


ae” |) Over 2 Billion 
| 406 Million Dollars 
Agents Wanted 
THE PRUDENTIAL INSURANCE CO. OF AMERICA 


FORREST FP. DRYDEN, President. Home Office, Newark, N. J. 
Incorporated as a Stock Company by the State of New Jersey 
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G) The OHIO STATE LIFE 


LIFE, HEALTH, ACCIDENT *° MONTHLY INCOME INSURANCE. 


|ateecae LATEST POLICIES AND AGENCY CONTRACT BUUS7 RE 
Splendid Openings INDIANA, MICHIGANand OHIO 











